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Silver Basin, Parcel Gilt; Liineberg, 1556, Preserved at Berlin. 
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A SECTIONAL VIEW OF THE HOME OF THE FAMOUS 








Perfectly Equipped, most Beautifully Located, and Operated 





by the Best Skilled Workmen in the World. 
For Twenty-three vears this Factory has stood for PROGRESS. 
Progress in Watch Manutacture. 


Progress in Sales Policy —ONE 


PRICK TO ALL. 
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Progress in National Advertising 








which sends the consumer to 
your store. 

Progress in Ideal Sanitary and 
(omtortable Working C ondt- 
tions for our employees. 


And we re still Progressing. 





HAMILTON WATCH COMPANY 


1. \ i 1) Lr a/ © , \ 
LANCAS IX IASGYLVAN 
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ERE is one of the men that came to the Fahys Company 
‘way back in 1879, before the Sag Harbor factory was 
built. For many years he has been working in the labo- 


ratory, testing all the materials that 
are used in Fahys Cases. 


A piece of every bar of gold 1s 
assayed after alloying and a careful 
record is made so that the exact 
karat of gold and proportion of 
alloy inevery Fahys Case for years 
past can be told in a few moments’ 
examination of the records. And, 
in addition to this careful. assaying, 
the hardness of all metals 1s deter- 
mined by a special precision instru- 
ment. 


These laboratory tests are the 
beginning of the long series of 


Alloving Gold 


safeguards employed to maintain Fahvys reputation. 
fically, they are both the jeweler’s and the owner’s assur- 
ance that the proportion of gold is always properly stated 
on Fahys Watch Cases — the best indication of their service- 


able life. 


Joseph Fahys & Co 
Boston New York 


Chicago 


Speci- 
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170 Broadway 









Diamonds 
, Are Admired 


and longed for 
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Buy them right and 
they are readily sold. 
You will pay some- 
one an unnecessary 
profit unless you buy 
directly from a cutter. 








J. R. WOOD & SONS 


Diamond Cutters 


Corner of Maiden Lane New York 


























March 9, 1915. THE JEWELERS’ CIRCULAR-WEEKLY 





















Cupid works night 
and day for us. 


W edding 
Rings 


are in great demand. 


Our Wedding Rings 
are the best that can 
be made. The prices 
we ask for them the 
lowest possible. 
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Won't you 
favor us 
with your 
next order ° 


J. R. WOOD & SONS 


Wedding Ring Makers 


170 Broadway 


Corner of Maiden Lane 


New York 
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MOST CASH FOR OLD COLD 


1 Dwt. of Fine Gold (24 K.) is worth . " . $1.034 
3 Dwt. of 8 K. Old Gold is worth @ 32 cts.., »§ ee 
Cost of Refining Same to 1 Dwt. 24 K. - 04 = 1.00 


Profit in buying Old Gold - - -$ .034 


" T. -- 
bay’ 7. 
' : / ‘ 








That’s why we buy Old Gold, 
Why we can pay Full Cash Value 


and why we receive so much 


- ——- et 


~ - oe 





Our large manufacturing business, requiring complete assaying, smelt- 
ing and refining departments, permits us to handle all Old Gold and Silver 
consigned to us without additional business expense or extra equipment. 
This gives us an advantage which other Refiners cannot meet and which 
has made this department of our business so important. 





We remit the same day consignments are received. 





If amounts are not up to expectations we return consignments by pre- 
paid express in exactly the conditions they were received. 





We are now paying 40 cts. per oz. for old silver 
and $1.90 per dwt. for platinum. 





Not all the jewelry, watch cases and chains manutactured before the National 
Stamping Act became a law, were of the quality that the stamps thereon represented. 
We advise the trade to test the centers of old watch cases and links of chains that 
are offered for old gold, to approximate the value, instead of depending entirely upon 
the quality stamps in the backs of cases or on swivels of chains. 
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WENDELL & COMPANY 


Manufacturers and Refiners 


47 John Street 337 W. Madison Street 1124 Walnut Street 
New York Chicago Kansas City 
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A Sentimental Jouvenir 











Baby’s First Shoes Metallized 


SO THEY WILL LAST FOREVER 


By our process the hard metal coating does not change 
the smallest detail 


The custom of saving babies’ first shoes as souvenirs has become 
universal. 

Jewelers who encourage orders for this work are benefited by favor- 
able comment, which brings many new patrons to their establishments 


LIST PRICES TO THE TRADE 
Metallizing and bronze plating, per pair - $3.00 
6é 66 4. 


‘* silver ” - 00 

6é 66 gold 6é 6é 6 7.00 
Etching name, etc., on sole of one shoe, extra’ .70 
66 6é 66 66 66 66 pair 4é 1.20 


SPECIAIT OFFER We will metallize, etch one sole.and silver plate one pair, when wanted as 
sample and window display for $1.25 net, including return parcel post. 


ALL SHOES RETURNED WITHIN ONE WEEK 
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Sterling Silver Hair Brushes 


Repaired and 
Strengthened 


< SP ———— =" a $1.50 to $2.50 list 





NEW BRUSH HEADS (bristles) fitted to order, $4.00 to $6.00 list 
NEW ROUND MIRRORS fitted in sterling frames, $1.25 to $1.50 list 


Dents out and repairing extra. Spectal shape Mirrors ground to order. 


NEW COMBS fitted 
in silver backs 


$1.25 to $1.50 list 


“y 4 





. . See 70) — 
and styles 
carried in 
stock. 














STERLING 
AND 
PLATED WARE 
REPAIRED 
AND 
RENEWED 


GOLD 
AND SILVER 
PLATING 








WENDELL & COMPANY 


The 3 Most Complete Shops 
in the Country 





1124 Walnut St. 
KANSAS CITY 


337 W. Madison St. 
CHICAGO 


47 John St. 
NEW YORK 
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R. Wallace Sterling 


PATTERN that attracts by its charm, 


sells on its merits, and through the | 
substantial quality of its beauty constantly grows in favor £ 
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with the user — such is ; bi 


The Washington 


at once the most complete and most pleasing of sterling silver 
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patterns. (J It is obtainable in flatware, tea ware and dinner ware, 
in every piece necessary for properly setting 
the modern dining table. 
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@ p request we will supply a copy of the 3 | 
Washington Book, illustrated, and with ; 


it will be included a detailed outline of the various adver- 


tising helps supplied free to distributers of the Washington. 


R. WALLACE & SONS MFG. CO. 
WALLINGFORD, CONN. : 





NEW YORK CHICAGO SAN FRANCISCO LONDON 
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NE of the latest productions in R. Wallace Sterling 

Teaware is the No. 2508 Five-Piece set here illus- 

trated — one that represents an advanced treatment of the 
approved tendency in silverware design. 
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Its fluent lines conceal strength without evident re- 
enforcement, and reveal simplicity without bareness. The 
attraction of excellent value and moderate investment will 
appeal to jeweler and consumer alike. The finish is Bright. 
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For those who prefer the addition of hand hammered 
ornament, the set is also supplied with strap-and-hasp 
applied mount, Butler finished, as ‘illustrated in the No. 
2508-6 Sugar. 


Coffee $42.00 6% inches high Capacity 1% pints 
Tea 38.00 4% inches high Capacity 1% pints 
Cream 14.00 2% inches high Capacity % pint 
Sugar 20.00 3% inches high 
Waste 12.00 2% inches high 


No. 2508-6 Sugar, $24.60 
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TRADE « MARK 
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STERLING 


SUGAR 





R. WALLACE & SONS MFG. CO. 


WALLINGFORD, CONN. 





J NEW YORK CHICAGO PHILADELPHIA SAN FRANCISCO LONDON 





2508-6 SUGAR 
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Dueber-Hampden Watches 


Are Leaders in 


Quality, Attractiveness, Dependability and Service 





















































Dueber Cases 
denole QUALITY, and the 25-year filled cases are absolutely guaranteed to contain 14 
karat gold and the 20-year cases 10 karat gold plates. 
THE DUEBER stamp on a watch case, established forty years ago, signifies Leadership 
in Quality. 

Hampden Movements 
can be depended upon to give service and satisfaction, because these principles are fol- 
lowed in their constvuction and adjustment. 
The Desirability of Handling Dueber:sHampden Watches 

is readily perceived by the jeweler, because of the completeness of the line; watches 
that will meet the most exacting requirements at moderate prices. 
Jewelers prefer selling our watches, as they satisfy their customers, and _ satisfied 
customers form the bulwark of the successful jeweler’s business. 
These watches can be secured through any of the leading jobbers, and catalogs can 
be obtained by communicating with 


The a Watch Works 


CANTON, OHIO 
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At Last!— 


The I|ncom arable: 
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An ABSOLUTELY NEW and UNIQUE CREATION by 
America’s Premier Locket House. 


There is no other case on the market exactly like the Wey igarette ase 
Ten cigarettes in ONE ROW, uniquely arranged to slightly overlap, as originally 
packed. Extra Thin, Extra Small—fits in the vest pocket literally “out of sight.” 


“Fool Proof.” Both sides of centrally hinged holder swing either way, facilitating 
right or left-hand filling with maximum ease. 


Vade in 14k. Gold, Fine Rolled Plate, Sterling Silver. Nickel Silver 
Silver-plated, and Nickel-Silver Gilded. Jewel catches on eve y case. 
Piain, Engine lurned and Rich Hand Engraved designs. 


Thru Jobbers. 


nship and Finish—the usual High Standard of the ‘‘House 
ou've Always Dealt With’— 


WIGHTMAN & HOUGH Co. 


" Main Office and Factory, Providence, R. I. 





704 Market Street 
Room &14 
San Francisco, Cal. 


15-17-19 Maiden Lane - 
New York City 
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What’s the Use of Arguing 
About Rings? 


An argument is futile unless there are two 
sides. 

So there’s nousearguing the Ring Question. 

UR RINGS (Heller’s Synthetics) settled 


this question long ago—and each season settles 
it more emphatically! 

















Exclusiveness of design plus Quality of 
Workmanship puts a quietus on all argument! 


Ask your jobber. 














Untermeyer, Robbins & Co. 


71 Nassau Street - - - New York City 
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What’s the Use of Arguing 
About Watch Bracelets ? 


The line with the greatest number of exclu- 
sive features is the best line to offer your 
customers |! 


There can't be any argument about that! 


American Beauty Watch Bracelets—rep- 
resent a line replete with selling points; 
different in design, construction and _ finish. 
The movements are all specially made and 
broadly guaranteed. It’s a line that the pro- 
gressive retailer should know—and know well. 


These are facts arguments cannot refute. 


Ask your jobber. 


JSC 








Untermeyer, Robbins & Co. 


71 Nassau Street - - - New York City 
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HIS country is about 

to enter on a new 
era of PROSPERITY, the greatest it has ever known. 
Are you prepared for this new rush of business P Not 
unless you have a complete line of STAR WATCH 
CASES, the most popular CASE on the market today. 
ALL STAR CASES fitted with a safety bow that can 


not pull or twist out. Many new handsome designs, all 


hand engraved. Cuts show a few of these. 


Kindly mention your Jobber. 


Factory: Ludington, Michigan 


NEW YORK CHICAGO 
Silversmiths Bldg. Heyworth Bldg. 


Licensed under Wachter Patent 
916809 
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Che 10K Line with a 4K Appearance 











1930 1910 P32 

















1937 1938 1918 1TS1OEN 

















Brooches Hat Pins 
Scarf Pins Tie Clasps 
Cuff Buttons Fobs 
Handy Pins Crosses 


Bouquet Holders Pocket Knives 
Lingerie Clasps Pendants 


Sash Buckles Bar Pins 
Neck Chains Lockets 
Waldemars Lapel Chains 


Slipper Buckles 





IK Lingerie Clasps 


Excellent Profit Reapers 
for this Season 


Send for a selection package of 
these popular clasps. 


They are very moderate in price. 
We have them as low as $1.00 
per patr. 

No line that we make sells so 
easily, and they will make very 
quick selling additions to your 
own stock. 


Finish and workmanship are 
equal to anything ever made in 
the 14K quality. 


New accounts also solicited. 


Ob tee OC) 1 So Pd Oe 
NEWARK N.J. 
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Invariably choosesthe 


Mesh Bag as a requi- 
site for all occasions. 


Whether it is to meet the 
serviceable demands of the 








shopper or to put an added 
touch to the costume, the 
mesh bag is always in ex- 
cellent taste. 

Its practicability and pos- 
sibilities areunlimited New 
shapes, new sizes are being 
constantly produced and 
can be supplied to suit any 





requirement. 
Especial attention iscalled 
to the completeness and 
stability of the Whiting & 
Davis mesh bag line. The 
most complete line of mesh 


a 
or 
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77 





Niall 





bags in the world. 
Distributed by the lead- 


ing wholesalers throughout 


this country and Canada. 





WHITING & 
DAVIS CO 


PLAINVILLE 
(NORFOLK CO.) 
MASS. 


NEW YORK 
15-17-19 Maiden Lane 


CHICAGO 
31 N. State Street 


SAN FRANCISCO 
717 Market Street 


BRANCH FACTORY 
Sherbrooke, P. Q., Canada 
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Adapted for Men’s 


Wear 


Something New— 
Something-out-of- 
the-Ordinary 


A European custom re- 


cently introduced in_ this 





country which promises to 
come into popular favor 

This novelty allows the 
change to be carried inacon- 
venient, compact manner, 
always readily accessible as 
shown by the illustration. 
Made in a variety of designs 
and sizes that are especially 
desirable. 


Ask your wholesaler to 





show you this newest of- 
fering from the line ahead 


of the times. 


‘‘The Premier Line 


of Mesh Bags”’ 


WHITING & 
DAVIS CO. 


PLAINVILLE 
(NORFOLK CO.) 
MASS. 

NEW YORK 
15-17-19 Maiden Lane 


CHICAGO 
31 N. State Street 


SAN FRANCISCO 
717 Market Street 


BRANCH FACTORY 
Sherbrooke, P. Q., Canada 
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©, B. HALF ROUNDS 


\ are real trade builders | 





























q They possess the real 
merit —the satisfactory 
service—giving value _ 
that builds a reputation 
for reliability for every 
dealer who sells them. 














Look for the | 
Quality Mark 








q@ Each O-B Wedding 
Ring comes packed in a 
striking individual box. 
q Each box stamped 
with Size, Style, Name 
and Karat Mark. 
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ASK YOUR JOBBER 
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JACQUES DEPOLLIER & SON 


MANUFACTURERS OF 


HIGH CLASS SPECIALTIES 


Distinctive in Design and Perfect in Workmanship 


WATCHES—Regular and Odd Shapes. Brace- 
let Watches, Sautoir, Locket and Pendant 
Style. Wristlet Watches, with Leather 
Straps, Moire Ribbon and Elastic—all parts 
detachable. 

LOCKETS—Round and Fancy Shapes and 
Vanity Lockets, Plain, Enamel and _ Dia- 
mond Decorated. 

CHAINS—Sautoir, Lapel and Waldemar. 
Enamel Chains, any color. 

BRACELETS—“DD” Excess Expansion Brace- 


let for Bracelet Watches. 





WATCH CASES—Hand made, regular and odd 
shapes, extra th:n tor complicated and regu- 
lar movements. 

ODD SHAPE WATCH GLASSES — \ade to 
order. 

ENAME-L STUDI O—Atrtisans, [’xpert in 
French Enameling, New and Old School. 
MONOGRAMS — Special designs in all styles. 

Engraved, Applied, Diamond, Calibre and 
Enameled. 
REPAIR WORK—We are thoroughly equipped 


to care for all kinds of watch repair work. 





DUBOIS WATCH CASE CO. 


JACQUES DEPOLLIER & SON 


Manufacturers of High Class Specialties Established 1887 


Platinum, Gold and Enamel Watch Cases, Chains, Lockets, etc. 


Main Office and Factory: 
316 Herkimer St., Brooklyn, N. Y. 


Complete American and Swiss Watches, Salesroom : 
Odd and Regular Shapes. 


15 Maiden Lane, N. Y. 
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Add a ink or Take Off a Link 








and 


The Mauran Separable Link 
WATCH BRACELET 


Patent Pending) 


is instantly correctly fitted to vour customer's wrist. 
No more bracelet troubles. No more sending 


vour bracelets back to the factory for adjustment. 


SPECIAL FEATURE—SHORT LINKS—9 TO A 
BRACELET. Any link may be taken off or an extra 


link may be added to fit the wrist perfectly. Every 





jeweler should carry a stock of these bracelets and 
extra links, as they will fit anv convertible bracelet 
watch. 


NO SOLDER USED IN THESE BRACELETS. 


Made in 14k., 10K. solid gold and high-grade gold 
filled. Also complete with the Vant lo jewel lever 
movement in regular and convertible stvles at prices 
that defy competition. 


JohnT. Mauran Mfg. Company 


PROVIDENCE, RHODE ISLAND 
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Compare 








Quality—MahKe—Price 


of chains stamped 





with other makes 
and 
you will give us the preference 


F. SPEIDEL CO. 


Providence, R. I. 
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DUQDEE & NILES COMPANY 


The concern that sells more Watch Bracelets than any other in America (and sells 
them on merit), illustrate below their latest improvements. 











SHOWING THE END HOOKS CLOSED, AND ATTACHED TO THE WATCH 


To open either hook, requires merely the pressure of the thumb nail, and the hook 
flies open automatically by means of a strong, hidden spring, and when closed is abso- 
lutely secure. 

This device is considered by the trade to be the best for the purpose ever invented. 

This separable link device is patented in the United States and Canada. We own the pat- 
ent rights in both countries and will defend them. 

We were the first manufacturers in the United States to make a center snap bracelet, 
and we were promptly imitated by our admiring friends. Our first center snap was imper- 
fect, in that it got out of order and bent, if care was not used. To overcome this fault, 
we devised the snap illustrated below. 


SI > 


SHOWING THE SNAP OPEN 











SHOWING THE SNAP AND HOOKS OPEN, SIDE VIEW ; 
THIS SNAP IS ALSO PATENTED 











Always Look for the Trade-Mark B. & N. 











on watch bracelets, for it gives you the assurance that you have the best that is made. 
Manufactured in 18, 14 and 10K. Gold, in Sterling Silver and High Grade Gold Filled. 


BNQBEE & NILES CO. 


162 CLIFFOKD STREET, PROVIDENCE, R. I. 
NEW YORK OFFICE, 9 MAIDEN LANE, N. Y. CITY 
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SOLIDARITY: 


OWNERS 
OF ‘THE CASE THAT 
SOLIDARITY COURTS COMPARISON” 
PATENT 
REVOLVING 


ors | Important 


























Mer. Retailer: 


You may have WITHOUT ADDITIONAL CHARGE—THE 
SOLIDARITY PATENT REVOLVING PENDANTS on every 
SOLIDARITY Case (LADIEs’ SIZES) you order after March Ist, 
1915, 





Every Pendant is so constructed that it can be, and is fitted with 
bar and sleeve material, proportionate to its size. They cannot wear loose 
or wobbly. They revolve over a hub and a shoulder, on the pendant neck, 
instead of over a thin edge burr, turned for that purpose. They are prac- 
tically UNBREAKABLE and we will gladly give a PERPETUAL 
GUARANTEE against breakage. 


You will readily recognize the Value of these advantages, when you 
consider the increasing demand for O. F. Watches (LADIES’ SIZES ) requir- 
ing revolving pendants. 














We will be glad to give you any further information desired. 
All Representative Jobbers are Solidarity Jobbers. 








SOLIDARITY WATCH CASE CO. 


(Established Thirty Years) 
54 MAIDEN LANE, NEW YORK 


John W. Sherwood, President Louis J. Montagnon, Secretary-Treasurer 
Oscar M. Gammon, Vice-President George Salzgeber, Asst. Secretary-Treasurer 
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KREMENT Z 


GOLDJIAND PLATINUM PENDANTS 





Jewelry which does not depend upon the season 
for ready sales is exceptional. But it is the sort 
which the discriminating jeweler selects to help 
maintain profitable sales during the quiet months. 


————— 


_——-— Saal a en 4 ae ee 4 -_ Sint 


titi > = ~~ + Sees ae ens” 
The new Krementz Gold and Platnum pendants invite purchasers every 


day. They are original and fashionable creations which make customers 
by their distinctiveness, and keep customers by their dependable worth. 
They are made in the largest factory devoted to the manufacture of fine 
jewelry in the world—the factory where correct styles originate. 








The new designs in platinum and in gold, set with pearls, diamonds and 
other precious stones are distinctly Krementz. 


Krementz Pendants can materially assist you in furthering good business in 


March. 


Write for our March booklet which illustrates these designs. Or ask our 
travellers. 


The Krementz guarantee protects you always. 





KREMENTZ & COMPANY 


LARGEST MANUFACTURERS OF 
FINE JEWELRY IN THE WORLD 


NEWARK N. J. 





—_—-—d 





NX 
~ 






\b 


SOLO OY OOO OOOO OOOO OE POE OE OOO OO Oe Oe Oe OO 


OO OO ooo 
















































March 35, 1915. THE JEWELERS’ CIRCULAR-WEEKLY 


Pama valivtanss 


Ask your Jobber .. 
for the “a 








Original ideas - | 
embodied in a 
eleme) Melang@erers 
1Ve designs, 
from the least expensive to the most elaborate | 











Satee Cale arc G 


ESTABLISHED 1875 


(@ Fy: 1) oe) ee New York City 























INDIVIDUALITY OF DESIGN 
SELLS THE PATTERN 


Upon this one point—TIndividual- 
ity, turns the sale of Sterling pat- 
terns. 


All Sterling Silver Tableware is 
f 925/1000 fine, alike as to quality. 





What determines the salability of 
a Sterling pattern is the design. 
And this is where Rogers, Lunt & 
Bowlen Company's patterns excel. 


Their designs are distinctive and 
prove most attractive to the ma- 
jority. 


We here illustrate the Orleans and 
John Hancock patterns which well 
represent the attractiveness of our 
designs, and the best of American 
Silversmithing. 


Write for Catalogues Nos. 51 
and 52 


ROGERS, LUNT & BOWLEN CO. 
Silversmiths 


GREENFIELD, MASS. 


New York Chicago San Francisco 


‘The Si'ver That Sells”’ 


¢ We 
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ORLEANS 
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-SILVERSMITHS 


Silversmiths’ Bldg., 15 Maiden Lane 


1915. 
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HE harmonious grace and | 
simplicity of the Sulgrave j 
pattern represents the very best | 
of the Colonial period of design 
in Sterling Silver table services. 
In its construction there is 
a new technical note which 
will be appreciated instantly 
and which we predict will 
influence the craft of spoon 
making, among American 
silversmiths, for some time to 
come. 
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THE 
MOUNT VERNON 
COMPANY 


INC. 
MCMXIV 


Works and Executive Offices 
Mount Vernon, New York 


Show Rooms 


New York 
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Design Copyrighted, The Mount Vernon Company, Silversmiths, Inc. 
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HE Hawthorne pattern, with its 
combination of grace, beauty and 
simplicity, has made a great success 
with dealers in every part of the 





country. 

Its excellence of design, added to 
our substantial plating of 20 to 50 per 
cent. “heavier than standard” brands, 





gives it a value your customer will 
appreciate. 

Rockford Silverware is sold to the 
retail jeweler exclusively, and thousands 
of dealers know what it means to buy 
silverware like the Hawthorne pattern, 





that possesses greater wearing qualities 
than other brands and carries with it a 


protection from annoying competition. 
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RockFORD S1 LVER PIATE (o 
ROCKFORD + ILLINOIS. 
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Japanese Style of Stating Ney’s Jewelers’ Gold Solders 


We try to impress upon manufacturing jewelers, and proprietors of stores which 
make repairs, that the World's Best Jewelers’ Gold Solders, etc., are Ney’s, made since 
1812. This, merely because it is the truth they should know. But we avoid a big noise, 
and circus methods. There is nothing stronger than truth and it does not require 





crutches. We use simple words, because it is a plain tale we tell. It could nof 
improve Ney quality 

} ~| were we to indulge in 

hyperbole or make hys- 

terical claims. Our 


quality already is—as 
it has always been—best. 
There will be no lower- 
ing of standards here. 
At times we feel that 
blue fire, rockets and 
bombs might result in 
our getting more solder- 
users as customers. Our 
capacity 1s adequate to 
supply the world. Pos- 
UE sibly if we should an- 
eg nounce Ney’s Jewelers’ 
; Gold Solders jokingly, 
some manufacturing 
jewelers, who still stick 
to antiquated practices, 
would guit messy, home- 
made solders, and adopt 
ours, scientifically made. 


Why shouldn't they, 


The Connecticut State Capitol, in Hartford. When the City Fathers ordered the covering for its Dome, since Ney’s are theStan- 
they specified that only Ney’s Gold Leaf sheuld be used, because it is the World’s Best. The dard by which other 
J.M. Ney Company made the Gold ‘‘Blanket’’ which was spread over its exterior. 
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solders are gauged ? 

In the Tokio Art Exhibition—the specimen of Japanesque-American which 
follows, appeared: 
‘‘ No visitor who is mad or intoxicated is allowed to enter in. If any person found in shall be claimed to 
retire. Visitor is strictly forbidden to take within himself dog or the same kind of beasts. Visitor is re- 
guested to take care of himself from thievly.”’ 

Will you be more impressed, and will you order Ney’s Best since 1812, Jewelers’ 

Gold Solders to-day, if we paraphrase that | okio announcement? We experiment by say- 
ing: No solder-user who is mad (angry) should try Ney’s. Visitor is strictly cautioned 
against using inferior solders, whose manufacturers are disagreeable to afhx their 
respectful names, on the same kind of junk. Visitor is requested to take care of him- 
self from “‘ thievly,”’ for every falsely-stamped solder will take money from pockets and 
injure the trade, on which several honorable gentlemen have spent much money and 
many years of toil. (The outcome of this will be interesting. ) 


Send us your Old Gold, Silver, Platinum, etc. Will pay Cash 
Value, or send Ney’s Golds or Solders instead, if you prefer. 


THE oJ. M.NEY COMPANY 


FOUNDED IN 18i2. 
THE LATE “ , Pr sident. 
HON. JOHN M.NEY 


HARTFORD, ONN., U.S.A. 
Your Jobber carries NEY’S JEWELERS’ GOLD SOLDERS, Best since 1812, in stock. If his stock 


“THE PIONEER 





be Seeneonen thru unusual demands, ORDER DIRECT. You must not suffer thru his lack of supplies. : 
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“Foster's for Quality 


Pocket Knives a 





re amone ou;r 


leaders just 
can turnish them 


in Gold Killed 
VveT Ih a large variety ot 
And every 


how. 
or Sterling 
steels, shapes and de- 
number is made with that care 
tion to detail which is characteristic of the 
product. 


i] hy . Gold Filled, Po 
| 251744E.T. 1/10 wld, Pol., Eng. Turn 
iS2W 2517)2E.T. bo 2 blades. Also furnished 
with 3 blades and file, and 2 blades 
l and SCISSOTS 
623 ’ E.T ; LO Gold, Pol., Bang. Turn hi ith sides, I blade 
*33/2E-1. } and file. Also rnished with 3 blades and file 
. > 


6394) Eng. Turn. both 


sides, 3 blades 


; , Pol., Eng. Turn. both sides, 1 blade 
ind file. 


old Filled, Roman, En 


graved both 
and file. 


sides, 1 blade 
648342 Gold Filled, Pol., 


and file. 


6486 Gold Filled, Roman, Engr: 


. | aved, Red, White and Blue 
stones one side, 1 blade and file. 


All but No. 6486 can be had in Sterling Silver, 


Eng. Turn. both sides, 1 blade 


and we can 
1 v—_— any of these styles perfectly plain in either Sterling 
or Gold Filled. 


Theo. W. Foster & Bro. Co. 


Established 1873 


Manufacturing Jewelers and Silversmiths 
100 Richmond St. Providence, R. | 

> , NEW YORK CHICAGO CANADA 
6483 2 4} RA ) 13 Maiden Lane Heyworth Building Kingston, Ont. 
tf 


Satisfied Customers 
Are Your Best Asset 


4, 


CAPA. iy ‘i, om ee 
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Sell goods of attractive designs and highest 
quality without charging excessive prices. To 
do this you need our two lines 


<qnot Kw 


Lion 2 Brand 
Williams TRIPLE PLATE 


Both of which net you handsome profits and 


create confidence in your ability to serve your 
customers properly. 


THE WILLIAMS BROS. MFG. CO. 
FACTORY: GLASTONBURY, CONN. 


CHICAGO NEW YORK 
5 N. Wabash Avenue 15 Maiden Lane 








HARTFORD, CONN. 
Sage-Allen Bldg. 





Ah 





QUEEN HELENA 
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65c. Buys [his F ull Size Jam Pot 


—deep cut rock crystal with sterling cover 


You can sell this Spring leader at $1, make a big profit and have no 
competiticn by mail order hcuses, chain or department.stores. Even in the 





No. 777 
Actual Size 


CHOOSE 





largest shops these articles have 
never retailed for less than $1.25. 


The illustration is actual size; 
the clear rock crystal is finely cut: 
the sterling top is heavy, well made, 
fits snugly and > 


You Save $4.20 on Every Dozen 


as you cant duplicate the value 
elsewhere under $1 each in dozen 
lots. This way-under-the-market 
offer is another example of the low 
prices we quote through the re- 
duced cost of selling by mail. Surely 
you want at least a dozen of these 
attractive pots. 


Place Your Advance Order 
To-day 


We can make immediate de- 
livery on a limited number of dozens 
and will ship under our positive 
“satisfaction guarantee’ that asks 
you to return the goods at our ex- 
pense if not completely pleased. 
Terms net 10 days. Orders will be 
shipped in rotation and the demand 
is already heavy. Get your supply 
right now. 


The Same Goods fortes MONEY 








Woodside Sterling Company 


170 Broadway, New York 
Factory: 309-321 Johnson St., Brooklyn 
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WALDEMAR CHAIN W230 POER s, 
: Marathon 


enamel 
RR SO OO, 
5 » 4 


2 and 4 Blade Knives 


with Gold Filled and Platinum 
Finish Handles 


Many New Designs Have Been Added to Our 
Line This Season 


<a 














Diamond Set 


Chased, Engraved and 
Engine Turned 


Every Knife Guaranteed by 


A. C. Co. 


We Sell Through Jobbers Only 


4 BLADE KNIVES K1i20 


, ’ - , 7 
s Pt 
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Main Office, Attleboro, Mass. New York Office, 9 Maiden Lane Chicago Office, Heyworth Building 











Established 186838 


R. BLACKINTON @ CO. 


Manufacturing Jewelers and 
Makers of Small Wares in 
Sterling Silver and 14K. Gold 





North Attleboro, Massachusetts 


(Factory and Main Office) 


‘“The Line Made and Sold on Honor’’ 


(R) GB ©) 


Novelties 
Toiletware New York Salesrooms 
and Jewelry 15-17-19 Maiden Lane 
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UR salesmen have packed their grips \ AM ae 
| and are now showing the trade our ‘1915 \W 

Sellers.’’ We have a large variety of ‘‘Sales Stimu- A \ 

lators,’’ new snappy goods at moderate prices that \\ 
will help materially to increase your Spring busi- 
ness. We carry a complete assortment in our New 
York and Philadelphia offices and -all orders will 
receive prompt and careful attention. 


Henry Freund @ Bro. 


71 Nassau St. DIAMONDS, WATCHES, JEWELRY 929 Chestnut St. 












| New York ‘“SELLERS OF SELLERS” | Philadelphia 
I Our Trade Mark ‘*The Rose’’ is an imprint of quality 
{ amd excellence and equal to a Government stamp. 

















ELGIN AMERICAN 


Solid Gold and Gold Shell 


LOCKE TS 


The Most Exquisite, Exclusive and Distinctively 
Individual Line Shown, Including an Almost 


UNENDING VARIETY OF BEAUTIFULLY ENAMELED 
RAISED GOLD AND DIAMOND INLAID DESIGNS 


QUALITY and INDIVIDUALITY place these LOCKETS far in 
f Advance of All Competitive Lines | 





PRODUCED IN MANY SIZES 








Ask your Jobber or write direct to 


Elgin American Manufacturing Co. 
ELGIN, ILLINOIS 


GI], ©, ead 
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en Diamond Rings 














INCLUDE EVERY VARIETY—SOLITAIRES, 
PRINCESS RINGS, CLUSTER RINGS, Etc. 


Also Diamonds used in Harmonious Combinations 
with other Precious and Semi-Precious Stones 
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J. B. BOWDEN & CO. 


15-17-19 Maiden Lane, New York 


MAKERS OF THE FAMOUS BOWDEN SEAMLESS WEDDING RINGS. RINGS OF ALL DESCRIPTIONS 








\yarwick STERLING 


(“OMPANY 
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PROVIDENCE - NEW YORK -SAN FRANCISCO 
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Transient vs. Permanent Guests 


in the Jewelry Store 


Some jewelry goods are altogether too permanent boarders in the jeweler’s counters 
and show cases, and “mighty poor pay” when after a long wait they do find a purchaser. 


Not so with 


They are like “tran- 
sient” guests—both as 


to the brevity of their 


stay and the “higher 
rates” they bring. 


You will easily under- 
stand “why” when you 
see a selection package. 
We shall gladly send it 
free. You will be de- 


Makers of 14 Kt. Jewelry 14 





A. J. Hedges & Co. 


Specialists in Mourning Jewelry K 


Hedges Handy Pins 


lighted to see how 
much individuality, how 
much artistic variation 
it is possible to put into 
the design, size, shape, 
etc., of a Hedges Handy 
Pin. 


Note, we say Hedges 
Handy Pin—not merely 
Handy Pin. 


12 to 16 John Street 


New York 























Over a Half Century of Experience 











convinces us that now is the opportune time to offer the jewelry trade a better and finer 
line of wares in Fourteen Karat Gold and Sterling S:lver than this concern has ever pro- 
duced in its past fifty years of conscientious effort. : 


Consequently, we have devised and designed an entirely new and beautiful number of 
patterns in 


Mesh Bags 
Match Boxes 


Novelties Lorgnettes 


Cigarette Cases Eyeglass Cases, Etc. 


that we believe to be the peer of anything in the:r class that has ever been attempted. 
We have spared neither time nor expense in perfecting every item, and we solicit your 
co-operation, and a comparison with others, in price, design and workmanship. 


Our new line of vanities, exquisitely decorated with Louis XIV designs (a combination 
of engine turning and engraving), deserves your attent:on. We have recently imported a 
number of Bead Bags, many of which are antiques, over 100 years old, and our regu- 
lar stock of modern designs in Bead Bags surpasses those that are of the usual sort and 
made generally. 


S. COTTLE CoO. 
31 East 17th Street, New York City 


PARIS: 28 Rue D’Hauteville CHICAGO: H. M, Teeple. Heyworth Bldg. SAN FRANCISCO: A. E. LEE, Shreve Bidg. 
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NEWARK LEADS THE WORLD 





TRADE 


Riker Brothers 


Manufacturing Jewelers—14-Karat Only 
42-4-6 Court Street 





MARE 


Eastwood-Park Co. 


Silver Toiletware, Novelties and Mesh Bags O 
N. Y. Office, 15 Maiden Lane 


Austin and Murray Streets 








Se Shafter & Douglas, lac. 
a 3 <9 Manufacturers of 

Office and Factory 
8-11 Franklin Street Opposite City Hall 





J.A.&S. We : Granbery 


(a tion) 
The 10 ke. . that sells 


Trade Mark Kinney, Orchard and Seott Streets 








Meyer & Gross 
Me. ef High Grade 


401-407 Mulberry Street 


Burstow, Kollmar & Co. 
Bracelets and Bead Necks 


K THE HOUSE OF PROGRESS 
14K. and Platinum Jewelry 


FRANK KREMENTZ CO. 
S30 Mulberry Sireet 





Garland, Fisher Company 


GF 


OK. Mesh Bags and General Lime 
N. Y. Office, 9 Maiden Lane 
S530 Mulberry Street 

















DIAMONDS REvzaisi2 


UNEQUALLED BRILLIANCY GUARANTEED 


L. M. Van Moppes Co. 
671 Broad St., Wiss Bidg. Newark, N. J. 





James R. O’Donnell, 
on Jewelry, Watch Cases, 


and White a ty. 
350 Mulberry Street 


blems, 
ec. B 





Newark Finding Co. 
Manufacturers of 


SWIVELS AND SPRINC RINGS 
In Platinum, Gold and Gold Plate 
N.Y.Office, 71 Nassau St. Factory,Newark,N.J. 





Frederick B. Weiss, Inc. 
The Up-to-Date 10-Kt. Line 


CW>10K ‘473-475 Washington Street 





Taylor & Co., Inc. 


10-K. Jewelry—In make and finish unsur- 


y goods of any higher quality. x] if 


47 Chestnut Street «« «= 





Battin & Compan 5 fo’ 
Small Wares—Gold =< Sie 
Salesrcom, 320 Fifth Ave.., J 

106 Ogden Street 





The Keller Jewelry Mig. Ce. 


that is 10- 


| OK= New York ~~ 64 Nassau Street 


Factory 25! N.J.R.R. Ave. 





Stumpf & Binder 
Manufacturers of ine Gold as Platinum Chains, 
Swivels, Spring ag, in Gold and 
Also in Gold Plated 


50-58 Columbia Street Newark, N. J. 





'seS Champenois & Co. '®'S 
10-K. Sowcey. Quite ond Finish 


TRADEC XK MARE S50 Wainut Street 








Barry & Company 


Well Made 10K. Jeweiry 
~(9) Mart Our Trade Mark Your Guarantee 


10 Austin Street 





18 Columble Street 









MAKING HIGH 
GRADE JEWELRY 


When you buy from these 
firms you are sure of getting 
the very latest numbers in 











14 214 10K. Goods 
Platinum Goods 
Diamond Goods 
Silver Novelties 
and Silverware 










The class of goods that is 
sure to add prestige and 
reputation to your store 
and make every buyer a 
lifelong customer. 








BUY 
NEWARK-MADE 






Link & Angell, Inc. 
ance 14-K. Jewelry 


71 Austin Street 


—S. 





Strauss & Strauss 
Gold — and Dinner Ring» 


Emil Abig 


Specialty 10 and 14-K. Bracelets and La Vallieres 
60 Columble Street 





Geo. W. Heath & Co. 


Pencils and Fountain Pens 
206-208-210 First Street 





Weizenegger Bros. 


Sterling Silver Mesh Bags 
358 Halsey Street 


wacoe @ usm 





J. D. Daizell & Co. 


Trade Manufacturers of Fine 14-K. Jewelry 
se 23 Marshall Street 





The Hayes Bros. Co. 


Manufacturers of exquisite 10-K. and 
14-K. Jewelry. 42 Hill Street 





a Say ge & Co. 
Pat. Hee Se ol a () 


480 Washington Street 





Seite are NUM 
in Platinum and Gold 


Baker & Co., Inc. 


N. Y. Office, 30 Church St. 408 N.J.R.R. Ave. 





Ronn & Company 


of the Celebrated 
10-K. mages with the 14-K. Appearance 


Camp and Orchard Streets 





La Seela, Fried & Co., Inc. 


(Gold and Silversmiths) 


Specialists is Eye Glass Cases, Purses, Vanities <ir> 


and Card Cases. 
T 
97 Chestnut Street > te 











SX 


“Rings that sell themselves 
° Clinton Street 





a Henry Ziruth 
‘ey errs a> Chaite High Grade 10 and 
\e/ 4-K. Gold and Platinum Chaine 


30 Court Street 





The Ledos M'’f’g Co. 
Manufacturers of 
Watch Case Materiale— Jewelers Findings 


No. 34 Peart St. Newark, N. J. 
1882 1914 
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; INDIVIDUALIT \ | 
(haracterizes all Juergens & | 
Andersen Co.’s Jewelry— i 
Calibre cut colored stones in | 
combination with diamonds : 


form many effective designs. 

















Bar Pins Diamond Necklaces 
Brooches Pearl Necklaces 
Rings La Vallieres 
Bracelets Scarf Pins | 


: 
} 
MEMORANDUM SELECTIONS SENT UPON REQUEST | 


JUERGENS & ANDERSEN CO. 


108 N. STATE STREET CHICAGO, ILLINOIS 
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BONNER MBG. CO. 


MAKERS OF 


Diamond Mountings, Mounted Jewelry 
Importers of Diamonds 


87 MAIDEN LANE 
Order Work a Specialty NEW YORK 


Chicago Office, Heyworth Building 

















® FASCINATING FINISH ° 
SCHLESS, BROD & Co. 











Makers of Gold Jewelry to the Jobbing Trade Exclusively 
@ 26-28-30 Beecher St., Newark, N. J. 7 
NEW YORK OFFICE: 65 Nassau St. CHICAGO OFFICE: 29 E. Madison St. 





























JEWELRY 


{ANUFACTURING JEWELLE 


P2,, 87 MAIDEN LANE, <act 


TO THE OrrK & A Ae 10K. and 14K. Wl 
JOBBERS Hl 





“ NEW VORKE. 


Cast! Fo A Line Marked by Characteristics That Sell jewelry 4 — 
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STANDARD LINES 
14-K JEWELRY 


Lingerie Clasps Hat Pins 
Ladies’ Fobs Veil Pins 
Ribbon Fobs Handy Pins | 
Match Boxes Safety Pins 
Sleeve Buttons ace oR MARK Scarf Pins 








10 and 14-K Gold Chains 


Platinum Chains 
Platinum and Gold Chains 








Waldemars Sautoirs 
Lorgnette Chains — ho Neck Chains 
Key Chains Outing Chains 
Lapel Chains Fob Guards 
| “R.S.” CIGAR CUTTERS 
} 


ENOS RICHARDSON & CO. 


23 Maiden Lane, New York 
SAN FRANCISCO OFFICE : Factory: 





Head Building, Post St. and Grant Ave. NEWARK, N. J. 
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ACTUAL SIZE+ = 


Of All Kmde Executed: 291-293 SEVENTH AVENUE, NEW YORK SEND 





OSMERS, DOUGHERTY COMPANY, “waza” 
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FOR GUR 
by Skilled Workmen Between 26th and 27th Streets Phone 913 Madison CiRCULAR 








Bayaderes 
Sautoirs 
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Are You Prepared To Supply the Demand? 


Don't 


finger and suit any taste. 





Keep a full complement of all sizes. 
can supply you with an assortment of sizes and designs from which you can fit any 
Write for new catalogue and prices. 


let your stock of Thimbles dwindle. 














We 








Ketcham & McDougall, 


Established 
1832 





45-17-19 Maiden Lane, NEW YORK 














CORAL 


UR stock of Coral goods is of a superior 
quality. 

Our prices lower than ever. 

goods on Memorandum. 








We send 


Our Illustrated Catalogue for Coral and Semi- 
Precious Stone Jewelry is ready. Write us for a 


copy. 


DeDilectis & Sarno 


339 Broadway New York 











Do Your Rings Bear This Trade Mark ? 





If So They Are All Right. 
ALBERT M. MIX & CO. 


Manufacturers 


106-108 Fulton Street - - NEW YORK 














We Have Just Received a Shipment of 
IMPORTED BEAD NECKLACES 


WHEEL and PINION 
CUTTING 





in PEARL, JET and Colors; also ITALIAN JET 
Necklaces and Chains. Amber Necklaces 


Our line of FANS is of the same high class as usual and our 
assortment is complete. Send for selection mentioning price. 


MODEL-MAKING 


ESTABLISHED 1869 


SIROIS & OLIVER, | Maiden Lane, NN. Y. City 


Manipulation of Steel in Watchwork. 
By John J. Bowman. Reduced price, 50c., postpaid. 
The Jewelers’ Circular Pub. Co, 1! John St., N. Y. 

















LEWY & COHEN, 321 Fifth Avenue, New York City 











This is the season for class pins, Mr. Jeweler. 


Medals-—MEDALS— Medals 


For Every Purpose 


ARTHUR JOHNSON & CO. 


SPECIAL MANUFACTURERS TO THE TRADE 


45-49 JOHN STREET, NEW YORK 


Class Pins, 
Emblem Pins, 
Society 
Presentation 
Jewels 








| SPECIAL ORDER WORK 
REPAIRING 





Are you getting your share? | 
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THE “VICTOR” WATCH HOLDER 


The Safest, Neatest and Nearest Invisible 
“A PIECE OF JEWELRY—FITS LIKE A GLOVE” 


PATENTED 
We are the originators and 
imakers of five types of 
holders embodying the fun- 





damental principles of 
safety. All protected by a 7 
United States patents. ns 
DETACHED “See the loop—it’s ours.” ATTACHED 
Stem of watch to be inserted through loop. Showing effect with watch inserted. 


FOR SALE THROUGH LEADING JOBBERS ONLY—WRITE TO YOURS TO-DAY 


Made with R. F. Simmons Co.'s Separable Link Bracelets (Instantly Adjustable to Wrist Size) ; Also Plain Hook End Bracelets of Quality, 
in |/ 10th Gold-filled Sterling, 14-K., 10-K. and Sterling Gunmetal Finish. 


roy ose one 6 THE MEALY MANUFACTURING CO. ®5, Hise: 290 se 


(,uaranteed to Give 


a = ; No. Satisfaction to W earer. 
“10/0 “Noe Sole Makers BALTIMORE er _ 











Infringement 
Warning 7 


UUbk NU'TICE is hereby given that 
A wi the sule voWwuer of U. S. Patent 
Nv, 1,117,055 OF cigur cutters and 
cigur culler combiuations, Also U, 
S. Patent No. 1,111,743 covering 
Pocket Knife Retaining Clips for 
guild, gold filled and sterling silver 
tv a skeleton knife. By means of 
this clip the shells or sides can be 
attached to any knife without the use of solder or 
rivets. | am advised by counsel that certain cigar 
cutters and knife clips which are being sold infringe 
ne or more of my patents, and DUE NOTICE is here- 
by given that suit for infringement has already been 
brought in one instance and other suits will follow, 
if necessary, to protect my rights, The trade in general are warned not to place any 
orders with any agent or agents of either Kuropean or American firms for skeletons 
of this construction. I intend to stand on my legal rights and prosecute all dealers or 
firms handling any of these infringing devices. 












































SAUL GRABOFF MORRIS M. BRENNER 
Manufacturing Jeweler Sole Selling Agent 
71 Nassau Street Mfr. of Gold Novelties 
New York 71 Nassau Street, New York : 
Phone Gramercy 5265 Established 1879 ( py, TRADE mt , MAR® sa 
WS Cr fstablished 1550 fncorporated 1904. 


Samuel Brand & Sons 


caine [7 C.F.RuUMpPP & SONS 


MANUFACTURERS OF Manufacturers of \ 


Diamond Mountings Fine Lea ther Croodc’s 








18 Bast 23rd Street New York City Philadelphia 

















PRACTICAL COURSE IN ADJusTING. \\ \\\( J//_New York Salesroom-685-685 Broadway 


All Jobbers or Jewelers’ Circular Publishing Co. 








Special Reduced Price, $1.50, Postpaid. 
Published Price, $2.50. 


THE 


To the Wholesale Trade Exclusively 
N OTIC E 


C OUR-SPRING-LINE 


Telephone: Is Ready for Your Inspection—Snappy Designs in Onyx, Enamel, Seed, 
MARKET 4846 Whole and Half Pearls—Brooches, La Vallieres, Scarf Pins, V Pins 














Chicago Office: 


18-20 erage N. J. THE FLAN AGAN-KEIL COMPANY Republic Bldg., Tel. Harrison, 4755 














THE JEWELERS’ CIRCULAR-WEEKLY 


March 3, 1915. 








’ o ‘ “a - se 
pm ae ee oy eile : fe apie tne 





wy 2" % 


; 6197. Cepyright, 1913, by Geo. P. Hall & Sen, New York. 


| 
| 


ABEL BROS. & CO. 29 Maiden Lane 


Diamond Jewelry—Mountings—Diamonds 


AMERICAN GEM & PEARL CO. 


Prec. Stones, except Diamonds. 14 Church St 


M. J. AVERBECK 10-12 Maiden Lane 


Jewelry and Novelties 


ERNST GIDEON BEK 15-19 Maiden Lane 


Mesh Bags and European Novelties 


BENEDICT & WARNER 


Precious Stones 15 Maiden Lane 


BIGALKE & ECKERT CO. 
Fine Imported Watches 527 Fifth Ave. 


S. BORGZINNER CO. 


Jewelry Cases, Trays, etc. 


J. B. BOWDEN & CO. 15 Maiden Lane 
Ring Makers 


R. A. BREIDENBACK 51-53 Maiden Lane 


Diamonds and Precious Stones 


ALPHEUS L. BROWN _. 68 Nassau St. 
Watches: Waltham, Elgin, Howard, Hamilton 


82 Nassau St. 


BRUHL BROS. & HENIUS CO. 
Imp. and Cutters of Diamonds 15 Maiden La. 


M. B. BRYANT & CO. 7 Maiden Lane 
Ring Makers 


CARTER, GOUGH & CO 


Manufacturing Jewelers 9-18 Maiden Lane 


H. H. COLLARD 15 Maiden Lane 
Mfrs.’ Agent, Everything in Silverware 


VON COLSON-FAY 305 Fifth Ave. Bldg. 


Representing nine Cut Glass Factories 


COMRIE & BROKAW 14 Maiden Lane 


Auctioneers to the exclusive trade 























Inspiration 


One of the biggest selling helps you can 


have is inspiration. 


There are some people 


who can get enthusiastic over a bad egg, but 
most of us are not so happily constituted; we 
like to feel we're talking about a really good 
thing, otherwise we cannot talk our best. 


Now the biggest inspiration to the retailer 
is to know that his stock is right-up-to-the- 
minute, the best things of their kind; and the 








COOPER & FORMAN ss Maiden Lane 


Mfrs. of Diamond Jewelry and Mountings 


S. COTTLE CO. 81 E. 17th St 
Gold Mesh Bags, Vanity and Cigarette Cases 


DATTELBAUM & FRIEDMAN 


Ring Makers 51-58 Maiden Lane 


DAVIDSON & SCHWAB, Inc. 
Mountings and Dia. Jewelry 126 W. 46th St. 


JACQUES DEPOLLIER & SON 
Plat., Gold Novelties, Bracelets 15 Maiden La. 


DERBY SILVER CO.’S 10 Maiden Lane 


World renowned Hollow and Toiletware 


HIPP. DIDISHEIM & BRO. 
Mfrs. & Importers of Watches 54 Maiden La. 


C. DORFLINGER & SONS 


Fine Cut Glass 86 Murray St. 
WM. J. DURFEY 7 Maiden Lane 


Bargains in Diamonds, bought and sold for cash 
N. J. FELIX & SONS 56 John St. 
Watch mtls., Tls. & Jwis’ Findgs, Case Reprg. 


GATTLE, ETTINGER & CO. 
Diamonds and Prec. Stone Jly. 170 Broadway 


SN 





THE GINNEL MFG. CO.:15 Maiden Lane 
Gold Plated Link Buttons, Bar Pins, 


GOLDSMITH BROS. 20 John St. 
Gold, Silver and Platinum Bought aad Seld 


THE GORHAM CQO. 
Fifth Ave. and 86th St. and 158 Maidem Lame 


HERPERS BROS. 35 Maiden Lane 


Settings 


Be ™ HERZOG & Co. 45 Rose # cor. Duane 
Makers LK Ringsand EL-KAY Cuff Buttons 


I. HOCHBERGER & SONS 
Diamonds 356 Maiden Laase 


S. E. HOWARD’S SON & CO. 
Ebony Goods 16 W. 34th St 


ROBT. H. INGERSOLL & BRO. 


Watches Fourth Ave. 


INTERNATIONAL GEM CO., Ine. 
Lapidaries and Prec. Stones 816 Fifth Ave. 


INTERNATIONAL SILVER CQO. 
Silversmiths 9-15 Maiden Lame 


JEWELERS’ Adv.&CopyServ.1 Maiden La 
Adv. Copy, Booklets, &c. Reasonable charge 


A. R. KATZ CO. 


Importers of Diamonds 


87 Nassau St. 





ie | 
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place where you can get the most inspiration 
of this sort is in New York, where the stocks 
of Diamonds, Jewelry, Silverware, Watches, 
Supplies, etc., are unequalled in extent and 


quality. 


sure it’s right, therefore, 


BUY IN NEW YORK 


If you get it in New York, you are 








MAKE YOUR PLANS NOW 


to come to the National Retail Jewelers’ Convention 
in New York next August. 














THE KELLER JEV/ELRY MFG. co. 


10-Karat Gold Jewelry Nassau St. 
KENT & WOODLAND 12 John St 
Bracelets 
WM. B. KERR CO. 15 Maiden Lane 
Silversmiths 


KETCHAM & McDOUGALL 
Thimbles, Eyeglass Holders 15 Maiden Lane 


JULIUS KING OPTICAL CO. 
Opera and Field Glasses 12 Maiden Lane 


JONAS KOCH 


Jewelry and Watches 


LARTER & SONS 21-28 Maiden Lane 
Studs, Vest Buttons, Rings, Links & Lockets 


SAMUEL LAWSON 19 John St. 


Coral and Black Onyx Mourning Jewelry 


FRANK T. MAY CO. 2-4-6 W. 45th St. 
Mesh Bags, Vanities in Gold, Plat. and Silver 


JOS. H. MEYER BROS. 59 Nassau St. 
Richelieu Pearls (Insoluble), Diamond Clasps 


87-389 Maiden Lane 


NASSAU CLUTCH CO. 90 Nassau St. 
Mfre. Scarf Pia Clutches and Novelties 





OPPENHEIMER BROS. & VEITH 


Importers of Diamonds, Pearls 65 Nassau St. 


H. Z. & H. OPPENHEIMER 
Diamonds 1 Maiden Lane 


PAIRPOINT CORP’N 88 Murray St. 
Cut Glass, Sheffield Reproductions, Electroliers 


JOHN M. RICHARD 65 Nassau St. 
Black Opals, Star Sapphires and Pearis 


ENOS RICHARDSON & CO. 
Manufacturing Jewelers 21-23 Maiden Lane 


ROGERS, LUNT & BOWLEN CO. 


Silversmiths 15 Maiden Lane 


A. ROSEMAN 9 Maiden Lane 
Diamond Importer; Maker of Deanoed Jewelry 


W. I. ROSENFELD 1 Maiden Lane 


Diamonds 


WILLIAM L. SEXTON 
Platinum and Gold Jewelry 


SINNOCK & SHERRILL 21 Maiden Lane 
Solid Gold Emblem Goods to Jobbers only 


STAIGER & SONS 2 Maiden Lane 
Diamond Jewelry and Platinum Mountings 


65 Nassau St. 


- ein sy 








LOUIS STRASBURGER’S SON & CO. 
15-17-19 Maiden Lane. 


Diamonds 


L. STRAUS & SONS 
Art China, Cut Glass, Marbles, Bronzes 


GEO. O. STREET & SONS 
Ring Makers 


TOWLE MFG. CO. 


Silversmiths 


U.S. AGENCY OMEGA WATCH CO. 
Specialty Imp’t. Bracelet Watches, 21 Maiden La. 


WAGNER COMB MFG. CO. 1183 B’way 
Tortoise Shell Hair Ornaments, Opt. Goods 


R. WALLACE & SONS MFG. CO. 
Silversmiths 11 W. 83d St 


WARWICK STERLING CO. 
Sterling and Leather Novelties 15 Maiden La. 


HAYDEN W. WHEELER & CO. 
Diamonds and Mfg. Jewelers 2 Maiden Lame 


N. H. WHITE & CO. 21 Maiden Lame 


Diamonds—W atches—Jewelry 


FRANK M. WHITING & CO. 
Silversmiths 15 Maiden Lane 


WHITING MFG. CO. 15 Maiden Lane 


Silversmiths 


A. WITTNAUER CO. 


Importers of Watches 


JULIUS WODISKA 


Diamond Mountings 


30 W. 86th St. 


182 Broadway 


WOLFSHEIM & SACHS 
Boxes, Trays, etc. 85 Maiden Lane 


J. R. WOOD & SONS _ i170 Broadway 
Diamond Cutters—Wedding Ring Makers 


WOODSIDE STERLING CO. 170 Bway 
Mail Order Silversmiths to Jewelry Trade 








42-46 Warren St. 


3 Maiden Lane 
17 Maiden Lane 
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[S847 ROGERS BROS. 


‘‘ Silver Plate that Wears’’ 
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* Best Advertised Line We Carry 


A Texas Dealer writes: * You have the best advertised line that we carry. 
In fact, you help sell other goods for us. 
Do you know about our advertising and display helps for retailers ? Write for Circular 1245-1. 


INTERNATIONAL SILVER CO. *yscessorte Meriden MERIDEN,CONN. 


Britannia Company 


NEW YORK _. CHICAGO SAN FRANCISCO 
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Bronze Head of Agrippa Now on Exhibi- 
tion at the Metropolitan Museum 
of Art. 


HE purchases made by the classical de- 
partment during the year 1914 have, 
with a few exceptions, now all arrived at 
the museum and are exhibited in the Bos- 
coreale Room, Gallery 10, according to our 
regular custom, says the February Bulletin 
of the Metropolitan Museum of Art. The 
most important piece, the bronze statue of 
a boy, was described in last month’s Bul- 
letin, and a purchase made early in the 
year, a beaut:ful marble portrait bust, per- 
haps of the young Tiberius, has been ex- 
hibited for some months with the 1915 ac- 
cessions. Besides these two pieces, the 
new acquisitions include 10 marble sculp- 
tures, eight bronzes, 17 vases, four terra- 
cottas, seven pieces of gold jewelry, four 
gems and one glass mosaic. 

The most important sculptural piece to 
be described is a magnificent bronze por- 
trait head, probably of Agrippa, the illus- 
trious general and son-in-law of Augustus. 
It is a splendid example of Roman por- 
traiture dating from the end of the first 
century B. C., and well illustrates the indi- 
viduality of the portraits of that period. 
It represents a man of commanding per- 
sonality, with strong features and a serious 
cast of countenance. The energetic, force- 
ful character of the man is well brought 
out, and the modeling is careful and de- 
tailed. 

For the identification of this head the 
museum is in possession of important ex- 
ternal evidence. The head was found in 
1904, during the excavations made at Susa, 
near Turin, not far from the famous Arch 
of Augustus. It was unearthed in the 
débris which covered a Roman street and 
in the immediate vicinity of a Roman 
house. In the same place were found a 
number of fragments, such as a greave, 
parts of a foot, two fingers, part of a 
shoulder and a heel, of the same bronze 
and of the same relative size as the head, 
as well as seven pieces of marble contain- 
ing a dedicatory inscription to M. Agrippa. 
The presumption therefore is that the head 
was broken from a large bronze statue rep- 
resenting Agrippa. 

The full text of the inscription 1s: 


M . AGRIPPAE . L -F. 
(cos. III. tri) B. (p)OTEST 


DO. , , ET COTTI 
coTTI .F 

Though fragmentary, enough remains to 
show that the statue was dedicated by a 
member of the family of Cottius, then 
reigning at Susa. 

\orippa (63-12 B. C.) was a man of 
great influence and popularity, and a num- 


ber of statues erected in his honor are 
known to us from literature and from ex- 
tant dedicatory vases. What we know oft 
his character—nhis loyalty to Augustus, the 
combination o/ firmness and generosity 1n 
his dealings with men, and his hatred ot 
luxury—corresponds remarkably well with 
the physiognomy of the head now on exhi- 
bition. A comparison between the head and 
the portraits of Agrippa which occur on 
Roman coins, as well as with the busts iden- 





























BRONZE HEAD OF AGRIPPA AT THE 
METROPOLITAN MUSEUM. 


tified with Agrippa by the help of these 
coins, brings out important similarities. 
The square shape of the head, the massive 
forehead, the straight nose and the strongly 
developed jaws and neck are identical on 
the coins, the busts and the head. Similar 
also is the arrangement of the hair. In 
one important characteristic, however, the 
head differs both from the coin types and 
the busts. These all show a very heavy 
overhanging brow under which the eyes 
are set at a sharp angle, giving the face a 
sullen appearance. In the head the brows 
show no unusual thickness and the expres- 
sion is consequently proportionately milder. 
Whether this difference is sufficient to off- 
set the evidence given above for the at- 
tribution of the head to Agrippa may be 
questioned. The bronze is now covered 
with a crusty green patina. When found, 





traces of gildine are said to have been no 
ae ] P +7 = ‘ ] ] ‘ 

ticeqd at the pack ofr tne head: hese ar 
not now visible. 








Coral. 


A! a recent court ball it was generally 
noticed that Queen Helena of Italy 
gave the long-neglected coral the place of 
honor among her jewels. Not only a neck- 
lace of six rows of wonderful blood-red 
corals adorned the royal neck, but in the 
diadem, too, by the side of sparkling dia- 
monds and other precious stones, there 
gleamed magnificent specimens of coral in 
pear shapes with a confidence as though it 
had never been otherwise. By this means 
the Queen redeemed her promise to bring 
again to public notice a once highly flour- 
ishing industry of the country. The in- 
centive was a lengthy petition from the 
coral industries and fishers to the “mother 
of the country,” and the Queen engaged to 
intervene personally on behalf of the long- 
neglected and stepmotherly-treated coral. 

Whether such a vigorous intervention 
will have the desired result remains to be 
seen—but why not? The coral has been 
unjustly proscribed and banished; for from 
an artistic point of view it is capable of re- 
markable effects and, owing to the fact 
that it is easily worked and polished, the 
methods of using it are almost unlimited. 
We need only recall the beautiful coral 
cameos, the swallow brooches and the roses 
carved from delicate pink material, full- 
blown and in bud form, which nowadays 
still find extensive use as jewels in the 
English colonies. Perhaps the capricious 
goddess of fashion will follow the example 
of Queen Helena and we shall witness the 
coral entering on a new, victorious career 
in the world, says Christian Schwahn, of 
Pforzheim, in the Deutsche Goldschmiede- 
zeitung. 

To-day in the Orient, and more espe 
cially in India, coral is extensively worn, 
and as a fact the red color sets off the 
dusky soft tint of the Oriental or South- 
land woman to the best advantage. Sut 
what shades will be preferred? In this re- 
spect, too, the fashion in coral has seen 
many changes. Toward the end of the 
18th and beginning of the 19th centuries 
the blood-red color was most highly prized, 
and earrings of pear-shaped form, neck 
chains, bracelets and brooches with coral 
in the form of balls and pendants, and 
coral watch charms, were prevalent ar 
ticles. This fashion then declined some- 
what; but in the 50’s of the last century 
coral was again in favor and, particularly 
in the form of a cameo, was used for all 
kinds of jewelry articles. 

But the new mode of use soon dug its 
own grave, because the execution of these 
cameos, at first sold at a good price, be- 
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You would not have gone far in this world with a 
number for a name, for by numbers you destroy identity, 
which is one of the reasons for numbering convicts. 


At the beginning you were given a name as a weapon 
to help fight life’s battles, and it helps you socially to 
have a name which is known favorably to your friends. 






Every straightforward manufacturer is proud of his 
name, and never lets a chance of using it slip by, but it 
is those who do not wish to be identified that would 
prefer to use numbers. 






When a manufacturer stamps a registered VU. S. Trade- 
mark on all of his product, it is to connect it with his 
name and serve as a means of identification, and it stands as 
an absolute protection between honest manufacturing and 
cheap dishonest competition. 






“very retail jeweler owes it to himself and his customers 
to carry in stock only such goods as bear a trade-mark, 
for in placing this mark on his product, the maker signi- 
fies his willingness to stand back of it. 






On every piece of Larter Jewelry you will find this 
mark -—X which is your guarantee of unquestioned 
quality—perfect workmanship and of as good a value as it 
is possible for you to buy in the seven lines which we 
manufacture. 












(Signed) 
21-23 MAIDEN LANE. | 7 
NEW YORK . 
XQreanr, 


ARTE 
REGISTERED : TRADE MARK 
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came faulty and left much to be desired. 
As nowadays an effort has been made to 
obtain for the artistically executed cameos 
a place again in industrial art, it would be 
advisable to impress on those interests the 
necessity of placing only the best in ma- 
terial and execution on the market, so as not 
to handicap the life of the coral cameo from 
the beginning. In the 70’s and at the com- 
mencement of the 8&0’s coral 
into favor, but this time the pale pink 
shades were preferred and for light colors 
exceedingly high prices were paid. After 
this latest flare-up—apart from children’s 
jewelry, for which at all times there has 
been a modest demand—coral quietly dis- 
appeared. 

And yet corals of good quality were al- 
ways a beautiful ornament, and this utter 
neglect can be explained only on the 
ground that a destructive competition, in 
the form of poor qualities and imitations, 
bore heavily on the genuine coral. Our 
modern industrial art demands, above all 
else, genuineness of material—the best 1s 
only just good enough, and this maxim 
must also be applied to coral. Then the 
jewelry trade will open wide its arms to 
this sea-daughter that has so long experi- 
enced stepmotherly treatment and we can 
again rejoice freely in the dull, quiet glow 
of the most varied shades of red, from 
drops of blood to the most delicate pink 
of a La France rose. 


again came 


Finally, a few words more on the origin 
and nature of coral. Like the more pre- 
cious and highly favored pearl, it is not a 
real mineral but, like the former, of ani- 
mal origin. But whereas the pearl is a 
disease product of the pearl oyster, the 
coral is the solid bony skeleton of a colony 
of jelly-like zoophytes of the polyp species. 
This polyp structure resembles a tree with 
leafless branches, the stem of which attains 
a thickness of several inches and is colored 
bright red. The stem is covered with a 
leathery coating, in the separate cells of 
which the polyps are contained. The home 
of the precious coral is the Mediterranean 
Sea, where it frequently occurs in fissures 
and crevices in the rocks. It also some- 
times forms entire coral reefs, and the pro- 
fusely ramified stems, growing in all direc- 
tions, serve a large number of molluscs, 
snails and worms for a dwelling and hiding 
place. The gathering of coral is very sim- 
ple. Heavy iron rods are bound crosswise 
to one another. This cross is weighted 
with leaden weights and lowered from 
small boats, manned by about 12 sailors, 
into the depths. The cross becomes en- 
tangled in the branches of coral and by its 
weight breaks them off. Valuable and 
thick branches are also recovered by divers. 

Coral is easily worked, and takes a fine 
polish. It can be easily filed and cut by 
means of a stylus and tripoli mixed with 
water, which is of great importance in 
making repairs. Polishing is done with 
rouge and water. I[n drilling care must be 
taken that the drill does not run hot. It 
must therefore be constantly moistened, 
otherwise the coral will easily split. Coral 
must be carefully protected from excessive 
heat, which causes it to lose its color and 
assume an unattractive yellow or brownish 
appearance. If such a thing occurs and a 


particularly large and valuable piece is in- 
volved, the coral can be filed smaller. In 
most instances this experiment will pay, as 
the interior will stil 'e of good color and 
the burning often does not go very deep. 
For fastening drilled coral it 1s best to 
use white-pearl cement; shellac and mastic 
also give good results. Valuable 
however, should be provided with a screw- 


pieces, 


thread, which can easily be cut in the ma 
terial, and the coral is then 
This manner of fastening is to be preferred 
in every instance. 


Screwe on. 








Goldsmiths’ Art of the Singhalese. 


HE skill of the goldsmiths of India 1s 
well known. Ceylon, although a sepa- 
rate island, being a part of India, much of 


GOLD AND SILVER CURIOS DISPLAYE 


all that has been written about the native 
Hindu goldsmith also holds true here. The 
art descends from father to son, and the 
same primitive tools and methods are stil! 
adhered to that were already employed 
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show a typical one in the 
photograph. 
In another photo 1s shown a collection of 


accompanying 


gold and silver objects, fashioned by crude 
means but exhibiting a pertection that, it 
must be admitted by all who see the work, 
7 1 . | . 7 . ‘ |) 

is well-nigh astonishing. | \ 








An Emblem of the Queen of Sheba. 


A GREAT deal has been published lately 
about the seizure by the Federal ofhce 
1 two pear-shaped diamonds purporting 


to have belonged the Queen of Sheba. 


In this connection it may be of interest 
to note that in the ancient cathedral of 
\7enOa a Vase has been preserved for over 
600 years, cut from a single emerald which 


is said to have been one of the gifts which 





IN A JEWELRY SHOP IN CEYLON. 


were made to Solomon by the Queen ot 
Sheba. The principal diameter of this 
vase, which is of immense value, is 12’ 
inches and it stands to a height of 5% 
inches. 





A NATIVE GOLDSMITH’S AND ENGRAVERS WORKSHOP. 


many years ago. But the beauty of the 
work turned out is incontestable. 

The Singhalese, besides the Dravidians, 
the only important non-savage people of 
southern India, have their main seat on the 
island of Ceylon, and their goldsmiths’ 
workshop is a most interesting sight. We 


It is kept under several locks, the keys 
of which are in different hands, and it 1s 
rarely exhibited in public, and then only 
by an order of the Senate. When shown 
it is suspended around the neck of a priest 
by a cord, and no one is allowed to touch 
it but he. 
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Stern Bros. & ©. 


Diamond Cutters 


Operate the largest, most com- 
plete andefficient diamond cutting 
establishment in America. 


Offering a/ways attractive values ! 


STERN BROS. & CO. 


Office: 68 Nassau Street 
Cutting Works: 136-146 West 52d Street 


NEW YORK CITY 


10 TULP STRAAT, AMSTERDAM 
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Conditions in the Pearl Markets of Bombay, London and 
Paris as Reported by American Consuls. 

















Feb. 25 In continu- 


n pea-lIs in India by 


WASHINGTON, D. C., 
atron of the r ports 
(uonsul Henry D. Baker, a) Bombay, pub- 
lished in Daily Consular and Trade Reports 
for Jan. 16, 1914, and in Commerce Reports, 
Jan. 6, 1915, Mr. Baker, who 1s now in 
Washington, explains the pearl situation at 
Bombay as follows: 

“The weak situation in the Bombay pearl 

market began in the autumn of 1913, when 
a number of local pearl dealers became seri- 
ously embarrassed on account of the failure 
of about 16 leading native banks. The 
financial crisis went from bad t» worse, cul- 
minating on Nov.:29, 1913, in the failure of 
the Indian Specie Bank, Ltd., of Bombay, 
the manager committing suicide the same 
day. This bank had not only been engaged 
in a disastrous speculation in silver bullion, 
but it had also heavy loans cutstanding in 
pearls, over $2,000,000 having been loaned to 
local pear] dealers. These dealers were for 
the most part unable to pay up their loans, 
so that such hypothecated pearls have ever 
since been awaiting sale by the official liqui- 
ator of the Bombay Government (J. San- 
ders Slater, Esq.), who was appointed to 
wind up the affairs of the bank. The col- 
lapse of this bank, which was especially in- 
terested in the pear] market, caused a gen- 
eral panic among the pearl dealers at Bom- 
bay, many of whom failed. It then became 
practically impossible for any local pearl 
dealers to secure any credit. Nevertheless, 
so long as the Paris market was in a posi- 
tion to regularly absorb a fair quantity, it 
was hoped that the large stock held by the 
Specie Bank and by embarrassed cal deal- 
ers could be quietly disposed of without 
undue sacrifice. Before there was any ‘war 
scare’ at all, it was currently reported in 
Bombay that pearls were selling for 15 to 
20 per cent. below the prices of the pre- 
ceding year, this depression being due to 
the bank failures, as explained. 
“In August of last year (1914) some well- 
known continental buyers of pearls had just 
arrived at the Bahrein Islands, in the Per- 
sian Gulf, in conformity with the recently 
developing practise of buying pearls at the 
hshing grounds, in order to secure the best 
selections before the season’s catch reached 
the Bombay market. The news of the war 
in Europe suddenly reached these islands 
about the middle of August, and at the 
same time came orders from Europe to stop 
at once all purchasing of pearls and to re- 
turn from the islands. A prominent French 
buyer who had thus returned to Bombay 
and was about to sail for France to join his 
colors mentioned to me that the Arab trad- 
ers in the islands were in great distress at 
the sudden stoppage of the buying orders, 
as not one-third of the season’s output had 
been sold when the war news came. 

“It was predicted that there would be a 
great shortage of food and other economic 
troubles in these islands in consequence of 
this disastrous season. Since the war broke 
out, the Paris market, which ordinarily 
absorbs the greater part of the pearl supply 


trom bombay, has ccased taking any pearls 
trom this market, and the local dealers 
al-eady embarrassed as a consecuence of the 
financial crisis of the preceding autumn, and 
now unable to dispose of their stocks 
through ordinary continental channels, be 
gan to consider the possibility of selling 
their stocks in the United States. At the 
American consulate in Bombay many in- 
quiries were received from local dealers 
who wanted to know the names of jewelry 
houses in America with whom they could 
correspond in regard to their pearis, and 
also as to whether or not in case of taking 
the pearls to the United States it would be 
necessary to pay duty unless the pearls 
could be sold. 

“It seems entirely likely that the jewelry 
trade in America may soon be receiving 
som? visits from representatives of the 
Bombay pearl trade, the only obstacle to 
such visits being the fear that they might 
have to pay duty on the pearls they bring 
into this country and then perhaps not be 
able to, sell them. 

‘There are undoubtedly some barga:ns to 
be had in the Bombay pearl market at pres- 
ent, and it would, in my opinion, be well 
worth the while of American jewelry firms 
to send representatives to India to make se- 
lections and buy pearls while the present 
prices still prevail. 

“It is usually the practice of Bombay 
pearl dealers to exaggerate the values of 
pearls, and it always requires much bargain- 
ing to find out the true ‘bottom rock’ prices. 
1 was informed on very cred.tabl2 authority 
in Bombay, not by a pearl d aler, but by 
a government official who had ‘occasion to 
investigate the matter in connection with 
one of the liquidating banks, that for many 
pearls in the Bombay mavket only about 
half of normal values were now obtainable. 
However, certain classes of pearls of large 
and regular sizes could nearly always be 
sold to wealthy Indian princes, so that such 
pearls had not declined in the same propor- 
tion as the cheaper grades. It may also be 
explained that the Persian Gulf. pearls 
which ordinarily reach ,America via Paris 
are of the higher grades, which have ex- 
perienced the least relative decline in values. 

‘The Bombay pearl market is to-day prac- 
tically isolated from the pearl trade of the 
rest of the world, as pearl buyers from the 
Continent will now buy nothing there; con- 
sequently Paris and London quotations on 
pearls offered for sale cannot reflect the 
true state of the market at Bombay. The 
Bombay market, now being unsupported by 
Paris and London, must of necessity look 
to America for relief. As only a small part 
of the pearls of last season were sold, there 
will probably be very little fishing for pearls 
in the Persian Gulf this year. Although the 
demand may not improve for some time, 
yet the Persian Gulf supply is also likely 
to diminish, as the Arab traders have now 
no encouragement to continue their opera- 
tions. 

“J. Sanders Slater, Esq., offic'al liquidator 
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of the Indian Specie Bank, Bombay, would 
be glad to get in touch with any American 
interests who would like to purchase pearls 
at reasonable rates, this bank having, as 
already mentioned, a large supply of pearls 
awaiting sale.” 

Statements of Other Consuls. 

The Bureau of Foreign and Domestic 
Commerce of the Department of Commerc: 
cabled to the American consuls general at 
Paris and London for information as to 
market values, and received replies as fol- 
lows: 

TELEGRAM FROM CONSUL GENERAL A. M. 
THACKARA, PARIs, JAN, 14. 
“Experts state no actual or expected 
change prices pearls here. Small sale to 
United States and England slowly exhaust- 
ing stocks. Dealers unable to obtain fresh 
suppl:es, no offers being made. Reported 
decrease prices possible refers inferior 
grades unsalable in France, United States 
and England, but largely sold Spain, Italy, 

Poland, Russia.’ 

TELEGRAM FROM CONSUL GENERAL ROBERT 
P. SKINNER, LONDON, JAN. 13. 
‘Pearl market dealers agree little local 
trade stocks held firmly, prices maintained. 
One dealer says he has two letters from 
Indian merchants asking return consign- 
ments, there being fair demand in India. 
London dealers strong financially; disin- 
clined to dispose of stocks at reduced 
prices. Other dealers state prices in India 
may drop one-half, but London prices re- 
main firm. Dealers here able to hold stocks 
and maintain prices; possibility exists that 
later on prices in India may force down 
London prices. One dealer says he believes 
there is no danger of London prices being 
reduced by importation of Indian pearls; 
says stock will be held until end of war, 
when business will be resumed as usual. A 
branch house of a leading American firm 
says stocks are held firmly in London; 
prices maintained; no fear of Indian impor- 
tations lowering prices. Another dealer 
says he knows of no recent dealings at 
prices lower than those ruling before the 
war. About Dec. 1 some Indians brought 
several parcels of pearls to him, for which 
he made cash offers, prices varying 18 to 
30 per cent. below normal prices, offers 1f 
agreed upon to be accepted by Jan. 4. 
Offers have not yet been accepted. Says 
Indian holders of goods have not sold un- 
der prices ruling before the war, but have 
withdrawn a majority of goods from Lon- 
don and Paris, with intention of holding 
same till normal conditions are restored. 
Many local dealers will gladly purchase at 
a reduction of 15 to 20 per cent., but no 

gvoods are being offered.” 








A dealer in combs, manicure and toilet 
articles in Great Britain recently informed 
an American consul that he desired to im- 
port combs from the United States. Fur- 
ther information regarding this communi- 
cation may be obtained by referring to file 
No. 15,453, when writing the Bureau of 
Foreign and Domestic Commerce, Wash- 
ington, D. C. In a recent publication of 
this communication, through a typographical 
error, the note stated that the jeweler de- 
sired to import “cameos” instead of combs. 
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>_<" Trade Mark Reg. U.S. Pat. Off. 


PEARLS 


make business hum 
and protits come 

















/ NO to the live jewelers who are showing 
DULL TIMES their customers our now famous 
WITH ME 
NEW ORIENT grade. 
\ aay NEVER BEFORE has a line of im- 


itation pearls been offered to the Trade 
that so closely approximates the g¢n- 
uine stone at such wonderful profit- 
making prices. 


WE DO NOT EXAGGERATE— 


there are positively greater profits for 


\) 
A'S 35 /$N both wholesaler and retailer on the 
— “SF ORIENT GRADE of our REGENT 


PEARLS <n on any other line of imitation pearls ever offered to 
the Trade. 


No string of ORIENT PEARLS has yet become dead stock on any 
jeweler’s hands. The universal appeal is to make our deliveries as quick 
as possible. 


Case of six strings $15.00 net; twelve strings $26.00 net. 


Send for sample order and convince yourself—TODAY . 


Albert Lorsch & Co., Inc. 


NEW YORK, 37-39 Maiden Lane 
PROVIDENCE, 131 Washington Street 


New York Phones, John 2161, 2162 
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Jewelry, Clocks, Watches, Silverware 
and Kindred Lines Exported from 
New York. 

WASHINGTON, D. C., Feb. 24—The fol- 
lowing were the exports of jewelry, silver- 
ware, optical goods, clocks, watches ancl 
kindred lines from the Port of New York 

from Jan. 21 to Feb. 11, inclusive: 

Amapala: 1 case jewelry, $1,200 

Auckland: 88 cases plated ware, $8,320; 4 cases 
optical goods, $896; 37 cases clocks, $792; 1 case 
optical goods, $609; 28 cases clocks, $751. 

Bahia: 98 cases clocks, $2,499. 

Bangkok: 52 cases clocks, $985. 


Suenos Aires: 22 cases clocks, $178; 1 case 


watches, $535; 2 cases optical goods, $242; 8 cases 
plated ware, $816; 1 case silverware, $232; 40 
cases clocks, $822; 1 case optical goods, $187; 4 
cases plated ware, $918. 

Caibarien: 7 cases plated ware, $607. 

Calcutta: 32 cases clocks, $654; 78 cases clocks, 
$1,655. 

Callao: 9 cases clocks, $134. 

Cartagena: 11 cases plated ware, $996. 

Christiania: 23 cases clocks, $554. 

Cienfuegos: 1 case silverware, $530; 43 cases 
clocks, $308. 

Colon: 29 cases clocks, $554: 5 cases clocks, 
$145. 

Copenhagen: 1 case optical goods, $903; 5 cases 
clocks, $150. 

Curacao: 3 cases jewelry, $883; 1 case jewelry, 
$626; 1 case plated ware, $222. 

Genoa: 1 case plated ware, $160; 4 cases watch 
material, $7,000. 

Glasgow: 254 cases clocks, $7,575; 6 cases clocks, 
$130. 

Gothenburg: 1 case optical goods, $163. 

Guayaquil: 1 case silverware, $264; 40 cases 
clocks, $635; 2 cases watches, $120. 

Hamilton: 3 cases plated ware, $243; 1 case sil- 
verware, $141. 

Havana: 3 cases jewelry, $337; 3 cases clocks, 
$120: 28 cases clocks, $403; 3 
$160: 9 cases clocks, $435: 1 case optical goods, 
$171: 118 cases clocks, $2,390; 2 cases jewelry, 
$1,106: 4 cases clocks, $154. 


HHavre: 8 cases silverware, $335 
ls 


cases optical goods, 


>: ; 10 cases pre- 
cious stones, $8,650; 9 cases jewelry, $135; 9 cases 


optical goods, $1,600: 1 case optical goods, $314. 
Lagos: 1 case watches. $123. 


Leeds: 25 cases clocks, $504. 


«* 


Limon: 4 cases clocks, $109. 
Liverpool: 18 cases clocks and watches, $778; 
V, 


3 cases jewelt $125: 5 cases clocks, $98: 2 cases 
plated ware, $200; 21 cases watches, $2,105; 1 
‘case optical goods, $268; 2 cases jewelry, $253; 7 


, 
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cases optical goods, $1,475; 175 cases clocks, 
$3,494; 60 cases watches, $6,354; 1 case jewelry, 
$200; 1 case jewelry, $130; 1 case optical goods, 
$250; 108 cases clocks, $2,447; 1 case plated ware, 
£300; 12 cases clocks, $225; 4 cases jewelry, $367; 
51 cases watches, $6,979. 

London: 1 case silverware, $199; 20 cases op- 
tical goods, $8,726; 232 cases clocks, $4,874; 3 
cases optical goods, $509; 45 cases clocks, $2,711; 
3 cases optical goods, $1,( - 19 cases clocks, 
$385; 5 cases plated ware, $250; 24 cases optical 
goods, $10,868; 2 cases optical goods, $111; 79 
cases clocks, $1,785; 79 cases clocks, $2,608; 1 case 
watches, $300; 9 cases optical goods, $2,925; 3 
cases silverware, $870; 1 case precious stones, 
$7,045; 24 cases optical goods, $10,686; 6 cases 
watches, $3,912; 2 cases optical goods, $139; 206 
cases clocks, $5,640. 

Manchester: 19 cases clocks and watches, $863. 

Manila: 3 cases optical goods, $665. 

Melbourne: 238 cases clocks, $5,730: 5 cases 
plated ware, $100; 4 cases thermometers, $437; 3 
cases optical goods, $1,511. 

Montevideo: 5 cases plated ware, $848. 

Naples: 1 case jewelry, $375. 

Nuevitas: 1 case clocks, $158; 2 cases ther- 
mometers, $110: 1 case clocks, $184. 

Para: 5 cases clocks, $194. 

Port Antonio: 2 cases plated ware, $219. 

Port Elizabeth: 26 cases clocks, $456. 

Port of Spain: 13 cases clocks, $229. 

Rio de Janeiro: 12 cases optical goods, $648; 2 
cases jewelry, $657; 15 cases optical goods, $1,121. 

San Paulto: 1 case jewelry, $218. 

Shanghai: 1 case optical goods, $100; 12 cases 
clocks, $210. 

Sidney: 4 cases plated ware, $298; 14 cases op- 
tical goods, $3,763; 359 cases clocks, $5,151; 6 
cases plated ware, $212; 83 cases clocks, $1,570. 

Singapore: 12 cases clocks, $107. 

St. John’s: 5 cases clocks, $217 

Tumaco: 3 cases clocks, $176. 

Yokohama: 5 cases clocks, $225. 


c 
73 
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E. J. Kassel, Beaumont, Tex., Goes Into 
Bankruptcy. 


BEAUMONT, Tex., Feb. 25.—E. J. Kassel, 
a retail jeweler at 379 Bowie St., has filed 
a voluntary petition in bankruptcy. He 
has assets of $5,500, and the liabilities are 
reported to be $4,800. 

Mr. Kassel began business for himself 
in Shreveport, La., in 1899. He was closed 
out by the Sheriff in 1904, and for a time 
thereafter was employed. He came here 








National Monthly Import and Export Statistics. 











Figures cover period beginning Oct. 4, 1913. 





t Dec., 19138. Dec., 1914. 


WasuInctTon, D. C., Feb. 24—The records of the Treasury Department contain 
the following comparative statistics of interest to the jewelry trade for December, 
1914. and for the 12 months ended December, 1913 and 1914: 


IMPORTS. 


12 Months ending 
Dec., 1913. Dec., 1914. 


Clocks and parts of......... Te re $84,464 $85,848 $851,337 $823,099 
Watches, materials and movements.............. 354,415 447,351 2,969,886 3,157,259 
Diamonds, uncut, including miners’, glaziers’ and _. _ _ { 111,616,286 | a 
See, ek GUE THUS ik dadies coc ccc cccesevsn 959,020 aeenen { 7956,576 | ast 
Diamonds, cut, but not set, dutiable.............. 645,429 391,082 24,886,133 12,022,146 
Pearls and parts of, not strung or set, dutiable... 61,677 10,150 5,004,489 2,142,221 
Other precious stones, uncut, free.............46. 1.742 819 § 147,716 } 39 596 
ens oa8 ) 29,459 | —_— 
Other precious and semi-precious stones, cut but 
i, Bs GS on ct in oe een ae be 6a kee 6 608.004 94,540 44,084 2,740,804 1,630,715 
Imitation precious stones, dutiable............... » 102,767 73,828 1,299,145 961,082 
Total precious i, Mia as Cee dees wale ou eeeen $1,495,676 $707,818 $46,560,608 $19,764,987 
Gold and silver, and manufactures of....... $113,484 $90,590 $1,336,482 $1,311,345 
JOWENY ccosevvcccccccesens Ser lattes lat de ie ik in 102,368 39,409 998.723 775,364 
Platinum, manufactured and unmanufactured..... 407,426 93,020 5,044,259 2,973,623 
EXPORTS OF DOMESTIC MERCIIANDISE. 
Re CE DARED, «6 cn wen cnenekv coches davesewees: $132,744 $121,810 $1,704,411 $1,372,944 
WATCHES GG POATIBscccccccccessceccescccnsecess » 130,735 65,961 1,762,739 1,019,049 
TOES 6.66.00 4000860000 0.02 cores eames scondesens 88,778 56,821 1,196,103 798,641 
Manufactures of gold and silver.........-sccceee 34,870 19,020 430,137 303,623 
Jewelers’ ashes and SWEePINgS..........ceseeeee 6,704 2,161 320,948 121,809 
Plated ware (except cutlery and jewelry)......... 78,482 50,799 997,846 702,931 


1Figures cover period Jan. 1 to Oct. 3, 1913, inclusive. 


in the Spring of 1910, and worked for a 
local jeweler for a time. He began his 
present venture later in the same year. 








Interstate Commerce Commission’s De- 
cision as to Shipment of Diamonds 
Jewelry, Etc., with Ordinary 
Merchandise. 

WASHINGTON, D. C., Feb. 24.—An item 
of interest to the trade is contained in the 
unreported deciston of the Interstate Com- 
merce Commission, in Docket 4198, “In the 
Matter of I:xpress Rates, Practices, Ac- 
counts and Revenues,” which was submitted 
to the commission on Oct. 3, of last year, 
and in which J. Raymond Hoover appeared 
in behalf of the Jewelers’ Protective Union, 
H. W. Chandler for the Merchants’ Asso- 
ciation of New York, and other noted coun- 
sel represented the various express com- 
panies. 

In this case, 28 I. C. C. 131, the commis- 
sion prescribed uniform rules, receipt and 
classification of express matter. Against 
that finding and the rules thus prescribed, 
the express companies entered a_ protest 
and filed an application for the modifica- 
tion of them, following which another 
public hearing was held. As the result of 
which the following changes are made: 

The addition of paragraph (g) to Rule 2 
as proposed met with some objection. The 
purpose of the express companies was to 
prevent the placing of money, diamonds, 
jewelry, securities or valuable papers in 
packages containing ordinary merchandise 
without appropriate notice to the express 
company. All interests have agreed to the 
following: 

Shipments of jewelry, diamonds or other pre- 
cious stones, money, bullion, bonds, coupons, 
watches or valuable papers will not be accepted 
for shipment in packages containing ordinary mer- 
chandise unless such articles are enumerated in 
the express receipt, as shipments of this character 
are transported by the express company only 
through a special department. In case of loss of 
any articles above mentioned when shipped with 
other merchandise the express company will not 
be liable except for its own negligence unless such 
articles are enumerated in the express receipt. 








Jewelry, Clocks, and Other Articles to 
Be Exhibited at British Trade Fair 
to Be Opened at London, May 10. 
Through the British Consul General at 

Philadelphia, Wulfred Powell, it became 

known last week that a British trade fair 

under the auspices of the Board of Trade 
will be held at the Agricultural Hall, Lon- 
don, England, on lines similar to those 
adopted in the Leipsic Exhibition. Samples 
of British manufactures will be exhibited 
by the manufacturers in order to obtain 
contracts. [hese exhibits are limited to 
jewelry, toys, fancy goods, earthenware 
goods, cutlery, glassware,  electro-plate, 
clocks, paper and stationery. 

This exhibition will be opened on May 10 
next, and will be kept open for 14 days. 

Those who are desirous of inspecting the 
exhibition with a view to a possible con- 
tract, or have agents in Great Britain, are 
requested to communicate with the Board 
of Trade, direct, British Industrial Fair, 

23 Cheapside, London, England. 








Hutton & Carpenter, Clifton, Tex., have 
been succeeded by C. E. Carpenter. 
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3. This pearl is not an imitation 


pearls that the usual market 
cannot satisfy. 


. The India pearl is too high in 
price, and the imitation—an 
unsatisfactory substitute for a 
large portion of your trade. 


but a natural pearl, not manu- 
factured but produced by the 
Oriental pearl-bearing oyster in 
much the same way as the In- 
dia pearl is produced. 


4. This pearl compares with the 
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beauty and in substance. 


5. It has all the properties of the 


real pearl to satisfy the most ex- 
acting of your customers and 
costs so little on account of its 


IT IS UP TO YOU, MR. 
JEWELER, to sell an article 
that has high intrinsic value, 
that satisfies your trade and 
is sure to bring more business. 











sfand other Jewelry 1s now ready 
fonee! Specify the Heller Wrontal. 
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Your Jobber is now showing 
these famous L[aTAUSCA Pearl 


Strings tor Easter. Order 
from him or trom us direct 


oiving his name : 





Inquire about other qualities and assort- 
ments—tull details wil! be torwarded. 


THE LOW-TAUSSIG-KARPELES Co. 


PROVIDENCE PARIS NEW YORK 


Address oll communications to Providence 
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Death of Roswell H. Buck. 

PHILADELPHIA, Pa., March 1.—Roswell 
H. Buck, a well-known traveling salesman 
in the silverware trade of this country, 
died Wednesday night of pneumonia in a 
hospital at Troy, O. The remains were 
moved to tiis city, and the funeral was 
held at 1542 N. 12th St. at 2 o’clock this 
atternoon. 

Mr. Buck was long connected with the 
trade, and of recent years had been identi- 
fied with Rogers & Bro.’s factory of the 
International Silver Co. at Waterbury. 
When he started out on his last trip for 
this concern he was suffering from a heavy 
cold, and wrote to the home ofhce froru 
Troy, O., to the effect that his cold was 
worse, and he would probably be laid up 


for a few days. Pneumonia developed, and 
he was taken to the hospital there. He 
quickly grew worse, and finally passed 
away. <A representative of the company 
was sent to Ohio to take charge of the 
remains, and make arrangements for the 
funeral services. 

Mr. Buck’s early home was in Philadel- 
phia. His lungs becoming somewhat af- 
fected when he was a young) man, 
he went to Minnesota and spent some 
time there for the benefit of his 
health. There he became acquainted with 
the late George L. White, and the friend- 
ship then formed, which continued through 
the life of Mr. White, led to Mr. Buck’s 
coming to Waterbury in tie early “70s. He 
was for a time secretary of the Carrington 
Co., then for several years a member of 
the office force of the Benedict & Burn- 
ham Mfg. Co., later becoming connected 
with Rogers & Hamilton and Rogers & 
Bro. He was a communicant of St. John’s 
Church, and a regular attendant upon its 
services when he was in the city. 

Mr. Buck was known as a man who was 
well-informed on a great many subjects, 
if sterling character, and quiet and un- 
assuming in his demeanor. Deceased leaves 
one daughter, Mrs. Marian Buck Stoll, who 
is residing in Germany, and a son, Mitchell 
Buck, of Philadelphaa. 








Creditors Start Bankruptcy Proceedings 
Against Higgins & Seiter, New York. 
An involuntary petition in bankruptcy 

was recently filed against Higgins & Seiter, 

dealers in chinaware and cut glass, 9 E. 

Sith St.. New York. The New Nether- 

lands Bank, with a claim for $4,450; John 

P. Munn, for $25,000, and the Garfield Na- 

tional Bank, for $6,200, are the petitioning 

creditors. Judge Mayer, in the United 

States District Court. appointed J. Adams 

Brown, of the New Netherlands Bank, and 

Charles M. Sherrill, a lawyer at 50 Broad 

St., receivers under a joint bond of $50,000. 
The receivers have been authorized to 

continue the business for 60 days. <Au- 

~— ¢" 

25.000 


thorization has also been given to 
ceivers by Judge Mayer to borrow 
on receipt of certificates, wich are to be 
a first lien on all the assets subject to ad- 
ministration expenses. 

When the receivers took charge, it is 
claimed, the house had less than $600 cash 
in the bank. Practically all the accounts re- 
ceivable, amounting to $36,752, had, it is 
alleged, been tied up as security. 


tl 
¢ 


in an interview with a JEWELERS’ Cir- 
CULAR reporter, a representative of the at- 
torney for the alleged bankrupt stated that 
no schedules of the assets and liabilities 
of the firm have been compiled, and it was 
impossible at the time [HE JEWELERS’ Cir- 
CULAR went to press to give any estimate 
as to the financial condition of the business. 
\n inventory of the assets and liabilities 
will be taken shortly, and upon completion 
of this step a meeting of the creditors will 


’ 


be called. 








Schedules of Emblem Jewelry Co., Bos- 
ton, Mass., Filed in the United 
States Court. 

Boston, Mdss., Feb. 27.—The Emblem 
Jewelry Co., David Goldwasser proprietor, 
Jewelers’ Building, has filed its schedules 
in bankruptcy in the United States District 
Court, showing liabilities amounting to 

$15,619 and assets valued at $13,521. 

The principal creditors and amounts due 
are: Goldberg & Sagman, $1,710; Arnstein 
bros. Co., $1,680; Meyerowitz Bros., $1,550; 
John Silberfeld Son, $60; Noble & Co., Chi- 
cago, $12; Horace Remington & Son, $435; 
DD. C. Percival & Uo., $900; E. A. Cowan- 
M. Myers Co., $310; Robert Omansky, 
$3,000; Morris Omansky, $2,000; Morris 
Luftig, $300; W. E. Geyer, $975; E. Gruen- 
berg, $1,000; Mrs. C. Vitkin, $600; Norling 
& Bloom, $444; Dean & Bloom, $600: 
Henry Miller, $1,000; Baker & Co., $110. 

The assets include: Stock in _ trade, 
$7,500: cash, $160; machinery, $4,000; fix- 
tures, $500. . 

Isaac Harris is the receiver, and has 


' 


given bond for $2,000. 








Professional Burglars Active in Robbing 
Jewelry Stores at Boston, Mass. 

Boston, Mass., March 1.—Burglars en- 
tered tour stores on Merrimac St. Satur- 
day night, three of them being jewelry and 
pawn shops, and the plunder secured 
amounted to about $1,000 in value. The 
other shop was a tobacconist’s place. Ap- 
parently this was entered first, and access 
was gained to the other stores by cutting 
holes through partitions. 

The jewelry establishments entered and 
the value of goods secured in each were: 
The West End Loan Co., 60 Merrimac St. 
(M. Bahm, proprietor), $500; Eli Pearl- 
stein, 64 Merrimac St., $200, and Nathan 
Pearlstein, 60 Merrimac St., $200. 

No attempt was made in either of the 
four stores to crack any of the safes. The 
cash drawers were all emptied and several 
watches, chains and rings of value were 
taken from each place. A number of re- 
volvers also were in the loot. The robbers 
are believed to be an out-of-town gang of 
professional burglars. There is no clue to 
their identity. 


nd 
- 


Boston, Mass., March 1.—Police inspect- 
ors had their suspicions directed to a house 
on Dartmouth St. after the breaks in four 
shops on Merrimac St., last Friday night, 
and on Sunday searched the place, finding 
there most of the loot. They took into 
custody two men, Samuel Berman and Har- 
ry Michaels, who are charged with break- 


ing and enter:ng the stores. 
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Program for Annual Convention of Mis- 
suuri Society of Reta!!l Jewelers at 
St. Louis, March 15 and 16. 


St Louis, Mo., Feb, 26.—Plans are well 
under way for the annual convention of 
the Alissourt Society of Retail Jewel rs, 


to be held March 15 and 16 at the Planters 


Hotel in this city. Every jeweler in Mis- 
souri is urged by the officers of the State 
society to attend the convention, and enjoy 
an instructive program, and the oppor- 


tunity to meet other members of the trade. 
The program 1s as follows 
\lonpAy, MArcH 15, 19 

9.30 A. M Reception, Registration and distribu 
tion f | lor 

lo AL M Convention ( ’ President 
Raines \I Sit In ( ) 

lQ.15 =A Mi Reading the tes t ist 
neeting. 

10.25 aA. M \ddress of welcome by Mayor Niel. 

10.45 a. M.—Response by Claude Wheeler. Music. 

I] A. M.- \ddress, President Raines. 

in.woo ss Me. \ppointn ent of committees 

11.25 a. M.—‘*How to Keep a Jewelry Stock Up 
to late,”’ by Mr. Llettern, st [Louts. 

12 noon.——RKecess for lunch 

2 PL. OM (‘onvene tor business \lusic 

230 pep. M.—‘Value of Independent Catalogues to 
lewelers,”’ by Mr. Abel 

Pp. M ‘Present and Probable Future Effect of 

the Wat on the Tewelry ie siness,”’ by W. 
I: laxwell, St. Joseph, Mo. Music 

30 PL M “Cost of Doing Business,” by Waltets 
Zeitle S Lo S 

$ Pp. M Address, Colonel John Shephe: 

Ivening, entertainment to be arranged. 

fuespay, Marcu 16 

9 50 A M ( nvention called to yrdet Dy c.- ~ , 
Ebeling. M ( 

45 M “kixed S¢« g Pre by M Hutch 
nson, St. | s 

aL » A, I (;,enesis nd | Jewelry,’ 
Ws M. S I \lusi 

11 A. M ‘Fraudulent Adve Sit MM Bam 
ets ot Lo 11s 

l2 Noon.—RKecess 1 ri 

> Pp. M (onvention called to ( \I 

15 Pp. OM (sold-| t, Gold-bille RR 1 Plate 
Tewelry v Wm. Ze 

2.30 Generalitic vy M Wilkin St 
Louis, preside of \ss ted Re ers 
y¢ €elary iS ( Ss €] t 

IR S f me ers resolutio1 yn it 
! committees us Ad ent 
ni ente iinment 








Philip S. Harmon, P!ainsville, N. J. 
Wholesaler, Offers Creditors 40 
Cents on the Dollar. 
PLAINFIELD, N. J., Feb. 2¢.—Philip 5. 
Harmon, a wholesale jeweler in the Man- 
ning building, is offering creditors 40 
cents on the dollar, payable 20 cents in 
cash and two notes of 10 per cent. each, 
maturing in six and 12 months. Huis as- 
sets are placed at $19,183, and the liabilities 

are $14,539. 
Mr. Harmon was for eight years em- 


ployed by H. M. Smith & Co., New York, 


and about 194 started for himselt. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York. 


Wt eek ended Feb. 2%. IY1L5 
The | S. Assay Office reports: 
(;old bars exchanged for gold coin... .$281,917.86 
Gold b aid de sitors $2,044,! 
Total Fatwa nen 4 scheme $323,962.51 
Of this the gol bars exchange I vO 11 
e re ted as follows 
eb , $61,624.36 
4 11,244.24 
) : ‘eae a4 Fed 65,707.10 
a es ee - prea 113,342.16 
97 
“af 
fotal . ' : , ee wee e 92 91,917.86 
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Jewelers Warned to Beware of These 
‘‘Pennyweighters”’ Soon to Be Re- 
leased from Milwaukee House 
of Correction. 

MILWAUKEE, Wis., Feb. 26.—Jewelers all 
over the country are warned to be on the 
lookout for George and Lucy Gates, be- 


lieved by the police to be clever “penny- 
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cording to the police records. The Mil- 
waukee police say that they are confident 
that other “pennyweighting” charges have 
been made against the couple in other sec- 
tions of the country, and that the two are 
experts in the clever game of defrauding 
jewelers. 

George Gates, alias “Charles Green.” alias 
“Guy Jones,” is 24 years old. He seems 


LUCY GATES, SUSPECTED “PENNYWEIGHT THIEF. 


weighters.” Gates and the woman, who 
claims to be his wife, were sentenced by 
Judge Page in the Municipal Court on Feb. 
24 to 60 days in the Milwaukee County 
House of Correction on the charge of va- 
grancy. Their sentence will expire about 
April 25 and jewelers will do well to be on 
the lookout for them. 

Gates and iis wife were arrested by De- 
tective Arthur Burns when he found them 


to possess all the characteristics of a clever 
thief. He is an American, with Scotch- 
Irish ancestry. He weighs 145 pounds, has 
a sallow complexion, chestnut-colored hair, 
hazel-green blue eyes and a moderately 
prominent nose. He has hypodermic scars 
on both arms, showing that he is evidently 
a user of cocaine or some other form of 
dope. ‘He is of rather slim build, and at 
the time of his arrest in Milwaukee wore 





GEORGE GATES, SUSPECTED 


loitering in Milwaukee without any visible 
means of support. The police records show 
that on June 18, 1914, the couple were ar- 
rested in Chicago on the charge of having 
worked the “pennyweighting” game among 
jewelers in that city. The two forfeited 
their bonds in this arrest and it is possible 
that the Chicago police may be on hand to 
arrest them when their term expires on 
April 25. At the time they were arrested 
in Chicago the two operated under the 
names of ‘Charles and Jennie Green, ac- 


“DENNYWEIGHT THIEF. 


a rather neat suit of clothes of dark striped 
material, 

Lucy Gates, alias “Jennie Green,” gives 
her age as 26 years. She is of German- 
\merican extraction, of slim build, five feet 
eight and one-half inches tall, and weighs 
135 pounds. She has hair of moderate 
light chestnut color, her eyes are desig- 
nated as yellow, azure blue, and she 1s 
clear of any scars or marks. As can be 
seen by the picture, she has a peculiar type 
tf prol le. 


Recent Decisions by Board of United 
States General Appraisers of Inter- 
est to the Jewelry Trade. 
Among the recent decisions rendered by the 
Board of United States General Appraisers, 
sitting at New York, was one on the protest 
of Louis Metzger & Co., New York, re- 
garding the duty on a consignment of hat 
pins which were assessed by the Collector 
at 60 per cent. ad valorem under Par. 434 
of the Act of 1897 as jewelry. This mer- 
chandise, the importers claimed, was duti- 
able under Par. 193 as articles composed 
wholly or in part of metal, or under Par. 
112 as manufactures of glass and paste, of 
which either of the two substances are 
the component material of chief value. In 
view of a recent decision rendered in favor 
of the importers, the Board reversed the 
Collector’s original classification, and placed 
the duty at 45 per cent. ad valorem as 

asked for by the importers. 

Sears, Roebuck & Co., Chicago, were 
overruled in their protest regarding the 
duty on a consignment of hat pins having 
steel shafts and round, flat heads, these 
heads being in three parts, partly silvered 
and ornamented with a fern-like design. 
On these articles the Collector levied a 
duty of 60 per cent. ad valorem under Par. 
148 as jewelry. The Collector, in placing 
such a rate, reported that the merchan- 
dise was in chief value of brass set with 
imitation precious stones, and valued at 
less than 20 cents a dozen pieces. The 
importers in their protest, however, con- 
tended that the merchandise, as manufac- 
tures of metal or paste, was entitled to en- 
ter this port at 45 per cent. ad valorem 
under Pars. 199 or 109 of the Act of 1909. 
At the trial no evidence was introduced as 
to the commercial designation of these 
articles. The single witness called in be- 
half of the importers also failed to contra- 
dict the Collector’s original statement. In 
view of these facts, the protest was over- 
ruled, and the duty allowed to stand as 
originally assessed by the Collector. 

Gage Bros. & Co., Chicago, were upheld 
in their protest regarding the duty on mil- 
linery ornaments in chief value of beads. 
These articles the Collector assessed at 60 
ner cent. ad valorem under Par. 421 of 

- Act of 1909. The importers neverthe- 
less contended that the merchandise was 
properly dutiable as non-enumerated manu- 
factured articles, not especially provided 
for under Par. 480 at 20 per cent. ad 
valorem, or as manufactures of bone or 
horn at 35 per cent. ad valorem under Par: 
163. At the hearing the importers offered 
no testimony in support of their conten- 
tions, but merely submitted an official sam- 
ple, and requested an analysis to determine 
the component material of chief value. The 
appraiser subsequently reported that gal- 
lilith formed the component material of 
chief value in the merchandise. In view of 
a former decision the Board held that the 
merchandise was properly dutiable at 20 
per cent. ad valorem, as claimed by the 
importers. The Board, therefore, reversed 
the Collector’s original classification. 








Joseph S. Singley, Kinder, La. was 
robbed of merchandise to the value of $200 


recent! V. 
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Quick Action of Police Prevents Robbery 
of Milwaukee Jewelry Store and 
Two Arrests Are Made. 
MILWAUKEE, Wis., Feb. 26.—Had it not 
been for the promptness of two detectives 
the jewelry store of Richard Seidel, Grand 
Ave. and 2d St., one of the largest jewelry 
establishments in Milwaukee, would have 
been robbed of valuable jewelry about mid- 
night on Feb. 25, when two men, believed 
to be Chicago gunmen, smashed one of the 
big display windows with a padded brick. 
When taken to the police station the men 
gave their names as Ferdinand Reel, 32 
vears old, a molder, and Thomas Larkin, 
30 years old, a bricklayer. Both refused to 
talk. They were given their preliminary 
examination in court this morning and 

bound over for trial. 

The attempted robbery was committed on 
the night of the Welsh-White fight in Mil- 
waukee. The streets were crowded with 
fight fans on their way to the depots after 
the fight when the two men stopped in 
front of the Seidel store. Reel, according 
to the police, hurled the brick, while his 
companion stood by with a small sack. Al- 
most with the crash of the breaking glass 
detectives who had been standing around 
the corner on 2d St. rushed for Grand Ave. 
The two men, frightened by the rush of 
people who ran toward the store at the 
crash of glass,. tried to make their escape 
by running down 2d St., only to run into 
the arms of detectives. One detective and 
a passer-by had attempted to capture the 
two daring robbers just as the window was 
broken; but the two fellows broke away, 
only to be captured a moment later. 

More than $2,500 worth of jewelry, con- 
sisting of watches, stickpins, scarfpins and 
silver plate, was in the show window which 
was smashed, and had the men been given 
a few minutes they would undoubtedly 
have made a big haul. During the daytime, 
according to Mr. Seidel, diamonds valued 
at between $5,000 and $10,000 are usually 
on display in the windows. 

It is the belief of the police that the two 
robbers were in Milwaukee to 
witness the Welsh-White fight, and had 
planned on robbing the Seidel store and 
vetting to one of the special trains for Chi- 
The po- 


would-be 


cago immediately after the fight. 
lice believe that the capture of the two men 
will develop the whereabouts of “| ufty, the 
Goat,” wanted in Chicago for murder. In 
the pocket of Larkin, one of the men, was 
found a subscription list to more 
than $100 had been subscribed for the bene- 
fit ot “Duffy.” 


whith 








Court Finds That Former Employe of L. 
P. White, Philadelphia, Pa., Appro- 
priated $68,695 to His Own Use. 

PHILADELPHIA, Pa., Feb. 27. 
filed to-day in Norristown in the action of 
L. P. White, wholesale jeweler, against 
fohn J. Dallas, Judge Swartz finds that 
Dallas appropriated to his own use $68,695 
ot White’s money and also acquired title 
to a house and two lots in Ardmore, a 
suburb of Philadelphia, from money be- 
longing to White, and thereby White was 
These 
properties went to the possession of Dal- 
las’s, widow when the defendant was killed 


In a decree 


the real owner of these premises. 


by an electric train while he was on his way 
to the court. 

The decree of the Court directs that the 
widow, as executor of the estate, execute 
a deed in fee simple to White for the prem- 
ises in Ardmore, and that the costs be paid 
from the estate of Dallas. 

There is also some money in banks 1n 
Philadelphia and a life insurance of $50,- 
000, which White will also recover, it 1s 
said. 

The report of the accountants 
that the speculations of Dallas were as fol- 
lows: In 1908, $4,509.09; in 1909. $48- 
302.02; in 1910, $18,660.36; in 1911, $1 
035.33; in 1912, $16,910.58, and until May 
1, 1913, $5,278.02. 


showed 








Death of Joseph Ettlinger. 

PROVIDENCE, R. I., Feb, 27.—Joseph Ett- 
linger, a member of the Ettlinger Mfg. Co., 
manufacturing jewelry at 158 Pine St., this 
city, died on Saturday, Feb. 20, at his home, 
152 University Ave., after an illness of but 
four weeks. He was in his 30th year. 

He was born in this city on Jan. 5, 18806, 
the son of Edward J. Ettlinger, ‘who orig- 
inally established the business in which the 
deceased was interested, and the late Myra 
E. Ettlinger. He received his education in 
the public schools of Providence and about 
12 years ago he entered the employ of his 
father as bookkeeper and salesman, his 
father having a few years previously suc- 
ceeded to the business of Ettlinger & Esser. 

In 1907 Joseph, with his brother Ed- 
ward L. Ettlinger, were given interests in 
the business, and the firm name _ was 
changed from E. J. Ettlinger & Co., to the 
Ettlinger Mfg. Co., and so continued until 
the latter part of 1912. when the father 
turned the business over to his sons, a third 
one, I rederick, being admitted to the con- 
cern. The 
widow and a young daughter. 

The business will be continued by the 
surviving brothers. 


deceased 1s survived by a 








Noyes Mfg. Co., Providence, R. I|., Goes 
Into Bankruptcy. 
feb. 24.—A voluntary 
petition in bankruptcy was filed in the 
United States District Court in this city on 
Wednesday ior the Noyes Mfg. Co., 
facturing jewelry, 25 Eddy St. 
by Altred C, 
pursuant to a vote of thi 


PROVIDENCE. R. I. 


manu- 
this city, 
Noyes, treasurer, who acted 
board of direct- 
liabilitigs are 
placed at $1,804.85, with assets amounting 


to SOUL LS. 


ors ot the concern. he 


The business was started by A. C. Noyes 
in January, 1915, being incorporated under 
the laws of Massachusetts with an author- 
ized capital of $4,500, and was located at 
Greenfield, Mass., where Mr. Noves had 
previously been employed in a jewelry fac- 
In April, 1913, he pur- 
- other Greenfield 
Pawtucket, 


tory as diemaker. 
chased the 
stockholders 
R. J. In July of that vear the capital stock 
was increased to $10,000, and in May, 1914, 


interests of 


and removed to 


the business was removed to 33 Eddy St., 
this city. 
The officers of the corporation are A. C 


Noyes, president and treasurer; Laura 
Noyes, vice-president, and E. B. Noyes, 
clerk. 
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Trial of R. E. Lomax, Los Angeles, Cal., 
on Charge of Murdering A. B. 
Shaw Now Under Way. 


Los ANGELES, Cal., Feb. 24.—The trial 
of R. E. Lomax, charged with the murder 
of A. B. Shaw, his former watchmaker, 1s 
in progress as this is” written lhe 


prosecution has rested and the defense 1s 


proceeding. On Tuesday one witness, 
James Ingraham, swore that he saw a re- 
volver, presumably dropped by Shaw, on 
the floor of the store just after the shoot- 
ing. He and a deputy district attorney en- 
acted the before the jury as ex- 
plained by him, he taking the part of 
Lomax and the deputy district attorney the 


scene 


part of Shaw. 

Lomax’s story, as recited by an attorney, 
is in substance that Shaw showed him a 
letter in which Shaw had written that 
Lomax had endeavored to get him to burn 


Nie 


a ale 

LS 

, a 4 
"8. 


\ 





TRIAL FOR MURDER AT LOS 


LNGELES. 


R. EL. LOMAX ON 


his store. This letter, which Lomax con- 
tends Shaw threatened to mail to a friend, 
$1.000 


alleged, to extort 


then 


was used, it 1s 
hae’ ae 
from Lomax. Shaw 1s declared to 


have drawn a pistol and the shooting began. 

Mrs. Lomax and her children. and Mrs. 
Shaw with hers, have been almost constant 
attendants in court. 


The following jewe-ers are among those 


Sitios 
subpoenaed as witnesses: Otto Jaeschke, 


| ' 
head watchmaker for the G. D. Davidson 


(o.: ©. C. Gammon, salesman tor the same 


company; -\rthur Ballard and Miss Birdie 


lanson. 


The Davidson Co. bought the Lomax 


business at 448 S. Spring St., a tew years 

+] + a “? riv 
ago, and all these witnesses were tormerly 
=e 


with Lomax. 





S. M. Rupley, who at present conducts a 
large jewelry and optical store at Monaca, 
Pa., has rented the lower portion of the 
S. L. Pflueger store at Schuylkill Haven, 
Pa., and will occupy it as a jewelry store 
about April 1. He has rented a house at 
Schuylkill Haven, and will move his fam- 
ily and household goods there as soon as 


possible. 
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DIAMOND BROOCHES 


No element adds more to the selling value of a piece of jewelry than beauty of design and the fact that our 
goods excel in this particular makes them the most satisfactory line you can handle. All are perfect, too, 1n 


workmanship and moderately priced; a combination that invariably wins and holds trade. 


Importing ourselves every diamond we use, coupled with our unexcelled manufacturing facilities, enables us to 


give you values that allow you to make good profits. 


Send to us the next time you want a piece that will surely satisfy your customer. 


HAYDEN W. WHEELER & CO., Inc. 


Manufacturing Jewelers 


2 Maiden Lane (iy) New York 


Factory: Brooklyn 




















BENEDICT & WARNER 


IMPORTERS OF PRECIOUS STONES 


15 MAIDEN LANE NEW YORK 


Announce that they have secured the 
Exclusive Selling Agency for the new 


FREDERICS’ SCIENTIFIC PEARLS 

















Every size, shape and nature-colored to be had. . 
nol cng teeth unmounted. After 12 years’ A handsomely il- eo z 
andling them I have many good shippers right wy ‘ 
from the fields. Can supply any factory or manu- lustrated book 
facturing jeweler on short notice. ave many containing much 
beautiful pairs of mnature-colored tips always on . . 
—~ sont on ae oe a responsible jewelers information for 
and manufacturers of emblems. When ordering 11 
name about the sizes and number wanted. As lo the retail jeweler 
as the lowest at wholesale prices. Faceted an and his custom- 
cabochon stones of all kinds on memo. All the . 
colors in synthetic sapphires of fine quality. Rough er. Sent gratis to 
gem minerals for cutters. Lion, cat and eagle jewelers on request. 


claws. Frice list free. 


ELK TEETH “A Guide for Gem Buyers” 














L. W. STILWELL Espositer, Varni Co. 45-47 John St. 


Deadwood, South Dakota Gem Dealers and Cutters :: New York :: 
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Witnesses Testify in Cases Arising from 
Theft of Silver Bullion. 


PROVIDENCE, R. I., Feb. 27.—The courts of 
this city devoted considerable time and at- 
tention the past week to cases concerned 
with the recent alleged wholesale thefts of 
silverware and silver bullion at the Elmwood 
plant of the Gorham Mfg. Co. The state- 
ments that have been made in connection 
with these matters have been astonishing, 
and it has been a long time since the manu- 
facturing jewelry interests, as well as the 
public generally, have been so interested in 
the progress of criminal affairs as has been 
shown in this matter. Some three years 
ago a gang of thieves made a successful 
raid on the stock of bullion of the Gorham 
Mfg. Co., stealing considerable property 
through a clever ruse of impersonating em- 
ployes of the factory. Several arrests and 
convictions followed and it 1s interesting to 
note that of those who are figuring in the 
present cases at least two were prominently 
named in the former case as among the 
principal culprits. 

How they bought silver from William 
Nestor, who was one of the principal per- 
sonages in the former series of thefts at the 
Gorham’s, now accused of receiving a quan- 
tity of that metal known to have been 
stolen from the Gorham Mfg. Co. was told 
by two witnesses in the Sixth District Court 
yesterday. These witnesses were Harry 
Volpe and Michael F. Benjamino, who were 
hired by Richard B. Comstock, of the law 
firm of Comstock, Canning & Curran, of 
this city, to do the work. The trial lasted 
all day and was continued for further hear- 
ing. 

Two witnesses, Richard B. Comstock and 
Harry Volpe, were examined at the morn- 
ing session by Assistant City Solicitor 
Oscar L. Heltzen, for the prosecution, and 
John J. Fitzgerald, for the defendant. On 
cross-examination Mr. Comstock admitted 
that Harry Volpe and William L. Rose had 
suggested that the sum of $25,000 be paid 
them tor information regarding the disap- 
pearance of large amounts of silver from 
the Gorham Mfg. Co.'s plant, and that he 
had replied that Volpe and Rose must trust 
to his honor to see that they were properly 
remunerated. Mr. Comstock also admitted 
that he had paid the informers $660 for si1l- 
ver which was valued by the Gorham Mfg. 
Co. officials at $420 in order to get evidence 
implicating the thieves. 

Volpe was examined by counsel for the 
defendant regarding the different transac- 
tions. When Volpe went back on the stand 
in the afternoon he said that he secured 
the first lot of silver at Nestor’s house on 
July 27, when he was alone with Nestor. 
After Nestor had returned from a three- 
months’ trip to Chicago he came to 12 Bev- 
erly St.. looking for Volpe, and told him 
that he wanted to sell 1,200 ounces of sil- 
ver for $700, according to the witness. 

On cross-examination Volpe admitted 
that $700 was more than the legitimate 
market value of the silver, but that it was 
paid nevertheless. The witness said that he 
explained to Nestor that the supposed man- 
ufacturing jeweler who bought the silver 
was willing to give more because it was cut 
in hlanks. He admitted that the blanks 


could only be used by the Gorham Mfg. Co. 
as they were. 

Volpe claimed that his motive in the af- 
fair was revenge, somebody having “double- 
crossed” him. He denied all allegations 
that he had tried to bribe any one to take 
the silver or say they had taken silver from 
the Gorham Mfg. Co. In explaining his 
line of questioning to Judge Gorham, At- 
torney Fitzgerald made the following re- 
mark: “I am _ refreshing his memory. 
That kind of man might think he was 
caught and tell the truth’ 

The only other witness called was 
Michael F. Benjamino, of Boston, who tes- 
tified that he had investigated the case un- 
der the name of Luigi F. Bruno, for a de- 
tective agency. He told how he went with 
Volpe to buy the silver from Nestor, and 
informed the latter that he was a manu- 
facturing jeweler. Half of the silver was 
bought for $300, he said. On the following 
day, Nov. 18, the remainder of the silver 
was bought for $400, according to the testi- 
mony. [he witness declared that he thought 
some of the silver was missing from the 
night before, but that Nestor said it was 
all there was. The delivery of the silver 
and the payment at the office of Mr. Com- 
stock was described. 

The case against Allen |. Barker, who 
was adjudged guilty in the Sixth District 
Court of stealing silver valued at $420 from 
the Gorham Mig. Co. some weeks ago, was 
before Judge George T. Brown in the Su- 
perior Court on appeal this morning and 
was heard upon the defendant’s motion for 
a bill of particulars. 

Assistant Attorney-General Claude R. 
Branch said that it was impossible for the 
State to specify the exact dates upon which 
the silver was taken. It was believed, he 
said, that the thefts extended over a period 
of several months. 

John J. Cosgrove, attorney for the de- 
fendant, argued that the State ought to fur- 
nish at least the dates when the alleged 
stolen silver was recovered. The Court di- 
rected that a bill of particulars be fur- 
nished, giving such dates as the State was 
able to fix in connection with the taking of 
the silver from the Gorham Co. 








Special Committee of N. E. M. J. & S.A. 
Calls Meetings to Discuss Jewelry 
Stamping Legislation. 

PROVIDENCE, R. I., Feb. 27.—The special 
committee of the New England Manutac- 
turing Jewelers’ and Silversmiths’ Associa- 
tion that has in charge the consideration 
of proposed amendments to the National 
Stamping Act, has issued calls for a series 
of meetings to be held the coming week in 
relation to that act. Several meetings of 
the committee have been held, with con- 
ferences with numerous manufacturers, 
particularly of gold plate of various kinds, 
and it is for the purpose of securing fur- 
ther data and information concerning the 
needs of the industry that these meetings 
have been called. 

The first of these meetings will be held 
on Wednesday evening, March 3, in Grand 
Army Hall, North Attleboro, for the manu- 
facturers of gold-plated ware in North 
Attleboro and Plainville. 

The second conference will be held at 
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the rooms of the association in the Wilcox 
building, }? \\ eybosset St.. this city, on 
Thursday afternoon, March 4, at 2 o'clock, 
and will be tor the manufacturers of silver 
jewelry and ware of this city, the Attle 
boros and vicinity. 

The last of the meetings will be held at 
the rooms of the Attleboro Board of Trade 
on Friday evening, March 5, at & o'clock, 
and will be for the manufacturers of gold- 
plated ware of Attleboro. 

It is hoped by the members of the spe- 
cial committee that the manufacturers will 
respond to the calls to these meetings, as 
it 1S necessary to obtain the VIEWS of the 
manufacturers so that the committee can 
formulate its report and be ready to meet 
committees from other jewelry organiza- 
tions when the next general conference 1s 
held for drawing up the amendments to the 
National Stamping act. 








Death of Warner E., Jones. 
RMB IB Ae 
CuHicaco, Feb. 26.—Recently there passed 
away in this city a man who some years ago 
was one of the best known and best-liked 
men in the trade. Warner E. Jones died 
at the residence of his niece. Apoplexy was 














THE LATE W. E. JONES. 


the cause, and he was ill but a few days. 
Burial was in Oakwoods Cemetery. 

Mr. Jones, who was about 55 years old 
at the time of his death, started his business 
career when a boy with Giies Bros. & Co., 
retail. He was door boy at first and worked 


| 


his way up until he because buyer of the 
wholesale jewelry department. He was 
with that firm for 25 years, and after they 
went out of business he worked a short 
time as salesman for Otto Young & Lo. 
He next operated the East End Hotel on 
the south side, and upon his wife losing 
her life in the [roquois Theater fire, the 
world had little charm for him and he drift- 
ed along aimlessly with the sorrow of her 
loss always with him. 

Lle was buried by the Sons of Veterans, 
I. N. G., of which he was a member. 

William QO. Truax, Calexico, Cal., has 


be 1} succeeded by a a Rogers. 
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Established 1878 Incorporated ‘1911 





WM. S. HEDGES & CO. 


IMPORTERS OF Our 
Twe Stack 
DI ANMONDS Suit Case 


170 Broadway, Corner Maiden Lane, New York 














SAUNDERS, MEURER & CO. 


tte CMP ORTERS 
Jewelry Trunks and Cases 


| P PE A BR L S Send for Illustrated Catalogue 

















— Studs — Scarf Pins Crouch & Fitzgerald 
Fancy aii 65 Nassau Street 177 Broadway, New York City 
Pulessd Bienes Established 1860 New York 154 Fifth Avenue, 14 W. 40th Street 





























HENRY E. 


ASK “GEMFINDER” FIRST =e <x wre 


Save time, trouble and expense. When you want PE ARLS 


rare and precious stones of any description, com- 


municate with ‘‘Gemfinder.”’ Exquisite specimens Pearl Necklaces 
of star rubies, star sapphires, seal sapphires, seal 1 Maiden Lane 


diamonds and seal rubies, alexandrites, cat’s-eyes, 4th Floor 
etc., always in stock. Cable ‘‘Gemfinder”’ or write. 


Diemenda Puade and F. A. JEANNE MEXICAN OPALS 
Colored Stones 5, SQUARE DE L’OPERA, PARIS, FRANCE. poe 

ONYX and GENERAL 

LAPIDARY WORK 

é "© The Empire Knife Company | | Mayer & Miller Co. 


Lapidaries and Importers of 


























a pe ee Established 1856 








SOLE MANUFACTURERS OF EMPIRE POCKET KNIVES PRECIOUS STONES 
Trade Mark “EMPIRE” Registered U. S. Patent Office 12-16 John Street, New York 
in pocket knives all gold sides are mounted on inside skeleton Why mount 
gold on cheap quality blades? The cutting quality ot r ideas is of as much import 
ince in gold knives as in any pocket knives. Dealers should insist on hi iving r from 
their jobbers and manufacturing jewelers their gold knives with “Empire” bl: “ 
“Empire” blades are made from the highest quality cutlery steel m ade by T] ; Boe BO N ET 


Firth & Son, Sheffield, England, with high polish keen edges, and opening a CAMEO PORTRAITS 
closing sm oth y. 


M: ade by THE EMPIRE KNIFE CO., WINSTED, CONN. 


Highest standard of quality for over sixty years 














MUSIC BOXES REPAIRED ARREAUD & GRISER 

“Singing Bird sand Fieurs, Metronomes, ete- SS dates Ot; Sow Dem ee Sata” 

L. oe ACCARD LAPIDARIES STONES. importer of Precious Stones 
os pm th Jan Make Box EMS in Unique Cuttings 41 Union Square, NEW YORK 


310 WEST 3%h STREET - NEW YORE 
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Chicago Wholesale and Manufacturing Jewelers Hold Successful 
‘* Get Tosether’’ Beefsteak Dinner and Discuss Questions 
as to Trade Credits. 











CHICAGO, Feb. 27.—It was “‘vget-together” 
might at H. Hubert’s grill, 314 Federal St., 
on Thursday, Feb. 25. The Chicago direct- 
ors of the National Jewelers Board ot 
Trade and the Chicago Jewelers’ Associa- 
tion invited ail their members to foregather 
for a beefsteak dinner. It was entirely in- 
The beefsteak 
li was really a mutton-chop 
dinner, and a very good and enjoyable one 
at that. 


formal and very enjoyable. 
was absent. 


(he program was unusual and was con- 
tained in the menu, the front cover of 





W. F. JUERGENS. 


which is reproduced herewith. This cover 
was drawn by no less an artist than the 
eenial “Sid” Smith, of the Chicago Tribune 
staff and the creator of “Old Doc Yak. 
“Old Doc” is seen bearing the banners of 
both of the associations. 
The menu read: 
BEEFSTEAK DINNER EN SURPRISE. 
O.—“When is a beefsteak dinner not a beefsteak 
A ae j r1 il § a mutton ci ip. 
\lart ni Cocktail a | Abt. 
Celery and Olives a la Thearls 
” English Chop a la Max Meyer. 
Raked Potato 
Early June Corn a la Cobb 
Toasted English Muffins a la Milhenning 
Maple Syrup a la Kid Levy 


la O’Grady 


( oee. 
; ( 1gars. ( igarettes 
beet 
More beer 
And then 
\ Small Bee 
The Doings 
Subject to change without notice. 
Address. a ..--Chauncey I)« Pew Sproehnl 
Sol \ Lon Long Way from Home” 
Tl ] \I rs¢ 
\ ess nie st IN « ( Hickok 
Due Hle’s My Pa 
Stern | thers Manny nd HHermat 
Address K. (sense 1 Receive \V 
(; ‘ Discuss ) The Bun 
Balloon Ascension vy Evervb ay. 
The Tewel Sextet lL aruso | €a le, Toe Welsh 
Wilson andrew Nia NN i? Scotti 





Petersen. ( Luncey (i) ( lot i? Q 
DeReszke Thompson 
Special Tango Dance.. ‘“Cactle’’? St. Ho 
\ddress, ‘“‘Race Suicide’ ae | tdvat kLwan 
lhree Star (** ) Special 
( KOSS ; nts 
Sol . Darl LT At (,; “ ow () 
Me - S 
“THe SpENDERS.”’ 


Rough Llouse Perry 
Silent Jack Hardin 
Prohibition Hess 
(Cabaret Juergens 
Soft Solder Drexmit 
(olden Gate Johnny \Mlorse 
Pay Me Dungan 


Beau Brummel Hickol 


At 6 Pp. M. the guests took their seats, 
Grandpa Jones superintending the seating 
of the guests, who, after donning fancy 
caps, appropriated the souvenirs of the eve- 
ning, consisting of battleships, bellows, rub- 
ber razors, etc. | 

A string band furnished good music in 
all the popular airs, and F. G. Thearle and 
William F. Juergens saw to it that every- 
one joined in. F. M. Hickok was a busy 
man, seeing that everyone got what was 
coming to him. After the eats Ray Thomp- 
son carried off the honors of the evening 
by singing “When You're a Long, Long 
Way from Home” in a fine tenor voice. 

Other songs sung during the evening 
were “Stein Song,” “California,” “I Want 
to Go Back to Michigan,” ‘“‘America.” 
“Maryland, My Maryland “Tlinots,” 
“School Days,” “It’s a Long, Long Way to 
Tipperary,” etc. 


he latter sone was sune 


with Messrs. Thearle, Cobb, Jones and 





+ 


— 


GET TOGETHE 


THE MENU COVER. 
Meehan marching down the aisles between 
the diners. 

The serious business of the meeting be- 
can at &20 o’clock when Chairman 
Sproehnle announced the object of the 
meeting, and said tie credit men of the 
various jewelry houses were especially in- 
vited to be present in order to hear the 


representative of the National Jewelers 
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F. M. Hickok, of the Board, explained 


‘ . ‘ nmbas +1, 11 ; 
Lilé necessity Of Separating ne Comuectiion 
aepartment trom the rating department. 
i ‘ tix UJ ()} creac in lA LID Vit 
' ’ 
rLICK IN » l 1 lat the Lif ] is ] ¢ i 
1 : | 
was the only feasible method of ving 
‘ ] ‘ 
i ¢ ree <1 wledve I l iT 
al 117 Lh | j lime \\ is 11)¢ 
so ] ) ; 
to promulgate it. He referred ‘a 
. ‘ ] ] 
CITIC % ist jewelers Vi) Mali SUCI! a Cieal 
Ing hous Hle asked that members report 
to ti 5 ara sucit Changes as post-omece 
i . 41 > . - ] ] ] 
aqcdresses, etc... So that hi red DOOK C uld 


e up to date at all times, and suggested 
that salesmen use the report blanks more 
trequently and report changes to the 
Board. 


l‘ranklin N. Wood was out of town. so 





A. W. SPROEHNLE. 


Mr. Hickok also spoke a few moments on 
what the collection bureau of the Board 
is doing. 

Chairman Sproe‘inle next announced that 
the Chicago directors of the Board met 
once a month, and would entertain any 
complaints made by members. 

H. Schwartz delivered a monologue, 
which was received with great applause. 

The question of trusteeships was next 
taken up, and it was explained that this 
method was cheaper than bankruptcy pro- 
ceedings 

Robert Slade wanted to know if he could 
eet special reports on various debtors. He 
said some of the reports he got ‘from the 
Board were very old. Mr. Sproehnle sug- 
gested that special reports should be made, 
and a small extra fee charged for them. 

\lfred Ellsner asked the Board in mak- 
ing reports to separate a man’s indebted- 


ness according to the class of goods he 


hougnt fe wanted the Board to report 
that a man owed a certain sum for dia- 
monds, jewelry, clocks, etc. Often, he said, 
he thougit he was th ly man selling a 
certain jeweler all of his jewelry only to 
find out later that other houses were sell- 
ing jewelry to the same man. If the re- 





LL i So «iets sense st ieseie~iieenasestee-e-ese 
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Black Opal 


Nature's Masterpiece 


A riotous mass of colors blending har- 
moniously together, producing cloud effects, 
sunsets, wonderful lights and shadows, and 
innumerable color combinations which set 
these gems apart as examples of Nature’s 
finest handiwork. 

Black Opals are getting scarce and they 
will probably go the way of Hungarian, 
Queensland and White Cliff Opals. 

The supply of these varieties seemed at 
one time to be inexhaustible—to-day they 
are counted among rare precious stones. 

Black Opals cost no more than White 
Opals of the same quality. 











BUY FROM THE CUTTERS 





American Gem & Pearl Company 
44-16 Church St., New York 
PARIS 


LONDON 
39, Rue de Chateaudun 


26 Holborn Viaduct 


FROM MINES TO MARKET 



































INSIST ON HAVING 
Your Watch Bags, Rolls and Silver Bags 
Made ONLY of 


Anti- Tarnish Flannel 


Used by All Silversmiths and Is the Only Acknowledged Fabric Giving Perfect Satisfaction 


MONTAUK DENZER & NATHAN “21 Broswes 
SOLE MANUFACTURERS 
2 cere ge A A EE C8 NEE LOT E TOOIEI TN OT LE: 
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JOHN AUSTIN & SON 


Gold, Sliver and Platinum 
Assayers, Refinaers and Smetters 


i 14 and 76 Clifford St., PROVIDENCE, R. |. 


We Do Our Own Smelting 




















Visual Optics and Sight Testing 
By LIONEL LAURANCE 


The Optical Publishing Comvany 
11 John Street, New York 





Price, $2.50 
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Hall Clocks 


Elliott’s Celebrated Tubular 
Chime Clocks 
Harris & 
Harrington, 


12 West 45th Se. 
NEW YORK 





Sole Agents to the Trade 


J. J. ELLIOTT & CO. 
LONDON 








Formerly at 12 Barclay St. 








The 1915 Edition 


of our 


ILLUSTRATED 
CATALOG 


is ready for distribution now—and it 
is larger and better than ever. 

The 900 pages are filled with the 
descriptions and illustrations of the 
very lines you will want for your 
Spring business. 

Send for it to-day—The finest jew- 
elers’ catalog on the market. 








THE OSKAMP NOLTING CO. 
CINCINNATI, O. 














The Buyers’ 
Directory 


Limp Leather 3x64. 240 pages 
with Map of Jewelry District. 





Price, 50c. 
The Jewelers’ Circular 
Publishing Company 
J John Street New York 
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could be made until a clearing house could 
be established, and that it was impossible 
to bring 35,000 reports up to the minute. 

Mr. Joel, of the New York office of the 
Board, said he would give special reports 
for nothing. Mr. Joel stated that he rated 
everyone in the red book. 

The importance of noting the changes 
weekly sheet was 


and corrections of the 
next taken up. 

The clearing house idea again came up 
for discussion. Mr. Sproehnle thought 
Chicago could give its ledger information, 
but that possibly other cities were not yet 
ripe for the idea, and unless the entire 
trade agreed to it the plan would not be 
feasible. [red G. Thearle referred to the 
old Chicago Jewelers’ Association, and said 
it had a clearing house long ago, and it 
was a good idea to revive it. A resolution 
was passed suggesting that the fund for 
prosecuting fraudulent debtors be increased 
and the assessment raised from $10 to $25 
a year. This was sent to the officers at 
New York. 





F, G. THEARLE. 


On this subject Mr. Schwartz spoke 
again, and was opposed to the increase. 
Mr. Schwartz said that prosecuting frau- 
dulent debtors would support too many 
lawyers, and this the members could not 
afford to do. 

Mr. Hickok referred to prosecution in 
the Rich, Shoop, Droskin and Rentz-Col- 
lins cases conducted by the Board, and a 
few more songs were sung. Before the 
meeting adjourned it was voted to get to- 
gether informally four times a year. Fred 
Mayer played a march of his own compo- 
sition, entitled “Here They Come,” and 
the meeting was over. 

The Members and Guests 

Those who attended included: 

Wm. F. Juergens and Herman f[ues, of 
the Juergens & Andersen Co.; E. D. Rogers 
and F. S. Rogers, of the Rogers China Co. ; 
Theo. Kuehl and Claus Swanson, of the 
Kuehl Clock Co.; Mr. Barnett and J. 
Harrison, of Barnett Bros.; Henry Paul- 


son and H. F. Wilson, of Henry Paulson 


& Co.; Robt. C. Abt and Harry A, Ferrie, 
of the Robt. C. Abt Co.; A. W. Sproehnle 
and Geo. E. Jacobson, of Sproehnle & Co.; 
John J. Morse and J. Rk. Perry, of the 
Klgin National Watch Co.; L. G. Buss, of 
\l. A. Mead & Co.; A. J. Willams and ( 
J. Willams, of A. L. Williams & Co.; 
Chas. T. Ross and A. B. Hoffman, of the 
Waterbury Clock Co.; I. H. Wellington 
and red H. :e South Bend 
Watch Co.; I. G. Thearle and |. Stewart, 
of the C. H. Knights-Thearle Co.; Robt. 
Slade, Jr., of Slade, Tenney & Weadiey; 
Swadener and Edward Bb. 
Morse, of Fk. A. Hardy & Co.; G, A. Jewett, 
of Hamilton & Hamilton, Jr.; W. VD. 
Wands, of the Wands Art Co.; H. E. Cobb, 
of Harvey Clapp & Co.; James J. O’Grady, 
of the Waltham Watch Co.; J. E. Ewan, 
of the Ansonia Clock Co.; W. T. Kelly 
and \V. J. Kelly, of the Rogers, Lunt & 
Bowlen Co.; O. A. Starke and A. W. Levy, 
of the Star Watch Case Co.; Mr, Altbach 
and Mr. Rosenson, of Altbach & Rosenson ; 
Alfred Elsner and Harry Kowitz, with Ad- 
fred Elsner; M. Goldsmith and L. Adels- 
dorf, of Goldsmith Bros. Smelting & Refin- 
ing Co.: Wm. F. Puls, of the Associated 
Silver Co.; J. W. Tice, with Adolphe 
Schwob; Thomas F. Monks and W. J. 
Bryan, of the Western Clock Co.; H 
Schwartz, B. C. Allen and A. E. Stearns, 
of Benj. Allen & Co.; Henry Felsenthal. 
of Felsenthal Bros. & Co.; Wandor Ff. 
Wachter and John L. Wechte, of 5. 
Wachter & Co.; E. M. Drummond and J. 
Kilfus, of the J. H. Stouffer Co.; Herman 
Stern, of THE JEweLers’ CircuLar; CU, E 
Walker and John H. Grant, of the Amer- 
ican Jeweler: G. P. Engelhard and Mrr. 
Irving, of the Vational Jeweler; E. B. Voy- 
now, D. J. Dunn and John Woods, of L. 
H. Schafer & Co.; H. F. Ericksen and 
G. A. Hinterleitner, of the Ericksen-Hin- 
terleitner Vo.; C. P. Dungan, Geo. Meehan 
and J. C. Peterson, of the International 
Silver Co.; Mr. Daniels and Mr. Reich- 
man, of Robt. H. Ingersoll & Bro.; William 
C. Leonard, of the New Haven Clock Co. ; 
Wm. Helbein, N. Schwartzstein and E. N. 
Zolla, of Helbein Schwartzstein, Jr., & Co.; 
S. J. Son, F. B. Tinker and A. L. Myabe, 
of the Cut Glass Products Co.; S. H. Hess 
and R. C. Rettig, of Rettig, Hess & Mad- 
sen; W. R. Lewis and H. Kracker, of 
the Lesch & Lewis Co.; Frank Milhenning, 
of J. Milhenning, Inc.; Eugene Arndt, ot 
the R. W. K. Co.; F. E. Whiting, of the 
Whiting & Davis Co.; I. S. Lazard, of the 
L. Seligman Jewelry Co.; J. M. Kueern 
and H. F, T. Abel, of the Norris, Alister- 
Ball Co.; H. J. Smith and E. E. Thomas, 
of the Milwaukee Optical Mfg. Co.; Sol 
Kaiser and Max Mayer, of the Western 
Watch Case Mfg. Co.; H. E. Jones and 
‘red Whitney, of the Wadsworth Watch 
Case Co.; Isadore Josephson and Otto 
Doederlein, of the Co-Operative Watch & 
Repair Co.; Messrs. Hickok, Joel, Cox, 
Goldman, McAnall, McDougall and Major, 
of the National Jewelers Board of Trade; 
IF. W. Dean, Emil Despres and Art 
Droeger, of Despres, Bridges & Noel; E. 
E. St. Hoor and H. C. Van Pelt, of F. H. 
Noble & Co.; Max Ellbogen, of Stein & 
Ellbogen Co.; E. Hoyt Stone, of the Key- 
stone Publishing Co.; Thos, Stanek, of 
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Theo. Leubusher & Co.. 


Beckwith, of Joseph lFahys & Co.; J. A 
Linbach, of |. W. Foster & Bro. Co.; F1 
\layer, RK, A. Thompson and E. Stern, 
S. Buchshaum «& ( 


Sidelights on the Feed. 


He ) \ ) i 5 \] NT) 

ed | l@a S ~ S i ed 
SITININYL 

\\ \ ¢ Ne \ ae \ eq ~ 

Oo ~ ) S | St 

\ 1 

Where Vas (uc © i, 1S ( a6 G is a 
“"Talse Seé er’ r < cced 

tI 

icss l 5 i CT) hh | ~~ i iW 
[ mt cove ~ tT » t I 


Hickok h 
ICKOK Nad é 1€@a \ nigirt Betw 
him and Schwart nd kllsne loel ) t 
1 
il a look in 
' , 
Poe \ \ K, S 1 ¢ é ttie t y 





F. M. HICKOK, 


very modest. He makes ratings from Hudson 
bay to Cape Horn and frrom New York to the 
international date line and then around again. 


* 


| : ; . 
Will Juergens won't bother with entertainments 


much longer. He is the next president of the 
C. J. A. and his administration will be very su 
cesstul. Everyone is going to work with him. 








Chas. Fk. Manahan, Chicago, second -vice- 
president of the American National Retail 
Jewelers’ Association, who has charge of 
the hotel arrangements and the exhibits at 
the coming annual convention of the asso- 
ciation, which will be held in New York 
the week of Aug. 23, is now in the Metropo- 
lis, arranging for the details of the coming 
exhibition. Mr. Manahan will be in the 
east for the rest of this week, and is mak- 
ing his headquarters at the Hotel Biltmore, 
New York city, and the offices of Tue 
JEWE!I ERS’ CIRCULAR, where letters to him 
in connection with matters pertaining to the 
convention Can be addressed. He will visit 
Newark, Philadelphia and Boston before 
returning to Chicago. 
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Telephone 1624 Cortlandt 


» Are Yout in Trouble: 











and want to clear 
the decks for action 
= for 1915 = 


WE CAN AID YOU 











A. J. COMRIE 


your door. 
We have just concluded a sale of over $100,000. 
own goods sold, and your reputation fully protected. 


chants, Banks, Receivers and Trustees. 


Auctioneer: 


| When you want the best, with a country-wide experience, 


semeirys art ana chins CIOMRIE & BROKA 


W. H. BROKAW 


We offer you our services which we guarantee to be 100 per cent. efficient. 
Stop giving notes and spending sleepless nights on how to meet them. 


Convert your merchandise into cash by our quick method, and be ready to meet prosperity when opportunity knocks at 
We know how to handle the largest and finest stocks. Only your 


We have the evidence to prove that we have conducted the largest sales ever held in this country for leading Mer- 


and a guarantee of assured success, write or wire us. 


Our References and Booklets on Request. 


14 Maiden Lane 
NEW YORK 











CAMEOS 








We are still headquarters for 


Coral Cameos 
Shell Gameos 
Stone Gameos 
Wedgewood Gameos 


FIRST CLASS MATERIAL 
ARTISTIC CARVING 








Send for a memorandum package to 


BORRELLI & VITELLI 


Coral Ma-ufacturing Co. 


401 Broadway 





New York 
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We Will Repair the Mesh 
Resilver and Reline with 65c 


kid or silk any mesh bag for Size 4 to 7 inch. 


SPECIAL PRICES FOR LOTS OF DOZEN OR MORE 
Guaranteed to Look Equal to New 
and Give Perfect Satisfaction. 


STERLING SILVER, SOLID GOLD, GILT AND BEAD BAGS 
REPAIRED AND REFINISHED. ALSO REAL GUN METAL. 


CHARLES GRABHORN 


yn Silty lesh Bags. f. if and Sailr Fel 
lts B es. Stiver and Jewell kRepatrina. 


20 Maiden Lane New York 
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Souvenir Program the Only Official Pub- 
lication of the A. N. R. J. A. in Con- 
nection with the Coming Con- 
vention in New York. 

There seems to be a misunderstanding 
among some inembers of the wholesale and 
manufacturing trade as to the official pub- 
lications of the American National Retail 
Jewelers’ Association, in connection with 
the coming convention at New York. For 
this reason it should be stated once and for 
all that the only official publication of the 
association in connection with the conven- 
tion is the souvenir program published by 
the organization itself, and in charge of 
the secretary, A. W. Anderson, Neenah, 
Wis., to whom all applications for advertis- 
ing and information should be directed. The 
convention arrangements, including the ar- 
rangements for the hotel, and exhibits, are 
in charge of Chas. F. Manahan, 361 W. 63d 
St., Chicago, Ill., who is personally looking 
after all of this work. No one is author- 
ized to make any arrangements in connec- 
tion with the advertising or the exhibits ex- 
cept Messrs. Anderson and Manahan, to 
whom all communications of any nature 
should be addressed. 

It was reported recently that the efficers 
of the organization had been approached by 
several promoters with the idea of doing 
the work for the organization on a com- 
mission basis, and various other schemes 
had been submitted that appeared to be 
beneficial to the association as a whole. 
All such offers have been turned down, 
however, it being the idea of the officers of 
the organization that it would be better for 
the association and for the trade at large 
that all arrangements be made through re- 
sponsible officers, even though the organi- 
zation might not make as much as it 
would in other ways where profits would 
be shared with outsiders. 








Creditors of Berg & Co., Chicago, Meet 
in New York and Appoint Commit- 
tee to Liquidate Indebtedness. 

A meeting of the creditors of Berg & 
Co., 516 S. Michigan Ave., Chicago, was 
held in New York at the rooms of the Na- 
tional Jewelers Board of Trade on Feb. 
24. The financial condition of the con- 
cern was reported as follows: Cash, $554; 
furniture and fixtures on the books, $7,190; 
liquidating value, $1,000; accounts receiv- 
able, $18,908; considered good, $9,000; dia- 
mond merchandise, $100,898; gold and 
other merchandise, $28,855; total assets, 
$140,308. The liabilities are: Accounts 
payable, $18,657; miscellaneous accounts, 
$2,000; arrears in rent, $2,000; bills pay- 
able, $104,923; contingent liability on cus- 
tomers’ notes, $2,000; total liabilities, $129,- 
O80. The statement is as of Feb. 1, 1915. 

Of the diamond merchandise above men- 
tioned, $23,000 worth was pledged about a 
vear ago with the Continental and Com- 
mercial National Bank to secure an in- 
debtedness to this bank for $18,068. Addi- 
tional merchandise valued at $7,000 was 
pledged to individuals to secure loans of 
$4,900. This leaves net merchandise of 
about $100,000 at book value and reduces 
the liabilities to the extent of the secured 
indebtedness amounting to approximately 
23.000, 


The business done for the past three 
years 1s as follows: 1912, $200,000; 1913, 
$125,000; 1914, $74,000. The annual ex- 
pense of conducting the business was 
40.000, 

The following were appointed a commit- 
tee to devise means of liquidating the in- 
debtedness: Otto D. Wormser, of Jos. 
frankel’s Sons; Edward Detjen, of the A. 
Wittnauer Co.; Wm. T. Gough, of Carter, 
Gough & Co.; Wm. J, Juergens, of Juer- 
gens & Andersen Co. 

Special investigators are now auditing the 
books of the concern and a report will be 
made this week. The concern at first of- 
fered to settle at 40 cents on the dollar, 
but this was rejected. 

For Morris Berg, head of the concern, 
nothing but sympathy is expressed on all 
sides. He has spent 50 years in the jewelry 
trade in Chicago, and withdrew from Hy- 
man, Berg & Co., in 1911. He is a man of 
the highest character, and it is hoped that 
he will be able to effect a settlement which 
will keep him in business. 








Prominent Manufacturing Jewelers De- 
cry Use of ‘‘Made in Germany” 
Legend on Products of Eastern 
Factories. 

PROVIDENCE, R. I., Feb. 27.—The follow- 
ing story, published in the Evening Bul- 
letin this afternoon in its mill section, has 
occasioned considerable adverse comment 
from local business men, especially those 
prominent in the manufacturing jewelry in- 
dustry and those interested in endeavoring 
to establish a foreign and exportation busi- 
ness. These latter claim that it is short- 
sighted policy for the local manufacturers 
to lend themselves to any such subterfuges, 
and that it is certain to prove injurious 
to the efforts being made for the future de- 
velopment and improvement of the jewelry 


industry. 

The Bulletin’s story is as follows: 

‘‘Made in Germany” is the legend which 1s 
being placed on a large amount of jewelry that 
is being made in Providence and the Attleboros, 
according to authentic reports. The baubles will 
supply those salesmen in South America’ who 
hope to hold their trade until the close of the 
present war among the great powers of Europe. 
The designs, and in some cases, even the hubs 
and dies, are of German origin, and the jewelry 
is typically German. 

The manufacturers who are handling the orders 
are reticent about telling the size and amount of 
the business, and the majority of them have been 
unwilling to even admit that such orders had 
been received. The factories of Attleboro ‘are 
benefiting by_the orders to a greater extent than 
are those of this city, according to the same re- 
ports, and it is stated that there has been almost 
a boom in Attleboro, since the first of the orders 
were received. 

For a long time it has been known that much 
of the goods sold in South America was made in 
the United States. This has been true of many 
different articles, including textiles, clocks and 
watches, iron and steel products and other things. 
The reason for this has been found in the fact 
that it is a much shorter haul from New York or 
saltimore to South American ports than it is 
from Germany, and the goods can be made here 
at about the same price at which they are whole- 
saled abroad. 

Shortly after the British ships began guarding 
the entrance to New York harbor it was reported 
that there were several cargoes of goods made in 
America, but stamped with the well-known Ger- 
man legend, which could not be shipped. There 
was no doubt about the place of the origin of the 
goods, but bearing the stamp, ‘‘Made in Ger- 
many,’ the British ships would have been almost 
sure to have seized the cargoes, and the American 
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shippers would have had great difficulty in secur- 
ing them again. In addition to this, the German 
agents in South America would never have ac- 
knowledged that the goods were not made in 
Germany. , 

But now jewelry is heing made bot here ind 
in the Attleboros, and while this has been denied 
iore than once guring the Dast week, tnere 18 no 
doubt as to tne truti of the matte! lhe profits 
are large, considering everything, and the em- 
ployes are as happy as they W Id he t neg 
anything else in the factories, and are receiving 


as much pay for their work. 








F. W. Hinrich, Kalamazoo, Mich., In- 
dicted by Federal Grand Jury on 
Charge of Sending False Credit 

Statement Through the Mails. 


Cnicaco, Ill, Feb. 27.—An_ important 
case involving the sending of a financial 
statement tirough the mail was presented 
to the United States Grand Jury at Grand 
Rapids last week, and on Feb. 26 an in- 
dictment was handed up to Judge Sessions 
charging F. W. Hinrich, of Kalamazoo, 
with sending a false statement of his 
financial condition through the United 
States mail to the National Jewelers Board 
of Trade upon which to obtain fictitious 
basis for credit with the members of that 
organization. 

United States Attorney Walker called a 
large number of witnesses, both from Chi- 
cago and New York, and it 1s understood 
that these witnesses established a large 
amount of liability in excess of that shown 
on the statement given by Hinrich. It was 
also understood that several banks in Kala- 
mazoo were called as witnesses to establish 
the fact that Hinrich owed them very much 
in excess of the amount set forth in his 
financial statement. 

When Hinrgch failed in August, 1913, 
the National Jewelers Board of Trade took 
the matter up, and recently laid the facts 
before the United States authorities. The 
case was prepared by F. M. Hickok, Chi- 
cago manager of the Board, and he is now 
busy arranging to have the witnesses re- 
turn to Grand Rapids on March 9, when 
it is expected that the criminal case will 
be tried before United States Judge Ses- 
sions. 

lhe indictment is considered important, 
because it establishes a fact that the United 
States Government will not countenance 
the sending of false statements of finan- 
cial conditions through the mails where it 
is established that the statement was raised 
for the purpose of obtaining a fictitious 
basis of credit. There seems to be a grow- 
ing tendency on the part of the United 
States Government to take these matters 
up before the grand juries throughout the 
country, and is a recognition of a desire 
to prevent as much as possible the accom- 
plishment of commercial fraud. 








Market Prices for Silver Bars. 
The following are the quotations of sil- 
ver bars in London and New York as 
reported last week: 


Vew York 
selling price. 
London .999 Basis. 
POM Bbincccccuccececceecee 22 15-16d. $0.507%% 
N° Oe st meamawnen woes 22 7-8d. 505% 
’ Dh oadcndeaenéeceeeur 22 7-S8d. 0% 
Eh beactne bie ke 8 o @0c648-e Os 23d. ol 
- hes bedded ecrKeevioons 23 1-16d. ol 
PE. Bos caneesecesteeeesles 23 1-4d. 51% 
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Members of Minnesota Retail Jewelers’ 


Association Hold 


Their Most Successful Convention at Minneapolis. 








MINNEAPOLIS, Minn., Feb. 25.—The an- 
nual convention of the Minnesota Retail 
Jewelers’ Association, which convened at 
the West Hotel on Tuesday and Wednes- 
day, and which was concluded by a joint 
banquet attended by jewelers and optom- 
etrists on Wednesday night, proved to be 
one of the most beneficial and enjoyable 
ever held by the organization. Addresses 
on subjects of much importance to every 
retail jeweler were delivered, and the dis- 
cussions were of especial interest. 

Tuaesday’s Session 

The convention was called to ’ 
President Charles D. White at 10.30 a. m. 
Tuesday. The reading of the minutes of 
the last annual convention was dispensed 
with and reports of the officers and com- 
mittees were heard. President White, 
while delivering no set speech or report, 
made some timely remarks on the work of 
the association. Secretary Schwanke in 
his annual report stated there were 267 
members on the roll of the association, and 
that there were funds on hand amounting 
to $354. In Minnesota there are 332 non- 
member jewelers. Members dues 
were paid to February, 1916, totaled 52. 

A telegram from A. W. Anderson, na- 
tional secretary, stating that he was un- 
avoidably detained and would reach the 
convention on Wednesday, and telegrams 
conveying greetings from President Combs 
and Vice-President Evans were read. An 
address of welcome by Mayor Nye was on 
the program for the opening session, but 
the Mayor sent word he would be unable 
to attend until the afternoon session. 

President White before proceeding fur- 
ther said it would be well for the 
vention to consider the yearly increase in 
expense in carrying on a retail jewelry 
business. He said that the firm of which 
he is a member noted an increase of 25 
per cent. in this direction during the past 
five years, with a very small increase in 
stock. Nearly the entire 25 per cent. in- 
crease was included in salaries to employes, 
while their real earning capacity had not 
increased. He said that department stores 
were able to keep salaries down by promo- 
tions and filling the lower positions thus 
vacated from the ranks at no increase, 
while a strictly jewelry establishment was 
compelled to raise salaries yearly. He was 
of the opinion that the convention needed 
to discover the reason for increased oper- 
since all branches of the 
jewelry trade showed increased 
ating expense. ‘He decried the 
jobbers and wholesalers selling to the pub- 
lic, and believed the legitimate outlet for 
their stock through the retail dealer. 
He stated that the retailer who paid taxes 
should get the profit made in distribution 
of goods, and that the jobber or manufac- 
turer should be content with his profit fron 
the retailer. 

Col. John L. Shepherd, New York, was 
called upon for a few remarks at this time. 
He said, in regard to price maintenance 
and price cutting, that there was evil and 


order by 


whose 


con- 


ating expenses, 
{ yper- 


practise oft 


Was 


‘salesmanship. 


danger in both. He said the best course 
for a retailer was to strike a “happy me- 
dium,” if it were possible. By all means, 
he declared, a dealer should not take ad- 
vantage of ignorance on the part of the 
customer and add to the price an unwar- 
ranted profit. He said such a course was 
an abuse of the customer’s confidence. 

At this point President Charles D. White 
introduced Prof. Paul H. Neystrom, of the 
\‘niversity of Minnesota, who is engaged 
work in merchandising and 
He said the problem of distri- 
bution of goods is being studied more than 


in extension 


ever before by manufacturers. The univer- 


. 


WHITE, RE-ELECTED PRESIDENT. 
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sity which he represented and the public 1s, 
he said, interested in the distribution of 
farm products so as to produce results to 
the consumer. He said that 90 per cent. of 
business failures were not reported by the 
mercantile agencies, as those concerns only 
reported failures involving losses to credi- 


tors. Any retailer who had put in time at 
a business and retired without accumu- 
lating something besides old age was a 


failure, said the speaker, and he added that 
most of the failures are due to ignorance 
of the one engaged in business. Years ago, 
he said, the apprentice system prevailed, and 
had been discarded failures from 
experience had increased in pro- 


since it 
lack of 
portion. 

The professor spoke briefly of the ex- 
tension work in the university and pointed 
out that students in Germany along these 
lines worked on Saturdays in the particular 
store handling goods in which the student 


was seeking knowledge. He hoped this 
would be followed by students in America. 
Col. John L. Shepherd, of New York, 


a practical talk 
retailing of “Don’t let 
in and compel you to overestt- 


was introduced, and gave 
on the 
pride come 
mate yourself. Personality counts for a 
great deal 
vourself and perhaps ask 


} ewelry. 


with a successful retailer. Ask 
others about your 
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personality. Your success does not depend 
to any great extent upon your employes, 
certainly not at all unless you direct them. 
It is the individual who conceives ideas and! 
puts them into effect. Carnegie would not 
have become the great man in the iron in- 
dustry if he had depended upon others for 
ideas and had not guided the great busi- 
ness,” said Col. Shepherd. He urged the 
convention to indorse and 
work for the passage of the Steenerson and 
Stevens bills. 

The following committees were appointed 
by President White: 

Auditing—F. W. Harper, Delano; Igna- 
tius Reiner, Hutchinson, and C. A. Sher- 
dahl, Montevideo. 

Resolutions—F. H. Straub, Fergus Falls; 
ad A. Sherdahl, Montevide 7 lonatius 
Reiner, Hutchinson; R. S. Swarthout, Pine 
[sland, and A. E. Barker, Minneapolis. 

Tuesday afternoon, National Secretary 
Anderson not having arrived, J. H. Lepper, 
president of the Iowa Retail Jewelers’ As- 
sociation gave a talk on “The Cost of Do- 
ing Business in Relation to Net Profits,” 
which was slightly different than the sub- 
ject announced on the printed programs. 
He poke in part as follows: 


members to 


ADDRESS OF J. H. LEPPER. 

I will try to tell you methods of work which 
will help you succeed. At least the methods have 
helped me, and first I will say the primary step 
was a monthly record of all sales. Each item of 
1s kept in separate columns and not under 
head of This sheet put 
me face to face with my business and at the end 
results inas- 


expense 


one general expense. 


of the year this showed surprising 


much as it told the story of nearly 99 cents going 
our to 

This almost made my hair 
it acted as a prod. I commenced to look for 
opportunities to reduce the expense. By dividing 
work differently I was enabled not only to do the 
work more rapidly and better but was able also to 
reduce the salary expense. The average merchant 
in the small town sleeps while the mail order house 
picks cherries from the tree waving over the sleep- 
er’s face. I recommend that dea'ers study methods 
and discover store leaks. 

The balance of the afternoon 
voted to the “Question Box” and a number 
of questions were discussed. Some of the 
questions were: “What percentage of prof- 
° “9? 
its should a dealer make on watches? 
“Would you recommend that a buyer ask- 
ing for an article at a certain price be in- 

, ¢ : Pn ad 
duced to purchase one at a higher price: 
Quite an interesting discussion ensued in 
relation to the former question. Mr. Lep- 
per and J. L. Shepherd led the discussion. 

Another question dropped in the box 
“What argument would you recom- 
mend to a customer who was a catalogue 
enthusiast?” One member said that ap- 
parent cut prices on watches in catalogues 
were for discontinued models, and usually 
he met the price. or sold at a 
loss, which he considered good advertising 

real hit at mail-order houses. He 
y kept letters from factories to prove 


100 cents coming in. 
stand on end and 


was de- 


Was. 


sometimes 


usual 


and a 
his argument. 

Tuesday evening the convention was ad- 
dressed by C. H. Preston, of the University 
of Minnesota, on “Simple Forms of Retail 
Accounting,” and by Prof. A. E. Swanson, 
of the Northwestern School of Commerce, 
Chicago. President C. F. Sischo, of the 
Minnesota Wholesale Jewelers’ Association, 
gave a short talk and congratulated 
the organization and its members on its 


als } 


s 
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growth. A. E. Barker, a former president 
of the association, read a paper entitled, 
“Looking Forward,” chiefly. referring to 
his ideas, which, 1f put into practise, would 
lessen the cost of distribution and do away 
with traveling salesmen. His address was 
as tollows: 
ADDRESS OF A. E. BARKER. 


In looking forward over the vast fields of oper- 
ation open to cultivation in merchandizing it occurs 
to us perhaps the very best way to make good prog- 
ress is to first look backward, however much it 
may seem a paradox. Who of us to-day is not 
looking forward to the time when we will be 
more successful—but alas! how many look back 
over the past to find the weak spots that have 
proved to be stumbling blocks to success. 

Kxperience 1s the best teacher, but experience 
is expensive as we all know, and a long time and 
plenty of good hard earned dollars pass away 
before results are obtained. 
of doing business, how to advertise, 


lessons in salesman- 


ship, cost 
and in fact all the things that ‘‘System’’ teaches 
is, of course, to the point. To so conduct our- 
selves that we may retain the love and respect 
of our fellow craftsmen, to so advertise that the 
people in our respective localities will have confi 
dence in the truth of what we say, and keep in 
mind that co-operation is the watchword of tl 
progressive, is the object of thinking merchants of 


to-day—as against cut-throat methods of days 


1e 


gone by. 

\ll of the above and many more important ele- 
ments enter into the elemental instructions that 
everyone who wishes to become a successful met 
chant must take up before he is competent, to 
“throw his hat in the ring’ as a full-fledged-met 
chant, artd however important all these things are 
it is the intention of the writer of this to show 
up the “ghost of impediment” that is foreve 
stalking before us with his uncanny fingers reach 
ing out here and there pulling in a goodly share 
of our profits. 

It is said that good credit is one of the chief 
he business 


— 


essentials mecessary to success in 
world. This no doubt is true, but do we use our 
credits to advantage, or otherwise. That is to 
say, do we make the best use of our credits? Let 
us look backward a little and see if we do. How 
often have we bought more goods than we could 
dispose of within the proper time, because we had 
good credit? Most of us have been importuned 
time and again with all the usual arguments of 
a well informed salesman, to the effect that all 
the time needed will be granted by the house fo: 
payment. If one year’s time is not enough take 
two, “all our firm wants is to know a man is 
honest and it will always take care of a good, 
honest customer.” 

Who is there among us that has not fallen for 
this line of talk in the days gone by? Who of 
us has not as a consequence over-bought our Mar- 
ket or, in other words, bought more than we could 
dispose of before those goods became passe’ Nor 
do we seem to learn by past experience, after hav- 
ing struggled out of a few tight corners of this 
kind. The first thing we know we are in again, 
and as a matter of fact my 40 years of experience 
leads me to think the older we grow and the more 
times we have wiggled out of a tight corner, the 
easier it is to get us in again. I, for one, will 
frankly confess to you, my friends, that while I 
am looking backwards to gather data to prove 
my arguments in looking forward, I have often 
said to myself, the fool of all fools is the man 
who is foolish enough to continue to be foolish 
ie himself is the 


after he has discovered that 
most foolish fool that ever came down the pike. 

Now is the time for those of us who have not 
already done so to learn one very important thing 
that is necessary to know before we can expect to 
have the success we are looking forward to. 

It must be very apparent to all who are keeping 
pace with the merchandising world, that the sys 
tem of distribution of all kinds of manufactured 
as well as agricultural products is an important 
factor as to the consumers’ cost. 

Any plan of distribution, therefore, that will 
lower the cost to the dealer will, of course, put 
him in a position to lower the price to consumers. 


A retailer is severely handicapped all the time 
by over-buying, and at the end of the year finds 
the goods on hand that do not move must be sold 
at a loss if sold at all. This, of course, cuts a 
large figure when the total net profits are figured 
at the end of his business year. 


The dealer who has not looked into this phase 
of the question is losing time and money, and how 
to plug up this hole in our profits is one of the 
burning questions of this day and age of mer- 
chandising. Over-buying can, of course, be stopped 
is one so resolves and sticks to the resolve, but 
alas! how many of us keep our new year’s reso- 
lutions? 

In looking forward to the grand fields of oper- 
ation that are now, and are yet to be opened, one 
is eternally trying to find some way to down this 
“ghost” that is ever looming up before us when 
we take stock at the end of the year. The ghost 
of over-buying that has so depleted our profits, a 
system that will hold us down to bed rock and 
everlastingly keep us there, is what we are looking 
forward to. 

The system then that seems to me the only so- 


# 
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lution of this problem is, to buy for cash. If one 
is so fixed that this is an impossibility at first, 
then I would advise buying as much as possible 
that way, and gradually work to a complete cash 
basis, and if you do this you may depend on it 
that the bank account will keep you from facing 
the ghost of depleted profits from over-buying. 
This brings us to three fundamental principles in 
merchandising: How to buy, when to buy, and of 
whom to buy. That is the question now before 
the retail merchants of the United States, not only 
in the jewelry business, but in ail lines, 

The first fundamental is 

HOW TO BUY. 

Buy for cash is the answer. Pay for everything 
vou buy in 10 to 30 days. The cash discount sav- 
ings will, as everyone knows, very materially in- 
crease the net profits. There is, however, another 
phase to the cash payment plan which includes 
the jobbers’ percentage of losses on account of 
failures and the interest on money invested in 
long-time accounts. 

The writer of this believes that if these two 
loadstones were lifted from the shoulders of the 
obber, said jobber could make far greater con- 
cessions than the cash discount to the retailer. It 
therefore, rests with the retailer to so arrange 
his finances, 

[ can see in some of your faces a look of sur- 
prise mixed with doubt as to how we can get the 
money to pay cash. Here is where we _ should 
use our credit t advantage. In place of buying 
thead and beyond our credit, and when bills come 
due going to our banker and _ borrowing to 
pay past due bills, I would borrow when we buy, 
if necessary, and pay cash, and thereby be ahead 
of the game instead of behind. 

Every man who is in business has a certain 
amount of credit at his bank, be he a large or 
small dealer, his credit at the bank is in propor- 
tion to his net assets and the amount of net 
income. 

Make a confident of your banker. Tell him the 
exact truth and of your resolve. If you do this 
you may be sure he will treat you fairly, but you 
may also be sure he will never extend you an over 
credit, and for that reason vou will be on a 
sound basis. . 
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If a plan of this kind were in vogue to-day 
of what use would the great Dun and Bradstreet 
agencies be to the jewelry jobbers of this country, 
and you must know that every jobber to-day is a 
subscriber and must pay tribute each year to these 
agencies, which adds to his overhead expenses 
and comes out of the final price of the goods te 
the retailer. 


The next thing to do its to tell your jobber 
your resolve, then just watch the concessions i1 
price he will make, because he gets his mone: 
quickly and can therefore make prices that wil 
astonish you. 

There are some people that argue that it makes 
little difference as to the price one pays just so 
sells again at a profit. \ careful study of this 
question will, I think, prove that the mercnant 
who owns his goods .at the bottom price has the 


long end of the deal at all times lL.eep in mind 


that I am now speaking of the iler, the con- 
sumer. The reasons why the dealer must buy in 
the cheapest market are many and it is not neces- 
sary to name them here. It is sufficient to say 
in this connection that the retail dealer stands 
in the position of the man who knows the quality 


of the goods he handles. He is also a necessity 
t» the proper distribution of the e 
/herefore when we speak of buying in the cheap 


est market this same does not apply to the N- 
‘umer. If he starts out to buy in the cheapest 
‘narket his knowledge of quality fails him and the 
result is evident, but the dealer must know 
quality, and buy at rock bottom to be able rive 
those who trade with him good values 1 their 
money. 
This brings us to the Se nicl rut ent . 


WHEN TO BUY. 

It may seem a foolish question, 
backwards again and see if you 
the many times that the genial and sm 
date traveling salesman has 
store, and before you scarcely knew what you 
were about, had sold you a nice little bill of goods 
that looks good, but you had not taken 


proper 


time to consider whether you really needed those 
goods. 

This is called salesmanship on the part of the 
traveling representative. No doubt he may hav 


just completed a course at some school of sales- 
ship where he learned all about the sub-consctous 
and auto-suggestion propositions therein taught. 
Now, this is not to find fault with the salesman, 
because it is to be expected that he gets paid for 
using all the arts known to his profession to 
sell us all he can up to the limit of our credit, 
but just keep in mind we are trying to show if 
possible, how to fence with an artist of this class. 
[f his suggestion that you should buy such and 
such goods gets the best of you, or sinks into 
your mind, then you are lost in the shuffle. If, on 
the other hand, you are a good fencer, you will 
stop and think for yourself. Y: will turn over 
in your own mind whether these goods are suit- 
ible for your location and the class of people 
you are to supply. Also never let the salesman 
suggest to you how many of any given article 
should buy. Be your own judge in this respect. 
In many cases the very best way to buy is to 
order selection packages. Then you can take your 
wn time with no one to persuade you to take 
nore than you should have. You can look at 


vour leisure and send back what you do not want. 


A good catalogue is a splendid help in making 
un an order for goods of special des oni, I goods 
that cannot be sent on memorandum. A trip t 
the house you buy from is the proper thing once 


twice a year, 


In making up the items of selling expense that 
the jobber incurs, we believe that it isan ope1 les 
tion and will in the future become a 
issue, as to whether or not the traveling jewelry 
salesman does not cost the retail jeweler more 
than he is worth. At a conservative estimate we 
should say from 10 to 15 per cent. must led 
tor his expense alone to the cost of t is he 
sells us. 

This, no doubt, seems to you like i l¢ 
statement that will tend to bring on seri lis 
cussion and some had blood. Howev: n trying 
to work out the problem of distribut | 
looking up the weak spots in our present system, 
we must also keep in mind that we a to show 
that a less expensive system of distribution is 
not only desirable, but absolutely necessa There 
are some very strong arguments in favor of the 
elimination of that branch of sales exp: 

The third fundamental: 

OF WHOM TO Bl 
[his is by far the easier of the three | : 
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Wednesday’s Session. 
, \V ednesday 
Minneapolis, 


| 


\t the morning 
Mayor Wallace G 


— ; —_ ; ; 
qmeivered T11s speech Ol 


session 
Nye, of 
welcome. He in- 
vited delegates to imspect the public build- 
ings of the city, and said that Minneapolis 
striving tor commerce 


citizens were not 


alone, but were striving to make tt a better 
city in which to live. 
\. E. 
lLoes 


Paegeld read a paper 
Not \ssociation 


Kk x- | resident 


“Why 


entitled. (Jur 


(Grow Faster? 


ADDRESS OF A. FE. PAEGEL. 
The subject of my talk is “Why Does Not Out 


\ssociation (;TOWw lastet Before yoin2 into the 


ital parts of this talk I want to say that when I 


ommence to touch on some of the greatest faults 
for the slow growth of this association my friends 
\\ | nk | | Ve VOT¢é pl ] bh C] i7\ | St ind he t 
nd talk as I do, it before finishing I think you 
see that all I have said 1s the iked truth, and 
we a know the trut spoken 11 iin Englis 
etimes ts t | am going to give you some 
thing to think about betore nishing this subje« 
\ \ ( S Start at the very St step \ mu ¢ ill 
tll a eweilel \ out conversation gradually irifts 
ss 1 mn work, and vou commence to enlighten 
ile vets ve»ry nud interested. Ile has 
ea OT < ea I wi it Vout}! association is 
—_ I it npresses 1? Cry I ch ii t when 
SK Why nt \ 1 im tne ssociation 
” cs ~ Tit I s easons that lohn Jones 
S neie i ing ewels ind fie ri¢ et Spe ik, ind 
lones belongs the association and neve 
ctises t ‘ eacnes “When we n eet. ( 
~aVs Ww ¢ ( yk Live The! way to vod one il 
\ last I some Way ou get them tft 
W) I é Ss i] tT to he Ne one I is, and 
neo the s< Ss a t¢ lls yi \ I president 
Secre r the association S a retty bright 
Ar en e asks you, ldo vou know so 
I S He was ere The the i\ and ne ti d 
é the ssocia I \ ] he bette } next yt 
ecaust \ esident 1s not liked by orTreatl 
ny \Oow t I Ss aead WI! 9 . 1 Iss i 
4 ( tlunitv 1 hoost your associat I In- 
stea I t ¥ c inintentionally knocke 1 it 
Ve many slighting remarks about ou 
c ers nd thcers greeing with tr eling met 
I ners in tne Same Way W het Su el irks 
ire c 1 Ss ! { ng é I il k ) ng y 
ssociatio1 
lhe result is, you lose your prestige with the 
\ are talking tO, and you lose you! appli 
I the association. Then you wonder why 
he does not join. You cannot blame him tor not 
ing lie doesn’t want to join a bunch of 
nockers, and neither would you nor I, had it been 
| t ~ this way Remember, if vou are 
working tor a firm and you cannot speak well of 
t boss w gives yOu a living and pays you a 
3 ilarv. vet Out and let Someone take you place 
that has ns enough to support him and make 
S business Ss Css Lhe Same 1S tru 1M] this 
SS 1L10T If you cannot st ind by vou otmeers 


get out and 


work in harmony, and who, 


and support them it 1s time tor you to 
et men in that wil] 
ones I have 


} "7 | . . Lp 
tThney heal remarks similar to the 


ist mentioned, will stop them right then and there 
Detend the 


association, even it some ot thei! 


| den } lan: he 
and demand an e Dianation, omecers 
views do 
not entirely agree with vours 


YOu must remember that 


ditterence of 
\ftet 
how heated, stand by t 
l ot them. T) ey 


opinion 
is the iTé¢ of all association work your dis- 
ie ofhcers 


| 
must be leaders or 


‘ i\ ¢ ¢ ‘ ( 

er I \ \ ~ ( ( ( 1 il 

( ~ t cv ¢ T ~—— | \ iT¢ ? ‘ 
| s( ss % Mm ~ ey tiie 
I S ( il¢ nes 
< , e b < \, 
7 ~ i ? \ ~- 
‘ . 
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i i | ~ f ~ i = 
~s f t ~ ~ fe 
~ ~ { t ~ —_—, 
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i ( s » \ ere \ a | 
1 l ) ( lal \-1 I le | teel ne. | i\ { . 
Tié | \ ~ nvest ¢ ¢ s Ni \ | ¢ é é 
that e have lost a great many members in this 
way Stop knocking, and everybody stand by 
issociatio1 neers \e cant i] t| ink like li 
we did we would not need an associatio1 r 4s 


at this point in his address 
] 


illustrated his meaning by 
ntinuing, he 


The speaker 
citing a specinc 
instance. CC said: 


» you see how narrow minded some men are, 


and how tf indirectly hurts our association He 


told a stranger of all the shortcomings oft this man 
In association work, and more too, that woul not 
; ask, “‘Why does not 


faste! 


17 


look well in print. Then yo 


| 
‘ 


our association grow when members will 


spread su news as this to total strangers whom 
you cannot control 
Now you will see that it is not only in 


of jewelers that your ofmfeers 


k noc ked. I 


5 
and ex-omMmeers i1n 


~ . 
would like to know 


how we il expect to grow with that teelit g spread 
it large liere are my views for a foundation to 
make us grow First, post yourselves on what the 
issociation is for. It is not a “*knockers’”’ club 
but an association to work hand in hand to bette: 

é embers’ conditions, morally and _ financially. 


en you can go to a brother jeweler and get hin 


t 1 s by telling him our aims and what we 

¢ Orie ind iT¢ d Inge { T 11] Tell hin that 
ne cannot atlord to Stay out I in rganizatio 
that 1s always hoosting tor him and wo king not 
miy in our State but throughout the entire United 
States t igh men of good judgment and honest in 
tentions, and that it must help all. I know it these 
imguments are put betore al ewelers in large and 
ST 1] to ns I il est yay f I st Y \\ 
Taste 

An tie son VW ¢ ( no Oo ! Ste = 
he S¢ Live iTyvulne ts i Tt pee! uit 

thie ewelers intelligently, enoug so | if they 
( ld YIast) Tne! nd et tiie Ciea \ is vo 

\ St t ! re ¢ nndence my prothe 

ewelet vour home towr The day is yinne 
when co- eration S tne Wo k | iT \\ l Wit 
speak to yout ro ( ewele e\ \ rie VO 
eet I His heart 1s as big as vyvours \ll that 
he meeds is a little kindness and a pleasant smile 
to sotten it, and atte! " while you will he the hest 
of triends 

\ wilen ye ( I tne co entions ¢ il 
\ | st p at the same hotel, ind slee Im the 
Sa he | ind tee! sate It if wl €! Vo vake 1] 
the morning \ l money ind wat Wil be there 
en eve \ one ot Vo vet busy il d WOTK in 
Harmony 

\ wi be surprised WwW you will grow But 
ilways keep your ear to the ground f the 
**knocker.”’ If he is a member, write |! and 
ersuade him in a kind wavy to stop it. and show 
im in a kind way that he is hurting himself and 
the association. If he is a jeweler not a member, 
get after im, make him join, and show him his 


error. If he is a traveling man, write the secre 
7 


tary; let him take it up with his house, and I will 


guarantee you they will stop it at once 


We want harmony and men in our association 


that will stand by the officers and members. If yo 


have something disagreeable in your system get up 
at t! e convention and get it out, hec iuse every 
hody hates a ¢ ab I KNOW these petty ;ealousies 
have kept our association from growing because 


would not get in conversation with 


others and set themselves right in smal] matters 


the members 


An ex-ofhcer told me that he had worked night 
and day to help the association, and all that 
could what he did not do and not the 
credit for what he had done. You 


La 
iit 
hea: was nm 


least praise o1 
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t ‘ ‘ \ ill i ©-xXr ith stops 

g Ss te é es you have lost one 

YT. " ets 4 S¢ iT invone asks him 

< l { iss tio! nis answer may be 

puntetetenre not enthusiastic, and this lost 

. I Ss eT | helieve this 

Ss 1 oreat eal ir ge I tric 

Kil ‘ nt to cons f n 

S nces mcers eir 

! surely eel rt something 

| ’ ec lette skinge advi yn 

f ers \ qd nat i have nade em 

1 i mot hee vaste and that 

ss ere wy their work, and 

1 gore | i ( ind y ld 

‘ T) \ S 1 7 Te thelr \ il ible 

l that Ss association would Ww 

c ile ncers nvited thet ex 

ers ‘ the cities where the executive 
eets inige 1! meetings, et 

Right ere [ want to say to you that you have 

. est secretary n the United states, and I know 

lf am talking about, because I have met most 

f the personal] You must not expect him to 

get all ir new members for you. That is up to 

i the sooner you find that out the sooner 

\ issocilation will orow Tastel lle is willing to 

e you all the support you need, but it is for 

\ to get the members: and if you do not do this 

vour association will stay where it is, and the 

estion wi iain be asked, ““Why don’t we grow 

faste i the answer is, “‘Because we wont 


You expect entirely too much from your officers, 
ind as they are only human and can do only about 
so mu of the work, you must do the rest. An- 
faster iS be- 


convention you do 


oTrnel reason VnV vou ao not grow 
ill Se when you come to the 
not get up and sa\ what you could say. But atter 

is all é vou tell about the 10 or 15 that do 
Should you take the 10 or 15 
deaf and dumb 
undertaker. Now, 


it you expect your association to grow, get up and 


talkers out vou would be in a 


ild me e.l an 


sav something: make it a live meeting Remem- 


he ! you smile the world smiles with you, but 


] ] ilone 
It is a known fact if vou get together and have 
boost 


perfect harmony, get rid of the knockers, 


support the ofhcers, your asso- 


Ciation will nave dou le its membership in leb- 


L916. 


Pe Bie 


| an 
ered a speech. 


Straub, also an ex-president, deli 
He said that a majority of 
the men engaged in the jewelry business 
from the bench, or 
kind 
were there- 
failure thar 
experience. 


represented graduates 


had actual experience of some 
entering the field. and 
‘ore more to be blamed for 


without 


had 


bet iT € 


previous 
He said a and goldsmith in 
times past was respected and honored tor 


a merchant 
watchmaker 


useful ar- 
same consideration 
fs the fault of the 
jeweler, and quite likely is caused by the 
Wa\ in which he conducted his business, 
or by his personal habits. To the younger 
“Make hay you 
are young; it is made easier then, and, | 
Be charitable, 


make beautiful and 
and that 1f the 


does not exist to-day it 


ability to 


ticles. 


jewelers he said while 
may add, also spent easier. 
and public-spirited, but do not let your do- 
nations exceed your ability to give. Lay 
something each year. Don’t under- 
your The public places no 
value on your labor than you do 
lf you are a student, and a good 
man, you are entitled to earn as 
any professional man or me- 
Make your slogan, ‘Spend as much 


aside 
value time. 
higher 
yourself. 
business 
much as 
chanic. 
when business is poor as when it 1s good.’ 
Don’t overbuy. Many make tis mistake 
and tail. 
your rent 
petitors. 
with a grouch. 
work as your competitor.” 

Secretary Anderson told the convention 


Buy often, pay cash, and save 
in discounts. Know your com- 
Don’t sit at your bench all day 
Get as much pay for your 
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of the work the national association 1s 
doing, the status of the Steenerson and 
Stevens bills, and of proposed work. 

The following resolutions were unamnt- 

mously adopted: 
Resolutions. 

ResoL_vep, That we again urge the members ot 
the Senate and [louse of Representatives n Wash 
ington to give their support to the Owen-Gor ke, 
the Steenerson and Stevens bills 


RESOLVED, ILhat we heartily commend the splen 
did addresses given by Prof. Neystrom and Prof. 
Preston of the L'niversity of \linnesot: Prot. 


Swanson, of the Northwestern School of Com 


merce ot Chicago, and | HH. Lepper, president ot 


t he lowa Retail Jewelers’ Association \1] ot thes. 
gentlemen showed by their arguments that a prop 

system of accounting 1s an absolute necessit to 
he successful conduct OT a large or small retail 


merchant of to-day. 

RESOLVED, That we, as members of the Miunne- 
sota Retail Jewelers’ \ssociation, do most earne stly 
express Our appreciation of the very ethcient and 
successful administration of the president, secretary 
and treasurer of this association. Be it furthe 

RESOLVED. That we heartily commend the very 
efhcient work done by National President Combs 
and the other national ofthcers in the advancement 
of the respective State as well 
ganization, 


we extend oul thanks 1 \ \\ 


RESOLVED. That 
Anderson, our national secretary, and Col. John | 
Shepherd for their splendid help in making the 


convention a success. 

REsoLvED, That we appreciate and extend ou 
thanks to the jobbers and manufacturers who have 
so liberally supported and helped to make the con 
vention a success. 

RESO! VED, That W ¢ extend hearty thanks to Pres 
ident Sischo of the iObbers’ association, To! the 


, 


splendid address delivered by hom 


RESOLVED, lhat we extend Out thanks LO the 
management of the West Hotel, Minneapolis, the 
trade journals and local press for courtesies e€x- 
tended to this association. 

ReEso_vep, That it is with deep regret that we 
learn the following members have passed away 
during the past year: L. M. Taylor, Marshall, 
Minn.: G. H. Lang, Mankato, Minn.; Brothers 
ttrohn, of Annandale, Minn.; Schlender, of .\ustin, 
Minn., and G. E. Anderson, of Lambert, Alinn. 
And it is resolved that we extend our heartfelt 
sympathies to the hereaved families of the above, 
and that a copy of this resolution be mailed to 
them, 

We received with great satistaction the news ot 
the favorable discussions at Chicago and New York 
between leading manufacturers of silverware and 
representatives of the A. N. R. J. relative to im 
proved conditions in the manner of handling and 
selling hotel silverware and sterling silver, and we 
pledge the support Oo} the \linnesota iewelers to the 
plans proposed and assure the manutacturers 61 
our most hearty and consistent co-operation. 


The auditing committee submitted the 
following report: 


S59. 380 


Balance on hand, lebruary, 1914 


Total receipts during 1914.... (20.00 


, roe ; a SPELOU4S85 
Total disbursements during year. we $21.65 
Balance on hand, Feb. 24, 1910 ; $673.21 
Outstanding orders ... 7 160.99 
Net balance on hand... 5% SO 2 


(Signed) IF. W. Hart 


fr NA rts IX 


The executive session was d layed until 
the afternoon of Wednesday, extending be- 
yond the regular time allotted on the pro- 
YTai. The old 1] T¢ -elected 
by an unanimous vote. Some discussions 


otheers were a 
were held on the questions which had been 
dropped into the question box. Complaints 


regarding A clock company were (lis- 


cussed, and correspondence was read w! 
the secretary had with them. Some cor- 


respondence regarding local jyobhe rs Wa- 


2one over, and correspondence wit them 

y the secretary was also read. 

lhe convention adjourned without select- 
ig a time or place for the next convention. 

The Roster. 

The tollowing registered at the convenu- 
\. Sherdahl, Montevideo; H. L. 
Gundersen, Granite Falls; F. R. Headley, 
Stewart; E. J. Buskala, Cloquet; Col. J. L. 
Shepherd, New York; A. E. Paegel, Min- 
neapolis; John V. Walter, St. Paul; C. D. 


tion: € 


White, Minneapolis; Fk. H. Straub, lergus 
‘ails; Olaf Neseth, Thief River Falls; A. 
\l. Haunson, Dawson; H. W. Bronniche, 
Benson; D. W. Smith, Pipestone; N. C. 
Clemmensen, Long Prairie: A. E. Bar- 
ker, Minneapolis; E. M. Schwenke, New 
Richland; QO. H. Iltis, New Richland; S. 
IX. Erickson, Brahman; F. W. Estabrook, 
Coleraine; |. Bagge, Hamilton Watch Co.; 

Minneapolis; N. J. Zeller, 


~ 


Paul J. Kugler, 

Lisbon, N. Dak.; Charles F. Ireland, 
JEWELERS’ CIRCULAR; J. M. Bennett, Min- 
neapolis; N. P, Glain, Fertile; R. C. Videen, 
Detroit; John H. Goven, Lidgerwood, N. 
Dak.; John J. Allin, Minneapolis; R. S. 
Swathout, Pine Island; E. H. Kiekenapp, 
lake Benton; J. S. Allen, Minneapolis; ‘I. 
P Culshaw. Minnesota: |. R. Griffin, Hut- 
chinson; George S. Stone, Minneapolis; 
H. J. Mitchell, Minneapolis; F. W. Har- 
per, Delano; J. H. Lepper, Mason City, la.; 
fk. B. Wicklund, Brooten; Ired B. Otis, 
Winnebago; H. W. Palm, Brown Valley; 
\. B. Cone, Windom; E. A. Kirchman, 
Minneapolis; Arthur L. Jensen, Hutchin- 
son; C. A. Sherdahl, Montevideo; E. A. 
Barker, Bemidji; E. fF. Hoffelt, Estelline, 
S. Dak.; H. L. Gunderson, Granite Falls; 
T. J. Sime, Albert Lea; J. H. Bihl, Minne- 
apolis; A. J. Krueger, North Branch; Paul 
lf. Hunzeker, Minneapolis; C. H. Patch, 
Minneapolis; H. A. Hazlett, St. Paul; 
Chas. \. Sauer, Aberdeen, S. Dak.; Louis 
C. Gans, Minneapolis; L. P. Mahler, 
Olivia; G. J. Coker, Chicago; R. F. Reed, 
Minneapolis; Alex J. Barnes, Minneapolis ; 
Albert G. Gray, St. Cloud; J. A. Rentz, 
\linneapolis; T. Thompson, Buffalo; C. H. 
\nderson, Chatfield. 


The Banquet. 

The joint banquet of the Minnesota re- 
tail jewelers and the Minnesota optom- 
etrists was a very pleasing affair, and there 
was an attendance of about 250, including 
a number of ladies. The guest of honor 
was Gov. Winfield S. Hammond of Minne- 
sota, who was introduced by Toastmaster 
Col. John L. Shepherd, New York. Music 
was furnished by the Minnesota Ladies’ 
Quartet, and after the speechmaking the 
ouests were entertained with 2,500 feet of 
motion picture film and 150 beautifully col- 
ored slides illustrating all of the natural 
wonders and beauties to be found 1n the 
Yellowstone Nat ional | ark. These were 
shown by G. T. McNeil. 


The menu was as follows: 


ee eT ee 
Celery e1 ches Radishes Oueen O - 
ns ( Riche en lasse 
(Cheese. Straws 
Fish Mousse, Sauce Hollandaise 


Parisienne Potatoes 
allah Rhook Punch 
Milk Fed Chicken, Stuffed Au Jus 
Rrowned Sweet Potatoes 
Brussels Sprouts in Cases 


Grape Fruit Salad 
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( offee. 


LDDRESS OF GOVERNOR HAMMOND. 


Governor Hammond in his address said: 

When I was invited to be a guest at t joint 
hanquet of the jewelers anJ optometrists \ 
vorthy president [I immediately thought of lez 
tion against combinations and trusts and wond: 


it it would start an investigation by Uncle San 
if I attended the banquet, but due to your toast 
: r’s re ks I have begun to understan] 1 

hnaster s emarks lave egzun to understana . 


combination, as he explained that the jewelers 


pretty things ind the optometrists turnished 
aid to S€¢ tnen Some peopl in see into the 
raat 1 ' 
tTuture with a viass | Julla Speaking S 
heen called 1 Gilt. speculators anticipate tne mat 
kets correctly - ae! ints I l esee ( 1 S To 
- 
certain aTticies and Live i@eéman ads ind need [ 
fashions, and statesmen sometimes se tar ahe l 
ot the time in which thev. live 
\\ en we ston and ol side + f the ‘ ece yt 
] / 
Lat) W l¢ W ¢€ ilé¢ ir ly riel I Ss rié ises 
1 j ] 
worth hur eas evel t Sa iS of ollars ( 
tront foot, and tarm lands w 200 pe wcré 
1] so] } ? ? TY) ? 
ere ij D ( iseqd Dy e WIS¢é statesmen Or! 
country rrom Spain art is nearly iS can he esti 
mated the rate of 2 57/100 cents per acre, we are 
| ‘ ‘ ; 
enabled to see y ta tne | ( isers looked ahead 


In this territory west of the Mississippi Rivet 


they looked al eacl, and Saw good Sized citieS, Saw 
wealth-producing farms with well-tilled acres, saw 
the land traversed with railroads offering rapid 

insportation to bring to the markets the products, 
and estimated that the mountains would be dug 


‘ 
tor mineral wealth and various corresponding de 
velopments It was the most emarkable real es 
whole world. 


Now during this era of was 


5 4 
country peacetul and prosperous, it is well for us 
to halt and consider old and new things. Men, and 


I am sorry to say some women, who have nevet 
read the Constitution of the United States, advo- 
cate new things and would amend this Constitution. 
\lushroom legislators think they must show thei: 
constituents something new, and enact some law 

no matter how unwise it may be. In our own 
State this tendency has been shown in one respect 
by proposed laws setting aside for other uses the 


fund established by early legislators, called a school 


fund. 
Chis fund now amounts to approximately $25,- 
VOU 000 and a Vast area ot land. It will not; he 


long betore this fund will total $35,000,000 belong 
ing to the Minnesota school fund, if it is left 
ilone. Many attempts have been made to dissipate 
it into different channels. [hat is the wrong kind 
of progress, 

! do not mean to sdy we shi uld have no progress. 
Stagnation is death. [I believe in wholesome, in- 
telligent progress. 

The increase in value of Minnesota farm lands 
is quite enough to satisty one as to progress; this, 
of course, automatically means railroads, good roads 


| 


tor automobilists and the foot traveler and for 


lauling produce to market. Minnesota has de- 
1 . . , . 

veloped into a wonderful State. Within my mem- 

ry its citizens have found that corn can be raised 


Im its most northern counties, when they once 


thought it could not be raised further north than 


the southern tier of counties. 
| nave lived to see Vinnesota produce twice as 


corn as wheat, and get twice as much monev 


le axgeregate Phic has been ca ised hy 
roRTesSS, he outcome of improvement of the 


Specie-, improved methods ot tilling the oTrotiy 


; : 1 ’ ' 
tc., | ippeal to you to hold fast to a things 
at are good Let us continue in that wav and 
mtn YOM I ; W\ | cd nor isi ¢ t f t 
| legislation iz is contin to go f vard 
} } .* 
11 e€1\ nd sanely Vil tC excitement I i] 
? 
rT) S ( i é en é o 
( 7) 
+14 i > ] " ‘ -] ] j 1] -+ ‘7 
Mther speakers included Alber Nivel 


resident of the American Optical -\ssocia- 
na 


tion, Albert Lea, Minn.;: A. W. Anderson, 

— ._ o** ’ + ] : sk » ] 1 ] a ‘ 
secretary of! he National Retail Jewelers 
\ emteret ‘ 1. ) . _ 
LSSOCI1lALI il. i ta ‘ iaX P » “i Sper tal Tr ( } 
> 4 ) - 3 en | ty 
resentative oO} le Baus nw Lomb Opti | 
Owing t he lateness . 
P 1 | | 

se speeches were cut rather sno! L it 

; ' 1 +] 1, - can mic 

banquet concluded with t motion pi 
‘ - . - ] ls ] 
ures, and members and guests gdispersed at 
midnight 
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Dangerous Jewelry Thieves Arrested in 
London, England, After Assaulting 
Jeweler, Are Well Known to 
Police Here. 


Go ff a special cable dispatch 

roy Lol lo. received last \\ ednesday by 
YRIUING Sun, New ‘ ork, Charles 
Villiams and Annie Ferguson, American 
crmminal many aliases, have been re- 


Ss with 
hearing at the St. Police 


Bow 


charged with one of the most auda- 
cious crimes in London in recent years. 
9 is known also as Richard 


Willams. wh 
an \llen. with a woman 


Sullivan and Charles 
as Annie Grey is known to the police 
ty ‘ontinents, hired furnished apart- 


They made 
Gutnowskt1 


ments m the Savoy Mansions. 


lamed 


purchases of a jeweler 
ge ol od ae 
d gave him the impression that they were 
wealtiny [hey sent for him one day, ask- 


bring to the apartment a large 


election from which purchases might be 


mad The jeweler appeared at their place 
with gems worth £1,600 ($8,000). He was 


rom) tly sandbagged. When he recovered 
e couple and the property were gone. 

Seotland Yard detectives obtained good 
scriptions of the thieves and further 
nightgown of the woman upon 
mark. With this they 
Williams 


tound a 
was a laundry 
were enabled first to run down 
and a little later his companion. 

Williams is said to have served a sen- 
tence of imprisonment in the United States. 
from England 


° 5 
‘\ 1c 


was extradited 
to the United States on a charge of grand 
larceny and jail-breaking. 

His 
criminal world. 
she achieved international 
$100,000 pearl 
she 


In 1903 he 


companion ts more noted in the 
As Annie Grey years ago 
notoriety by 


trom 
long 


necklace 
served a 


stealing a 
Christie’s, for which 
sentence. 
Investigation at the Pinkerton Detective 
\gency by a JEWELERS’ CIRCULAR reporter 
revealed the fact that the woman was also 
known as Annie Gleason, the wife of 
‘\Mickey” Gleason. Both known 
New York police as a clever pair 
thieves having long criminal rec- 


are well 


+1 
iO Lilt 
- 5 
1 ST) ‘AK 


+ ; 








Harry Reiter, New York, Assigns for the 
Benefit of Creditors. 


\ general assignment for the benefit ot 


creditors was executed under the laws of 
New York State last Saturday by Harry 
Reiter, dealer in jewelry and novelties, 
237 Third Ave., New York. Clifford G. 
|udvigh, a lawyer at 31 Nassau St., was 


named as the assignee 


In an interview with a JEWELERS CIRCU- 


LAR reporter the assignee stated that as an 
inventory of the jeweler’s stock has not 
heen completed he could only give a rough 
estimate as to the financial condition of 
the business. The assets, he estimated, ag- 


and consist of stock 
the liabilities, he 


al out SO HM) 


vregate 


and fixtures. while 


thought, approximate between $7,000 and 
ae UU, 

Harry Reiter has been in business on his 
own account for several years. Originally 
he was located on the East Side of New 
York. In 1908 he established at 
4 Ave. B. He later opened a branch store 
at 2237 Third Ave. and eventually sold out 


became 





his Ave. B establishment. He continued 
at the Third Ave. store until April, 1911, 
when he opened another branch store in 
Brooklyn. On Jan. 15, 1914, he established 
still another branch of 251 
W. 125th St. 


his business at 








Death of Charles J. Noack. 
San Francisco, Cal.. Feb. 24.—The local 
trade regrets sincerely the death of Charles 


J. Noack, pioneer jeweler of Sacramento, 
who had been a frequent visitor to 
this city and had many friends here. He 
1118 H St.. on 
after he had suffered a prolonged 


| 


L al., 
passed away at his home, 
Keb. 17, 
illness 

The deceased was a native of Wisconsin 
and had come to Sacramento over 40 years 
ago, opening a small store there with his 
two brothers, A. E. and Otto W. Noack. At 
the time of his death he had one of the 
largest stores in the capital city. He was 
a member of the Knights Templar and was 
Shriner. He is survived by two 
Carl G. W. and Guide H., and a 
daughter, Miss Noack. 


also a 
Sons, 


lL hea 








Importations at the Port of New York. 


Weeks ended Feb. 21, 1914, and Feb. 20, 1915. 
China, glass and earthenware: 1914. 1915. 
DE cesseotusne $70,034 $63,074 
Earthenware ..... 10,487 16,381 
Glassware .......... 41.966 33,420 
Optical glass 7,312 9,490 
Instruments 
SS 18,564 16,377 
Optical peek es 15,103 6,889 
Philosophical ........... 2.879 1,217 
lewelry, etc.: 
Jewelry a sas a ere 12,742 16,4387 
Jewelry boxes . rae Ok 4 ——  teviecn 
Precious stones ......... 721,964 527,043 
ER cn oi ous ys Wie Oh 93,037 85,127 
Metals, etc.: 
Bronzes .. : O08 — 404 492 
Cutlery ..s0. 92,656 14,774 
Pletina a a Pee 8 8=—« ss Ha 
Plated ware .. id save Skala 260 1,391 
EUG. oo we dee cn cex 6,297 1,148 
Miscellane us 
Alabaster ornaments 1,870 289 
Amber .. fomaee 951 619 
Beads - 13,774 15,167 
Clocks .. en 12,317 27,974 
Fans 1,691 3,633 
Fancy goods 24,408 15,172 
ar hea 16,266 21,874 
Ivory, manufactures of 64 155 
Marble, manufactures of 22,639 24,835 
Statuary 8,467 9,577 








New Enterprises. 

H. Bivens has opened a store at Culver, 
(re. 

\V. H. Bower has opened a 
(Charlotte, Mich. 

Vl. L. Hanlon 
jewelry business on his 
\uburn, N. Y. 

(;,eorge Eldredge has started in business 
on his own account at Parksburg, Pa. 

Whitford & the name of a 
concern recently opened at 151 Pine 


store aft 


engage in the 
account atl 


will Soon 


OWT] 


Rimmer is 
new 


) 


St. Providence. RR, l. 








\braham Berkovitz, a jeweler at 1005 N. 
Collins St., Joliet, [il., estimates his loss by 
fire on Feb. 14 at $25,000 or more on the 


stock and buildings. He was insured for 


$12.000 on merchandise and $12,000 on the 
building. 


March 3, 1915. 





New York Wholesale Jewelers’ Associa- 
tion Holds Annual Meeting and 
Re-Elects Officers. 


the New York 
\Wholesale Jewelers’ Association was held 
last Wednesday afternoon in the room of 
the National Jewelers Board of Trade, 15 
Maiden The meeting, which was 
called to order at 2 o'clock, was presided 
over by President Koch. After the regular 
routine business had been disposed of and 
numerous important questions discussed 
the election of officers took place, 


The annual meeting of 


Lane. 


The result was the re-election of the fol- 
lowing officers to for the ensuing 
year: Jonas Koch, president; M. M. Mira- 


serve 


beau, vice-president; George H. Tomes, 
and Samuel Kramer, treasurer. 
The following were elected to serve on the 
Averbeck, 
LLouts Freund & Bro.; 
M. S. Lissauer & Co.; 
Koch; Samuel Kramer, of Heyman & Kra- 
mer; W. G. Ward: Marcel M. Mirabeau, 
of Lissauer & Co.; George H. Tomes, of 
cross & Beguelin; Fred Ilgen, of the Ilgen 
& Wakefield Co., and Henry Froehlich, of 
Henry Froehlich & Co. 

The selection of the executive committee 
was a re-election of all the former mem- 
bers serving on this committee with the 
exception of L. lriedlander, of R. L. & M. 
Friedlander, and William Everett Ward, of 
N. H. White & Co., whose places are now 
hlled by Mr. Ilgen and Mr. Froehlich. 

The meeting was assisted by Louis 
Sickles, president of the National Whole- 
sale Jewelers’ Association, and T. J. Fern- 
ley, the advisory secretary of the same as- 
sociation. A good attendance was reported 
and a marked interest was manifest in the 
association’s work. 


secretary, 


committee: M. Jf. 
Cohn, of Henry 
Kallman, of 


executive 


Tonas 


~ 


It was decided to hold 
a meeting every month. 








Schedules in Bankruptcy of Tushnett & 
Straus, New York, Show Assets of 
$8,975 and Liabilities of $17,859. 

Schedules in bankruptcy were filed in the 
United States District Court, New York, 
last Monday by Philip Tushnett and Leo 
R. Straus, trading as Tushnett & Straus, 
manufacturing jewelers, William St., 
Manhattan. These schedules show assets 
of $8,975, consisting of stock im trade. 
$3,900; household goods, $150; machinery, 
tools, etc., $2,000; debts due on open ac- 
counts, $2,100; deposits of the 
bank and elsewhere, $325, and property in 
reversion, remainder and trust, $750. The 
liabilities are listed at $17,859, and consti- 
tute wages, $4; unsecured claims, $929. and 
notes and bills which ought to be paid, 


$16,926. 


L180 


money in 


= 


Among the unsecured creditors are: The 
Lassner Co., $91; George W. Korper, $142; 
Hontgbaum & Lewis, 445; Borrelli & Vi- 
telli, $216; L. Heller & Son, $8; C. & F. 
Mazza, $20, and Goldsmith Bros, $5. 

As previously reported in these columns, 
a general assignment for the benefit of 
creditors was executed by the firm of Tush- 
nett & Straus on Jan. 2. Several days later 
an involuntary petition in bankruptcy was 
hled 








Wm. E. Larson, Truckee, Cal.. has moved 
to Auburn, Cal. 








M 


rch 3, 1915. 


, 


eu 











New York Gem Merchants Leave European Markets After 
Germany Issues Ocean War Zone Notice. 














EVERAL New York diamond merchants 
were among the arrivals from Europe 
during the past week. Samuel Jacobson, of 
Jacobson Bros., 170 Broadway, was a pas- 
senger on the Lusitania, which docked here 
Feb. 20. The following were all arrivals 
on the Rotterdam, which arrived on Mon- 
day, Feb. 22: Irank Jeanne, of William 
S. Hedges & Co., 170 Broadway; Arthur 
Henius, of tie Bruhl Bros. & Henius Co., 
lo Maiden Lane; Benjamin Rees, of Zim- 
mern, Rees & Co., 170 Broadway, and Au- 
eust Oppenheimer, of Oppenheimer Bros. 
& Veith, 65 Nassau St. 

Owing to the recent proclamation of the 
German Government in establishing a war 
zone for ocean travel, several of the mer- 
chants found it advisable to shorten their 
stay. Mr. Jeanne enjoyed a six weeks’ so- 
journ in Europe, while Mr. Rees and Mr. 
Henius returned home after a five days’ 
Visit. 

In an interview with a JEWELERS’ CIRCU- 
LAR reporter Mr. Rees, in speaking of the 
diamond situation, said: “The Amsterdam 
market is very strong, but there is prac- 
tically no work going on at the present. 
Only 600 men out of 12,000 are working 
in Amsterdam, while but 400 out of 30,000 
are engaged in Belgium. Most of these 
men are engaged in the cutting of only 
small brilliants. The rough diamonds are 
in the hands of the Syndicate, which is not 
forcing goods for sale. 

“The mines,” said Mr. Rees, “are also 
shut down, and I believe that when the 
demand for goods arrives these facts will 
have a strong tendency to bring higher 
prices for diamonds. It appears from the 
fact that since commerce has been stopped 
between Holland and England, owing to 
the present war zone, the importation of 
diamonds will have to cease unless they 
are shipped direct from Holland and ore 
Holland steamers.” 

Mr. Rees said the insurance and freight 
rates have risen to almost five times their 
original figures. In times of peace only 
one-tenth of one per cent. is the usual rate, 
but the present rate is two per cent., he 
explained. 


PROVIDENCE, R. I., Feb. 2¢.—Arthur Hen- 
ius, of the farm of Bruhl Bros. & Henius, 
dealers in diamonds and precious and imi- 
tation stones, and ex-president of the Na- 
tional Jewelers’ Board of Trade, arrived 
in New York last Monday from Holland on 
board the liner Rotterdam, and reached 
Providence the following day. In an inter- 
view he expressed much surprise at the 
firmness of business in Europe, and espe- 
cially in diamonds and pearls. “These com- 
modities,” said he, “remain in strong hands 
and the financial situation in general 1s 
good. Dealers in Europe will not take a 
loss. The strong manufacturers are carry- 
ing over the weaker ones. In financing 
them they are maintaining an equilibrium in 


business abroad. 
“The war coming after an unusually 
prosperous period of years,’ Mr. Henius 


continued, “the people are in a strong posi- 
tion, especially in London and Amsterdam. 
The Antwerp market has, of course, been 
closed entirely. The South African mines 
have been closed since the war started. All 
transportation has ceased there, the cars 
having been requisitioned for military pur- 
| predict a great scarcity of dia- 
monds, and at a not distant date higher 
prices. 

“T went to Europe aboard the Lusitania 
at the time of the flag incident in the Irish 
Sea. We were on the upper deck when we 
happened to notice that the ship was flying 
the American flag. I* was reported on 
board that we had received information to 
look out for submarines, and that the 
Transylvania had been chased into Queens- 
town harbor. We at once put on full speed 
to gain the Mersey and Liverpool, where we 
were told that the submarines had struck 
several boats right in our path. ~ 

“My destination was Holland, but when 
I reached London | received word from 
my folks asking me to abandon the trip 
beyond that point. Germany had just issued 
her declaration of the war zone around 
Great Britain and all the boats on the cross- 
Channel service had been taken off, except 
the boats on the line between Folkstone and 
Flushing. We finally decided to take the 
chance of getting across, as we felt that it 
would be safer to return to America on 
board a neutral ship. 


poses. 


“The trip across the channel usually takes 
six to seven hours, but it took us 30 hours. 
There were many inconveniences in getting 
out of England, on going from London 
to Folkestone. The train was to leave at 
8 o’clock in the evening, but we had to get 
to the station by 5 o'clock. The British 
officials were very careful to see that we 
carried no documents of importance to the 
Germans out of England. 

“\Ve were all lined up at the station and 
a thorough search was made of our luggage 
and our papers. After this we were taken 
into a private room, where we had to show 
everything in our pockets. We had to go 
through identically the same operation be- 
fore going on board the boat at Folke- 
stone. The boat usually sails at night, but 
we had to wait until daylight before we 
left the dock. 

“We sailed along the east coast of Eng- 
land in a northerly direction for two or 
three hours and then crossed the Channel 
in a southeasterly direction, and continued 
along the Dutch coast for two or three 
hours before making our port. We passed 
a number of both fixed and floating mines. 
They appear like ordinary buoys on top of 
the water. About 3 o’clock we ran into a 
dense fog. Imagine our state of mind. We 
went to our stateroom and tried to forget 
the danger in a game of cards. 

“Upon our arrival at Flushing we saw 
many. Belgians looking for friends coming 
from England. The order of the German 
Government notifying the Belgians that 
those not returning to their homes by a 
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certain date will be taxed ten times the 
amount of the ordinary tax has caused 
many of the people to return. It was a 
pitiful sight to see the women and children 
coming back in +hé same clothes which they 
had worn when they went away—the only 
things remaining to them 

“Of course, all Holland is now mobilized, 
and she has her 350,000 men ready for in- 
stant action. The Amstel Hotel, in Am- 
sterdam, which is familiar to many Amer- 
icans, is now the military headquarters, and 
three-quarters of the building has been 
turned over to the army officers. Near-by 
are temporary buildings erected for auto- 
mobiles, bicycles and guns. 

“London is in almost complete darkness 
at night. Few lights are to be seen and 
what there are on the streets are painted 
black on top. The shops all close at an 
early hour and display no lights. London is 
all in khaki to-day, for though civilians are 
to be seen in the streets, a large majority 
are dressed in the territorial uniform, doing 
police duty at home. The English people 
seem serious, but optimistic, about the war 
and its outcome. 

“The Germans are just as confident. You 
see many Germans in Holland, and they all 


seem to be in harmony—a perfect unit. 


The German Government has appointed 
banks, where the people may go and give 
up their rings, pins and other jewelry of 


gold and silver and receive iron in ex- % 


change. 

“There is more or less talk of Holland 
going into the war. The Government is 
somewhat divided, but the sentiment of the 
Dutch people is with the Allies. I wish to 
be wholly neutral, but from what I have 
seen in Europe it is my conviction that the 
war will terminate within a few months’ 
time.” 








In a recent issue of THE JEWELERS’ Cir- 
CULAR, an account was published of how a 
thief defrauded E. H. Miller & Son, Al- 
bany, N. Y., and since the publication of 
that article Morris Turk, 106 Union St., 
Danvilie, Va., has concluded that the same 
man who visited the Albany jewelers 1s 
the one who last December worked an 
almost identical trick at his store. The 
man visited the Turk establishment about 
6.30 o’clock in the evening, and asked to 
examine a lavalliere, which he finally pur- 
chased for $15. While the jeweler was 
wrapping the lavalliere, the man said he 
wished to see some diamond rings, These 
he examined, but finally decided he would 
purchase nothing but the lavalliere. The 
man presented a $20 bill in payment for 
the purchase, and while the jeweler was 
at his safe for change, the visitor ex- 
tracted two diamond rings from small vel- 
vet boxes in which they were displayed, 
and replaced them with two cheap rings. 
The loss was not discovered until the 
next morning, when it was too late to ap- 
prehend the thief. The police were notified 
and an effort has been made to get some 
trace of the missing goods. From the de- 
scription of the man who operated at the 
Miller establishment in Albany, N. Y., it is 
almost a certainty that he is the same one 
who visited the Danville, Va., jeweler. 





Head News continued On Page 82. 


2 re 

















+ ee Aenea 

















March 3, 1915. 










































The Gorham 
Silver Candlesticks 


ILVER. candlesticks 
may be confidently 
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the Jewelers “best sellers.” 


But if the Retail Jeweler 


wishes to create and not merely 













be 7. | HP | | i ! | to satisfy a demand, he must 












a) A a have in stock something a little 





out of the ordinary. 


















And in any one of the forty 
odd patterns which the Gorham 







makes, he will surely find this 






desirable “Something.” 
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a Controversy HERE 1s a con- 
troversy going 


Which Should Be on between Tiffany & 


Ended. Co., New York, and 
a number of retail jewelers of the country 
over the use by the latter of the word 
“Tiffany” in describing rings and mount- 
ings in their advertisements and circulars. 
A number of jewelers have received letters 
from the lawyers of the New York house 
asking them to discontinue using the word 
“Tiffany” in referring to rings and mount- 
ings, and calling attention to the fact that 
the New York firm makes no goods for 
general sale to the trade and the use of 
this name in connection with any rings 
sold by other jewelers is a misrepresenta- 
tion. The attitude of the New York jewel- 
ers is resented in a great many quarters 
owing to the fact that the name of “Tif- 
fany” in connection with a certain style of 
ring mounting has been in general use for 
a long time and has become a descriptive 
term by which a certain style of setting 1s 
designated, and, in fact, there is no other 
common name for such style. 


Tiffany & Co. contend that the. adver- 
tisements and sales of such mountings as 
“Tiffany rings” is a fraud upon the public, 
the buyer in many cases believing that he 
is getting a product of the house of Tiffany 
& Co.: and in support of this contention 
the New York jewelers say that they have 
received complaints from people in many 
sections of the country who have returned 
rings as unsatisfactory, asking the New 
York house to make good, the customers 
believing that they had bought the product 
of the house of Tiffany & Co., sold through 
another jeweler, but insisting that Tiffany 
& Co., as the makers, make good any de- 
ficiency or defect. .In this way, the New 
York concern alleges, its reputation has 
been injured by the use of the term, and 
it therefore seeks to stop the use of the 
name “Tiffany” as designating any article 
in the jewelry trade not made by them- 
selves. 


Here is a controversy, as the old squire 
used to say, in which “there is much to be 
said on both sides,” but it is one that we 
think can be settled better and more ef- 
fectively by a little consideration by all 
the parties participating than by a host of 
lawsuits. There is no excuse in the world 
for any jeweler to use a trade term such 
as this in a way that will be confusing to 
the mind of his customer or that will mis- 
represent the origin or quality of the goods 
he sells. A jeweler who, in representing 
his goods or in his advertisements, induces 
a person to believe that a so-called Tiffany 
style of mounting was made by Tiffany & 
Co.. of New York, 1s culty of deliberate 
fraud, and Tiffany & Co. will have no dif- 
ficulty in obtaining an injunction against 
him and a judgment in a suit for damages. 
On the other hand, the use of the name 
between manufacturer and wholesaler, or 
jobber and retailer, as descriptive of a 
mounting causes no confusion as to the 
origin of the goods by parties knowing that 
the word is descriptive of a style, and we 
doubt very much whether Tiffany & Co. 
could obtain the exclusive control over the 


name in cases where it has come to have 


such a secondary meaning within the trade. 
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We would suggest to all jewelers that 
they use the name as little as possible, even 
in a descriptive way, and if they must refer 
toa mounting under the name of “Tiffany” 
to reter to it as “a Tiffany style” or “so- 
called Tiffany style”: but there can be no 
excuse whatsoever to advertise to the pub- 
lic a mounting of this Style as a “Tiffany 
ring,” and the jeweler who does so after 
the warnings that have been given through 
the columns of the trade press will deserve 
to have a judgment against him such as 
will undoubtedly follies an action brought 
by the New York house. What is more, 
the jeweler who uses the name with the 
intention of confusing Or deceiving his cus- 
tomers is guilty of a fraud and is properly 
subject to a criminal prosecution in all 
States that have laws punishing fraudulent 
advertising. 

It would be best for the trade if the 
name could be abolished or superseded as 
a description of a style of setting. It serves 
no good purpose, and the only excuse for 
using it lies in the fact that it has been 
used in the trade for over 30 years; but, if 
its use is continued, care should be taken 
at all times to indicate that the term is only 
one descriptive of style, has a to do 
with quality, and, above all. no way re- 
fers to the New York house or in any way 
indicates the product of Tiffany & Co. 








T is strange that re- 
tail jewelers who 
in the past few years 
| | have been awakened 
to interest 1n many subjects of general 
character that affect their own and other 
trades have paid so little attention. indi- 
vidually and collectively, to the subject ot 
the dishonest bankrupt, because there is no 
tactor In competition from which the retail 
jeweler suffers that hurts him more or re- 
duces his profits to a greater degree than 
does the failure of a competitor who cheats 
his creditors. 


Dishonest Bank- 
rupts Hurt the 
Retail Trade. 


The retail jeweler 1s quick to see the un- 
fairness of competition with a wholesale 
house, which buys its goods for less than 
he can; with the department store. which 
may get an extra discount for buying in 
large quantities or for cash: or with the 
mail-order house, which he thinks is in a 
position to sell cheaper than he can. But 
what is the competition of such outside 
competitors, or what is their advantage, 
even though they buy for 10 or 15 per cent. 
less, compared with that of the dishonest 
bankrupt who fails, conceals his assets. and 
then settles with creditors at from 25 to 40 
cents on the dollar. This man is getting 
his goods, or a large part of them. at a 
discount of 60 to 75 per cent. below the 
honest jeweler who pays his debts, and 
therefore is in a position to undersell all 
honest competitors. What is more, the 
auction sale or special sale resulting tends 
to demoralize business in the 
for a long time. 


community 


The attitude of many jewelers toward a 
dishonest bankrupt has been that of “let 
his competitors worry; why should 1?” 
But this policy 1s short-sighted, because the 
loss to an honest merchant from the dis- 
honest failure of a competitor in the same 
town is often actually greater than that 
sufiered by any of the creditors of the in- 
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The Brilliancy of Our Diamonds 
has put ourname in the limelight 


_The pre-eminent feature of a diamond is 
brilliancy, combine it with fine color and you 
| have a gem, unrivalled in beauty by anything 


| BUILD UP YOUR DIAMOND BUSINESS 
ON THESE TWO QUALITIES. Don't be 


misled by others who offer you diamonds of 


inferior grades. , REMEMBER WELL PLEAS- 
ED CUSTOMERS ARE YOUR ASSETS. 


Our large stock of diamonds of quality are 
here for your careful consideration. SEND 


TODAY AND GET A SELECTION TO 
SHOW THAT PARTICULAR CUSTOMER 
YOU HAVE BEEN UNABLE TO PLEASE. 


CROSS & BEGUELIN, Inc. 


NEW YORK 























solvent. What is more, the loss sustained 
by the manufacturers and jobbers must be 
made up somewhere; must become an 
added burden in the cost of doing business, 
and must eventually be borne by the honest 
merchants in the prices that they pay for 
their goods. Instead of being indifferent 
as to dishonest failures the retail jeweler 
should be keenly alive to their effect upon — 
him and the industry in general, and should 
never lose an opportunity to co-operate 
with the manufacturer and jobber in any 
steps taken to prevent fraudulent bank- 
ruptcy or to keep the number of such fail- 
ures down to a minimum. 





HE imports of 
Gem Imports During precious stones 
February. into the United States 
during February just 
passed jumped from $894,000 in January to 
about double that sum, or $1,785,000 in the 
28 days of February, and while the figures 
in no way come near the total of February, 
1914. when the importations reached $,- 
355,000, they show a much more satisfac- 
tory tendency than was indicated last 
month, if not exactly a return to the 
normal. 

According to the figures compiled by 
Wm. B. Treadwell, jewelry examiner at the 
Public Stores, New York, the precious 
stones that passed through his hands last 
month were worth exactly $1,785,038, of 
which the value of the cut precious stones 
and pearls was placed at $1,220,551. The 
value of the uncut stones, dutiable at 10 
per cent. (principally rough diamonds) was 
$538,342, and the value of the uncut stones 
free of duty (principally diamonds for 
mechanical purposes), $26,145. Compared 
with a year ago, the importations show a 
drop of about $700,000 in the cut precious 
stones and pearls, but an increase of about 
$160,000 in the rough stones, dutiable, and 
a decrease of about $24,000 in the rough 
stones for mechanical purposes. 

How the imports of last month compare 
with the importations since 1897 will be 
seen at a glance from the following table: 


Feb. Cut, Uncut. Total. 

OID... cco. $1,280.00! *$564,487 $1,785,038 
1914.. . 1,927,861 "427,567 2,355,428 
1913. ; 3,217,213 1,082,222 4.299.485 
IVl2 2,510,846 177,411 2,788,257 
191] 9 451,959 5S8.292 8,039,552 
1910 8,145,509 985,594 3,731,103 
1909 . 2.348.012 568,698 2,916,710 
1908 Pe ee 179,859 24.573 200,443 
1907....... 8.456.284 819.016 4,275,300 
1906. ae 1.999.475 1,067,560 3,067,086 
1905 1,732,965 674,123 2,407,089 
ae 1,170,436 637,943 1,808,379 
1903 1.0386,783 646.577 1,683,360 
1902. fakes 1,023,154 434,177 1,457,331 
1901 ee Shee fh 604,760 1,776,073 
ee 533,796 $4,244 578,040 
a 737,180 $82,802 1,219,988 
1Svs Aaa 338,509 629,473 967,782 
Se $3,696 106,141 199,838 

‘Including free gems for mechanical purposes. 


Creditors of the bankrupt firm of Hunke 
& Kish, who conducted a jewelry store at 
65 N. Pearl St., Albany, N. Y., held their 
frst meeting in the office of United States 
Commissioner Bertram M. Aufsesser, 81 
Chapel St., recently, at which time A. N. 
Hess was elected trustee, and an order 
was passed authorizing the sale of the re- 
maining assets. Three men were appointed 


appraisers. 
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L. Reichman, a jeweler and diamond 
dealer formerly at 99 Canal St., has moved 

1902 Seventh Ave., this city. 

M. Tushnett & Son, manufacturing 
jewelers, 47 Maiden Lane, are represented 
on Pacific Coast territory by the Ired. L. 
Lezinsky Co., San Francisco. 


H. Nordlinger’s Sons, importers of pre- 
cious stones at 15 Maiden Lane, have 
moved from room 707 to room 2009 in the 
same building. 

Norman C. Levy, representing Charles 
M. Levy, has left on a short trip to Phila- 
delphia, Baltimore, Washington, Norfolk 
and Richmond. He expects to be gone 
about three weeks. 

August Loch, 817 Federal St., A., Pitts- 
burgh, Pa., spent a part of last week in 
this city on a business trip, and was among 
the out-of-town visitors to call at the of- 
fices of THE JEWELERS’ CIRCULAR. 

Morris Feldman has taken over the entire 
business known as Feldman Bros., 101 De- 
lancey St., having bought out all right, title 
and interest of his brother, David Feldman. 
He assumes all assets and liabilities, and 
will continue the business at the same ad- 
dress. 

The partnership heretofore existing be- 
tween Louis Bernheim and David Beer 
as Bernheim & Beer, wholesale jewelers at 
54 Maiden Lane, has been dissolved. Mr. 
Beer retires from all further participatron 
in the business, whic will be conducted in 
the future by Louis Bernheim. 

Charles S. Manahan, Chicago, who is 
first vice-president of the American Na- 
tional Retail Jewelers’ Association, is in 
tis city making arrangements for the con- 
vention, which is to be held here in Au- 
gust. He was among the visitors at the 
oliice of THE JEWELERS’ CrRCULAR on Mon- 
day. 

A collection of diamonds, pearls and 
articles of jewelry were placed on sale 
last Wednesday at the Broadway Art Gal- 
leries, 1362 Broadway The collection, 
which was the property of Baroness von 
Welsch, of Munich, was on exhibition sev- 
eral days prior to the sale, and attracted 
considerable attention. 

At a meeting of the directors of the 
Solidarity Watch Case Co., 54 Maiden 
Lane, which was held last Friday, the ofh- 
cers elected for the ensuing year were: 

hn W, Sherwood, president; Oscar M. 
Gammon, vice-president; Louis J. Mon- 
tagnon, secretary-treasurer, and George 
Salzeber, assistant secretary-treasurer. 

Many acceptances are coming in to the 
invitations issued by the Stationers and 
Publishers’ Board of Trade to attend its 
40th annual banquet, to be held at the Bilt- 
more March 13. The members and guests 
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will be seated at tables for eight or 10 
people, and all will be assured of an oppor- 
tunity to renew old acquaintances and to 
make new friends in the trade. 

The American Bead Co., Inc., is the 
name of a concern that has obtained a 
charter of incorporation at Albany, N. Y., 
to engage in the manufacture of beads, 
jewelry, buttons, etc., im this city, with a 
capital of $350,000. The incorporators are 
Annette and Louis Rosenberg, both of 1980 
Seventh Ave., New York, and Albert Stern, 
49 St. Nicholas Terrace, New York. 

Robert R. Hughes, salesman for the Seth 
Thomas Clock Co., 15 Maiden Lane, died 
Feb. 21 at his home, 509 Rogers Ave., 
Brooklyn. He was 48 years of age at the 
time of his death. He was born in Read- 
ing, Pa., but had made his home in this 
city for many years past. He is survived 
by a widow, four sisters and three broth- 
ers, The funeral services were held last 
Tuesday, the interment being made in 
Evergreen Cemetery. 

The trade in New York and vicinity 1s 
warned against three or four Italian men 
and women who have been calling upon 
jewelers and who are accompanied by a 
child five or six years of age, who runs 
about the store and is not suspected because 
of its youth. On several occasions after 
these people have been in the store, jewelry 
has been stolen which the elder people could 
not have taken, and which evidently must 
have been picked up by the child, who is 
small enough to get under a table or coun- 
ter and who was not closely watched. 

Adolph Walters, jeweler at 155 Newark 
Ave., Jersey City, and president of the Jer- 
sey City Business Men’s Association, had 
a narrow escape from death or serious in- 
jury last Saturday when one of the fast 
trains on the New Jersey Central Railroad 
was derailed east of Philadelphia. Mr. 
Walters, in company with friends, was 
en route to Philadelphia to attend the din- 
ner given by the Jewelers’ Club of that 
city. After much delay Mr. Walters ar- 
rived in Philadelphia in time to attend the 
dinner. 

An involuntary petition in bankruptcy 
was filed in the United States District 
Court here on Feb. 23 against Leon- 
ard Palliser, dealer in diamonds, 72 Bow- 
ery, this city. Samuel C. Baum, with a 
claim for $100; Arthur Stebbins, $336, and 
Louis Manheimer & Bro., $327, are the 
petitioning creditors. The usual allega- 
tions are made. The assets are placed 
$1,000, with liabilities which, it is alleged, 
may amount to $10,000. Palliser, before 
starting in business at the above address, 
was traveling on his own account for al- 
most eight years, selling to jobbers and 
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private trade. He had no store or perma- 


nent address, but in January, 1913, he 
opened an establishment at 72 Bowery, 
where he has since been conducting a re- 
tail business. 

The subscription list for the Hospital 
Saturday and Sunday Association, collected 
by Leopold Stern, of Stern Bros. & 
Co., 68 Nassau St., the treasurer, in the 
jewelry and allied trades is as follows: 
Stern Bros. & Co., $125; Arnstein Bros. & 
Co., $50; Albert L orsch & Co., $50; Kasten- 
hehes & Lehrfeld, $50; J. R. Wood & Son, 
$90; L. & N. Kahn & Co., $50; Oppen- 
heimer Bros. & Veith, $50; ggg Bros., 
pa S. L. Van Wezel, $25; Goldsmith, 

tern & Co., $25; Jos. Franke Is Sons, $25; 
= ruhl Bros. & Henius Co., $25; Jacobson 
Bros., $25; Chas. Keller & Co., $25; A. 
Wittnauer Co., $25; Chas. Adler’s Sons, 
$25; Theodore B. Starr, Inc., $25; Eduard 
Van Dam, $25; Sussfeld, Lorsch & Co., 
$25; Van Antwerpen Freres, $25; Ingomar 
Goldsmith & Co., $25; Eichberg & Co., $20; 
B. & L. Veit, $15; Goodfriend Bros., $15; 
Zimmern Rees & Co., $10; H. Schenkein’s 
Sons, $10; Shiman Bros. & Co., $10; M. J. 
Averbeck, $10; Oppenheim & Strauss, $10; 
E. M. Gattle & Co., $10; Benedict & War- 
ner, $10; Konijn, Frank & Shire, $10; Sil- 
berman, Kohn & Wallenstein, $10; J. Bu- 
lova Co., $10; Theo. A. Kohn & Son, $10; 
Bunde & Upmeyer Co., $10; Jung & Klitz, 
$10; C. G — & Co., $10; M. Bauman 
& Co., $10: Wm. Rosenfeld, $10; Amer- 
ican Gem & er Co., $10; Jonas Koch, 
$10; James P. Harper, $10; Lambert Bros., 
$10; J. Mehrlust, $10; Wm. S. Hedges & 
Co., $10; Wm. Sheer, $10; Byron L. Stras- 
barger & Co., $10; Adolph Schwob, $10; 
Jacob Strauss & Sons, $10; Patterson & 
Starke, $10; Meyerowitz Bros., $10; Freu- 
denheim e & Levy, $10; Marchand Bros. 
& Co., $10; Sig. Hirschberg, $10; J. B. Bow- 
den & Co., “$10: Julius Kies Optical Co., 
$10; Hayden W. Wheeler & Co., $10; LI. 
Ollendorf, $10; Carter Gough & Co., $10; 
Julius Wodiska, $10; A. Roseman, $10; 
L. Heller & Son, $10; Laubheim Bros., $10; 
Staiger & Sons, $10; L. Stern & Co., $10; 
Henry Kryn, $10; Wm. Barthman, $10; 
Max Rosenberger, $10; I. Lewkowitz, $5; 

Jeline & Glasser, $5 - Morris Weil, $5; Bo- 
denheimer & Jaskow, $5; Rosenbaum & 
Adler, $5; Adolph Goldsmith & Sons, $5 
Wm. Seckels, $5; Smith & North, $5; E. 
Hochberger, $5; John Schumacher, $5; 
Graff, Washbout ‘ne & Dunn, $5; Klipper 
Bros., $5; ( A. Veeck, $5 ; B. Fiegel, $5 ; 
Oppenheimer & Goldstone, $5; Moskowitz 
Bros., $5; Heyman & Kramer, $5; Hugo 
Baer, $5; Charles Marx, $5; Crossman 
Co., $5; Herzfelder & Kohn, $; David 





(Vex York Notes continued on page 79.) 
























is 


THE JEWELERS’ CIRCULAR-WEEKLY 





L915. 


March 3, 





LES OSHHOSHHHHOHHHOHHOOHHHOHOHHOOHS 


09944944000 OO 





® 
© 


JOHN W. NIX, Vice-President 


© 
@ 
© 


ANDREW H. MARS, Secretary 


STEPHEN L. VIELE, Asst. Sec’y 


Member of the New York Clearing 








@ 

$ A BANK FOR J EWELERS 

© 

@ . To the jewelers and jewelry trade, we take this opportunity of offering the services 
@| of a highly efhcient organization, backed by experienced men, with ample capital and 
© resources to handle the legitimate needs of its customers. 

© 

© Resources of over - - $11,000,000.00 


FIDELITY TRUST COMPANY 


<2 Chambers Street, Hudson Street and W. Broadway, New York City 
© SAMUEL S. CONOVER, President 


ARTHUR W. MELLEN, 





GEORGE HENRY SARGENT, Vice-President 
Asst. Sec’y and Trust Officer 


House 











OOOO OHOOHOOGOOHOHOHHOHOOE 


OOD Oe 


POHODODODOSOOOSO EOD 


s 55OOOS5O0OOO00OH 

















THE 


(HATHA 


Wm. O. Allison, 
New York City. 
Horace E. Andrews, 
Pres. New York State Railways. 
August Belmont, 
August Belmont & Co. 
August Belmont, Jr., 
August Belmont & Co. 
Daniel J. Carroll, 
Pres. Alberene Stone Co. 
Samuel S. Childs, 
Pres. Childs Company. 


Harden L. Crawford, 


oO. 
Hayden W. 





Y 





Pres. 


Chairman 
Parmely 







Frank 





Richard 








Pres. Century Bank of HA. 
New York. Vice-Pres. 
Pierre S. duPont, 





Vice-Pres. E. I. duPont 
De Nemours Powder Co. 
Desmond Dunne, 
Pres. Desmond Dunne Co. 
Ellis P. Earle, 

Pres. Nipissing Mines Co. 


Samuel Weil, 








Pres., Del., 


















We invite the’Accounts of Banks, 








Charter Member New York Clearing 
House—Member Federal Reserve Bank 





100 Years a Commercial Bank 


DIRECTORS 


G. Fessenden, 


John M. Hansen, 
Standard Steel Car Co. 


George M. Hard, 


Cleveland, Ohio. 
Everett Heaney & Co. 


Vice-President. 


Stuart Hotchkiss, 
General Rubber Co. 


Louis G. Kaufman, 
President. 


Frank R. Lawrence, 
Counsellor-at-Law. 


Edward E. Loomis, 
Coal Co. 
Samuel Weil & Son. 


OFFICERS 


LOUIS G. KAUFMAN, President 
FRANK J. HEANEY, Vice-President RICHARD H. HIGGINS, Vice-President 
WILLIAM H. STR. AW N, Vice-President FRANK V. BALDWIN, Vice-President 
BERT L. HASKINS, V.-Pres’t & Cashier NORBORNE P, GATLING, Vice-President 
192 Broadway | HENRY L. CADMUS, Assistant Cashier WALTER B. BOICE, Assistant Cashier 
Cc John St HENRY C. HOOLEY, Assistant Cashier VINTON M. NORRIS, Assistant ¢ ashier 
—_ oo J JOSEPH BROWN, Assistant Cashier FREDERICK Tl HORNBY, Ass’t Cashier 
NEW YORK GEORGE M. HARD, Chairman 


Bankers, Manufacturers, Merchants and Individuals 


Resources, Over Thirty Million Dollars 


Waldo H. Marshall, 
American Locomotive Co. 


John ~~ 
ros. 


Ringling 
Oscar Scherer, 
Oscar Scherer & Bro. 


Wheeler '& Co. Pres. 


of the Board. 


W. Herrick, 
Edward Shearson, 
Shearson, Hammill & Co. 


Sanford H. Steele, 
Pres. General Chemical Co. 
S. B. Thorne, 

Pres. Temple Coal Co. 


Albert A. Tilney, 
Harvey Fisk & Sons. 
Frederick D. Underwood, 
President Erie Railroad Co. 


John D. Vermeule, 
Goodyear India Rubber 
Glove Mfg. Co. 


J. Heaney, 


H. Higgins, 


Lack., & West. Pres. 




















ORGANIZED 1852 81-83 FULTON STREET 


~ The Market and Fulton National Bank of New York 








CAPITAL. $1,000,000 


SURPLUS, $1,900,000 





PROGRESSIVE—CONSERVATIVE—SUCCESSFUL 


ALEXANDER GILBERT - - President 
ROBERT A. PARKER - Vice-President Will extend every 
JOHN H. CARR - = «= = «= Cashier 


Asst. Cashier 


W. M. ROSENDALE 





invites the Accounts of Jewelers 





facility that good banking will justify 





SAFE DEPOSIT VAULTS 

















March 3, 1915. 











Kaiser & Co., $5; Dreicer & Co., $50; mak- 
ing a total of $1,485. A direct contribution 
by Tiffany & Co., of $100, makes the grand 
total $1535. 

The Quality Jewelry Shop, 210 E. 54th 
St., has been succeeded by S. Winegarten. 

Bruntil & Sussman, 986 Flatbush Ave., 
Brooklyn, have been succeeded by Bruntil 
bros. 

Norbert Hofman, with Eichberg & Co., 
65 Nassau St., left last Tuesday on a west- 
ern trip. 

lra Hudson, with Williams & Payton, 
I80 Broadway, returned last week from a 
western trip. 

Lee Powell, western representative oft 
the S. O. Bigney Co., visited the New York 
otfice last week. 

E. B. Hough, of the Wightman & Hough 
Co., 15 Maiden Lane, visited the New York 
othce last week. 

J. Warren Alford, of C. G. Alford & Co.., 
ll John St., has returned from a vacation 
trip in the south. 

fred W. Young, a jeweler of South At- 
tleboro, Mass., was a visitor in this city 
during the past week. 

B. J. Hirshorn, of Hirshorn,«Smith & 
Newman, 21 Maiden Lane, returned last 
week from a western trip. 

Charles N. Finck, a repairer for the 
trade, at 170 Broadway, has been succeeded 
by Finck. Oldroyd & Co. 

Weissman & Smigrod, jewelers at 49 
Maiden Lane, have been succeeded by Saul 
Smigrod, the junior member of the firm. 

The Pioneer Cut Glass Co., Carbondale, 
Pa., has samples displayed at the New 
Grand Hotel. Fred Schiesler is in charge. 

M. 1), Rothschild, president of the 
American Gem & Pearl Co., 16 Church St., 
is spending a vacation in Florida on a fish- 
ing trip. 

|. W. Neuwirth, who ts representing the 
Ciner Mfg. Co., 51 Maiden Lane, is on a 
business trip in the south and through the 
middle west. 

(,eorge Schade, with the Towle Mtg. Co., 
15 Maiden Lane, who has been visiting the 
factory at Newburyport, Mass., returned 
last Saturday. 

B. I. Seckel, of the B. |. Seckel Co., 
jewelers, 9 Beaver St., has just recovered 
from a successful operation at the Man- 
hattan Eye and Ear Hospital. 

The dividend paid recently to creditors 
of Michel & Co., Washington, D, C©., was 
two per cent., and not 20 per cent. as re- 
ported by the National Jewelers Board of 
Trade. 

Arrangements have been completed for 
the annual dance of the 14-Karat Club of 
New York, which will be held on Satur- 
day evening, March 27, at Murray’s, on 
W. 42d St. 

Part of the stock of combs and jewelry 
novelties of the Realty Mfg. Comb Co., 
1276 Broadway, Brooklyn, N. Y., was dam- 
aged by fire last Thursday. Most of the 
merchandise was insured. 

Cappo Argero, a paper collector, was 





accidentally killed last Thursday when he 
was caught between the floor and the 
freight elevator in the building at 49 Maid- 
en Lane. Employes made frantic efforts to 
stop the elevator, but failed. 

Wrone & Wrone, Inc., is the name of a 
concern which has taken a charter of in- 
corporation at Albany, N. Y., to engage 
in the jewelry business in this city. The 
capital is $5,000, and the incorporators are 
Bertram W. Davis, Chester Mayer and 
Paul A. Zizelman, all of this city. 

Christian Jackle, at one time engaged in 
the jewelry business in this city, died at 
his home, 907 E. 173d St., during the past 
week. Mr. Jackle was 78 years of age and 
was born in Germany. He came to New 
York in 1&4 and tor many years was en- 
gaged in the jewelry business. 

Eggert S. Fjeldsted, representing D. R. 
Dingwall, Ltd., jewelers and silversmiths, 
Winnipeg, Canada, was a visitor at THE 
JEWELERS’ CIRCULAR offices during the past 
week. Mr. Fjeldsted made a short stay in 
this city, during which time he made his 
headquarters at the Murray Hill Hotel. 

Hess & Chase, Inc., 1s the name of a 
concern which has taken out papers of in- 
corporation at Albany, N. Y., to engage 
in the jewelry and novelty business in this 
city. The capital is placed at $10,000, and 
the incorporators are Samuel M. Chase, 
823 West End Ave.; Harry Hess, 128 W. 
85th St., both of New York, and Philip 
Novick, 503 Barbey St., Brooklyn, N. Y. 

The first meeting of the creditors of the 
Art China Import Co., of this city, will be 
held at the office of Stanley W. Dexter, 
referee in bankruptcy, 41 Broadway, on 
March 15, at 10.30 a. Mm. Creditors may at- 
tend this meeting to prove their claims, ap- 
point a trustee, examine the bankrupt and 
transact such other business as may come 
before them. 

Many jewelers in the Maiden Lane dis- 
trict have learned with regret of the sud- 
den leath of William Wuench, a member 
of the Co-operative barber shop on Nassau 
St.. near Maiden Lane. He was stricken 
with cerebral hemorrhage last Saturday 
morning while at work at his chair, and 
was removed to his home in an _ uncon- 
scious condition, where he died Saturday 
night. 

A meeting of the creditors of B. Wex- 
ler, dealer in jewelry and novelties, con- 
ducting stores at 6 E, 14th St. and 15 W. 
42d St., against whom an involuntary peti- 
tion in bankruptcy was filed recently, was 
called last Thursday at the ofhces of Peter 
B. Olney. The meeting was adjourned 
until March 4 at 2.30 p. m., when the ques- 
tion of a settlement offer which the bank- 
rupt is to make will be considered. 

Taking advantage of the noise made by 
a passing train on the Second Ave. “L,” 
thieves threw a brick through the window 
of the jewelry store of David Brooks, 150 
First Ave., last Thursday night, and snatch- 
ing up jewelry valued at $300 darted into 
a hallway next door, where all trace of 
them was lost. Blood stains imside the 
window showed that one of the men had 
received a bad cut in taking the articles 
from the window. 

Notices were sent to the trade during 
the past few days announcing the dtssolu- 
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tion of the partnership heretofore existing 
under the style of Stone & Cohen, jobbers 
in jewelry, 21 Maiden Lane. The business, 
which was dissolved by mutual consent, 
will hereafter be continued by Henry 
Stone, who will still retain his headquar- 
ters tor the present at the’ same address. 
The business, however, will be conducted 
under the style of Henry Stone. 

The trade learned during the past week 
of the death of Mrs. Mary De Vaull 
Brower, widow of the late Frederick W. 
Brower, at one time a well-known jeweler 
in the Maiden Lane district, whose son 
conducts a jewelry business at 27 John St 
under the style of F. W. Brower’s Son. 
Mrs. Brower’s death occurred last Wednes- 
day morning at her home, 112 W. 90th St., 
following a long illness. The funeral was 
held last Friday afternoon, with interment 
in the family plot at Woodlawn Cemetery. 
The deceased was 79 years of age. 

A rumor has been circulating in the 
trade that the watch factory of the Seth 
Thomas Clock Co., at Thomaston, Conn., 
has been closed. This, however, is without 
foundation in fact. A representative of the 
company, when interviewed by a reporter 
of THE JEWELERS’ CIRCULAR, said that the 
factory has closed several of its depart- 
ments, but it is still continuing producing 
its Centennial lines of watches and watch 
escapements to be used in the lever move- 
ments. He stated further that the reduc- 
tion 1s due to over-stock of the regular 
lines and on account of the depression in 
the watch industry. All the departments 
of the clock factory are running practically 
full time. 

The National Jewelers Board of Trade 
reports the following dividends paid dur- 
ing the past week: Robert Acker, New 
York, first and final dividend of 3% per 
cent.; P. Weinberg, Key West, Fla., first 
dividend of two per cent.; Simons Bros. 
Co., Philadelphia, Pa., sixth dividend of 
four per cent.; Bowles Jewelry Co., Shaw- 
nee, Okla., composition of 535%2 per cent.; 
R. H. Wilson, Ocean Park, Cal., 40 per 
cent. net.; W. D. Downes Co., Springfield, 
\Miass.. second and final dividend of 11.5 
per cent.; C. Lumsden & Son, Richmond, 
Va., one per cent, on account, C. G. Bren- 
neman, Altoona, Pa., first and final divi- 
dend of five per cent.; Max Baranov, San 
Diego, Cal., 15 per cent. on account. 

Passengers in a Union Ave., Brooklyn, 
car were thrown into a panic last Monday 
when William Tietjen complained that he 
had been robbed of his wallet, containing 
$52. At the same time he accused a jeweler, 
who protested very strongly, but Lietjen 
held him and had him taken to the police 
station. The jeweler complained that a 
crave mistake had been made in placing 
him under arrest and. he requested that his 
wife be notified. When his wife reached 
the station house she declared her hus- 
hand’s arrest an outrage. Tietjen insisted 
on making a charge of larceny against the 
prisoner and the man was locked up. Be- 
fore he was arraigned before Magistrate 
Reynolds in the Manhattan Court he was 
taken to a local police station, where he 
was lined up with other prisoners arrested 
curing the night. He was held without 


pall. 
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Just Out—New Edition 


Trade Marks of the Jewelry 
and Kindred Trades 


Sold to JEWELERS’ CIRCULAR subscribers only. 


The work showing actual facsimile reproductions of Trade Marks 


First Edition 1896—Second Edition 1904—Third Edition 1915 








In use nineteen years by the jewelry trade 
as an authority. 


Size 7 x 1034 inches—Bound in cloth, 366 
Pages of Trade Mark information, including 
PRemeaans over 6500 trade marks and names of flatware 
and toiletware patterns. 


AINDRE TRADES 


Price $5.00—Express Paid. 


One year’s subscription to the JEWELERS’ 
CIRCULAR $2.00 for fifty-two issues. 


Combination Price $6.00 for both. 





Contents 

Introduction. Jobbers’ Marks. Marks ~ Gold and Silversmiths. 

Explanatory Notes Kegarding Indexes. Leather Goods. The Lz of Trade-Marks. 

‘Tra de-Ma rks: Materials, Tools and Supplies. The ee yy and Decimal System—Equivalents. 
Badges, Emblems, Medals, Etc. Medals, Index to Names of Firms Having Trade-Marks. 
B utt yns, Studs, Etc. Miscellaneous Lines. Index to Letters and Wo:ids Used as Trade- 
Chain B racelets. Pens. Marks. 

Chains ~ Gold, Gold Filled and Plated. Precious and Imitation Stones. Index to Advertisements 

Clocks Rings, Gold, Gold Filled and Plated. Index to Names of Flaty ware and Toilet Ware 
Cut Gla s, American. Silver Plated Ware. aoe 

Diamonds. Sterling Silverware. National Stamping Law. 

Ebony, Ivory and Shell fertoise Shell Goods. Proposed Stamping Law for All States. 
eileen Watch Cases. State Laws Regulating the Stamping of Gold 
Fountain Pens. Pencils. Ft Watch Materials. and Silver. 

imitation Diamonds. Watches. The Gold and Silver Stamping Act of Canada. 
Ivory. Historical Sketch of Makers’ Marks. Marking of Foreign Plate in England—New 
Jewelry, Gold and Silver Summary of London Hall Marks. Marks Adopted. 


Order Now—Render Quick Service to 
Your Customers by Knowing the Marks 


The Jewelers’ Circular Publishing Co. 
11 JOHN STREET NEW YORK 


This work—the third edition of “Trade-Marks of the Jewelry and Kindred Trades’—is the accom- 
plishment of over twenty years’ research and labor in the development of the only authoritative book on 
trade-marks in its field. It is sold only to JEWELERS’ CIRCULAR subscribers as a part of the personal 
service this publication has always rendered them. 
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A. N. Bille & Son, engine turners, are 
now located at 69 Thomas St. 

A patent has been issued to Louis V. 
Aronson, president of the Art Metal Co. 
works, 7-15 Mulberry St., for a new cigar- 
tip cutter. 

Ralph Gobel leaves this week for a trip 
through the middle west in the interests 
of Merrill Bros. Co., 22 Green St. The 
firm has just completed taking stock. 

Herman C. Schwartz returned Saturday 
from a trip through the middle west and 
New York State in the interests of Bur- 
stow, Kollmar & Co., 18 Columbia St. 

At the monthly meeting of the Newark 
Retail Jewelers’ Club last week the mem- 
bers discussed informally with some of the 
officers of the State association plans for 
the convention of the State association, 
which will be held at the Coleman House, 
Asbury Park, next June. 

M. Ulrich has left on a trip through the 
middle west and south for A. Rosenberg, 
50 Columbia St. Mr. Rosenberg’s Phila- 
delphia office has been removed from 900 
Chestnut St. to 111 S. &th St. It is in 
charge of Victor L. Kurtz, who has been 
with the firm for the past nine years. 

George F. Barber, who is _ associated 
with the Emerson Efficiency Institute in 
New York city, addressed the members of 
the Newark Association of Credit Men on 
the subject, “How to Judge a Man by 
Science,’ at the regular monthly noonday 
luncheon at Achtel-Stetter’s last Thursday. 
There were about 120 present. 

Moore & Son, Inc., manufacturing jewel- 
ers at 22 Green St., have secured William 
E. Mumler as a new representative for the 
southern territory. He is now on the 
road. Arthur Feiss, who has represented 
the firm on the Pacific Coast for several 
years, is on a trip through his territory. 
Arthur H. Moore, of the firm, is covering 
the east. 

A woman last week broke a plate glass 
window facing the vestibule entrance of 
the jewelry novelty company of J. Reid & 
Co., 785 Broad St. Whether the break was 
intentional or not is not known. She was 
seen standing in the entrance with her es- 
cort, and tapped the window with her um- 
brella. When the glass fell a young man 
who had witnessed the act started to call 
a policeman, and the couple disappeared. 
Nothing was taken. 

Arthur W. Moore has sold out his in- 
terest in Moore & Son, Inc., 22 Green St., 
to his son, Arthur H. Moore, who is now 
at the head of the concern. Arthur W. 
Moore has been in the jewelry business 
for the past 46 years, 29 of which he has 
been in business for himself. He started 
in 1886 under the firm name, Moore & Co. 
In 1903 Arthur H. Moore entered the firm, 
and the name of the concern was changed 
to Moore & Son. The company will con- 
tinue manufacturing 10-karat jewelry, and 
will make a specialty of rings. 

A petition has been filed in the Bank- 
ruptcy Court here by Jacob L. Newman, 
receiver in bankruptcy for the William F. 
Renziehausen Co., bankrupt gold and sil- 





ver refiners, of 45 Oliver St., asking per- 
mission to sell the stock, fixtures and real 
estate formerly owned by the bankrupt 
company to Otto Birn, of Feist & Feist, 
for $12,000. Mr. Newman has already re- 
ceived $1,200 on account of the sale. A 
meeting of the creditors has been called 
for March 8 to consider the offer. <A 
recommendation will be made by Mr. New- 
man to the trustee that the offer be ac- 
cepted. 

Thousands of people last week visited the 
“Made-in-Newark Exposition,” held in L. 
Bamberger & Co.’s store, 147 Market St. 
Included in Mayor Raymond’s party on 
the opening day were Augustus V. Ham- 
burg, president of the Hamburg Button 
Co. and also of the Newark Board of 
Trade; Curtis R. Burnett, of the American 
Oil & Supply Co., a former president of 
the Newark Board of Trade, and Matthias 
Stratton, of Alling & Co., manufacturing 
jewelers, at 13 Orchard St., for six years a 
member of the Board of Fire Commission- 
ers. All of the goods on exhibit are New- 
ark-made. 

Five special nights are to be sét aside 
for the Jewelers’ League bowlers this sea- 
son in the Star Headpin Tournament on 
the Iroquois alleys. The games will start 
on Monday, March 8, and conclude Friday, 
March 12. Secretary Carl Bayard has ar- 
ranged a regular schedule for each night, 
with the names of the teams and the hour 
at which each will bowl. There will be a 
different manager for each night. They 
will be as follows: Monday night, Ed 
Racine, of Riker Bros.; Tuesday night, 
Lester Moore, president of Jewelers’ 
League; Wednesday night, George Lim- 
pert; Thursday night, Carl Bayard, of Shi- 
man Miller Mfg. Co., and secretary of 
Jewelers’ League; Friday night, Louis 
Gruealing. Ejighty-one teams have regis- 
tered. 

Judge Daniel Beekman, of Somerset 
County, who has been assisting the Essex 
County Judges tm clearing up an over- 
crowded calendar, has sentenced John Do- 
livio to from one to three years in State’s 
prison at Trenton. Dolivio, who had for- 
merly been in the Reformatory at Rahway 
on a larceny charge, was recently held for 
the action of the Grand Jury on three 
charges of breaking and entering with at- 
tempt to steal. Dolivio was caught by 
Charles Strumfield, a jeweler at 19 Jones 
St., after a chase of several blocks through 
the streets in his night clothes. The jewel- 
er, who lives over his store, heard a noise 
about 4 o’clock in the morning, and, steal- 
ing downstairs, saw Dolivio taking some 
jewelry and watches out through a hole 
which had been made in the window. He 
grabbed Dolivio, who wrenched himself 
free and started on a run. Strumfield fol- 
lowed, caught him and turned him over to 
the police. None of the loot was found on 
him when caught. 

The committee on manufacturers and 
trade of the Committee of 100 hav- 
ing in charge the plans for the 250th 
anniversary of the founding of Newark, 
which will be observed next year, have 
unanimously voted to hold an exposition 
of Newark’s manufactures and industries 
in connection with the celebration. Wilson 
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J. Vance, secretary of the general commit- 
tee, reported that 275 replies had been re- 
ceived from local manufacturers in answer 
to letters asking their opinion as to the 
advisability of holding such an exposition. 
Of the 275 letters received, 203 favored an 
exposition, while 72 disapproved it. There 
were 113 who expressed a willingness to 
exhibit at the exposition. Forty-five fa- 
vored an exposition, but not under the 
direction of the Committee of 100. 
The majority of these 45 were manu- 
facturing jewelers. Most of the 113 re- 
plies received favorable to an exposition 
represented smaller manufacturers. A 
number of those who showed a desire to 
exhibit their products stated that they 
would rather not exhibit individually, but 
through retailers or by means of a general 
exhibit of their particular trades. May, 
1916, was set as the tentative date if the 
First Regiment Armory can be secured at 
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Alpin Chisholm is enjoying a vacation at 
\tlantic City. 

Krank O. Coombs, an engraver, is a can- 
didate for Selectman. 

rrank Waite has returned from a short 
business trip made tor the Webster Co. 

S. H. Mandalian is making a business trip 
in the interests of Mandalian & Hawkins. 

Mr. Cummings, of J. L. Brandeis & Sons, 
Omaha, Nebr., was a local visitor last week. 

The March meeting of the Board of 
Trade will be in charge of the town admin- 
istration committee. 

A number of manufacturers are arrang- 
ing to attend the Panama-Pacific Exposition 
during the coming Summer. 

W. N. Fisher, of W. N. Fisher Co., At- 
tleboro Falls, returned last week from a va- 
cation enjoyed at Atlantic City. 

Louis D. Barrows will leave the second 
week in March on a business trip in the 
interests of the H. F. Barrows Co. 

Orin Clifford, of the Webster Co., was 
one of the speakers at the anniversary meet- 
ing of the Y. M. C. A. last Sunday evening. 

A tenement house owned by Fred I. Gor- 
ton, a local jeweler, was damaged to the 
amouit of $8,000 by fre last Saturday eve- 
ning. 

Charles C. Whiting, of the Whiting & 
Davis Co., Plainville, has returned from a 
business trip to New York in the interests 
of his concern, 

A meeting of the manufacturers of gold 
filled, rolled gold plate and electro-plate 
goods in Grand Army Hall for Wednesday 
evening of this week, has been arranged 
under the auspices of the special national 
stamping law committee of the New Eng- 
land Manufacturing Jewelers’ and Suilver- 
smiths’ Association. 








M. L. Hanlon, formerly employed by 
William A. Tice, jeweler at 110 Genesee 
St., Auburn, N. Y., will open a store in that 
city March &. Mr. Hanlon enjoys a wide 
experience in the jewelry trade, having 
served as manager for Mr. Tice for the 


past nine years. 























Letter of President Nissen of the Na- 


tional Jewelers Board of Trade to 
Members. 
‘* ‘ +<y Als - : } , > ‘ ] 
Ud Wie Visseqti, presiden ()] Liit Na- 
1 > ; ] 1 - 
| r Veiers i ard OT | rade. nas self 
to members a letter of greetings, and 
| S| 
( isks Tne ¢ peration of every memope.r 
° - @ ™ +1, " 7 
» advance e welfare of the Board. His 
if Lt > &@a lo ‘> 
\ \ \I 19] 
| ‘ i> 
\1e S \ T | e i¢ S b> ird 
| ‘ 
\s ’ \ sic ot y Board 
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LIKE W1S¢ | Sk e 1 ; = S serious 
Sicde tr ft s lette I} nication 
ently iddressed to the men ers r tiie board 
j eX . | 1m ( | Tine I \ « 
-—_ Boa has set sail for the VOoVage ot the 
CW Ve I c irtia \ mew directors and omecerfrs. 
1 te assured that all ot those ent isted with the 
nhdence 1! mem). rship, as evidenced by 
el election, want to bear their full share of 


the responsibility of steering the affairs of the 
Board into the coveted harbor ot success, and 
to that end I want to invite your hearty co-oper- 

n and unstinted help. It is not easy to indi- 
te im just what particular direction such help 
would be most etrective., except in a general way 

thoroughly watch the operations of the executive 
ince and to call prompt attention to any possible 
shortcomings—as we know must from time to time 
ippeart as well as to make suggestions for im- 


provement in our manifold lines of operation, and 
for such additional activities as might properly be 
. : 


ncorporated in ou! 


work. 

‘There is one point, however, upon which, at the 
jutset, We all agree. We must make the Board 
is Strong as possible. For this purpose we should 
try to put upon our roll of membership all the 
concerns that are properly eligible. Setting aside 

e consiceration of additional financial strength, 
which in itself is quite essential, it is still more, 
nd much more important that the action of the 
Board shall represent practically the unanimous 
sentiment of the manufacturing, importing and 

bbing interests in the jewelry trade. That can 


nplished in one way only—include all in 


‘or several 
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p). yeaTs We made splen- 


pDrowTress TOW. ird that goal. Last Ve iT, however, 


ve iroppe backward by the loss of about 60 
{ ¢ ~ 

Phe esent aard of directors can perform 

I better service than unitedly and individually 

to uSe all its influence toward building up an 

Organization so powerful as to make its voice 

the unquestioned and absolute authority of our 


director member 


responsibility for this 


Ky ery 
should tee! the 


Honored cratt. and every 
accom- 
plishment as 


individually 


own shoulders! He 
make at least one 
the old adage that 


business —at 


resting upon his 
Should conclude to 
member and 


new disprove 


Kverybodv’s business is nobody's 
union 


c xp! essed 


> . ; ‘ 
i€ast aS tar as oul Board is concerned. In 


there is strength, and with the humbly, 


trength is the first requisite to 


assurances of highest personal 


regards, Yours sincerely. 


[hese sentiments expressed to the members 
oft the board f directors seen to me to be sO 
pertinent and proper to transmit to all of our 
members, that I take the liberty of doing so. 
Members p I r organization betokens interest 
n Same ind your interest can best be served by 
nanimity of action pertaining to all matters con- 
erning t le 

Feeling this to be beyond controversy, I feel 
also the ssurance f your desire to help bring 
bout this st patent condition, and I ask for 
vo hearty and unqualified co-operation. Will 
vi not k at least one name—and as many 
more s possible—from enclosed incomplete list 
f eligibles and induce its possessor to join our 
Boat torthwit 


wit] pleasure to the evidence 


of your affirmative answer to this appeal, I am, 

with hearty appreciation, 
Yours very truly, 

Lupwic N 

\ list of names of concerns in the trade 


the 


[SSEN. President. 


not members ot Board accompanied 
toe letter. 

The L. W. Dekle Co., Inc., Canton, Miss.., 
has been succeeded by C. W. Dekle. 


? 
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Jewelers Warned to Beware of Two 
Swindlers Who Have Been Oper- 
ating at Newburyport, Mass. 
Mass., keb. 24. The 


was the victim. ot two 


NEWBURYPORT, 
Brown Jewelry Co. 
swindlers last 
watches. 


clever Friday, who secured 


two ladies’ 
(On the 


afternoon of the robbery the two 


went to the store of the concern and 


men 

, - | 4 = ] . , a. \ fter 
aASKe' to pe shown some watches. vVItel 
looking at an assortment one of the men 
requested to be shown more expensive 
watches. In a short while the other left 


the store. After looking over the more ex- 
pensive assortment, without making a se- 


lection, the prospective customer stated 
that he was going to take dinner at one 
of the local hotels with his mother and 


sister, but would return about & Pp, M., when 
Mr. Brown. He left a busi- 
the Chickering Piano Co., 
with the name “F. fF. Paul” 


he could see 
card ot 
\lass.. 


ness 


Be ston, 


engraved on it. He wrote the name of 
“C. Paul” on the card, stating that the 


other man was his father. 

The man then left the store. 
vestigation it was found that a 
14-karat gold watch and another 
hlled watch were missing from the stock. 

Earlier in the afternoon men ap- 
peared at the store of* Philip H. Kimball, 
an optician and repairer, and asked to be 
shown something suitable for a present for 
a young woman. The men did not pur- 
chase anything but went to the store of 
Moulton & Here they succeeded in 
stealing a pendant made of filigree gold 
and containing a small diamond. 

The real F. F. Paul, 
with the Chickering Piano Co., is a highly 
respected business man. 

r the 


Upon in- 
woman's 


 ( Id- 


these 


Lunt. 


who is connected 


One of men is described as being 

22 years old, 5 915 inches tall 
and weighing 150 pounds. He is of me- 
dium complexion and was‘smooth shaven. 
\t the time of the robberies he wore a 
gray overcoat, black derby hat, dark suit 


about feet 


and eyeglasses. 

His partner is said to be between 22 and 
inches tall, 
He has a 

the rob- 
dark suit 


25 years of 
and weighs about 150 pounds. 
small mustache. At the time of 
beries he wore a black derby hat, 
and dark blue overcoat. 


age, » treet LOM, 








Death of Capt. William E. Hadlock. 

Boston, Mass., March 2.—Capt. William 
E. Hadlock, of W. E. Hadlock & Co., mak- 
ers of chronometers and nautical supplies, 
died Sunday at Wenham, Mass., of which 
town he had been a resident about 35 years. 
He had been ill a long time. 

Captain Hadlock and his firm, located on 
State St.. near the Custom Couse, were 
widely known, especially among mariners. 
He was born in Lowell in 1845 and enlisted 
for Civil War Service at the age of 16 
years. He was in later years a pilot of un- 
usual skill and frequently was called upon 
by the Navy Department for special service 
in these waters. 

Deceased was a Mason. His funeral was 
held to-day in the Baptist Church at Wen- 
ham. 








Joseph E. Nissim, Wheeling, W. Va., has 


been succeeded by Nathan Harrison. 





L915. 


March 35. 


Death of Jacob Marx. 


of the 
Broadway, 


Marx, treasurer Kossut 
Marx Jewelry Co., 170 New 
York, died of heart disease last Iriday at 
39 W. 127th St. He 


year®rs | iT ave. 


] aC! b 


7 


his home. was 68 


The funeral service was held at his late 
residence last Sunday afternoon, Rabbi 


Harris officiating. The interment was 1n 
Temple Beth’El Cemetery. 

we . which Mr. \larx was 
Kossuth 


- . . te eo . 
The business wit! 
connected was established as 


Mlarx & Co.,, 


the present company. 


and was succeeded in 1880 by 


The trial of Abe Rich, head of the Colo- 
rado Loan Co., use of the 
mails to defraud, Tuesday, 
March 2. at Birmingham, Ala. There are 
seven counts to the indictment, and most 
of these charge the giving of false ratings. 
It is understood that a large number of 
witnesses have been subpoenaed in this 
A strong fight will be made on bot. 


on charges of 


was set for 


case. 


sides. 
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Trenton, N. J- 


Noah Horwitz, an aged itinerant peddler 
of jewelry, and a familiar figure in Sussex 
County for more than 40 years, died Feb. 
23 at tie home of Robert Roof, in Halsey. 
Mr. Horwitz had been ill with erysipelas 
for several days preceding his death. It 
finally affected his brain. Mr. Horwitz 
had traveled the highways of the State for 
trom 40 to 50 years, repairing watches and 
carrying a stock of jewelry. He stayed 
with farmers in the districts he was can- 
vassing. Mr. Horwitz was born in Ger- 
many. His home was in Brooklyn and his 
body was taken there for burial. 

John Rubin, formerly connected with 
the jewelry firm of Cook & Jaques, of 
State and Broad Sts., Trenton, but now 
with a large jewelry concern in Baltimore, 
Md., was married Sunday, Feb. 21, to Miss 
Bella Weisblatt, daughter of Mr. and Mrs. 
M. Weisblatt, of Bristol, Pa., in the draw- 
ing rooms of the Vienna in Philadelphia. 
Only members of the immediate families 
were present at the ceremony. Miss Ruth 
Rubin. of Trenton, a sister of the bride- 
groom, was the maid of honor, and Ben- 
jamin Weisblatt, of Washington, D. C., a 
brother of the bride, attended Mr. Rubin 
as best man. 

The legislative committee of the New 
lersey State Board of Trade will hold a 
special meeting soon to consider two bills 
now before the Legislature—the so-called 
“Itinerants’ Bill” and the bill providing 
against “fake” bankruptcy sales, measures 
in bot of which the jewelers of Trenton are 
deeply interested. During the past holiday 
season the local jewelers were considerably 
aroused by the inroads made into their 
trade by transient dealers and applied to 
the city commission for relief. The object 
§ the Itinerants’ Bill, according to the 
statement appended to it, is “to protect the 
merchants of cities in this State having a 
population over 75,000 from itinerant ven- 
dors of merchandise ‘of all kinds, compell- 
ing the itinerant vendor to first apply for 
a license to do business in the city, and 
giving the governing body of the city the 
right to regulate such business.” The 
charge for the license may be fixed at not 
less than $25 nor more than $200. This 
was the class of relief that the Trenton 
tewelers asked for last season, The object 
of the “fake” bankruptcy bill is “to protect 
the public from fraudulent sales of mer- 
chandise which are advertised in a mis- 
leading way.” This is another reform for 
which Trenton jewelers have been work- 
ing for some time. Both measures were 
introduced in the House by Assemblyman 
Pilgrim, of Essex County, and were re- 
ferred to the Committee on Judiciary. 





Canada Notes. 


Joseph Couture, Ottawa, is offering to 
settle with his creditors. 

The assets of Newmarket & Abrahams, 
jewelry jobbers of Montreal, have been sold. 

James W. McCanbrey, of the Liggett 
stores, Toronto, was fined $10 and costs 
Feb. 19 for contravention of the gold and 
silver marking act by advertising a 10-year 
cuarantee of gold-filled chains. 


Among out-of-town buyers calling on the 
loronto trade this week were J. C. Diggins 
and Norman McLaren, Hamilton; A. Me- 
Millan, Ottawa; J. Park, Bradford, all On- 
tario, and W. Dingwall, Winnipeg. 

John Raymond, who purchased the Mce- 
sride stock of jewelry at Galt, Ont., has 
leased the premises of Fred Yates and oc- 
cupied by him as a Grand Trunk railroad 
ticket office. Mr. Raymond will dispose of 
his stock in Preston, Ont. 

The Canadian Chain & Jewelry Co., Ltd., 
of Toronto, has been incorporated under 
the laws of Ontario with an authorized 
capital of $40,000, to manufacture and deal 
in jewelry. Armour A. Miller, Frederick 
C. Denison and May Dancey are named as 
provisional directors. 

A meeting of the creditors of Rosenberg 
& Halter, Fort William, Ont., was sched- 
uled to be held at the office of the assignee, 
A. P. Freed, in the Francis building, on 
Feb. 26, to receive a statement of the af- 
fairs. to appoint inspectors and for the 
veneral ordering of the affaurs of the es- 
tate. Notice has also been published that 
after March 15 the assignee will proceed 
to distribute the assets of the estate. 








Bankruptcy Notes. 





George E. Sibert, Waterloo, la., is re- 
ported to be in bankruptcy. 

A. Harris & Co., 1104 Elm St., Dallas, 
Tex., are offering creditors 50 cents on the 
dollar in cash. 

A. C. Mehl, Richmond, Va., has filed a 
voluntary petition in bankruptcy. He has 
assets of $200 and liabilities of $1,589. 

A. voluntary petition in bankruptcy has 
been filed by O. B. Hughes, Ittabena, Miss. 
Mr. Hughes is a watch repairer and has 
been in business at Ittabena since about 
January, 1911. 

The McCormack Jewelry Co., a retail 
jewelry concern at Sumter, S. C., has filed 
a voluntary petition in bankruptcy. This 
business was incorporated in September, 
1906, with an authorized capital of $2,000. 

J. C. Wilcox & Son, Whitesburg, Ky., 
have filed a voluntary petition in bank- 
ruptcy. They have been in business since 
the Spring of 1913, going from Welch, W. 
Va., to Whitesburg. J. C. Wilcox is an 
optician, and R. Paul Wilcox, the son, is a 
jeweler, 


Trans-Atlantic Voyagers. 


FROM EUROPE. 

Samuel H. Jacobson, of Jacobson Bros., 
New York, returned recently on the Lust- 
tanta, 

Arthur Henius, of the Bruhl Bros. & He- 
nius Co., Providence, R. I., returned re- 
cently on the Rotterdam. Frank Jeanne, 
William S. Hedges & Co., New York; Ben- 
jamin Rees, Zimmern, Rees & Co., New 
York, and August Oppenheimer, Oppen- 
heimer Bros. & Veith, New York, were also 
arrivals on the same boat. 








Late Saturday night or early Sunday 
morning, Feb. 20 and 21, respectively, a 
thief broke a window at the store of Kin- 
caid & Root, Akron, O. It is believed he 
was frightened away, as nothing was 
stolen. 
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G, M. A. Spencer went to Knoxville, 
Tenn., last week on business. 

Chas. Swigart will return next week 
from several weeks in Indiana. 

John Geune, representing Frohman & 
Co., 31 E. Fourth Ave., left Monday for the 
west. 

Edward Kahn, Chattanooga, Tenn., with 
his bride, spent a few days in Cincinnati 
last week. 

J. W. Jones, Mt, Sterling, Ky., has been 
ill but expects to be back at the store in 
a few days. 

“A. E, Schaar, of Lindenberg, Strauss & 
Co., Carew building, is calling on the trade 
in Indiana. 

C. J. I. Bene, whose office is with Cohn, 
Hahn & Newstedt, 18 W. 7th St., has gone 
to Florida to spend two weeks. 

Joe Henochsberg, 31 E. 4th St., is con- 
valescing after an illness and is able to 
start out on his Ohio and Indiana trip this 
week. 

J. E. Baldwin, Shelbyville, Ky., is recov- 
ering from an illness of four weeks follow- 
ing an operation. He will be able to re- 
sume his duties shortly. 

There will be a meeting of the Entre 
Nous Club on Thursday, March 11, at the 
home of Mrs. Clarence Hess, Madisonville, 
at which time an election of officers will 
take place. 

Ferdinand Phillips, of Richter & Phillips, 
114-116 Sixth Ave. W., went to Hamilton, 
O., to attend the wedding of Ruth Diefen- 
bach, daughter of Chas. Diefenbach, and 
Sheldon Burns. 

George Detmering, of Joseph Noterman 
& Co., 512 Race St., who is on a month’s 
trip through Ohio and Michigan, is sending 
in encouraging reports, and will return 
home next week. 

Henry Rohs, manager of the Ben 
Schneider Jewelry Co., 1411 Vine St., died 
on Friday morning, Feb. 19. He was a son- 
in-law of the late Ben Schneider. He is 
survived by a widow and several sons. H. 
O. Rohs, a jeweler of Cynthiana, Ky., is a 
brother of the deceased, 

Buyers in the city last week were: Rich- 
ard Oukenthaler, Williamstown, Ky.; C. A. 
Gossard, Washington Court House, O.; Al- 
bert Zoellner, Portsmouth, O.; G. F. Clark, 
Winchester, Ky.; Robert Reeds, Union 
City, ‘Ind.; Will Shire, Paris, Ky.; Max 
Kohlhagen, Lebanon, O.; E. Mueller, Ham- 
ilton, O. 








Minneapolis and St. Paul 
T. B. Wilson, of T. B. Wilson & Co., 


Minneapolis, has returned from a trip to 
South Dakota. He reports improved busi- 
ness conditions in that State. 

S. H. Clausin, of S. H. Clausin & Co., 
wholesaie jewelers, Minneapolis, is spend- 
ing the remainder of the Winter in Los 
Angeles, Cal. He will return home April 1. 
W. R. Cooper, of the concern, has returned 
from a visit to Chicago and other cities. 
Mrs. Cooper accompanied her husband on 
the trip. 


A. B. C. Dando. Venice. Cal.. has moved 
to Ocean Park, Cal. 
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C. R. Randall has resigned his position 
at the New York ofhce of the Sterling Sil- 


ot this city. 


ver Mig. Co.., 
Jacob Ernstof 
$4,250 to Sayles B. Steere on lot and build- 
ings on the northerly side of Atwells Ave. 
Whitford & Rimmer is the style of a new 
concern that has started in business at lol 


has given a mortgage for 


Pine St.. on cloisonne and color enamels. 
Charles R. Conant has filed a statement 
at tne City Clerk’s office that he is the 
wner of the Odiskeen Supply Co., 120 


Union St. 

Charles D. Heaton has been working his 
plant at 163 Pine St., until 9 o’clock eve- 
nings on jewelers’ hubs, dies and toois for 
new work 

The plant of Doyle manufactur- 
ng jewelers, 157 Orange St., sold at 
auction last week in lots to suit purchasers, 


sros.. 


Was 


about $300 being realized. 
Letters addressed to the following re- 


main uncalled for at the Providence post- 
office: American Art Jewelry Co., Ball 
Jewelry Co. and King Pin Co. 

Abbie C. Doyle has tiled her statement 
with the City Clerk that she is the owner of 
the business conducted under the name of 
the Morey Jewelry Co., at 185 Eddy St. 

According to information filed with the 
City Clerk’s office, the Broadway Sales Co., 
101 Broadway, this city, is conducted by 
James A. Foster and Frederick L. Smith. 

The following buyers were callers upon 
the manufacturing jewelers in the city and 
-icinity during the past week: Mr. Hill- 
man and Mr. French, of Hillman’s, of Chi- 
ago, and Mr. Williams, of The Fair, of 
hicago. 

Nathan W. Littlefield, referee in bank- 
Saturday ordered a dividend of 
five per cent. to be paid to the creditors 

f Axel Kilstrom. The payment is to be 
made by the trustee on or after Thurs- 
day, March 4. 

Ralph S. Hamilton, Jr., of 
Hamilton, Jr.. was one of the principal 
speakers at the reunion smoker of Light 
Battery A, Field Artillery, Rhode Island 
National Guard, at the old arsenal on 
Monday evening. 

The will of Benedict B. Lederer, of the 
S. & B. Lederer Co., was proved in the 
Municipal Court before Judge George A. 
Stone on Tuesday, and his son, Walter S. 
Lederer, was appointed executor under per- 
sonal bonds of $340,000. 

It is reported that Bernard Rothschild, 
recently in the bankruptcy court, will con- 
tinue the manufacturing of jewelry at the 
formerly occupied by him at 150 
Chestnut St. He will do business under the 
style of the Rothschild Mfg. Co. 

A certificate has been filed at the office 

f the Secretary of State slowing that the 
capital stock of the Manchester-Smith Co., 
manufacturing jewelry at 183 Eddy St., has 
from $75.000 to $125.000 by 


ruptcy, on 


Hamilton & 


shi yp 


heen increased 


- he | 
vote of the stockholders at ‘a meeting held 
leh. 16. 

At a hearing of the credit rs of tne 


Warren Jewelry Co., Clifford St., this city, 





held in the office of Nathan W. Littlefield, 
referee in bankruptcy, last Tuesday morn- 
ing, a composition providing for the pay- 
ment of 60 per cent. on all priority claims 
was accepted. 
Downing, Grosvenor 
building, 10 Weybosset St., attorney for 
the estate of the late William H. Stone, 
refining plant operated by 
Mr. Stone under the firm name of Han- 
ley, Stone & Co., 33-37 Mathewson St., for 
sale in order to settle the estate. 

Horace M. Peck, secretary of the Manu- 
facturing Jewelers’ Board of Trade, 
tributing a first dividend of 10 per cent. 


Augustine H. 


is ofteringe the 


is dis- 


to the creditors of Leon Elias, manufac- 
turing jeweler at 150 Chestnut St., this 
ctty, under the name of the Elias Mfg. 
Co., under the assignment made to him 


some time ago for the benefit of the crea- 
itors. 

lvan A. Gyllenberg, of Gyllenberg & 
Hultman, die sinkers, 36 Garnet St., has re- 
ported to the police that about 6 o’clock 
last Tuesday evening a box containing a 
plaster cast for a bronze casting, and a 
steel hub, all valued at $16, was stolen 
from their shop. The box was consigned 
to L. G. Balfour Co., 104 County St.. 
Attleboro. 

Word has been received in this city that 
Hiram A. Long, a department manager of 
the Baird-North Co., 861 Broad St.. this 
city, was robbed of a diamond ring, valued 
at $150, and $200 in cash at Los Angeles, 
Cal., by two men with whom he became ac- 
quainted. Mr. Long left Providence sev- 
eral days ago for San Francisco, where he 
was to take charge of the firm’s exhibit at 
the Panama Exposition. 

Two suits against J. & Bro., 
filed in the Superior Court on 
Tuesday to recover damages following the 
accidental injury of Mrs, Helen Smith, of 
Cranston. She claims that she fell over 
some obstruction on the floor of one of the 
aisles of the Outlet Co. on Nov. 27, 1914, 
and alleges she was seriously injured. She 
asks for $10,000, while her 
for $5,000 for loss of her services. 

A meeting of the creditors of the Central 
Jewelry Co., Chicago, was held at the rooms 
of the Manufacturing Jewelers’ Board of 
Trade last Saturday afternoon. After a 
lengthy discussion it was voted to recom- 
mend the acceptance of the debtor’s offer of 
i) per cent., payable 25 per cent. in cash 
and 15 per cent. in satisfactorily endorsed 
notes due in 90 days. The creditors have 
been asked to sign an agreement to that 
effect. 

A meeting of the creditors of P. S. Har- 
mon, Plainfield, N. J., was held at the rooms 
of the Manufacturing Jewelers’ Board of 
Trade this city on Tuesday, at which time 
Frank Kelley, of the Board, submitted the 
result of his investigations made at Plain- 
field, a few days previously. It was voted 
that Mr. Kelly return to Plainfield for the 
purpose of making further investigations 
report to the creditors at an early 


Samuels 


Ine , were 


husband asks 


and to 
meeting. 

Marcus W. Morton. 
of the Manufacturing Jewelers’ Board of 
Trade, was re-elected a member of the 
board of managers of the Veteran Odd 
Fellows’ Association at the annual meeting 


honorary secretary 
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on Monday. This is an organization com- 
posed of men who have been members of 
the Independent Order of Odd Fellows for 
more than 25 years. Among the members 
admitted Monday was Ansel L. Sweet, an 
old-time manufacturing jeweler. 

A tew days ago a large package of Ger- 
man silver scraps was found 1n an alleyway 
in the Italian section of the Federal Hill 
district, and turned over to the police. An 
investigation proved that the stock had been 
stolen from the manufacturing jewelry es- 
tablishment of A. C. Messler Co., 101 Sabin 
St. As a result of further investigations 
Peter Di Biase and Francesco Marci, two 
young Italians, were arrested and pleading 
guilty in the Sixth District Court before 
Judge Gorham were fined $25 and 
each for larceny. 

The Manufacturing Jewelers’ Board of 
Trade is distributing to its creditor mem 
bers dividends in the following matters: 
Polack-Struck Co., St. Louis, Mo., first 
dividend of 10 per cent. under bankruptcy 
proceedings; Brodegaard Jewelry Stores, 
Omaha, Nebr., first dividend of 10 per 
cent.; Simon Bros. & Co., Philadelphia, 
Pa., sixth dividend of four per cent.; W. 
D. Downes Co., Springfield, Mass., second 
and final dividend of 11.53 per cent.; G. 
H. Muir, Williamsport, Pa., second and 
final dividend of 11.43 per cent.; Spivy 
Moore Jewelry Co., composition in bank- 
ruptcy of 20 per cent., and L. C. Smith, 
Gainesville, Fla., first dividend of eight per 
cent. 

The trial of Morris Mushnick, of 7] 
Lippitt St., this city, before Judge Howard 
B. Gorham in the Sixth District Court on 
(hursday under the charge of receiving 
$750 worth of silver stolen from the Man- 
chester Mfg. Co., silversmiths, 100 Stew- 
art St.. a resulted in a 
decision of not guilty. According to the 
testimony of men connected with the con- 
cern, they missed a lot of spoons, forks 
and miscellaneous pieces in process of 
manufacture, made up in a new pattern 
first placed upon the market Jan. 1. An- 
thony Cabril and Charles Cirella were ar- 
rested, accused of the theft, and some of 
the property was recovered. Cirella and 
Cabril testified that they stole the goods, 
and took them to Mushnick’s house Satur- 
day, Jan. 16. He was not at home, they 
said, but they left the silver with his 
wife, and borrowed a dollar irom her. 
Later they met Mushnick at the corner of 
N. Main and Lippitt Sts., they said, and 
he returned to the house with them, looked 
the stuff over, and gave them $60 for it. 
They testified that they told him where 
they obtained the property from. Cirella 
said that he had met Mushnick before, 
and borrowed $10 from him. He had been 
told, he said, by Mushnick to go out and 
get some stuff, and Mushnick would melt 
it up, and give him money for it. The 
witness said that he never knew Harry 
Volpe, and never heard the name before. 
\Mushnick and several members of his fam 
‘ly testified that he was not at home Sat- 
urday, Jan. 16, but had dinner at the home 
of his mother-in-law. Mr. Fitzgerald. who 
defended him, submitted the case without 


Ci STS 


few weeks ago, 


argument. Judge Gorham said that he 
could not hold the defendant, Mushnick, 
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on uncorroborated testimony of two self- 
confessed thieves. 

A patent for a cigarette case has been 
issued to Charles E. Hansen, of this city. 

George F. Perry, of this city, assignor 
to the Ford-Perry Co., has been granted 
4 patent on a lingerie clasp. 

Walter B. Frost has gone to Jacksonville, 
Fla., to join his wife, to remain about six 
weeks. 

Alpin Chisholm, of the Bugbee & Niles 
Co., accompanied by his family, is at At- 
lantic City, N. J., for a brief stay. 

Robert Grieve, trustee in bankruptcy of 
the Manchester Mfg. Co., has advertised 
the plant for sale and bids to be received 
until 12 o’clock Wednesday, March 3. 

The Theodore W. Foster & Bro. Co., 
represented by its secretary, Ernest L. Ful- 
ler, was recently elected to membership in 
the National Association of Credit Men. 


The monthly meeting of the New Eng- 
land directors of the National Jewelers 
Board of Trade will be held at the Provi- 
dence office on Monday, March 8, when 
several matters will be disposed of. 

A large pane of plate glass in the front 
display window of the Empire Jewelry Co., 
422 Westminster St., was broken early Sun- 
day morning and 132 rings valued at $1 
each stolen, according to the proprietor, 
J. N, Weinbaum. 

Representative 
State, has received from Secretary of Com- 
merce Redfield a letter saying that it will 
he impossible at this time to send a special 
agent of that department to South Amer- 
ica to make an investigation of the jewelry 
trade. 

At the annual meeting of the Rhode 
[Island Society of the Sons of the Ameri- 
can Revolution, held last Monday, Fred- 
erick D. Carr, secretary of the Ostby & 
Barton Co. and president of the Manu- 
facturing Jewelers’ Board of Trade, was 
elected vice-president and a delegate to the 
national association. 

The hypothecating of book accounts 1s a 
subject that is receiving more than usual 
attention at the present time from bankers, 
credit men of all branches and from the 
supply concerns in this city, as well as 
elsewhere. The subject furnished the 
theme for debate at the meeting of the 
Providence Credit Men’s Association at 
the Crown Hotel on Wednesday last, more 
than 100 business men being in attendance. 
The manufacturing jewelry industry, as 
well as the supply houses and other 
branches, were well represented, and in the 
rguments that followed the luncheon the 
‘ecent failures in the local manufacturing 
ewelry business came in for very pertinent 
reference, especially one which was claimed 
to have sold its book accounts to two dif- 
ferent discount houses. Among the jewel- 
ers and others identified with the industry 
present were William T. Chase, president 

tf the New England Manufacturing Jewel- 
rs’ and Silversmiths’ Association; Horace 
\l. Peck, J. J. Pincus and Frank Kelley, 

the Manufacturing Jewelcrs’ Board of 
‘rade: Frank L. Odell and G orge Fer- 
id, of the National Jewelers Board of 
rade; G. G. Cameron, Providence man- 
ver of R. G. Dun & Co.: George H 


Imes, Louis Lyons, George Briggs, Jr., 


O’Shaunessy, of this 





Walter Callender, Harry M. Mays, Edgar 
R. Barker, A. A. French, Ernest L. 
Winslow, Walter B. Frost, Benjamin B. 
Machester, J. A. Clem, George M, Rice, 
Ernest luller and _ others. Howard R. 
Slade, treasurer of Wescott, Slade & Bal- 
com, of this city, presented the afhrmative 
of the question “Resolved, that hypotheca- 
tion of book accounts should be regulated 
by law,” while William H. Grimes, treas- 
urer of the Commercial Credit Co., of Bal- 
timore, upheld the negative side of the 
argument. 











TRADE CONDITIONS. 
During the past week an improvement in busi- 
ness conditions has been noted, especially among 
manufacturers of the cheaper lines. 





The Frank Mossberg Co. is working on 
an overtime schedule. 

Mayor Harold E. Sweet attended the 
meeting of the Mayors’ Club in Boston Jast 
week. 

Col. Sidney O. Bigney was a speaker at 
the Boston City Club last Thursday eve- 
ning. 

Fred W. Young, the South Attleboro 
jeweler, was in New York last week on 
business. 

Andrew Flagg, of the firm of Mowrey & 
l‘lagg, is making a business trip in the inter- 
est of his concern. 

D. S. Spaulding, a Mansfield jeweler, was 
re-elected water commissioner of the town 
last week for the 25th time. 

Three valuable express packages were 
stolen last week from the entryway of the 

O. Sweet & Son Co. factory. 

\ meeting of manufacturers of gold- 
plated wares of Attleboro will be held 
the Board of Trade rooms Friday evening 
at & o'clock. 

The annual exhibition of work done in 
the engraving and designing classes of the 
Y. M. C. A. will be held this week in the 
exhibition room of the Y. M. C. A. J. T. 
Harmstone, a jewelry designer, has been in 
charge of the classes during the present 
season, 





Rochester. 





Morris Rosenbloom, of Rosenbloom & 
Co., has returned from a business trip to 
Chicago. Si Bekenstein, who has been 
with the firm for the past eight years, 
started last Monday for the northwest on 
his first commercial trip. A. Weinberg 
takes out a new line on his regular terri- 
tory. 

When a man 21 years old walked into 
I. S. Snyder’s jewelry store at 81 North 
St. early one evening recently he was sur- 
prised to be welcomed by Detectives Bar- 
nett and Cloonin. They arrested him on a 
charge of forgery in the second degree. 
\ccording to the det°ctives the man went 

the store and purchased a diamond ring 
priced at $125. Mr. Snyder said he paid 
$15 down and made a contract to pay the 
remainder in instalments. Mr. Snyder in- 
vestigated the transaction, it 1s said, and 
found that the signing of the name used 
was a forgery. 
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According to reports local jewelers, both whole- 
sale and retail, experienced a good month in 
February. This is attributed to an unusual large 


number of vistors in this city during the month, 
many of them tourists from the east and other 
en route to the exposition at San Francisco The 
local trade looks for good business for the next 
few months to come. 


Jacob Loeb, of Monroe, La., was in New 
Orleans for several days last week visiting 
the trade. ) 

Simon Einstein, New York diamond mer- 
chant, was in this city for several days 
recently on business. 

P. E, Villeminot, formerly a jeweler in 
Houma, La., has announced his intentions 
of opening a jewelry establishment in Lex- 
ington, Ky 

Henry Wheeler, formerly with the E. O. 
Zadek Jewelry Co., Mobile, Ala., has taken 
charge of the watch repairing department 
of White Bros. in Canal St. 

Leo Aschaffenberg, of L. Krower, enter- 
tained a number of his jeweler friends re- 
cently at a reception at his home. The 
evening proved an enjoyable one. 

The T. Hausmann & Sons baseball team 
for the 1915 season is being organized. 
Efforts will be made to organize a jewelers 
baseball league in this city within the next 
few weeks. 

Samuel J. Hart, of the Hart Jewelry Co., 
is convalescent in his home after a week’s 
illness. Mr. Hart was suffering from an 
attack of grippe, and for a time it was 
feared that his illness would terminate in 
pneumonia 

M. Dorenfield, of the L, Krower estab- 
lishment, is expected back shortly from 
Porto Rico, where he has been traveling 
for several months. Reports from Mr. 
Dorenfield during his stay in the tropics 
were very gratifying to his concern. 

The store of the A. K. Beall Co., 
Pogalusa, La., was looted by thieves on 
Thursday night, Feb. 25, and jewelry esti- 
mated at $500 stolen. The robbers gained 
entrance into the building by cutting the 
screen on a rear window and spreading the 
iron grating. This is the fourth time that 
this store has been robbed since its estab- 
lishment a few years ago. 

A large number of out-of-town jewelers 
were in New Orleans for the carnival sea- 
son and were entertained by a committee 
of the leading members of the trade in New 
Orleans. Leonard Krower had as guests 
the following: Mr. Manheimer, of the 
firm of L. Manheimer & Bros.; Mr. and 
Mrs. C. W. Whitney, Thomas M. Cave, F. 
B, De Shon, Charles Moore and J. T. Kit- 
land. Several other members of the 
Krower firm assis‘ed in cubertasainy the 
visitors: G. E. Taylor, a local wholesaler 
has as his guests the following: G. W. 
Yost, Vicksburg, Miss.; P. E. Villeminot, 
formerly of Houma, La., and now a resi- 
dent of Lexington, Ky.; James Riley, Jen- 
nings, La.; George V iilemain. Lake Charles, 
La.; L. E. Rollings, Hattiesburg, Miss.; A. 
L. Mumford, Hattiesburg, Miss.; S. B. 
Alernathy, Franklin,. La, and Henry 
Wheeler. Mobile 
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Do You Travel First 
or Second Class 


—in the matter of salesmanship ? 


Then why not feature Illinois- 
Springfield Watches? 


The best are the ones for your 
trade. 


You have a_ splendid store, a 
strong personality, an excellent rep- 
utation and a following w hich relies 
upon you implicitly to give it the 
best in every line you sell. 


Then why subordinate your per- 
sonality, your reputation and your 
selling ability to magazine advertised 
movements when you can occupy 
first place by featuring the superior 
[llinois. Springfield movements—the 
ones which not only enhance your 
reputation but give you and your 
customers greater satisfaction than 
any others? 


Why not travel first class from 
now on? 


Illinois Watch Company 
SPRINGFIELD 
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Chicago Notes. 





“Billy” Lamb helped open the San Iran- 
cisco Exposition. 

David Krengel, of Krengel Bros., 1s on a 
trip to New York. 

Sparks & Nelson have discontinued bust- 
ness at 1779 Wilson Ave. 

The Chicago Title & Trust Co. has been 
appointed trustee of the bankrupt estate 
of J. Cohen. 

li. Schwartz, diamond dealer at 29 E. 
Madison St., is serving on the jury be- 
fore Judge Gemmel. 

\l. C. Eppenstein, of the Illinois Watch 
Case Co., is at Hot Springs, Ark., accom- 
panied by his wife. 

\l. Koopman, diamond cutter, will re- 
nove on May 1 from 8 N. State St. to tne 
Stewart building. 

I. C. Emerson, traveler for Rettig, Hess 
& Madsen, returned from Iowa last week, 
and is now in Wisconsin. 

The Chicago offices of the John T. Mau- 
ran Mfg. Co. will soon be removed from 
the 18th floor to room 1106 29 E. Madison 
St. 

G. N. Stark, of Cedar Rapids, Ia., is hold- 
ing an auction sale, and will run it until 
April 1, when he will move into his new 
store. 

Emil Braude & Bro... now on the seventh 
floor, 29 KE. Madison St., will remove to 
much larger quarters on the third floor of 
the same building on or about May l. 

Li. S. Noves stopped over here last week 
from the Pacific Coast, where he made a 
special trip ror Bates & Bacon. Mr. Noyes 
formerly resided here and retired Jan. |, 
Vid, 

Rud Noel was one of the end men at 
the Elks’ minstrel show held at the Black- 
stone Theater last week. Mr. Noel got off 
some very new jokes, which he is telling 
his friends tn the trade. 

Sam Barnett, of Barnett Bros., who was 
injured in an automobile accident near 
Syracuse, N. Y., seven months ago, re- 
turned here last week. Mr. Barnett is not 
entirely recovered and still uses a cane 
While walkng. 

(has. Slemmons was called home re- 
cently on account of the illness of his 
httl daughter, who was suffering with 
pneumonia. The child 1tecovered and Mr. 
Slemmons was taken sick. He is now con- 
hned to his home. 

The stock and fixtures of the State 
Jewelry Co., 321 W. Madison St., were sold 
last week under a deed of trust. A “bulk 
sales” notice had been sent to all of the 


creditors. The sale realized approximately 
$1,700. The habilities are $4,500. 

S. E. Dickson, Chicago manager for the 
John T. Mauran Mfg. Co., is on a six 
weeks’ trip to the factory at Providence, R. 
lL. Mr. Dickson will spend a great deal of 
his time at the factory during 1915, coming 
out here periodically to visit the trade. 

Through arrangements made by the Na- 
tyonal Jewelers Board of Trade, the bysi- 
ness of M. Z. Holland, 6232 S. Halsted 
St., has been sold to his son, H. Holland, 
for $900 cash. This will give the merchan- 
dise creditors 25 cents cash for their 
claims. 

Milton Levin, son of Jacob Levin, for- 
merly in the pawnbroking business here, 
left for the Pacific Coast one day last 
week. His father has asked the police to 
look for him, as he is supposed to be ac- 
companied by about $1,000 worth of his 
sister’s jewelry. 

Herman A. Fues, office manager and 
credit man for the Juergens & Andersen 
(o., celebrated his 25th year in the servic? 
of this concern March 1. Mr. Fues started 
with the old firm of Juergens & Andersen 
as bill clerk, and is recognized as one of 
the best credit man in the jewelry trade. 

Robert Johns, formerly in the jewelry 
business here, and lately in the mail order 
business, died at his residence, 6463 Kim- 
bark Ave., Feb. 22, aged 55 years. He was 
born in Spring Green, Wis., and had been 
a resident here for 20 years. Mr. Johns 
was known as a Sunday school worker and 
was active in Y. M. C. A. affairs. He 1s 
survived by a widow and three daughters. 

Benj. Sandack, who failed recently owing 
over $60,000, was arrested here last week 
charged by J. R. Wood & Sons of New 
York city with misappropriating goods 
sent to him on memorandum. Sandack, 
who owes J. R. Wood & Sons $800, was 
admitted to bail at the preliminary hear- 
ing. The judge ordered both plaintiff and 
defendant to file briefs. This was done, 
and the case is now under advisement. 

Rudolph Geisler, credit man for the Nor- 
ris Alister-Ball Co., wired Sydney Ball last 
week from Salt Lake City that he had gone 
to Los Angeles, Cal. Mr. Geisler left here 
four weeks ago to take a vacation on a 
ranch in Montana. He was taken ill, and 
was brought to a hospital in Salt Lake 
City. It is hoped by Mr. Geisler’s friends 
in the trade that the climate of southern 
California will assist him in regaining his 
healch. 

The case of M. Newman and D. I. New- 


man, jewelers in the Masonic Temple, who 
failed two years ago for over $100,000, was 
called on Feb. 19, postponed until Feb. 26, 
and then stricken from the calendar. It 
will be put on the new calendar. The two 
were indicted for conspiracy to obtain $12,- 
000 worth of diamonds from A. R. Katz & 
Leudan Co. and David Mayer, of New 
York. Mr. Leudan and Mr. Kaufman, 
representing David Mayer, were here as 
witnesses. 


Charles F. Manahan, second vice-presi- 
dent of the American National Retail 
Jewelers’ Association and who is in charge 
of the exhibits at the coming convention 
in New York, left here Saturday night for 
a week's visit to New York to arrange for 
the coming exhibition at the Grand Cen- 
tral Palace. Mr. Manahan stopped off at 
Pittsburgh to see August Loch, one of the 
directors. Manufacturers and wholesalers 
wishing to see Mr. Manahan can reach him 
care of THe JEWELERS’ CrRcuLaAr, 11 John 
St., New York. 

The case of the People vs. J. De Mariano, 
\Miorris Newman, Daniel Newman and 
Dave Newman was called Feb, 19. It was 
postponed until Feb. 26, and then stricken 
from the call calendar on account of pres- 
sure of other court business. It will be put 
on the new calendar. Joseph Polak, of 
New York, formerly a member of the firm 
of S. L. Van Wezel, was here as the 
complaining witness, and was a very sick 
man. He was accompanied by his wife. 
The four men were indicted on complaint 
of S. L. Van Wezel, who charged that they 
embezzled $88.00 worth of diamonds from 
J. De Mariano & Co., which latter concern 
was indebted to Van Wezel for that 
amount. 


The old-estabiished and well-known spe- 


cialty watch house of M. F. Barger & Co., 


of which M. F. Barger is proprietor, 1s clos- 
ing out its business at 29 E. Madison St. 
Back in the 80's, M. F. Barger was a suc- 
cessful traveler in the west for the New 
York house of Wheeler, Parsons & Hayes. 
In 1888, with C. C. Hoefer and the late 
Mr. Woodstock, he formed a co-partnership 
under the name of Woodstock, Barger & 
Hoefer, in Kansas City, Mo., the firm en- 
gaging in the wholesaling of watches and 
jewelry. He traveled for two years and 
then gave up the road. The firm was very 
successful. In 1895 Mr. Barger withdrew 
and came to Chicago and established the 
present concern. It has been in existence 
for 20 years, and has always stood high 
in the trade. Air. Barger has not yet de- 
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Edwards - Ludwig - Fuller 
Jewelry Co. 


(Formerly EDWARDS & SLOANE JEWELRY CO.) 


WHOLESALERS OF 


Jewelry, Watches, Diamonds, 
Clocks, Silverware, Cut Glass, 
Tools, Materials, etc. 


Catalog on Request 

















Enamel Ring Mountings 
All Platinum Mountings 
Platinum Inlaid Mountings 
Platinum and Gold Mountings 














Original and artistic designs that will ap- 
peal to your customers. 

People want something out of the 
ordinary. 

We are specializing in this line and are 
prepared to send convincing designs any- 
where on request. 

Don’t overlook this opportunity for 
profitable business. 


MEYER JEWELRY CO., Kansas City 
Boley Building 















































C. C. HOEFER W. H, JOERS E. O. BAUMGARTEN 


Hoefer Jewelry Company 


WHOLESALE 
WATCHES 
DIAMONDS 
JEWELRY 


MERRY BUILDING 
No. 1009-11 Walnut St.. KANSAS CITY 














GOOD QUICK REASONABLE 
WORK SERVICE PRICES 


hk f 


Our 3 Best Points 











Porter & Wiser Jewelry Co. 


Manufacturing Jewelers, Engravers, Repairers 


Evans Building, Kansas City 




















































































March 3, i915, 


cided what he will do in the future and his 
retirement from the watch trade is to be 
regretted. 

Joseph Muroce, 1559 Clybourn Ave., is 
closing out his business. 

Fred Blauer is expected back this week 
from a trip to California. 

W. S, Sparrow, of Goldsmith, Stern & 
Co., returned last week from the Pacific 
Coast. 

Wm. Barker, traveler for the R. Wallace 
& Sons Mfg. Co., recently purchased a 
touring car. 

Frank E. Feinberg, jewelry auctioneer, 1s 
making a sale at Little Rock, Ark., for 
Spot & Jefferson. 

J. H. Nicolas, of Nicolas & Els, Indian- 
apolis, Ind., was here last week attending 
to some important real estate matters. 

J. T. Montgomery, of M. A. Mead & 
Co., was called to Carrollton, Mo., last 
week on account of the death of his father. 

John Ernsting, of the Ernsting Co., Inc., 
San Diego, Cal., stopped over here last 
week on his way home after a month’s 
trip east. 

\\. A. Kinsman, general manager of the 
Towle Mfg. Co., was here all of last week 
on a visit to A. L. Fuller, manager of the 
Chicago office. 

S. M. Leibson has resigned as city sales- 
man for Meyer Joseph & Co. to accept a 
similar position with the Lesch & Lewis 
(o., 5 S. Wabash Ave. 

C. W. Harmon, general manager for 
Joseph Fahys & Co., and H,. O. Leavitt, 
superintendent of the watch case factory, 
were visitors here last week. 

The residence of F. G. Thearle was 
thrown into confusion one evening last 
week when one of the maids in the house 
committed suicide by inhaling gas. 

The Lutz Engraving Co. and the Chicago 
otces of the Northampton Cutlery Co. 
have removed from the Champlain building 
to room 607, Columbus Memorial building. 

J. F. Kuss, of Cox & Kuss, La Salle, 
Ill., who recently withdrew from that con- 
cern, was here last week ordering fixtures 
for his new store, which he will shortly 
open in La Salle. 

Walter C. Peacock and his wife are on 
a trip to California. They shipped their 
automobile ahead of them, and will spend a 
large part of the time motoring through the 
southern part of the State. 

The stock and fixtures of J. A. Aument, 
D511 S. Halsted St., were damaged by 
water last Thursday in consequence of a 
fire in the building. The loss is covered by 
insurance and an inventory is being taken. 

Anent the recent primary election held 
here last week, S. H. Hess got off a new 
one. He spread the report that Olsen was 
arrested in Thompson’s. restaurant, on 
Harrison street, for eating a Schweitzer 
sandwich. 

One of Chicago’s ex-newsboys not men- 
tioned in last week’s issue is “Gus” Wein- 
feld, with Despres, Bridges & Noel. Gus 
sold papers at 3lst and State Sts. when he 
was a boy, and flipped the old State St. 
cable cars. 

While Oscar A. Lessing was out walking 
with his little son James last Sunday morn- 
ing the little fellow suddenly disappeared. 
Search of the neighborhood revealed the 


fact that the boy had run to a near-by cigar 
store and was trying to buy a cigar for 
his father. 

Buyers in town last week included G. E. 
Combs, Villa Grove, [ll.; R. C. Kiep, Joliet, 
Ill.; A. C. Lindsley, silverware buyer for 
the John Bolland Jewelry Co., St. Louis, 
Mo.; J. F. Kuss, La Salle, [l.; H. F. Peter- 
son, Youngstown, O.; Mrs. C. A. Hewitt, 
Neligh, Nebr.; John Ernsting, San Diego, 
Cal. 

A very handsome water color painting 
of the factory of the Wadsworth Watch 
Case Co. is hanging on the wali of the of- 
fice of H. E. Jones, Chicago manager of 
the concern. ‘The painting, which is four 
by five feet in dimensions, was made by 
a nephew of Mr. Jones, a well-known Chi- 
cago artist. 

Geo. Goldberg and Frank Neuberger re- 
cently took a vacation at Los Angeles, Cal., 
and visited all the moving picture studios 
in the vicinity. Mary Pickford, a “movie” 
star, took a liking to Mr. Goldberg, and 
they had their pictures taken in a sstir- 
ring melodrama which will be shortly 
shown here. . 

The travelers of the J. H. Stouffer Co., 
consisting of seven men, are now all out 
on the road, and report satisfactory busi- 
ness in the china line. Nearly all jewelers 
so far are placing orders for a stock of 
hand-decorated china for the Easter trade. 
There seems to be this year a greater de- 
mand for the higher grade wares. 

Abbotts, Inc., is the title of a concern 
making a specialty of investigating affairs 
of bankrupt jewelers. S. Mundi is the 
head of the concern, which is employed as 
special investigator for many banks, and 
also by the Collection Bureau of the Na- 
tional Jewelers Board of Trade. The of- 
fices of the concern are in the First Na- 
tional Bank building. 

The Waltham Watch Co. is showing 
novelties in movements fitted in cases hav- 
ing the de Pollier patent disappearing lug, 
and a new bureau watch with electric stor- 
age battery attachment, which illuminates 
the dial of the watch by pressing a bulb 
attached to a silk-covered wire. The elec- 
tric light makes the time visible during the 
night at will of the owner. 

J. C. Hogan, of the Chicago office of the 
National Jewelers Board of Trade is mak- 
ing a special trip through lower Michigan 
and the northern part of Indiana. Mr. 
[logan will make this trip for the purpose 
of making personal adjustments of claims 
due members of the Board. He repre- 
sents the creditors only and he will give the 
various claims in his hands his personal at- 
tention. This is a special department of 
the collection bureau, and is an entirely 
new departure. Coming in personal con- 
tact with the debtors he will be able to ad- 
just accounts in a constructive way for the 
best interests of all concerned. 








Following the death of J. R. Murdock, 
j3rattleboro, Vt., mention of which was 
made recently in THE JEWELERS’ CIRCULAR, 
the stock in his store has been inventoried 
and sold to Ernest W. Gilman, who was 
in Mr. Murdock’s employ for 23 years. 
Mr, Gilman contemplates many improve- 
ments in the store. 
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TRADE CONDITIONS. 


The jewelry business has received to some 
degree that impetus that the Spring brings to 
Other markets. The sales throughout the terri- 


tory which the Kansas City wholesale houses thor- 
oughly cover have returned very gratifying 
sults after the visits by the salesmen. The city 
retail trade has held up fairly well. The stores 
have all finished their clearance sales 


S. J. Huey, Excelsior Springs, Mo., was 
a recent visitor. 

P. J. Mueller, Pittsburg, Kans., has 
moved his store to 611 N. Broadway. 

James Randall, Argentine, Kans., was 
here last week, and called on the wholesale 
houses. 

The Kansas City Jobbers’ Association 
gave a dinner at the Belmont last week. 
It was well attended. 

Claude. Wheeler, Columbia, Mo., who 
was recently here, said that business has 
been excellent in his town all Winter. 

Frank Buchan, Bristow, Okla., was in the 
city last week visting the wholesale houses. 
Mr. Buchan reports a good business in his 
section of Oklahoma. 

J. R. Mercer, of the Mercer Jewelry Co., 
is at Excelsior Springs, Mo., resting since 
his illness. Mr. Mercer has been ill for 
some time. but is now slowly recovering. 

O. J. Baker, of the A. & Z. Chain Co., 
has made arrangements to go on the road 
for the Hoefer Jewelry Co. this month. 
Mr. Baker formerly was employed with 
the Hoefer Jewelry Co. before taking the 
position with the A. & Z. Chain Co. 

The Randazzo-Ford Jewelry Co. has 
been making all the necessary arrange- 
ments for opening a jewelry retail depart- 
ment with its repair shop. New fixtures 
have been purchased and attractively ar- 
ranged. Mr. Randazzo is going to make a 
specialty of hand-carved cameos, which he 
will import direct from Italy. 

Last week a fire in the office of the 
Equity Fire Insurance Co., on the sixth 
floor of the Hewson building, at 1016-18 
Walnut St., caused C. B. Norton, of the 
C. B. Norton Jewelry Co., to be called to 
the office by the underwriters’ fire patrol. 
The C. B. Norton Jewelry Co. is on the 
fourth floor of the same building. The 
concern suffered no damage. 








Dallas, Texas 


Emmitt Mitchell has just completed an 
auction sale for W. E. Davis at Winters. 

Joe Samuels, of the Joe Samuels Co., is 
planning an extended trip to the Pacific 
Coast. 

J. T. Johnson and wife, Colorado, passed 
through the city last week en route to 
South Texas, where they go for Mrs. John- 
son’ health. 

W. H. Hoskins, assistant cashier of Shut- 
tles Bros. & Lewis, was called to his home 
at Shelbyville, Tenn., recently on account 
of the death of his father. 

Visiting merchants in the city the past 
week included: Charley Abbott, of S. H. 
Abbott & Son, McKinney; F. Farrington, 
of Diboll and M. Beskow, Greenville, Tex. 
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Portland. Cre... is in this 


Aronson, of 
a combined business and pleasure 


city on 
rip. He 
Wm. Epstein, of the 


Jewelry Lo. Carson ( ity, 


is accompanied by his 


Frank Golden 
Nev.. was here 


family. 


for several days at the opening of the ex- 


position in the interests of a Nevada 
souvenir. 
\ | 


Haring. 
w O.. 


; 


this being his first trip 


representing Carter, Gough 
has been visiting in San Francisco, 
to the Pacific Coast. 
He is now making this territory in addition 
to the southern held, which he has been 


covering for some time. 


excitement caused at 
larrari & 
few 


( onsiderable 
the store of De 
Ave. a 


Was 
Peters, 205 Co- 
days ago, when a 
deliberately shattered the plate 
with his fist. He 
intoxicated state and was placed under ar- 
ascertained for 


lumbus 
passer-by 
vlass window was in an 
rest, no other motive being 
his malicious act 

Elaborate preparations are being made 
for the annual convention of the Non-Re- 
tailing Wholesale Jewelers’ and Silver- 
smiths’ Association of the Pacific Coast, 
which will be held in this city on March 1], 
12 and 13. A larger attendance than usual 
is expected on account of the added at- 
traction of the exposition. 

H. P. Adams, manager of the local of- 
fice of the Martin-Copeland Co., expects to 
leave in a few days to attend a gathering 
of all the district managers of that com- 
pany at the factory on March 10. He will 
be gone about a month. Mr. Ferris, special 
representative of the Martin-Copeland Co., 
has been the guest of the local ofhce for 
the past week. 

Samuel Seleeby, a wealthy Syrian resi- 
dent of Sinaloa, Mexico, was indicted here 
a few days ago by a Federal Grand Jury 


on a charge of smuggling $35,000 worth 


of jewelry into the United States. At his 
hearing before the commissioner, Mr. 


Seleeby asserted that he was entrusted with 
the jewels by the wife of one of Carranza’s 
sell for the benefit of an 
phanage. He declared his plight was due 


generals to or- 


to ignorance of the United States custom 
laws 
Word has been received here that Geo. 


P. Ahlbern has been officially admitted as 
a member of the firm of Wall & Dougherty 
in Honolulu, T. H. For the past two and 
a half years, or since the organization of 
the company, Mr, Ahlborn has been con- 
nected with the business in the capacity of 


salesman. He is the son of the late Capt. 


Louis Ahlborn, one of the pioneers of the 
sugar industry of Hawai, and has inher- 
ited his father’s business judgment in full 
measure. 


\mong the out-of-town jewelers who 
have been attending the exposition the past 
week were: I. Aronson, of Portland, Ore.: 
1) Young. with W. C. Lean, San 
karl Bothwell, San Jose; W. C. Anderson, 
Kast 

W. J. 
Salinas: 


Boudreau, Ukiah: 


lose: 


\uburn; C. Wickersham, Bakersfield: 
\nderson, 
Y. H. 
Tose; 


Nicholson, Napa; A. W 
Mr. Steinman. Sacramento: 


Mir. Kocher. San 





Wm. Ryder, of Geo. W, Kyder & Son, San 
Jose; Wm. Epstein, of the Frank Golden 
Jewelry Co., Carson City, Nev. 

The new quarters of the Burr W. Freer 
Co., on the sixth floor of the Sachs build- 


ing, 140 Geary St., are about ready for 
occupancy, and Mr. Freer hopes to get 


moved early in March. The premises have 
not been occupied before, and the building 
the features of modern of- 
ce building construction. Several whole- 
sale jewelry and silverware firms are al- 
ready located on some of the upper floors 
of the 10-story structure, and the ground 
Hoor is occupied by retail store of 
Shreve, Treat & Eacret. 

Sam Raphael, pawnbroker, of 5 Powell 
St.. who accepted diamond rings and nu- 
merous other items of jewelry from Joseph 
fischler, when Fischler, now serving a 
term in San Quentin, was connected with 
the Albert Samuels Jewelry Co., was found 
guilty of buying stolen property and im- 
properly reporting the same to the police 
by the police commission a few nights ago, 
and was sentenced to be reprimanded. The 
chief of police was instructed to order all 
pawnbrokers to hereafter put on their re- 
the description of those had 
pawned any articles. 

The is making extensive 
imsprovements at its establishment at 715 
Market St. To accommodate firm’s 
growing business it has secured a lease on 
the premises at 719 Market St., and is add- 
ing that store to its present quarters. The 
‘tores are separated in the front by the en- 
trance to the building, but join back of the 
clevators. The partition is being removed 
there, thus throwing the two stores to- 
cether. New fixtures are being installed 
in the new half and the interior finish is 
heing made to conform to the old store. 
This will give over twice the floor space 
formerly occupied. 


c mb ydies all 


the 


who 


? 
POTTS 


Sorenson Co. 


this 








Pacific Coast Notes. 





The Diamond Jewelry House, of Fresno, 
Cal., has dissolved. 

Rk. A. Bay has secured more desirable 
quarters tor his jewelry business in Dos 
Palos, Cal. 

Kk. M. Hayes has moved to new quarters 
in Fullerton, Cal., where he has better dis- 
play facilities. 

Kkdward Kadke, 
Cal., been 
friends in 


Marysville, 
with 


dealer of 
has spending a vacation 
Fresno. 

Bids are being taken by the school board 
of the Compton Union High School dis- 
trict for an electric clock and program bell 
system. 

The attempt within a month to 
rob the store of Pierre A. Raily, Tucson, 
Ariz., was thwarted a few afternoons ago 
by the proprietor. He caught a supposed 
customer in the act of taking rings from 
a tray, and held him until officers arrived. 
He was charged with attempted robbery. 

Albert Streadbeck, 26 years of age, was 
found one morning recently in a 
chair in the shop of the Jewelry Manu- 
facturing & Engraving Co., 126 S. Main 
St.. Salt Lake City, Utah, where he had 
been employed for the past four years. Amn 
examination by a physician showed that he 


second 


dead 
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, 


had ended his life by taking cyanide of 
potassium. He had been suffering from 
an acute attack of asthma. The body was 
discovered by Ralph White, an apprentice, 
who opened the shop for the day’s business. 
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News has been received in Milwaukec 
that a Mr. Finnebecker has opened a new 
jewelry store at Port Washington, Wis., 
in the building formerly occupied by Hi. 
W. Butzine, 

Harold Mann, president of the Milwau- 
kee Optical Society, has opened optical par- 
lors of his own at the pharmacy of Esser 


Bros., 415 Grand Ave. Mr. Mann has 
been succeeded at the Boston store DY 
\. C. Bergmann, Milwaukee. 

Max Poser, a _ representative of the 


Bausch & Lomb Optical Co., gave an illus- 
trated lecture on “Punktal” lenses and ver- 
tex refraction at the monthly meeting of 
the Milwaukee Optical Society, held at 
tie Hotel Wisconsin, Feb. 16. The at- 
tendance was unusually large. 

T. O. F. Randolph, well-known optom- 
etrist, located for several years at 206 
\Ihambra building, has sold his practise 
and office equipment to Harrison T. Kin- 
sella, formerly manager of the optical de- 
partment at the G. M. Barrett Co. depart- 
ment store. Mr. Randolph will give his 
entire time to the Federal Optical Co., 634- 
637 Caswell building, wholesale and manu- 
facturing concern, of which he is presi- 
dent. 

\ hearing on the new Wisconsin optom- 
etry bill was scheduled to have been held 
on March 3 before the Committee on Edu- 
cation and Public Welfare in the Senat: 
of the State Legislature. The progress of 
the bill, introduced in the Senate som¢ 
time ago by Senator E. F. Ackley, Chip- 
pewa Falls, Wis., has been delayed by the 
absence from the Legislature of Chairman 
Perry of the committee, to which the meas- 
ure was referred. It is expected that the 
pill will be passed without delay by the 
Senate, although its progress in the As- 
sembly is uncertain. 

Milwaukee wholesale jewelers have re- 
ceived word that George Draeb, Sawyer, 
Wis., has sold his jewelry business to AI- 
bert Taube, formerly of Sawyer, who has 
been located at Bowling Green, O., for 
some time. Mr. Draeb has purchased the 
jewelry store of Richard Weitlich at Stur- 


geon Bay, Wis., and is in possession. Mr. 
Weitlich, who has been engaged in the 


jewelry business at Sturgeon Bay for the 
past 16 years, will now engage in the 
same line of business at Davenport, la.., 
only on a muc’i larger scale. Mr. Weitlich 
secured unusually desirable quarter§ 
in a new hotel building now being erected 
in Davenport, and will have a large store 
with fine display facilities. Mr. Draeb, 
the new owner of the Weitlich business at 


has 


Sturgeon Bay. was formerly connected 
with Mr. Weitlich, and is thoroughly ac- 
quainted with the situation in Sturgeon 
Bay. Mr. Weitlich will remain at Stur- 


geon Bay for a month or so, and will look 
after his opt:cal business in the meantime. 
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A. E. Schrink, a Des Moines, Ia., jewel- 
er, has been spending a few days here. 

lL. Wolfsheim, of Wolfsheim & Sachs, is 
here calling on the trade. He is accom- 
panied by his son. 

David Zabriskie, who has been in the 
north for the past few weeks for the Meyer 
& Talbot Co., is expected home in a few 
days. 

B. Grennan, watchmaker and retail jewel- 
er, recently at 153 S. Western Ave., has re- 
moved downtown and taken a store at 217 
W. 9th St. 

Thomas B. Clark, assisted by Lou Bur- 
ger, is selling the remnant of three bankrupt 
jewelry stocks at auction in a store rented 
for the purpose at 305 S. Broadway. 

A. Jaeschke, a brother of Otto Jaeschke, 
head watchmaker with the G. D. Davidson 
Co., has opened a watchmaking business in 
room 204, Broadway Central building. 

Fk. A. Marcher, president of the Pacific 
Gem Co., has been severely afflicted in the 
loss of his wife, who passed away at the 
family home in this city a few days ago. 

Mrs. ©. Granzin, wife of one of the old- 
time jewelers and expert diamond setters, 
was taken away by death a few days ago. 
Mr. Granzin is left with one daughter. 

E. Bastheim is, with his family, in San 
Francisco visiting the Exposition. J. L. 
Miller, of the E. Bastheim Co., is still in 
the San Joaquin Valley visiting the trade. 

S. Meyer, of the Meyer & Talcot Co., 
has gone on a tour around the “kite-shaped 
track.” He will call on his customers in 
Riverside, Redlands, San Bernardino and 
other towns en route. 

Max Barborka, who bought the R. E. 
i.omax stock and took the store formerly 
occupied by Mr. Lomax at 235 S. Spring 
St.. announces a closing-out sale. The 
store 1s advertised for rent. 

Herbert J. Green, of the E. Bastheim Co.., 
had an attack of appendicitis last week and 
was confined to his home. He is recover- 
ing, however, having passed the crisis with- 
out the necessity of an operation. 

EK. M. Brown and wife, Flagstaff, Ariz.. 
are spending several weeks in southern Cal- 
ifornia on business and pleasure combined. 
They are touring southern California and 
intend to visit the Expositions at San Diego 
and San Francisco before returning home. 

The following out-of-town jewelers have 
been here recently: Arthur Glenn, R. H. 
Wilson, Ocean Park; L. K. Gillett, Watts; 
R. R. Day, Claremont; A. Protsch, S. B. 
Clem, Redondo; Frank De Arman, On- 
tario; Elsie Wynn, Azusa: G. F. Tufford, 
Pomona; W. A. Manson, San_ Bernard- 
Ino. 

or the third time in two vears burglars 
have visited the store of I. Macatee, Lan- 
kershim. They did not succeed in getting 
into the store this time, but marks were 
found upon the door where they had at- 
tewipted to pry it open. About four weeks 
previous the store was robbed of several 


hundred dollars’ worth of goods. 
Nearly all the jewelers, as well as nearly 
all the merchants in other lines of business, 
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kept their stores open on Washington’s 
Birthday. lwo exceptions among the 
jewelers were the Carl Entenmann Jewelry 
_o., whose place of business was closed all 
day, and the Adams & Abel Co., whole- 
salers, who closed for the afternoon. 

The wholesalers and leading retailers of 
this city have agreed upon holiday closing 
dates to be observed hereafter. The days 
appointed are New Year’s, Memorial Day, 
fourth of July, Labor Day, Thanksgiving, 
and Christmas. The wholesalers have re- 
solved to have no more half-holidays ex- 
cept on Saturdays during the Summer. 

Hiram A. Long, Providence, R. I., mana- 
eer of the exhibit of the Baird-North Co. 
at the Panama-Pacific Exposition, while 
spending a few days here en route to San 
francisco, reported to the police that he 
had been robbed in Exposition Park, th‘s 
city. in a rather remarkable way. While 
strolling in the big park just before noon 
he met a well-dressed young man and en- 
tered into conversation with him, learning 
that the stranger was from Boston. The, 
strolled about together, going finally to a 
rather remote part of the park, near the 
racetrack, where the horses are kept. There 
another well-drssed young man approached 
them. Long’s companion remarked to the 
stranger, “Here he is,” and immediately the 
latter man drew a revolver and demanded 
that Long turn over to him his jewelry and 
money, which he promptly did, giving up 
$200 in cash and three one-carat diamonds, 
after which the robber himself searched 
Long. During the robbery Long says his 
first companion kept up a running talk 
about the park, the horses, etc. After ob- 
taining Long’s property the robbers po- 
litely explained to him the shortest route 
to his hotel, which he proceeded to take. 
lie reported the case to the police. and ofh- 
cers went out, but did not find the men, 
though Long gave a good description of 
them. Neither wore a mask or anyth‘ng 
to arouse suspicion. 








Pacific Northwest 


H. Bivens recently opened for business 
in Culver, Ore. 

O. E, Williams, formerly of Portland, 
Ore., has purchased the watchmaking busi- 
ness of W. D. Strahl, Camas, Wash., and 
has taken possession. 

Robert Pearson has moved his jewelry 
business at Washtucha, Wash., into the 
Cash Store, which he and W. D. Pearson 
have purchased from their brother, Jackson. 

H. Y. Zui, proprietor of a store at 64 N. 
3d St., Portland, Ore., was robbed a few 
nights ago at the entrance of his apart- 
ments by three men who beat him over 
the head with a revolver. 

Gus Cohn, formerly of the firm of Cohn 
& Bro., Spokane, Wash., has purchased an 
interest in H. Silver & Co., one of the 
oldest retail jewelry houses of Seattle, 
Wash., and has taken charge of that busi- 
ness as active manager. 

J. M, Fisher, manufacturers’ representa- 
tive of Portland, Ore., has been awarded 
the contract by the Eugene, Ore., school 
board for the installation of the electric 
clock and bell system at the new high 
school building on his bid of $750. 

Two young men were placed in_ the 


county jail at Eugene, Ore. a few days 
ago charged with the burglary ot the 
jewelry store of L. Weiss in that city. 
They were arrested at Cottage Grove as 
suspicious characters, and several watches 
were found in their possession. 





Evansville, Ind. 





TRADE CONDITIONS 


Local wholesale and retail jewelry dealers re; 


a slight improvement in trade and assert 


ruary was a much better month than Januar, 
While trade has not been booming in any line 

this section for seveval veeks past ewelrs 
men say that the outlook is brighter and that April 
business ought to be almost normal. Crop cond! 


tions in this section are encouraging and factories 


7 ; 


are running on a better schedule and mor: n- 


7 


fidence pervades all lines of trade. 

\lr. and Mrs. A. Bitterman and son 
Arthur left a few days ago for florida, 
where they will spend the remainder ot 
the Wiunter. 

J. M. Boner, retail jeweler at 225 Main 
St., has filed suit in the Circuit Court her: 
against Lucile Schultze for $63 on a debt 
which he claims is owed for jewelry. 

The Scottish Rite Masons of Indiane 
will hold their golden anniversary cele- 
bration in May, and John Rohlander, a 
\lain St. jeweler, will go to Indianapolis to 
take part in the festivities. 

The wedding of Miss Lessie Kilbert, of 
this city, and Charles L. Porter, a jewelef 
of Chicago, took place Monday, Feb. 22, 
at the home of the bride’s parents at 510 
Upper 7th St. in this city. There were 
several out-of-town guests here. Mr. and 
Mrs. Porter left shortly after the cere- 
mony for Chicago, where they will reside. 

A tew days ago in this city occurred the 
death of Mrs. Florence Gumberts, wife of 
Ferd Gumberts and daughter of A. Bitter- 
man, of the firm of Bitterman Bros., 204 
Main St. Mrs. Gumberts was a woman of 
sweet disposition, and had many friends. 
Her death was made doubly sad because of 
the fact that she left three small children. 

Kruckemeyer & Cohn nave moved from 
503 Main St., where they were so long lo- 
cated, to 407 Main St. The new store has 
tiree floors, and is 45 feet longer than 
the old one. On the first floor is located 
the retail department. The watch repair- 
ing department is on the second floor, 
while on the third floor is located a jewelry 
factory. The formal opening of the new 
store will take place during Style Show 
week. Kruckemeyer & Cohn have added 
a new stock, and they now have one of 
the most complete and up-to-date jewelry 
stores in southern Indiana. 

Evansville retail jewelry dealers are 
much interested in the annual Style Show 
that will be held here from March 15 to 
18, and indications are that the event will 
he a big success. Ben Kruckemeyer, of 
Kruckemeyer & Cohn, has been named on 
the committee on contests and entertain- 
ment. Mr. Salm, of Esslinger & Salm, 1s 
on the committee of membership, while 
Theodore Bitterman, of Bitterman Bros., 
has been placed on the same committee. 
The show last year was a great success, 
and the jewelry dealers helped to mak 
it so. They are working hard for the 
show this year. 
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TRADE CONDITIONS 

Country merchants from the south and south- 
est, who have been buying in St. Louis during 
past week, say they have confidence that the 
Spring 1 hs w bring increased trade. Heavy 
lanting of grain crops and the improvement in 
tt irket have restored credits, they Say, 
bligat 10 e being met with greater prompt- 

ess. Some say they think the acreage of cotton 
be ecreas« by almost a third this year, and 
that there will be a corresponding increase in 


provide food for the 
sell the surplus product 
better position to pay their 
have depended entirely upon 


ersified crops which will 
le them to 


M. Burnstine left Sunday night on a 10 
days’ trip through the northwest. 

Milton Loewenstein has returned from a 
trip through Missouri and Arkansas. 

The suit of the Aller-Wilmes Jewelry 
Co. against the Royal Jewelry Co. in the 
Circuit Court has been dismissed by the 
plaintiff. 

Willis Chamberlain, formerly connected 
with the A. R. Brooks Mercantile Co., now 
in business for himself in Houston, Tex.., 
as veen vrsiting St. Louis friends during 
the past week. 


—' 


\. L. Compton has disposed of his 
jewelry and optical business at Mound 
City, Ill. He was in St. Louis during the 


ast week. He has not decided upon his 
plans for the future. 

C. Fk. Mathey, who recently retired from 
the directorate of the Mermod, Jaccard & 
King Jewelry Co. after serving as vice- 
president and treasurer for 30 years, will 
travel extensively for pleasure before again 
taking up active work. 

he Maschmeyer, president of the Masch- 
meyer Richards Silver Co., will leave in a 
few days, accompanied by his wife, on an 
extended visit for business and pleasure 
to the Pacific Coast. They will not return 
to St. Louis for about two months. 

Benjamin Hoffman, formerly foreman of 
the Fred. G. Frey Mfg. Co., has purchased 
the jewelry store of Mrs. Mary Chlanda 
Park Ave. Mrs. Chlanda’s hus- 
band, Fred Chlanda, who formerly con- 
ducted the business, died about a year ago. 

Keith Hubble, for seven years with the 
Lisenstadt Mfg. Co., who traveled in Iowa 
and Wisconsin last year for that firm, has 
taken a position wit] 


at 1005 


h the Brooks Jewelry 
& Optical Co. J. J. Burke, president of 
the company, has returned from a business 
trip to Chicago. 


Salesmen’s expense accounts were dis- 
cussed at a meeting of the Sales Man- 
agers’ Bureau of the Business Men’s 


League at the City Club Thursday after- 
noon. It was agreed that salesmen are 
now more conscientious than they used to 
be in preparing their expense accounts. 

ihe following out-of-town jewelers were 
in St. Louis during the past week: Ernest 
Mayfield, Ky.: J. C. Faulkner, 
Russellville, Ark.; C. L. Gundlach, Belle- 
ville, Ill; Willis Chamberlain, Houston, 
Tex.; A. L. Compton, Mound City, IIL; 
Charles Weber, Lexington, Mo.; Fred 
oyne, Columbia, Mo. 
Mauch, a 


Bowden. 


lerman jeweler, and president 





of the Board of Education, was one of 
the speakers at the 16th annual banquet of 


the St. Louis Public School Patrons’ Alli- 
ance at the American Annex Thursday 
night. Mr. Mauch stated that the assets 


of the St, Louis public school system ap- 
proximated $20,000,000. 

\ statement in trade papers that Jerome 
S. Wexler, formerly western representa- 
tive of Philip Present, Rochester, N. Y.., 
who recently went into business for him- 
self, has established headquarters at room 
104, Globe-Democrat building, is incorrect. 
His headquarters will be in New York, 
but he will continue to live in St. Louis. 

In bankruptcy proceedings against the 
G. Eckhardt Jewelry Co. a second and final 
dividend of 22.55 per declared 
Thursday by Referee in 
[t will be payable on all claims that have 
been allowed at the oftice of the trus- 
tee, 214 Star building, on an after March 
11. The firm was formerly in business at 
Sth and Locust Sts. 

George W. Doonan has arrived 
Louis from New York to take charge of 
the St. Louis branch of the Bureau of For- 
eign and Domestic Commerce of the De- 
partment of Commerce, which was recent- 
ly established in the Third National Bank 
building. The branch will keep in touch 
with the foreign market through the trav- 
eling emissaries of the Department of 
Commerce, and will keep St. Louis manu- 
facturers and jobbers fully informed on 
the possibilities of foreign trade. 

The case against John Barber, charged 
with attempting to steal a gold ring from 
the Hess & Culbertson Jewelry Co., was 
called for trial Friday in the Court of 
Criminal Correction, but was continued to 
March 4. Barber is alleged to have 
“switched” a brass ring for a gold one in 
a tray that was being shown him by Emil 
Niehaus, a Hess & Culbertson salesman. 
Mr. Niehaus detected him, and compelled 
him to return the good ring. Barber ran 
out of the store, but was pursued by 
clerks and captured. 

J. W. Chilton, president of the St. Louis 
Association of Credit Men, took occasion 
at the monthly dinner and meeting of the 
club at the City Club to praise the work 
of the adjustment bureau, and particularly 
that of C. D, West, of that bureau, who 
caused the arrest and conviction of the 
conspirators in the great western jobbing 
house swindles. It was announced that 
West is at work on another case of sim- 
ilar magnitude, in which arrests are shortly 
to be made. The subjects discussed were: 
“How May the Traveling Salesman Be In- 
fluenced to Cultivate Proper Relationship 
Between the Customers and the Credit 
Department?” and “The Development of a 
Model Financial Form Statement.” \ 
campaign is in progress to increase the 
membership to 1,000 by June 1. 

Georges V. Stieffel, for 30 years a sales- 


cent. Was 


sankruptcy Coles. 


in St. 


s 


man with leading St. Louis houses, who 
resigned his position with the J. Bolland 
Jewelry Co. more than a year ago and 
went to Florida, where he purchased a 
plantation near Wauchula, died Sunday 
after a very short tllness. He had injured 
his finger while working about his bun- 
galow and infection had set in. In driv- 
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ing to the city for treatment he caught a 
severe cold, and pneumonia developed, and 
in a dead. The body 
was brought here by the widow, and the 
funeral took place from an_ undertaker’s 
Thursday, auspices of 


tew hours he was 


chapel under the 


the Masons and Knights Templar. The 
pallbearers were Linn Paine, of the Mer- 
mod, Jaccard & King Jewelry Co.; Oscar 


Kay, of the J. Bolland Jewelry Co.; Clar- 
ence Henry, of the Hess & Culbertson 
Jewelry Co.; J. J. Hagen and FE. W. Born- 
mueller, of the F. W. Drosten Jewelry 
Co.. and Martin Hacker, manufacturing 
jeweler. During his career as a St. Louis 
salesman, Mr. Stieffel was connected with 
the Mermod & Jaccard Jewelry Co., the 
Eugene Jaccard Jewelry Co., the F. W. 
Drosten Jewelry Co. and the J. Bolland 
Jewelry Co. He was with the Drosten 
house 10 years, and had been with the 
Bolland house only a year or so before 
he went to Florida. He is survived by his 
widow and mother. His widow has been 
prostrated since his death, still 
here under the care of a physician. 


and is 








Cleveland. 


\\. T. Frances, of the Waterbury Clock 
Co., Waterbury, Conn., called on the trade 
here iast week. 

Mr. Atwood, of the Willoughby Jewelry 
and Optical Store, Willoughby; Mr. Rogers, 
Oak Harbor; I. Shiff, George A. Clark and 
W. C. Fisher, Lorain; J. E. Wolf, Spencer, 
and E. D. Kent, were in Cleveland 
last week. 

Capt. R. E. Burdick, of the Bowler & 
Burdick Co., 627 Euclid Ave., returned 
from Florida last week, where he had been 
for several weeks on a pleasure trip. The 
work on the new store room to be occu- 
pied by the Bowler & Burdick Co. in the 
C. A. C. building will be completed by 
April 1, when the concern plans to move. 

E. R. Abrahamsen, 3019 W. 25th St., has 
secured larger and more suitable quarters 
on W. 25th St., just across the street from 
his present store, and will move about 
March 15. His new store will have a dia- 
mond room and optical department fitted 
with the latest appliances. The store also 
will have a large horseshoe case in the cen- 
ter, giving a very pretty effect. The kodak 
department will be in the rear of the store. 
Mr. Abrahamsen finds this change 
sary because of addition of 
partments and increased business. 


Davis. 
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\When a negro pried off the window 
screen on the alley side of the Charles G. 
Crooks Co.’s store, Baltimore, Md., at 3.24 
\. M. last Thursday, and raised the window 
to get in, the Holmes protection registered 
an alarm and a watchman got there within 
two minutes, as the Crook store is only 
a block from the company’s office. He no- 
ticed a negro, who ran at sight of him, and 
Then he came 
hack to the store and saw another negro 
) act of climbing out of the window. 
after the thief and shot at him 
twice, but the man got away. Being inter- 
rupted so quickly in his work, the thief 
had not disturbed anything or even stolen 
from the register. 


chased him unsuccessfully. 
in the 


Hie went 


1 
i 


the change cash 








March 3, 1915. 
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Benjamin Gierke has purchased the E. W. 
Donahue stock. 

Charles W. Warren and wife have gone 
on a three weeks’ trip to Florida. 

W. H. Bower has started in business for 
himself at Charlotte. He was formerly 
with the Selleck jewelry store. 

Mathauer & Tulian Co., Inc., are offer- 
ing creditors 25 cents on the dollar. This 
business was incorporated about April 7, 
1913. 

fred S. Palmer is offering creditors 25 
cents on the dollar within 90 days. The 
assets are reported to be $1,950, and the 
unsecured indebtedness $5,000. 

A. B. Morden, who died Friday at Wind- 
sor, Ont., was the father of Andrew J. Mor- 
den, of Columbus, O., a jeweler, who has 
been at times engaged in the trade in De- 
troit. 

W. H. Hamburg, of Wright, Kay & Co., 
207-211 Woodward Ave., writes from San 
l'rancisco that he is having a most enjoy- 
able time at the exposition. He had pre- 
viously visited Los Angeles, San Diego and 
other southern California towns. 

Among the jewelers who came in for 
the optometrical convention last week were: 
I'rank Dyer, Caro; L. S. Clark, Ionia; D. D. 
Shane, Grand Ledge; James P. Walton, 
Durand; W. B. Murray, Tawas City; E. A. 
White, Clare; Mr. Allison, Owosso. 

After making a crusade which wiped out 
the jewelry punch boards some time ago, 
the jewelers now find their efforts apparent- 
ly fruitless, as these boards are now run- 
ning again in many cigar stores. The cheap- 
est kind of jewelry is disposed of. Another 
effort will be made to do away with them. 

The annual meeting of the Detroit Re- 
tail Jewelers’ Club is set for Thursday eve- 
ning of this week at the Hotel Statler. It 
is expected that new officers will be chosen 
as the present officers have held their places 
for several years and have announced them- 
selves as in favor ot passing the honors 
around. Ilhere will be a banquet followed 
by a business meeting. 

Morris lTriedberg, jeweler at 212 Gris- 
wold St., has taken a 99-year lease of the 
property at 250 Woodward Ave., near 
Grand Circus Park, and will erect a six- 
story business building. The leases of pres- 
ent tenants expire April 1 and the construc- 
tion work will begin immediately thereafter. 
Mr. Friedberg and his father, J. Friedberg. 
have carried through a number of large and 
profitable real estate deals. 

The recent death of Frank Kennedy, of 
the Michigan Optical Co., 83 Beacon St., was 
a thing which came as a blow to the mem- 
bers of the Michigan Optometrists’ Asso- 
ciation, who met here last week. Mr. Ken- 
nedy was known to all of them and was a 
very popular man in the trade. He was ap- 
parently in the best of health up to the time 
of the illness which caused his death. Mr. 
Kennedy was formerly president of the 
Kennedy Optical Co., and was a Mason of 
high rank. 

Two men were arrested Friday by De- 
tectives Glohesky and Isham on suspicion 
of robbery. They are accused of robbing 


the store of Louis Hannis, at 782 Hastings 
St., Jan. 17, when goods valued at a con- 
siderable sum were taken. The men were 
offering rings for sale at a fifth of their 
value and the detectives took the men on 
suspicion. It was stated at headquarters 
that they had been paroled previously. At 
the time of the robbery the name of the 
jeweler was reported as Hellis. 

No opposition developed in the meeting 
ot creditors Saturday last to consider the 
compromise offer of 30 per cent. made by 
Walter L. Gepp, 42 Grand River Ave. W. 
In consequence the offer was accepted and 
confirmed by Referee Lee S. Joslyn, sub- 
ject to the action of the Federal District 
Court. Prior to this meeting a number of 
the creditors had expressed a disposition to 
contest confirmation, but the showing made 
was apparently such as to convince them 
that they would profit better by acceptance. 

Damage of $8,500 was done by an early 
morning fire which started in the basement 
of the Robert Nederalander auction jewel- 
ry house last week. Of this loss, $5,000 is 
estimated as on the Nederlander stock. 
Twenty firemen were overcome fo a greater 
or less degree while fighting this fire, but 
none died. There were a number of thrill- 
ing rescues. The fire started at 4 A. M. in 
the basement of the store at 210 Woodward 
Ave. lhe lease on the premises will soon 
expire so that it is not considered likely 
that Mr. Nederlander will continue the 
business there. 

Samuel M. Thomas, living at 67 W. Co- 
lumbia St., Detroit, was arrested Friday on 
suspicion and later confessed that he had 
burglarized a Flint jewelry store Saturday, 
Feb. 20. Thomas, who is 22 years old, was 
found by Detectives Steinhebel and Kane 
trying to dispose of some of the jewelry in 
a pawnshop. The silverware found upon 
him, which had not even been removed from 
the tissue paper wrappings, was identified 
by the local Pinkerton agency. The Flint 
police were notified that Thomas would be 
held for them. The store robbed was that 
of S. M. Cooley, and the goods taken were 
valued at $87. 

William M. Creagh, formerly a manufac- 
turing jeweler in the Broadway Central 
building, shows liabilities of $377, and assets 
in the shape of accounts receivable of $48.50 
in his bankruptcy petition schedules. He 
states there that he has no personal prop- 
erty, wearing apparel, books or other valu- 
ables except these accounts and some insur- 
ance. The only creditors of amounts of $25 
or more are Meyerowitz Bros., New York, 
$39; Hugo Scherer & Co., Detroit, $60; W. 
N. Thompson, Jr., Detroit, $109; Max Na- 
than & Co., New York, $35; Goldsmith 
Bros., Chicago, $33; Kunz & Rogers, De- 
troit, $37. Mr. Creagh broke his leg last 
year and was unable to attend to his busi- 
ness for some time. 








Albert Z. Langstaff, who is charged with 
having broken the plate glass window in 
the store of Leon Friedmann, 178 Market 
St., Paterson, N. J., on Feb. 1, and hav- 
ing stolen a quantity of jewelry, pleaded 
not guilty when arraigned recently before 
Judge Klenert. It was also charged that 
Langstaff committed other burglaries in 
the same vicinity. 
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Herman 3B. Lodde, Lafayette, is confined 
to his bed by sickness. 

Joseph E. Reagan, manager of the Bald- 
win-Miuller Co., has returned from New 
York. 

Albert Zoller and Walter Rouse are in 
New York on a buying trip for Charles 
Mayer & Co. 

Among retail jewelers in the city last 
week were J. F. Lisher, Morristown; Mark 
Wall, Advance; Aaron Pursel, Noblesville, 
and J. E. Ward, Worthington. 

Horace Comstock, who has been in busi- 
ness 3D years, has begun closing out the 
remainder ot his stock at auction. He an- 
nounced he would retire some months ago. 

Miss Helene Rosa Sipe, the 15-year-old 
daughter of Mr. and Mrs. Jacob C. Sipe, 
gave a pianoforte music recital at the Met- 
ropolitan School of Music last Thursday 
evening. 

Charles D. Pearson, who had been en- 
gaged in the jobbing china and cut glass 
trade 33 years, died here last week at the 
age of 6 He is survived by his widow 
and by one son and one daughter. 

A bill has been passed by the lower House 
of the Indiana Legislature amending the 
fraudulent advertising law which was 
passed at the request of the Indiana Retail 
Jewelers’ Association two years ago. The 
amendment provides that any advertise- 
ment intended to deceive or which imposes 
a fraud on the incredulous is illegal and the 
minimum fine is increased from $5 to $90. 

A tray of diamonds valued at about $1,700 
was stolen from the jewelry store of Urfer 
Bros., 923 Massachusetts Ave., on the af- 
ternoon of Feb. 19. The company also con- 
ducts a furniture store next door. Two 
young men entered the jewelry store and 
one of them asked to see some furniture, 
saying he was going to begin housekeeping. 
A clerk accompanied him into the furniture 
store. After looking at some furniture the 
young man decided not to buy and returned 
to the jewelry store for his partner and the 
two left the store. Shortly afterwards it 
was found that the tray of diamonds had 
been stolen. The police attempted to keep 
news of the robbery from the public. 
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Omaha. 


Grover Spangler, Fremont, Nebr., 
the city last week. 

William Sickles, diamond merchant of 
New York, was in Omaha last week. 

C. B. Brown, of the C. B. Brown Co., 
999 S. 16th St., and wife have returned 
from a 10 days’ stay at Colfax Springs, Ia. 

C. E. Ruse has gone to Cincinnati, O., 
to visit his mother. Upon his return he 
will open his store in his new location in 
the City National Bank building. 

T. L. Combs, president of the American 
National Retail Jewelers’ Association, goes 
to Chicago next week to consult with the 
executive committee on the coming con- 


was lll 
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vention and on new silver patterns for the 
trade. 


Arthur FE. Archer, 
moved to Tilbury, Ont. 








Cobalt. Ont., has 
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lsaac Lincoff. Homestead, Pa., who has 
been seriously 1ll, is again able to be at his 
lace ot business. 

{mong the out-of-town buyers in Pitts- 
urgh last week were Frank Murdock, 
Ligonier and L. L. Swan, New Castle. 

\ugust Loch returned jast week from a 


Ne \\ \ ork, 


* +’ - ,* 1 
letropolis after attending the 


eoing to the 
Philadelphia 


\e% - + 
usiness trip to 


lub banquet. 
t the Penn 


th 


25 Karat 
Building. last week 


ot his 


isem 1). . 


= = 1 41 ' neal ee 
celebrated the anniversal! Mmaf_&r- 


riage by entertaining a number of his 
‘riends at his home on the worth Side. 

it has been decided to hold the annual 
meeting f the members of the Jewelers’ 
24-Karat Club of Pittsburgh at the rooms 
f the Chamber of Commerce of Pitts- 
urgh, Monday, March & At this meeting 
rectors, officers and an executive com- 


will be elected. The club is in a 


most ogee condition. 


Word received last week from East Liv- 
rpool, O.. which is about 40 or 50 mules 
rom Pittsburgh. was to the effect that 


thieves had broken the plate glass window 
at the store of W. J. McKinney & Son, ot 
that city, early last Wednesday morning 
ind made away with three diamond laval- 
lieres worth about Nothing 
value in the window was disturbed. 

\ youth, 22 years old, arrested in 
the pawnshop of the Court Loan Co., 515 
Wylie Ave., last week by men employed 
by the Holmes Protective System, the ofh- 
cers asserting that they found him in the 
store. An investigation, however, showed 


$150, else ot 


Was 


that nothing had been stolen. The youth 
broke a window, and an alarm was set oft 
in the protective office. He says his home 


is in Cleveland, and his record will be in- 
vestigated. He was held for court. 

A meeting of the general banquet com- 
mittee of the Jewelers’ 24-Karat Club of 


Pittsburgh was held last Friday, with 
President August Loch presiding. Most 
atisfactory progress was made for the 
conimg banquet, which, it was decide], 
will be held in the English room of the 









Fort Pitt Hotel, April & It was also de- 
cided not to give souvenirs to the ladies 
on this occasion. The price of banquet 







It has been 
of Sewickley, who 


tickets was fixed at $2.50 each. 
decided that M:. Riddle. 
was toastmaster several years ago, will be 
toastmaster on the coming Whi! 
all of the speakers have not been chosen 
one of them will be Edward A. Woods, of 
the Equitable Life Assurance 
Pittsburgh. There will be no troubi 







occasion. 







Socicty of 
about 







obtaining excellent speakers. J. Clar: 
Crawford reported progress on his min- 






strel entertainment, which is also to ve one 
ft the big features of the gathering 

A meeting of the creditors of Landaw 
Bros., to act on the firm’s offer of 35 
cents on the dollar in settlement of. all 
claims, was scheduled to be held last Mon- 
day. Prior to the meeting Samuel J. Lan 
daw, senior member of the firm, expressed 
satisfied that his offer would be 

large 












himself as 





credit- 
necessary pa- 


majority of the 


sioned the 


accept d, as 





ors have alread) 
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pers \s matters now stand, Mr. Landaw 
expects his firm to be out of the hands of 
the receiver in bankruptcy, the Common- 
wealth Trust Co., March 5 or 6. 
Mr. Landaw says business of his 
usual, and that there 
as much falling off in busi- 
had anticipated. It is under- 
arrangements are progressing 
35.000 and 
claims of the 


about 
that the 
going on as 
has not been 


hous? 1s 


ness as he 
stood that 
safisfactorily to obtain between £& 
S40,000 in cash settle the 
creditors. 

jeweler-opt 
marked interest 1n 
State 
the medical bill which, 
would ruin their optical business. 
meeting of the Pittsburgh Asso 
following jewel- 


Jeweler-opticians and 
trists are evidencing a 
the optometry bill 
lature, 


We- 
now in the LLegis- 
and also in 
if passed, 
At the last 
ciation of Optometrists the 


er-optometrists were elected to member 
ship: J. W. White, Du Bois; W. J. Kerr, 
Smethport; Thomas S. Weber, Pittsburgh: 
David W. Penney, Coraopolis; J. Frank 
ploser, New Kensington; Abe _ Lincoff, 
Braddock. The following persons were 
proposed tor membership: J. P. Archi- 
bald, Blairsville; David Lincoff, Braddock ; 
Robert B. English, Newcastle: Miles Ro- 
enthal, Pittsburgh; H. QO. Hornbacker, 


sence ng H. E. Freeman, Bracken- 


ridge; C. L. Boyd, Tarentum; 5S. D. 
Younge, Montgomery, W. Va.; |. H. Mc- 


Greensburg. A prominent jeweler 
said that every person identified with the 
jewelry trade should make tt a point to urge 
his representative in the Legislature to vote 
the bill, which would give the 
Bureau of Education and Li- 
control of the optical business, and 


Kinley, 


aval! Ist 

; 7 
\ledical 
censure 








to vote for the measure offered by the Op- 
tometrists. 
Lancaster, Pa. 
Andrew Gardiner, Baltimore,:is spend- 


ing a week in Lancaster. 

Aaron C. Clinger is on a month’s busi- 
ness trip through New York State. 

Harry J. Keene is on a trip of several 
months to Virginia and West Virginia. 

S. E. Fegley, 58 N. Queen St., will re- 
April 1 to 16 E. Orange St., in 
the Heine building. 

Harry Killian, Salem, W. Va., 
week in Lancaster visiting his parents, 
and Mrs. Meneliac Killian. 

\. W. Moyer, president of the Non-Re- 
tailing Co., and wife are home from a 
visit to Atlantic City and Baltimore. 

Harry A. Stoner, for 20 years with the 
Hamilton Watch Co., has taken a position 
in the Trenton watch factory. Mr. Stoner 
is a past State commander of Pennsylvamia 
Knights of Malta. 

Henry IF. Vergey 
lumbia Automobile 
three 


move on 


spent last 
Mr. 


Co- 
Was 


a member of the 
Club, Columbia, 
one of members elected as the 
representatives in the newly 
Pennsylvania Free Highways League. 

The following new students have been 
enrolled at the Loper Technical School: 
Walter Anderson, Horace Weaver, Ber- 
tram and Frank Kepner, Robert Baechle 
and Philip Finger, all of Lancaster, and 
l'rederick Eishman, of Jersey Shore, Pa. 

\Iphonso Westenberger, formerly of the 
Kzra | Technical Sciool, and 


club’s 
organized 


B 
OWMaAN 


to the United States Mint. 





March oO, LOLS. 


late of Macori, Ga., has taken a position in 
Philadelphia. Amos Koutz, of the watch- 
making department of the school, has 
taken a position with John C. Bair, Lan- 
Caster, 

lhe bold thief who stole several hun- 
dred dollars worth of rings from the show 
window of C. G. Vollmer & Co.’s store 
recently has not yet been apprehended. 


One arrested by the police, 


Had the 


suspect was 


but he was not the right person. 


thief studied the goods in the window be- 
tore operating he could easily have se- 
cured about tiree times as much booty as 
he did get away with. 
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Ildredge, 
nected with the 
Strawbridge & 


long con- 
department oft 


who 
jewelry 
Clothier. 


(,eoree was 


set up in business 
for himself last week. He is 


now located 

at Parksburg, Pa., where he has opened a 
retail jewelry store. 

Fifty employes of Joseph B. Bechtel & 


wholesale jewel- 


Billy” 


Co., Inc.. 729 Sansom St.. 


Sun- 


ers, occupied a reservation 


day’s tabernacle last Thursday night. The) 
all joined heartily in the singing and were 
attentive listeners to the discourse. 

The exclusive shopping district which 


centers about 15th and Walnut Sts. received 


an addition last week with the location 
there of Alois Dobrova & Co. watch- 
makers. They were established former] 


at 722 Sansom St. Their new address 1s 
216 S. 15th St. 
The novelty ofa 
jewelry stores on the 
cations not far removed from each other 
is exemplified by Charles Asquith and his 
son, C. Ivan Asquith. The latter assisted 
his father in conducting a at 4941 
Germantown Ave. Last week a good pro- 
portion of the stock of this place was dis- 
and with freshened stocks Mr. 
\squith opened a new store in Chestnut 
Hill. At the same time the son, C. Ivan 
Asquith, fitted out a store at 4 W. Seymour 
St.. Germantown. 
\iichael Weisman, a jeweler of 102 S. 8th 
has been convicted in Quarter Sessions 
Court of receiving articles of jewelry which 
Carl Fabrey, now serving a seven-year sen- 


father and son opening 
same day and at lo- 


store 


pt sed of. 


tence in the Eastern Penitentiary for rob- 
hery, had stolen from various houses in 
the citv. Sentence was deferred pending 


the disposition of a motion for a new trial. 
Fabrey said that he made three visits to 
Weisman’s place of business and sold him 
watches, rings, bracelets and chains for old 
gold and silver. The defendant denied ever 
having seen Fabrey except on one occasion, 
when, on Oct. 1, he purchased from him a 
silver watch and stickpins for 
paid $1.60. The pins, Weisman testified, he 
had melted with other silver and gold 
which he had purchased, and then sold it 
The watch was 
from one ot 


which he 


identified as being one stolen 
the houses robbed by Fabrey, and other ar- 
ticles found in Weisman’s store when raid- 
ed by the identified by 
victims of Fabrey’s as being property 


police were other 
taken 


from them. 











The Mendelsohn Jewelry Co. has taken 
quarters 12 room 502, Winter St. building. 

Ll. Vinick, now on the sixth floor of the 
Jewelers’ building, has taken quarters in 
Kkoom 37 on the third floor, which he will 
occupy March lo. 

James Kingman, head salesman of the 
retail department of the Smith, Patterson 
Co., has returned from an outing trip to 
New York and Philadelphia. 

Gordon & Margolis, of 104 Hanover St., 
have taken over the store recently occupied 
by the Union Diamond Co., on the same 
street, the latter concern having gone into 
bankruptcy. 

Irving H. Fine, of the Irving Jewelry Co., 
was the recipient recently, on his 32d birth- 
day, of a silver loving cup from members 
of Winthrop Lodge, I. O. B. A., of which 
he is president. 

The George M. Smith Optical Co. has 
removed from the Paddock building, 101 
Tremont St., to the Winter St. building 
recently erected at the corner of Washing- 
ton and Winter Sts. 

George W. Bean, Jr., formerly for 20 
years with Miller Bros., retail jewelers at 
Cambridge, died Feb. 21, at Mason, N. H. 
The funeral was held last Wednesday at 
(ambridge. 

Aubrey G. Gilmore, head of the whole- 
sale diamond department of the Smith, 
Patterson Co., is going to Florida March 6, 
on a mid-Winter vacation and fishing trip, 
with A. F. Doty, of McLean, Black & Co. 
They will be away about two weeks. 

President Charles W. Davidson and 
Treasurer Frank F. Davidson of the 
Thomas Long Co. were members of the 
large delegation from Boston churches that 
went to Philadelphia last week and invited 
Evangelist “Billy” Sunday to come to Bos- 
ton and conduct a revival campaign. 

Buyers in town during the week include: 
J. E. Henry, Lincoln; Charles F. Smith, 
Bristol, N. H.: Edwin Brooks, of E. S. 
Brooks & Son, Palmer; E. G. Worthley, 
\mesbury; A. T. Eastman, North Easton; 
Charles E. Senter, Lowell; Alden Webb, 
Beverly, and C. E. Powers, Webster, Mass. 

Several opticians have taken rooms in 
the new Winter St. building that was erect- 
ed last Fall for George Carpenter & Son, 
who are also the principal owners of the 
Jewelers’ building. Among them are Dra- 
per & Williams, room 715; H. O. Parsons, 
room 509; George M. Smith Optical Co., 
rooms 901-904, and Bernard H. Whitney, 
rooms 602 and 603. H.M. Dougherty, who 
occupied room 504 for a brief period, has 
returned to Newton, where he was for- 
merly located. 

Bronze medals were awarded last 
Wednesday, at the annual meeting of the 
soston Society of Arts and Crafts, to 
Frank Gardner Hale and Miss Margaret 
Rogers, both of this city, for excellence in 
jewelry work, and to Mrs. Adelaide Alsop 
Robineau, of Svracuse, N. Y., for superior 
potterv work. Total sales by the society 
during the past year amounted to upward 
of $65,000. The following three-vear term 
directors were chosen: Frederick P. Cabot, 


J. Templeman Coolidge, Francis 5S. Ker- 
shaw, A. W. Longfellow, Arthur S. Will- 
iams. 

The cases of Harry Smith and John 
Smuth, the latter a mute and younger 
brother of Harry Smith, who were arrested 
a month ago in the store of the Thomas 
long Co., charged with larceny, came up 
feb. 23 for final disposition in court here. 
The sentence of two years in the House 
of Correction, previously imposed upon 
Harry Smith, was confirmed, but the 
brother was placed on probation in custody 
of his parents, who came on from New 
York to make pleas for leniency in his be- 
half. A diamond ring valued at $150 or 
more, which was missing at the time of 
the arrest, was not recovered. 

Mrs. Loranna T. Cole and her husband, 
George W. Cole, of the Dorchester district, 
this city, are sought by the Boston police 
in connection with the larcenies said to 
have been committed in the Collateral Loan 
Co.’s office. Mrs. Cole up to a short time 
ago was a bookkeeper for the concern. 
Clarence W. Rowley, director of the com- 
pany, representing the city, .has been a 
member of a special committee that has 
been investigating matters since the arrest 
of the company’s former president, William 
Cobb, and it is said that the Coles con- 
fessed to the committee and to the direct- 
ors their share in the operations that de- 
pleted the company’s treasury. According 
to Mr. Rowley, it is alleged that Mrs. Cole 
worked from the “inside” by means of her 
entries on the books, while her husband, 
who was not employed by the company, 
worked from the “outside,” obtaining goods 
from the vaults of the company with the 
woman’s assistance and pawning them over 
again. Since the alleged confession the 
Coles have disappeared from their home. 











William F. Ehmann and Alfred O. Bald 
will attend the executive committee meet- 
ing of the State association at Syracuse 
this week. Secretary Bald and President 
Jenjamin T. Ash, of Binghamton, have 
several matters to be submitted to the State 
association relative to the annual conven- 
tion to be held in May. 

President Gustave A. Frisch of the But- 
falo Retail Jewelers’ Association has sent 
out an appeal to the members to attend the 
meetings of the association, at which the 
practical talks by the members themselves 
are to be the feature. William F. Ehmann 
delivered a very interesting address on 
store economics at the last meeting. 

Alfred O. Bald, State secretary of the 
New York State Retail Jewelers’ Associa- 
tion, is preparing the address to be deliv- 
ered by him at the next meeting of the 
local association next week. He is to talk 
on “Special Sales,” and will give the mem- 
bership of the local organization the benefit 
of his experience in this particular line. 
Mr. Bald has been holding several special 
sales lately preparatory to taking possession 
of his store at Ferry and Grant Sts. 


Niels P. Larsen, Denmark, Wis., has 
moved to Mattoon, Wis. 
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Hartford, Conn. 





\ certificate of dissolution of the Stam- 
ford German Silver Co. was filed with the 


Secretary ot State in this city the past 
week. A temporary receiver, who has been 
caring for the business interests of the con 


cern, has been discharged. 

The foundation for the new rolling mill 
of the Wallace Barnes Co., clock spring 
manutacturer, Forestville, Conn., has been 
completed and material for the building 
arrives daily. The company has its own 
side tracks from the main railroad line in 
Forestville. 

H. B. Carruth, formerly connected with 
the Chicago office of the William L. Gilbert 
(lock Co., Winsted, Conn., has returned to 
this State to accept a position at the fac- 
tory. I. E. Bleuher resigned his position at 
the tactory recently to become a branch 
manager for the company in Chicago. 

A man who on Oct. 23, 1913, was ar- 
rested in this city on a charge of attempting 
to obtain money under false pretenses, 
after he had passed a worthless check at 
the retail jewelry store of Samuel Phillips, 
281 Main St., was taken to Police Head- 
quarters from Union Station Saturday 
night by Offer Cashin. He was held on 
a charge of breach of the peace. It is said 
that he was with a woman at the station 
upon whom another man threatened to use 
a revolver 1f the woman did not accompany 
him. The other man and the woman hay. 
also been arrested. 

The Howard Clock Co., Boston, Mas. 
has filed a protest with the Hartford Boar, 
of Contract and Supply against the awar 
of the contract for the electric clock sy: 
tem to be installed in the new high schoo 
building here by the Standard Electric 
Time Co., which concern bid $1,400 to do 
the work. When the bids were opened it 
was stated to the Board that the bid of 
the ‘Howard Clock Co. for $1,360 was not 
the lowest, as the system was not in ac- 
cordance with the specifications prepared 


by a local firm. The Howard company 
claims that its bid is in accordance with 
the specifications. An investigation into 


the matter is being made. 

Waiting until there were no pedestrians 
on the street and no policeman in sight, 
daring thieves at an early hour Friday 
morning threw a large stone at the plate 
glass in the display window of John E 
Grifhth, a retail jeweler and_ silversmith, 
87 Pratt St., and succeeded in getting away 
with four valuable rings in plush boxes. 
The property stolen 1s worth nearly $150, 
and consists of the following: One 14-karat 
diamond ring worth $85; one ring with 
reconstructed ruby having maker’s mark, 
“AX,” $7; one cluster ring with eight sap- 
phires and small diamond, maker’s mark, 
“AX,” valued at $15; one cluster ring with 
four opals and small diamonds worth $15. 
The boxes containing the rings are marked 
“T. E. Griffith, Hartford, Conn.” When 
the glass from the broken window fell the 
men worked so quickly that no one, as far 
as the police can learn, was able to get a 
description of the thieves. 








The business conducted by Jacob Enten- 
euer, Havana, IIl., will be continued under 
the style of Jacob Enteneuer & Son. 
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Pairpoint Genuine Hand Cut Glass 
Attractive and Durable 


We have been blowing er 
and cutting olass for 


many years—growing 














and improving with the 
progressive times, for to 
gain distinction we 


must move ahead. 





Our patterns are beau- 


tiful. A1018 VASE 

















Quality strictly uniform 


year in and year out. 


A most profitable line 
tor any dealer tohandle. 
It will appeal to your 
trade and more than 


satisfy them. 








Photographic Books 
showing any of these 
lines complete loaned 
to the trade on appli- 
cation for inspection : 


Cut Glass : Silver Plate 
Electric Portables 
Prize Cups: Brass Goods 
Sheffield Reproductions. 
















































The Pairpoint Corporation 


Factories: New Bedford, Mass. 


Branches NEW YORK, 38 Murray St. MONTREAL, Coristine Bidg., St. Nicholas St. CHICAGO, 402 Columbus Bldg. SAN FRANCISCO, 717 Market St. 
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Care of Cut Glass. 


CCORDING to an exchange, cut glass, 
with proper care, should retain its 
good appearance and purity for over 100 
years. This will be impossible, however, if 
it is carelessly washed in greasy dish water 
or exposed to extremes of heat and cold. 

Cut glass articles require much more care 
during the process of washing than those 
made of plain glass, because the unequal 
thickness of the glass makes it expand and 
contract irregularly. Warm water, the 
best quality castile or other pure soap, and 
a stiff brush are the first essentials. Wash 
the cut glass articles carefully in a good 
suds and brush thoroughly through all the 
cuttings. Rinse the glass in clear water of 
the same temperature and set to drain off. 
After five minutes put in a box of box- 
wood sawdust, taking care that all the cuts 
are filled up. This will absorb all the 
moisture in the cuttings. Let it stand 1 
or 15 minutes, then give it another brush 
through the cuttings with a dry brush or 
soft cloth. 

By following the foregoing directions 
the original sparkle and cleanliness of the 
glass will be restored and maintained. 
Shot should not be used in decanters, 
cruets, o:1 bottles, carafes. toilet and simi- 
lar articles, as it is apt to scratch. Plain 
potato peel is the best cleansing agent that 
can be used. The peel is allowed to remain 
in the glassware overnight, which is then 
rinsed out with tepid water. 

When there are no stains, a sponge fast- 
ened to the end of a stick will be found 
useful to wipe the inside of the ware. In 
washing cut glass it is advisable to put a 
folded towel in the bottom of the dishpan, 
unless a cedar tub is at hand. 








Pottery of Guatemala. 


ga AGENT GARRARD HAR- 
RIS. who is stationed at Guatemala 
City, Guatemala, in reporting to the De- 
partment of Commerce and Labor, Wash- 
ington, D. C., regarding the toy, pottery 
and basket industry of Guatemala, says: 
“Some remarkably good pottery is also 
made by the natives. Many of the pieces 
show a high degree of skill, and real artis- 
tic feeling, even in the making of the more 
useful pieces. This pottery would no 
doubt find a ready sale in the United 
States as a distinct novelty, very palpably 
different from those pieces which are ob- 
vious imitations, yet are offered for sale 
as Indian pottery. From the mounds and 


ruins of Guatemala, in cities and in ancient 
town sites, many very fine specimens of 
pottery have been found, and these show 
that back in the dawn of life on this con- 
tinent the residents of what is now Guate- 
mala were most cunning artisans with the 


clay and kiln. They have not forgotten 
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VASE OF CHINESE PORCELAIN, KANG-HSI 
PERIOD (1662-1723), IN THE ALTMAN 
COLLECTION AT THE METROPOLITAN 
MUSEUM OF ART, NEW YORK. 


the art by any means, as the latter-day 
work demonstrates very clearly. 

“With the encouragement of a _ wider 
market, and an appreciation of the abilities 
in the way of basketry, pottery, and toy 
making, the Guatemalans, and especially 
the Indians, will develop a great aptitude 
for this work. As matters now stand, the 
holiday demand offers about the only op- 
portunity for a sale, and it is a precarious 
venture then, because of the number of 
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people engaged in trying to make a bit of 
extra money by means of their ability to 
turn out these things to please the chil- 
dren, as well as to make more serviceable 
articles, such as baskets and pottery work 
of practical value.” 








‘Made in America’’ Pottery. 





” connection with the interruption of our 

normal trade with European countries, 
the following extracts from the United 
States Geological Survey report on the pot- 
tery industry are interesting. Speaking of 
the prosperous condition of the industry in 
1913, this report, published in July, con- 
tinues: 

“The year opened with bright prospects 
and sufficient business to keep the potteries 
busy, and throughout the Spring and Sum- 
mer and well into the Fall business was 
generally reported as unusually good. 
There resulted the largest production in 
the history of the industry. The under- 
lying cause of this prosperity is no doubt 
the improved character of the American 
product in texture, finish, color, decoration 
and prevention of crazing, some of the 
higher grades of American pottery equal- 
ing if not surpassing some of the best im- 
ported ware. 

“The imports of pottery have always been 
more or less interesting. For many years 
the value of imported pottery exceeded the 
value of that made at home, but about the 
close of the 19th century domestic produc- 
tion caught up with imports and since that 
time has greatly exceeded them, the pro- 
duction of 1913 being nearly four times as 
great in value as the imports.” 

There was in 1913, however, a consider- 
able decrease in the exports of pottery, but 
an increase should be expected in 1914 and 
following years by reason of changes in the 
world’s commerce that seem inevitable. 








The firm of Von Colson-Fay, cut glass 
representatives, on the third floor of the 
Fifth Avenue building, New York, will 
cease to exist this week, by mutual consent 
of the two partners concerned. The prime 
reason for this is the state of trade at the 
present time, the scarcity of orders in the 
metropolitan district and the inadvisability 
of incurring expense that present condi- 
tions do not justify. Mr. von Colson, who 
is the practical member of the firm, did not 
get started in time for the fall business 
owing to the delay in getting his samples. 
Then the change of prices caused through 
the raising of blank prices by the glass- 
makers told against a new firm, 
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OUR NEW No. 51 CATALOGUE 


Now ready for distribution 


FOR THE 


Spring Trade 


Cut Glass Novelties, Silver Deposit 
Ware, Plateaux, Brass Goods. We 
manufacture the Glass in both En- 
craved and Cut. 
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Look for BERGEN Trade Mark | 








Our Salesmen 


Are now on the road with our new 

lines, and we kindly ask you to look 

“ALPHA,” No. 1305—8 in., 10 in., 12 in. Basket our samples over before placing your 

| Spring Order, or call at our differ- 

~ || ent Salesrooms, where we keep a full 

Our Motto } ae of samples on display at all 
| imes. 








Is QUALITY and PRICE 
with our GUARANTEE 
back of it. | 


The J.D. BERGEN CO. 


Main Office and Factory 
MERIDEN, CONNECTICUT 




















NEW YORK CHICAGO 
SALESROOMS SALESROOMS 
50 Park Place 10S.Wabash Ave. 









San Francisco Representatives: St. Paul Representatives: 


The Associated Manufacturers Importing Co. E. G. Spindler & Bro. a . ; . ; = s 
871 Market Street 501 Ryan Bldg. ASTER,” No. 384—3 in., 4 in., 5 in. Puff 
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Products for the Jeweler in the Glass and China Markets. 








A Brief Review of the Artistic Novelties of Cut, Engraved, Decorated and Fancy Glass and 
China and Metal Wares Now Offered by the Leading Manufacturers and Importers. 











(Continued from issue of Feb. 17.) 
ASTER will soon be here—the time of 
flower gifts; the time 75 per cent. of 
the population are presenting plants or cut 
flowers to their intimate friends. The 


ware. They vary in price so much that 
delicate little cut glass bud vases may be 
retailed with good profit from 10 cents each 
up to as much over $10 as a person can 
afford. The little 10-cent vases should not 
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No. 145—VARIETY. OF CUT GLASS VASES OF GOOD WORKMANSHIP. 


Easter spirit pervades everyone, no matter 
what his creed. The example set by the 
Christian populace is followed by nearly 
everyone. It is a pretty custom, and one 
that appeals to the esthetic and the senti- 
mental, as well as nature-lovers. In that 
this is the case it creates a demand that 
must be filled, and jewelers must not over- 
look their opportunity. 

The Feast of the Passover, too, takes 
place from March 30 to April 6. This is a 
time of rejoicing and, although not a gift- 
eiving period like Easter, is one when new 
supplies of serving dishes and glassware 
are laid in. 

Show in your windows and showcases 
vases, fern dishes and jardinieres, as there 
will be a demand for them; but you can 
stimulate that demand by showing a 
greater variety than ever before. Never 
before did cut glass manufacturers offer 
such a varied assortment of this class of 


be despised, for they are pretty and orna- 
mental; but for 85 cents and $1, vases that 
anyone would be pleased to possess may be 
purchased at retail. 
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China vases, too, are provided in very 
choice numbers that would grace any 
home; nor should jewelers neglect them. 

The vases shown in the group No. 145 
are all of excellent quality und rich cut- 
ting, and are made in a Pennsylvania fac- 
tory which is very careful of its finish. 
These show variety of shapes and good 
conception in cutting design. 

The illustration of vases in group No. 
146, with the variety of designs all on one 
shape, shows how the changes may be run 
on one piece. This is a line of light cut- 
ting on light blanks, and is one of the va- 
riety that is inexpensive yet artistic in shape 
and decoration. It is a popular kind of 
ornamental ware, and one that jewelers can 
handle with good profit to themselves. 

The group No. 147, below, depicts an- 
other light-cutting selection of. vases for 
cut flowers. These are dainty and useful. 
The delicate tracery of the decoration is 
the attractive point in this kind of work, 
and has its advantage in price as well as 
artistic merit. 

Another useful and appropriate item to 
present to your customers is found in the 
fern dish No. 148 (page 101). Everyone 
iikes to see a little growing green foliage 
on the table if possible. The fern dish fills 
the bill, the sparkling cut glass showing up 
delightfully under the drooping fern leaves. 

The china shown in illustration No. 149 
(page 101) contains a very odd-shaped 
flower vase of a rich Chinese-blue. This 
has a most striking effect as a decorative 
piece. The service plates have a rich deco- 
ration of the same beautiful blue, while the 
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No. 146—SHOWING SEVEN DESIGNS ON ONE-SHAPED RLANK. 


In these columns an attempt is made to 
show a representative variety of the goods 
offered along these lines. 





anaes ane 
—_—+ 

















No. 147—DELICATELY CUT LIGHT GLASS VASES, PLAIN BUT ARTISTIC. 


teapot, comport and sauce boat show origi- 
nal shapes in fine china. 

A new product now being offered jewel- 
ers is illustrated in No. 150 (page 101). 
This is a kind of electro-deposit and is 
made up in many different ways for a mul- 
tiplicity of purposes, from signs for your 
store to lamps, as shown in the picture. 
Another use is found as shown i? the 
“sladiator” serving as a book support. All 
kinds of finishes may be had—old gold, 
bronze, silver, etc—and all look rich and 
handsome. Price cuts a good figure here. 
These may be obtained at an infinitely 
lower figure than real bronze, yet the effect 
is just as good and no one could tell them 
from the real thing unless upon close ex- 
amination. 











Mr. Lozier, of the Penn Cut Glass Co., 
Prompton, Pa., was in New York last week 
to see his representatives, Benford and Up- 
ham. The former is showing his samples 
at the New Grand Hotel, the latter at 64 
Murray St. ,New York. 
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offered by us from time to time are 
each of them MASTERPIECES, that are 
the result of thoughtful study by the 
execution by 
and the 


artist designer, careful 
the highly trained artisan, 
watchful inspection of our factory super- 
intendent, who allows nothing but 
absolute perfection in cut glass to leave 
our factory, yet our prices leave you a 


good margin of profit. Write us and we 


will tell you more. 


Cuthbill Cut Glass Co. 


MIDDLETOWN, N. Y. 








for cut flowers. 





Vases you need. 
quality at most reasonable prices. 


Send for particulars. 





WONDERFUL VALUES 


just what vou want for inexpen- 


THESE 
are 
sive, high-class gift trade. 


KELLY & STEINMAN, Inc. 


Cut Glass Manufacturers DEPOSIT, N. Y. 














\We 


No 


6-in. Albion Vase 


are 


The Finest 
Cut Glass 


At Low Prices 


This is the time to buy Vases 


These 


have 


great variety of shapes and patterns of excellent 
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DESIGN 


| PATENTED. ] 


“ROSE’ 


flower. as shown above 


We are leaders in all our patterns. 


Write for Samples and Prices. 














This is the original “ROSE” design. There 
are many imitations, but only one perfect 


You will 
like our goods and be pleased with our prices. 


DEMER BROS. CO., Inc., Hallstead, Pa. 
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The Art Glass Trade’s Oracle. 








His Suggestions, Criticisms and Opinions. 











HE richer variety of these goods for 


high-class trade, such as copper-wheel 
engraved glass or rock crystal, is one of the 
most desirable kinds of table glassware to 
handle. It appeals to those with long 
pocketbooks and a desire to have ultra- 
refinement in their table equipment. Com- 
plete services of this ware run into hun- 
dreds of dollars and bear a better proht 





No. 148—cCUT GLASS FERN DISH. 


than half the lines a jeweler usually han- 
dles. 
xk 
Domestic manufacturers are now show- 
ing lines of rock crystal table and stem 
ware that rival their foreign competitors, 
and importers, realizing the necessity of 





quick delivery, are carrying large stocks of 
fine foreign glassware of the same de- 
scription. 
* 
Never befere were the conveniences so 


great for jewelers to get glassware business 
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conveniences to jewelers never possible 
before. 
o*K * 

Jewelers should not neglect the small- 
price articles of cut glass any more than 
they should cut out some of the less ex- 
pensive jewelry. | do not mean the cheaply 
finished goods, but the items that are well 
cut and polished but of an inexpensive type. 

The rich cut glass will always be in de 
mand, and a good stock of varied selection 
should always be on hand. What | am 

















No. 149—RICH DOMESTIC BELLEEK CHIN A. 


without large investment of capital. \l 
that is necessary for those who do not 
want to carry much stock is to have a line 
of samples of pieces that are not rapid 
sellers and just a stock of the articles that 
have a general run need be carried. Im- 
porters and domestic manufacturers are 
vieing one with the other to see who can 
capture the business, and therefore offer 




















No. 1S5O0—NEW ITEMS IN 


AN ELECTRO-DEPOSIT WARE, 


driving at is the articles of cut glass that 
are in daily use. The richer goods are 
usually “on show,” as it were, in a cabinet 
or on a sideboard, and are only used on 
special occasions. There is a class of cut 
glass made that is being purchased in 
larger quantities daily and upon which re- 
peat orders from your customers are a 
constant occurrence. 

This is the light-cut variety which is 
made in a multiplicity of pretty and dainty 
patterns cut on water sets, stemware, lemon 
plates, finger bowls, iced tea and coffee sets 

in fact, every article made of glass that 
can be used on the table. There are many 
advantages in this ware. First of these ts 
the price, which appeals to the housewife. 
lt is not so expensive to replace broken 
pieces. In the second place—and this is an 
important feature—the pieces when cut 
form a very attractive table decoration. 

ltems of this kind can be sold with an 
excellent profit at prices ranging from 1») 
cents each up to as high as one cares to 
pay. In fact, there are many lines of 
tumblers of the cheap variety that can be 
retailed at $1.20 a dozen and show a good 
profit, while the articles such as lemon 
plates, finger bowls, etc., can easily be re- 
tailed at 25 cents each, and up, and still 
an excellent margin of profit be left for 
the jeweler. Another advantage in these 
goods is that orders for complete sets are 
usually given, so that an order for an 
equipment for brides or those refurnishing 
will amount to quite a nice little bill. 

Srrk ORACLE. 








Herman Kashins, of Stage & Kashins, 
cut glass makers, Lawrenceville, Pa., lett 
for the factory on Saturday. He claims to 
have done a very large business while 1n 
New York. His line is a low-priced one, 
and hits the buyers who are looking for 
bargains. 
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We Want Every Jeweler of Good Standing hv P= : “BETA 
to Have It : SS | rm ] 
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TN WY | | A new 1915. design. 
t} } This attractive, 


pretty and neat con- 
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\\ UY 4 a complete line of 
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y shapes. 
| The prices are allur- 
mmenis a ing, the profits most 
You will find it full of bright, new os “ogee —— satisfactory. 


hand cut glass, suitable for daily use 





No, 695 Vase ‘‘Beta’’ 





on the table. Easy to keep clean, 








this line will mean daily sales for 




















you to pleased customers. Samples will be sent on application, 
FACTORY: Be in the field first. Write now, 
Imperial glass compan 
PAID IN — 3 ; — \PA ’ T. B. CLARK & CO., Inc. 
$500,000.00 Bellaire, ODIO bver S000 Barreis HONESDALE, PA. 








that will retail at BHE. 


and show an excellent profit. 


Dainty shapes with attrac- 
tive patterns, cut on the 
purest crystal blanks. 


Our new cutting known as 
the “NAVY” pattern is now 
ready. For price and quality 
it has not anequal. Itisacom- The Very Late st 


bination of chair-bottom and 





Process Patent Applied For 


floral design but original and in cut glass. The flowers in this design 
‘ are delicately colored and when laid out on 
different. white linen tablecloths present at once a 


fascinating and handsome appearance. 





, _ , This is an ideal jeweler’s line. 
Write for somples and prices. 


Send for full particulars and samples. 


Stage Bros. Gut Glass Co., Inc. R. H. PITTMAN CO. 
LAWRENCEVILLE, TIOGA CO., PA. Tioga Co. LAWRENCEVILLE, PA. 
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Exhibitors of Cut Glass at the New York Hotels and 
What They Say About Business. 








HERE have not been so many exhibi- 
tions of cut glass this year at the va- 
rious hotels as usual. Times have induced 
some to curtail expenses a little, thinking 
that the expense of sample rooms and all 
the attendant “extras” was hardly justifi- 
able. However, those who did not depart 
from their usual course have no reason to 
regret their decision. Orders were placed, 
if not for quite such large quantities, at 
least in sufficient volume to pay for their 
visit. The expressions of the different ex- 
hibitors are based upon conditions; and al- 
though few did what they could desire, 
yet, considering the trade generally, they 
feel that each has received his share. 

Price cutting is a large bone of con- 
tention. It is impossible for those with 
high-class lines to cut down on the finish 
of their goods and still hold to their name 
for quality. Yet they have to stand by and 
see others, not so conscientious in present- 
ing a perfect product to the trade, slash 
and slaughter prices unmercifully. Some- 
one sufters—probably the ultimate user, as 
the public usually stands the brunt. In 
this instance the public is getting an in- 
ferior article for what it believes to be a 
bargain or cut-price sale, when the retailer 
is making 75 to 100 per cent. profit on an 
inferior article and fraudulently advertising 
it as being sold at big reductions, whereas 
it is being sold at big profits. 

M. Benford, who has been exhibiting 
Emil Kupfer’s line of cut glass from 
srooklyn, N. Y., and Clearfield, Pa., says 
that the business he has done during his 
stay at the New Grand Hotel, New York, 
has been most satisfactory. Orders for 
good quantities have been placed, which is 
good hearing these times. His line is a 
popular-priced one; this may have a good 
deal to do with his success. 

IH. A. Mackenzie, showing Becker & 
3risbois’ samples, also from Brooklyn, has 
not been over urgent in pushing his line too 
hard, owing to the unsettled condition 
among the workmen. There is still a strike 
on among the men and very little hope for 
the masters conceding to their requests 
Still Mr. Mackenzie says that he could do 
much more business than he has if he were 
to push it hard. 

Harry Hunt, of the Hunt Glass Co., 
Corning, N. Y., at the Imperial Hotel, has 
done a nice business in finer goods; and 
although the orders are not for the quan- 
tities he would desire, still he has reason 
to congratulate himself. 

Mr. Stienman and Mr. Yerkes, of Kelly 
& Stienman, Deposit, N. Y., at the Im- 
perial, have been urging a high-class line 
of cut glass, leaving the cheaper grades to 
exhibitors at the Grand. They justly say 
that there is much more satisfaction to 
both buyer and seller in the high-grade 
ware. Their line of rich vases is very 
strong and cannot fail to draw the admira- 
tion of anyone interested. 

The exhibit of the Ideal Cut Glass Co., 
Syracuse, N. Y., at the McAlpin, as usual, 
attracts all good buyers. This line does 


not need to be showa with others in order 
to get buyers to come. They will go spe- 
cially anyhow, no matter where the sam- 
ples. Mr. Morecroft is pleased with the 
result of his efforts and the way the buyers 
take to his new samples. 

Arthur L. Blackmer, of the Blackmer 
Cut Glass Co., New Bedford, Mass., has 
secured his share of patronage from the 
trade, altnough, like others, he could have 
done much more business. But, bearing 
all things in mind, he has certainly more 
than held his own with the visiting and 
local trade. 

Kk. P. Chapman, representing the Demer 
Bros. Co., Inc., Halstead, Pa., has had his 
usual good fortune with his patented rose 
design applied to all shapes of cut glass 
articles. The success that has accompanied 
this design has equaled anything of recent 
years. The proof of this is found in the 
imitations that other cutters have put on 
the market. Still there is only one origi- 
nal, the near-roses falling far short of it. 

red Schiesler, showing the Pioneer Cut 
Glass Co.’s line from Carbondale, Pa., has 
an exceptionally strong jeweler’s line and 
his new patterns have found much favor. 

The Stage Bros. Cut Glass Co., Inc.. 
Laurenceville, Pa., has a strong line of 
vases, bowls and nappies in a new design 
for the season. Everyone who sees it is 
much impressed, and, judging from the 
orders that L. A. Bennett and Leigh Stage 
have been taking while showing the line at 
the New Grand, this pattern is destined to 
be a popular one, 

Tom Neeley has been successful with the 
line of the Allen Cut Glass Co., Johnstown, 
Pa. This consists of high-grade copper- 
wheel engraving, and some of the artistic 
conceptions which he has displayed are far 
above the usual run of glass shown at these 
exhibits. It is suitable for the very highest 
class trade, and contains items that would 
grace the most exclusive jewelry store in 
tne country. 








(iood Salesmanship Necessary for the Cut 
Gilass Field. 


HERE is a strange thing about the sale 

of cut glass from the factory right 
through to the ultimate user. The blank- 
maker hires the highest class man possible 
to secure the orders from the cutters for 
blanks. Then the cut glass manufacturer 
secures a salesman of acknowledged ability 
and above the average to present the fin- 
ished product to the retailer. But when it 
comes to offering the ware to those who 
use it hardly any judgment is used. In a 
great many cases the cut glass is placed 
on counters, in showcases or on shelves, 
with price tags on, and it is allowed to sell 
itself. That is, a person comes in the store 
and wants a piece of cut glass. The at- 
tendant reaches for the piece pointed out, 
looks at the tag and gives the price. It 
may be too high or too low; so she makes 
a dive for another piece and says this costs 
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so much, more or less,as the case may be. 
No attempt is made to explain the reason 
for the difference in cost, the reason for 
one pattern costing more than another or 
why one piece should be so much less in 
cost. As a matter of fact, sufficient im- 
portance is not placed on the knowledge 
required to make a good retail cut glass 
sales person. 

\ jeweler explains why a brooch of 
l0-karat gold costs less than one of 1l&- 
karat. Why not explain why a piece of 
really rich cut glass costs more than a 
poorly finished piece ? IK ducate your sales 
force; get posted yourself—it is worth 
while. The cut glass side of your business 
should be a large one. The profits from it 
are greater than many of your staple 
jewelry lines. The most important feature 
in this end of your business is to know it. 
Talk it intelligently. Don’t leave the goods 
to sell themselves but, rather, depend on 
the ability of your salespeople; and if they 
don’t know the business teach it to them. 
lf you don’t know it and can’t teach them 
write to [He JEWELERS’ CIRCULAR. 








Notes from Glass and China Trade of Chicago. 


Oscar Helm, with the Ira A. Jones Co., 
made a trip to Pittsburgh last week. 

Peter G. Rinken, buyer for the glass and 
china departments of the Boston Store, is 
on a buying trip in New York. 

Edw. Hinrichs, the Chicago representative 
of the Onondaga China Co., Syracuse, has 
taken space in the new Garland building. 

Walter Elms, buyer for the Broadway De- 
partment Store’s glass and china section, 
stopped over here recently on his way to 
New York. 

James Verner, for many years with the 
U. S. Glass Co., Chicago, has accepted a 
position with the Ira A. Jones Co. to cover 
near-by territory. 

Harry Dunmore, for many years with 
the Burley & Tyrrell Co., Chicago, has re- 
signed his position with that company. He 
has not as yet formed any other connection. 

Albert Klehm, western representative of 
the Vodrey Pottery Co., died recently in 
Milwaukee, where he made his headquar- 
ters. Mr. Klehm was well known among 
the trade and was considered the most pop- 
ular china man on the road. 

Mr. Wilgus, representative of the Buffalo 
Pottery Co., was a recent visitor in Chicago 
and had quite an important message to give 
out. He states that his company will come 
out with a line of true American china about 
July 1, and if his sampies are an indication 
it would seem that the American potter 
was truly grasping the importance of the 
times to begin the manufacture of real china. 








Henry C. Fry, president of the H. C. 
Fry Glass Co., Rochester, Pa. is being 
strongly urged by friends to become a 
candidate for Congress to fill the vacancy 
caused by the recent death of William 
3rown, who was elected last November and 
who died in January without having taken 
his seat. It is believed that Mr. Fry will 
make a decision within a short time, but at 
present his most enthusiastic supporters 
have no assurance that he positively will 
become a candidate. 
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New York Spring Exhibit 
at the Wolcott Hotel 
West 3lst Street at 5th Avenue 
to March 3lst 





LENOX 





LENOX DINNERWARE PATTERN No, 86%. 
A flat, matt band of gold one-half inch wide. Very effective and 
in great demand. Send for price-list. 


LENOX, INCORPORATED 


TRENTON, N. J. Walter S. Lenox, Pres. 
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and can make im- 
mediate delivery. 
Write for our latest 
catalogues on Lamps, 
made in all sizes. 
, Get sample of Lamp 
Gen N\Z >) eee illustrated, 12 inches 
eh, WOVE a) high, 6 inches across 
; a Dome. 
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F. 0. B. Our Factories; 


Special Price in 


Complete with Bulb 
re $ 3.50 Hundred Lots 


CENTRAL CUT GLASS CO. 


1114 East 63rd St. CHICAGO, ILL. 





Quality 

Our 

First 
Consideration 


But Our Prices Will 
Please You 











No pressed blanks used in our whole output. Nothing 
but GENUINE ALL-CUT GLASS. Special JUGS 
and VASES expressly for the jewelry trade. 


LET US CONVINCE YOU 








PRICES and SAMPLES 







~—- ee 








. . < < , 
furnished an “a ty firms ba? ber : 
on application Pio vias peep 
ol Ni; yA Zi sie 
| 


Conlow-Dorworth Co. 
ROXBOROUGH, PHILA., PA. 











10-in. Cut Glass 


Sandwich Plate 
at$1.98 Each 


and Make an Excellent Profit 


You Can SELL This 





Write us 


GIOMETTI BROS. 


Corning, N. Y. 






































Esate A, O. BAUMANN 


Manufacturers of 


| GENUINE IVORY GOODS 


Also Tortoise Shell. Silversmiths’ Supplies. 
Repairing in all its branches. 


54 West 37th Street NEW YORK 


























The Jewelry Repairer’s Handbook 5 ¢ @oin... 
A cor cise treatise on Jewelry Repairing valuable to the man of experience 
as wellas the beginner. Bound in cloth, 75 cen3s 


THE JEWELERS’ CIRCULAR PUBLISH'’G CO., 11 John St., New York 





Rueckert Manufacturing Co. 
SAMPLE CASES 


TRAYS AND 
TRUNKS 


Complete Outfits for 
JEWELRY and SILVER- 
CLIMAX TRAY WARE SALESMEN 


Catalog sent to responsible houses upon request 
Agents For 162 CLIFFORD STREET 


“FABER MADE” PROVIDENCE, R. 4 





JEWELRY TRUNKS 
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44 kt. GOLD PLATE 7 
SUPERIOR TO ALL OTHERS 


Price 50 Cents Lo eae 
DESIGN PAT’D SEPT: ts 39 Re-issurd Awg. 17, 1900 















ADVANTAGES: -, page 
1. Jit BHotds-- The harder you pel it thet tighter it holds, aS 

















Notice 


AS TO SCARF PIN PROTECTORS 


On November !7th, 1914 Judge Sanborn, United States 
District Judge Southern District of New York, decided 
that the Scarf Pin Guard called the UNEEDA GEM 
SCARF PIN GUARD is an INFRINGEMENT of the well 
known Hold-On Clutch, and gave us a decree against 
the defendants, together with costs. 

The trade is warned again not to handle or sell the 
following guards, as they are infringements: 
LUCKY—UNEEDA GEM—E.Z.—VERY BEST—HANGON 

—etc. 

We intend to stand on our legal rights and prosecute 
all dealers or firms handling any of these infringing 
devices. 

The “‘HOLD:ON”’ is the best and is guaranteed— 
why incur any risks by handling infringements ? 


HOLD-ON CLUTCH CO., 85 John Street, N. Y. 























Something Lacking — 


The 1853 line of Cut Glass is complete and varied enough to suit nearly every 
taste, but there is one thing lacking—when a dealer wants glass “at a price,’”’ we do 
not try to compete. 

But the Jeweler who has a good reputation in his town—who sells satisfaction 
as well as merchandise—who tries to gain steady customers does not want glass “‘at 

















a price.’ He wants glass made by skilled and conscientious artists—glass that he 
can sell with pride and 
profit 

Soret | POARE &O 
roe eet ear a * 
handling 1853 oc ——S 
for the past sixty-one 
years. CoRNING, N_Y. 

Catalog A5 shows the better paneectosonen 

class of glass. | tO) }) Ty 
TANGO PATTERN. : : | 8 S 3 CUT GLASS 
A complete line in stock. A postal will bring your copy. 
































$16" Sample Assortment 








more, 


Barrel containing eight pieces, as 
shown in illustrations. 

All cut on best quality lead blanks and 
hand finished. 
ORDER ONE 


approval and you will surely order 


BARREL NOW on 

















CRYSTAL CUT GLASS CoO. 


> ea HONESDALE, PA. 




















CLINTON CUT GLASS CO., Inc. 


ALDENVILLE, PA. 


\We have some specials in the following items that we are sure 
will increase your sales. A trial order for a few samples will 
prove this. All cut on plain LEAD blanks by expert workmen. 


Beautiful flower patterns. 


TUMBLERS, SUGAR and CREAMS, NAPPIES, NABISCO, DOMINO SUGAR, 
Every piece a leader. Every piece finished right. Let us sur- 


prise you with the price and samples on above. 











‘W.H. Swenarton 


2 Rector Street, New York 











 DAADAAAAAAAAAAAAAAAAAAAAAA AAA AA iii 
Established 1879 Manufacturer of 


ErEGinsclinbatem causes” | § LOUISW.HRABA CO. ® Fine Leather Goods 


Patents TradesfPharks 29-31-33 East 19th St., New York Exclusively for the Jewelry Trade 
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REAL NEWS FOR JEWELERS 


Here is the greatest sensation in the history of 
Watch Bracelets 


ERE at last is a rea/ improve- 
ment in watch bracelets. 
Jewelers and consumers have long 
been waiting for it! At one stroke 
we have eliminated the difnculty of 
perfect fitting and the annoyance 
and expense of repairs. Any link, 
in any part of the bracelet, may be 
removed and a new link attached 
in five seconds! Simple as an ordi- 
nary watch chain, easily adjusted, 
durable. Greatest expansion of 
any bracelet on the market. Itlustration shows how each link may be separated 


Ss ~ O NY q and attached in five seconds. 


Watch Bracelets, with _ i 
independent detachable links rm, ie Senenteaiiiedntieittin, dtetee ——. 


, (Illustration reduced in size.) 
have been _ the market since Christ- “Link extended ready to attach to watch or to another link? 
mas, meeting with instant favor by 
case and movement manufacturers, 


importers and jobbers. 


Note the illustrations. See how 
revolutionary this invention is. Think 
how it must mark a new era in the 
history of watch bracelets. Think (lustration reduced in size 
how it is bound to take.’ Women 
will be quick to appreciate its tre- 
mendous advantages. You will agree 
with us that no watch bracelet com- 
pares with the new Simmons. 











nea _ 
— — ————— 


Complete Bracelet with Links Attached 





Beware of infringements 
Write for more facts 


These new Simmons watch bracelets are 
manufactured by the R, F. Simmons Com- —<— 





se happen has stood _ oe Certain features already patented—others pending. 
— Bess. Pres - ‘. o eng — id Simple in construction— easily adjusted — durable. 
GENES Cennngs cor more tan — Most expansion of any bracelet on the market. 


We presume there will be more than the 
usual host of imitators and infringers. Im- 
mediate and vigorous action will be taken 


against them. : 
Closed <a 


We urge you to write at once. to us orto 
your jobber for complete information, prices, 
styles and discounts. 


(Illustration reduced in size.) 





Patented Center Snap Link 
Furnished if desired but unnecessary with this bracelet 


R. F. SIMMONS CO., Attleboro, Mass. 


Established 1873 
Main Office and Works at Attleboro, Mass. 


Sales Offices: 9 Maiden Lane, New York; 10 S. Wabash Ave., Chicago; 95-97 King St. E., Toronto 





























oe | 




















STORE KEEPING 
DEF PARTMEN 


































That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
JEWELERS CIRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 




















































Terse ‘Tips on Modern Merchandising. 


An Impression of Progressiveness—Losing a Sale to Save a sitiesienee linea the Appeal to the Custome:—Changing 
from a Credit to a Cash System—A Jeweler’s Novel Plan to Stimulate the Sale of Alarm Clocks. 


Written expressly for The Jewelers’ Circular. 














STORE APPEARANCE HELPS BUYING END. 

46 GREAT deal has been said about 

store appearance as an asset to the 
selling end of the business, but apparently 
few have ever thought what a powerful in- 
fluence it has in securing the very best 
prices from traveling men,” says a mer- 
chant who has an enviable reputation as a 
buyer. 

“Salesmen do not make the same prices 
to all dealers. A merchant who appeals to 
them as a live-wire, capable of handling 
their line in a highly satisfactory manner, 
has the inside track on all price quotations. 

“Our store arrangement throughout is 
designed to throw out an air of prosperity, 
and when a salesman calls who has a line 
in which I’m interested [ make a special 
effort to impress him with the thought that 
my business is well worth having. I show 
him carefully over my place of business; 
take him back into the office, which is very 
businesslike in every particular; let him see 
the size of my safe, etc. I know to a cer- 
tainty that this practise has been the means 
of getting me attractive prices in more 
than one instance.” 

SALESMEN SHOULD REPRESENT PATRONS. 

“Salesmen should be taught to represent 
their customers as well as their employers,” 
says a merchant whose success is founded 
largely on his service to customers. “Con- 
tinued patronage is the all-important thing. 
Most of us are in business not for a single 
day but for some time to come, and the 
customer’s good-will is always worth more 
than a temporary profit gained at the risk 
of future business. 

“T recall one instance where the sacrific- 
ing of a small sale proved highly beneficial 
to us. A customer had purchased quite a 
number of articles of us, and finally asked 
for a pair of cuff holders. The salesman 
here saw a chance to save him some money. 
He explained that he would very gladly 
sell him a pair, but that he had discovered 
a scheme that gave better satisfaction, he 
thought, than the old-style cuff holder, 
whereupon he showed the customer how he 
fastened his cuffs. 

“The sale was not made; and while the 


price of a pair of cuff holders is so small 
as to mean almost nothing to either cus- 
tomer or firm, yet it caused the buyer to 
regard our store with an unusually friendly 
feeling. It was such a relief to find a 
store that would lose a sale to save a cus- 
tomer money. Needless to say, this cus- 
tomer’s purchases in our line in future 
were confined largely to our store.” 


SAME APPEAL NOT SUITED TO ALL. 


The same appeal is not equally effective 
on all customers. A selling talk that will 
make a sale to one prospect may be wholly 
unsuited to another. Different people view 
things differently. With some price is the 
one important consideration. Others in- 
sist on quality of the highest order; and 
still others claim exclusiveness as the para- 
mount issue. One cannot always hit the 
right selling talk the first time, but by 
careful feeling around it is usually possible 
to obtain a fairly clear idea of the cus- 
tomer’s notions. 

In order to materially increase the sell- 
ing efficiency of his entire force, a certain 
eastern merchant instructed his salesmen 
to study all customers very carefully and 
to be sure and make note of any selling 
talk that appealed with special force to a 
certain customer. These things are then 
brought up at the weekly meeting of the 
sales force, and in this way every member 
of the force is then prepared to deliver to 
this customer the argument that is most 
effective. 

It is really remarkable how successful 
this firm has been in this work, and it 
claims to know the vulnerable spots of a 
very large number of buyers in its city 
and surrounding country. 


SALES CLINCHERS SHOULD BE USED 
JUDICIOUSLY. 

Almost every salesman has one or more 
sentences or phrases which he calls sales 
clinchers: that is, something that hurries 
the buyer to a decision—makes him say 
“Ves.” 

Such clinchers are all right if made 
proper use of, but used as they frequently 
are they are really quite offensive. Doubt- 


less you've often walked into some store 
to make a purchase. The man who waited 
on you showed you two or three specimens 
of the article you wanted, and almost be- 
fore you had time to examine them he 
would ask, “Which one shall I wrap up?” 
Naturally you felt that the salesman didn’t 
care to give you any more of his very valu- 
able time. Under such circumstances per- 
haps you fly right off the handle and re- 
fuse to buy anything; but if you do buy 
you have a bad taste in your mouth. You 
were literally forced into a hurried selec- 
tion; you are not sure that you got what 
you wanted; but you are sure of one thing 
—that you’re not going back to that store. 

Before utilizing a sales clincher the sales- 
man should be sure the prospect is well 
pleased with at least one of the articles 
shown. He should be led into conversation 
regarding the article in question and al- 
lowed to do some talking himself. Then, 
at the proper moment, it is not only all 
right but good salesmanship to say, “Shall 
I wrap this one up?” or something similar. 
In this way he is more apt to make a sale 
and the customer’s good-will is maintained. 

SUCCESSFUL CHANGE FROM CREDIT 
TO CASH. 

A dealer who had experienced more or 
less difficulty in collecting old accounts 
finally decided that he would trust no more. 
He realized, however, that considerable 
discretion would be necessary to success- 
fully make the change, and did a great 
deal of thinking along this line. At last he 
hit on what he thought would be the right 
plan, and he promptly began making an- 
nouncement through the local paper, circu- 
lar letters and otherwise that on a certain 
date his store would adopt the policy of 
selling for cash only, of course explaining 
in a nice way how he thought this would 
enable him to render the very best service 
to the people of his community. 

He made this announcement about a 
month prior to the date set for the con- 
templated change, and then strongly adver- 
tised that he would give away $30 in prizes 
for the three best essays on “The Advan- 
tages of Cash Buying.” This contest stimu- 
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THE MAN WITH THE LIGHT 


Copyright, 1915, by Ernest V. Madison 


ROM infancy on we hold a dislike 

for darkness. 

This dislike is inherent and mani- 
fold. It is so much so that the word 
“dark” has become expressive of that 
which is reprehensible. We refer to a 
horrible crime as a “dark deed.” We 
call that period of history when barba- 
rians trampled the old world ‘“‘the dark 
ages.” 

Light is a compatriot of knowledge. 
Accomplishment ends with night. 
Learning will not linger in the Arctic 
circle region of half-year darkness. 

Light enables us to see. When we 
see, we can think. We can judge. We 
can learn. We can do. 


Formerly the method in buying was 
haphazard with the average jeweler. He 
purchased his stock and supplies from 
the few salesmen who came his way. 
He took what was offered. Only to a 
limited degree could he choose or com- 
pare. 

He was in the dark ages of business. 

But since this wonderful mine of 
wealth called America has yielded its 
resources to mind and muscle, and 
American industries have multiplied, 
competition has become more intense 
and the markets more complex. 

Buying efficiency is now one of the 
most important requisites of the suc- 
cessful jeweler. 

Trade paper advertising is the main 
text-book on buying efficiency. 

It is the lhght for the American 
jeweler. 

Of course, trade paper advertising 
is not limited to any one country or 
people, but the credit for its rapid de- 


velopment is due the American manu- 
facturer and the American publisher. 
We lead the world in its use as a com- 
mercial auxiliary. 

The manufacturer who advertises in 
trade papers shows his true business 
character by this action. He comes out 
into the light. He bids fair for trade. 


He invites the inspection of critical 
eyes. 

He challenges from the heights of 
his confidence in his manufacturing 
ability: ‘“‘Here, buyers, sellers and 
makers, is my product. It is true qual- 
ity. It is free from defects and inferi- 
orities. It is value all through. Find a 
better product for the selling price. 
Kind a weakness or a deception.” 


His product substantiates these ver- 
bal and implied claims. It could not 
otherwise withstand the glow of the 
light. An advertised product must nec- 
essarily possess a remarkable degree 
of quality to form a foundation for suc- 
cessful advertising. 

So honor the man who shows his 
product with the light of trade paper 
advertising. 

Honor his fair, manly business 
stand. Honor his idealism as expressed 
in the excellent character of his product. 


Give him substantial honor through 
preference for his advertised goods. 

Grant him the audience he seeks 
through his advertisement in this issue 
of THE JEWELERS’ CIRCULAR. 

Turn through these pages now. 


And if he interests you, even to a re- 
mote degree, let him tell you the detailed 
story of his product. He will gladly do 
so on request. 
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lated a lot of interest, and some very plau- 
sible and effective arguments were pre- 
sented by the people themselves. 

This served admirably the purpose of 
educating people to pay cash for all goods 
bought. It paved the Way for the proposed 
change, and did it much better than would 
have been possible by almost any other 
method. 

This merchant says that the money he 
spent in conducting this campaign repre- 
sented only a small portion of what 1s cost 
him yearly to do a credit business. And, 
best of all, he says that his business, instead 
of falling off, has increased perceptibly 
under the new system. 


BOOSTING SALES OF ALARM CLOCKS. 


“| have found moderate-priced alarm 
clocks a very good seller and profit-maker,” 
says a jeweler of the progressive type. “We 
handle the Blank, which is the best [| have 
ever seen. price considered. When we first 
stocked this clock | adopted a rather unique 
scheme for directing attention to it. I 
hired a boy to carry a large sign around 
town one Saturday when there was a big 
crowd on the streets. The sign read: ‘You 
Can’t Oversleep with a Blank Alarm Clock 
on the Job.’ The board on which the sign 
was printed was square, and to each corner 
was attached one of these clocks and the 
alarms set so that one would start ringing 
just as the other run down. 

“This scheme excited a lot of comment 
and, supplemented the following week by 
an attractive window display and a strong 
newspaper advertisement, resulted in the 
sale of many clocks. 

“In selling alarm clocks I put up a strong 
argument on the point that not only 1s it 
absolutely impossible to oversleep, but that 
the alarm feature relieves your mind of 
worry and makes sounder sleep possible.” 





‘‘Trademarked-Advertised Merchandise.” 


Ww is “advertised merchandise” bet- 
ter than “unadvertised merchandise” ? 

| have been asked this question many 
times lately by merchants and _ others. 





There are many reasons why. 

A manufacturer who spends large sums 
of money advertising his particular brand 
of products must necessarily live up to the 
statements made in his advertising in order 
to keep his products in a steady demand. 
You may be induced to make a trial pur- 
chase of a certain article by reason of 
seeing it continuously advertised, but un- 
less your purchase fulfils promises made 
in the advertising you do not repeat the 
purchase. 

No manufacturer can afford to let his 
“advertised products” fall below his “‘‘ad- 
vertised claims,” in which case dissatisfied 
trial-purchasers would not only fail to re- 
peat but would volunteer the information 
among their acquaintances that a certain 
brand of merchandise had not made good. 

A few weeks ago | called on a merchant 
in a small Texas town to inquire what 
heavily advertised brands he carried. His 
reply was that he refused to handle trade- 


marked-advertised merchandise or any 
brands well known to the buying public. 
He further informed me that he could buy 
ready-made clothing from a certain well- 
known manufacturer -everal dollars per 
suit below regular’ price—provided_ the 
manufacturer was not required to put his 
name and trade-mark on it. 

Of course he could. The manutacturer 
had spent thousands of dollars advertising 
that particular brand of clothes, and was 
therefore compelled to keep quality up in 
order to protect the reputation of his trade- 
mark backed by his entire advertising ex- 
penditure. However, when he was not re- 
quired to brand his clothes this responsi- 
bility ceased and he could cut quality to 
meet price. He could work off the spoils 
and ‘“‘seconds” of his factory; for in every 
manufactory there are necessarily some 
spoiled goods and faulty products. 

Another merchant explained to me that 
he did not carry trademarked-advertised 
merchandise for the reason that the retail 
prices of same were usually controlled and 
advertised by the manufacturers, whereas 
on unadvertised merchandise, with which 
the trade was not acquainted, he could set 
nis own price, allowing himself a_ wider 
margin of profit. 

He complained particularly about the 
profit on a certain article which retailed 
at 10 cents, and waich cost him—laid down 
in his store—-7% cents. I made bold to 
assert that, in my estimation, 24 cents 
profit on a 7'%-cent investment (35% per 
cent.) was as much as he could reasonably 
expect to exact from his customers. 

As a rule the leading merchants in a 
town carry well-known advertised brands 
in every line. They are bidding for con- 
tinuous patronage, relying on repeat sales 
to satisfied purchasers. On the other hand, 
visit the second-class store—especially those 
that depend on transient trade. Here you 
will find unknown, unadvertised merchan- 
dise on which large profits can be realized. 

A small-town jeweler advertises that he 
handles only the best of everything in his 
line, and that everything bought from his 
store represents the acme of quality. 

Purchases from his store are put in 
boxes bearing his firm name and it used 
to be an every-day occurrence for people 
to drop in and ask for a box. These re- 
quests, of course, came from people who 
had bought cheap jewelry elsewhere—most 
probably to be used as presents—and, in 
order to create the impression that it was 
of standard quality, sought to associate it 
with this jeweler’s reputation for quality 
gained through his advertising. 

He finally adopted the practise of sup- 
plying free boxes on which his ‘name did 
not appear. This put an end to requests 
for boxes and possibly increased his sales. 

Manufacturers of heavily advertised 
brands of merchandise must depend on re- 
peat sales and continuous patronage at the 
hands of satisfied purchasers. As a rule 
their responsibility. and methods of doing 
business, as well as the reputation of their 
products, are thoroughly investigated by 
the publishers in whose mediums their ad- 
vertising appears. This protection is fur- 
nished the purchaser zratis by the best pub- 
lishers.—F. ’. Holland.in Farm and Ranch. 
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To Determine What a ‘Bargain’’ Is. 


HE Advertising Men’s League of New 
York has adopted a plan for deter- 
mining whether an advertised “bargain” is 
properly described which other clubs, espe- 
cially those in the larger cities, could adopt 
profitably, no doubt. 

Hereafter, when an advertisement is 
questioned by a member of the League 
the question of value will be taken up im- 
mediately with a buyer or an executive of 
a reliable firm competing with the adver- 
tiser, with a request for a report. 

There could be no one more able to 
judge a value than a man in the same line 
of business, and who could have a greater 
interest than the competitor? So far as 
the competitor is concerned, he has a much 
more forceful motive than would at first 
be apparent. He 1s interested on the broad 
ground that advertising lies hurt his busi- 
ness on general principles—hurt him less 
than thev hurt the lar himself, but hurt 
him nevertheless. 

The great simplicity of the plan, with the 
ease and speed with which it will enable 
the League to make an investigation, is 
quite refreshing.—Associated Advertising. 





Storekeeping Sense. 





Ro’ unadulterated gall, where is there 

anything which even approaches the ad- 
vertising of the city store which preaches 
“Do your Christmas shopping early” for a 
month or so before Christmas, then shows 
everybody in the community how foolish 
it was to shop early by holding bargain 
sales on gift goods 10 or 12 days before 
Christmas ? 

It is given to some merely to see a fault, 
to others to see a fault and to suggest a 
remedy; while to others is given the power 
to see the remedy and to put it into opera- 
tion, and they are the salt of the earth. 

Better a few ideas pursued to success- 
ful execution than to strew the path of 
iife with countless good plans without 
bringing any of them to full fruit. 

ee « 

The best advertising man is the man 
who is the best servant of the prospect 
to whom his copy is meant 
Associated Advertising. 


appeal. 


Keeping Up a Good Front. 





NDER most circumstances a man is 
judged by the “front” he puts up. If 
ie looks prosperous, healthy and alert he 
wins immediate esteem. It is the same 
with the retail store. The store is judged 
by its front. The customer seeking a store 
wherein to make certain purchases ap- 
praises each store until one is reached 
which seems to suit. 

Many points enter into the appraisal— 
the style of the store front, its cleanliness 
rr otherwise, the size of the windows and 
the displays shown therein, the method of 
displaying the firm name, and the lighting 
appliances. When a store presents an up- 
to-date appearance in all the’ respects 
named it is certain to draw a large share 
of the trade—. Notions and Fancy Goods. 
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Enamel, Engraved and Raised Gold 
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ELGIN PRIDE 


Handsomely Enameled Signatures 
Individual Monograms and Emblems 
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Swiss Pattern Files 
Give Best Service 


Fine materials, expert workmen, and the 
| y r best equipped File Factory in the world, enable 


us to guarantee the sharp teeth, fine temper, 


The File For You 
LOOK FOR i 3 
ae uniform quality and long wearing qualities of 


every NICHOLSON Swiss Pattern File. 


Specify “‘NICHOLSON”’ when ordering Files. 


A personal test will do the rest. 


Our booklet ‘“‘FILE FILOSOPHY,”’ 
and Catalog showing 600 illustrations 
of files from actual photographs, sent 


FREE on request. 


«« NICHOLSON FILE CO.. Providence, R. I., U. S. A. 
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The Retail‘er’s Problem. 





(By Wm. T. Gorre, in the Business Philosopher.) 
ATURALLY, if inquiry’ was 
there would develop a_ considerable 
variety of opinion as to just what a retail 
merchant. should seek to learn about re- 
tailing. A deal of guesswork and specula- 
tion on the part of the average retailer 
would be revealed, under inquiry. So often 
he feels like making a “try-out” on this, 
that or the other plan, ignoring—if he 
knows—the fact that “try-outs,” as a rule, 
only get one deeper and still deeper into 
trouble. 

The following rule, however, is a pretty 
safe guide: Every merchant snould always 
know that about Jis business which he 
would need to know about it were he an 
outsider considering its purchase. 

Doubtless many men do know less about 
their own business than they would insist 
on knowing about another business before 
investing in it. And some of you right 
now, reading along to this point, are want- 
ing to say to me, “Well, what is the idea, 
anyway?” All right, say it; and then let 
me reply as follows: Just this: there are 
probably some points about your business 
worth knowing more intimately than you 
now know them; your profit-making pos- 
sibilities, for example. 

You do know, though, that all the ave- 
nues for “profit-making” join and blend 
into that commercial highway known as 
the Retail Trade Highway. You know. 
also, though you may not have realized 
as yet the importance of the fact, that this 
highway, down which press the consuming 
public, is patroled and sentineled by the 
salespeople of the world—your clerks, for 
example—into whose hands merchantmen 
entrust their datly and hourly patronage. 

This being true, and it is, what more po- 
tent fact can be stated to you than that the 
eficitency of your salespeople—your clerks 
—is always and forever the true measure 
of your legitimate profits. And just a 
glance will reveal to you that the really 
strong retailer is the one who has come 
to not only understand, but realize, how 
necessary it is that this factor shall not be 
neglected or overlooked. And no man nor 
set of men ever yet got beyond that neces- 
sity, either. When any think they have 
passed that point, then “skidding” begins 
and bankruptcy is in plain sight. 

Proprietors and managers face a rather 
peculiar though interesting situation. [hey 
find that planning sales campaigns, buying 
appropriate stocks of goods, storing, adver- 
tising and displaying them, just about limits 
their activities. After this they must take 
a back seat—“go ’way back and sit down,” 
so to speak, resigning :the leadership and 
their final interests into the hands of their 
salesmen and women. Who will dispute 
the statement that success or failure rests 
finally with those who meet and deal with 
the buying public? 

Now, if the sales force, individually and 
collectively, is efficient, then sales-getting 
and business-building result. But if the 
sales force is imefficient, sales-losing and 
business-killing proceed. What's to be 
done? Why, this: the merchant shall re- 
member that the most important element in 
his store is the human element. He must 


made, 


+" 
4 
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look to the efficiency oft the clerk —Cvery- 
one—not merely tor his own, the clerk’s 
and the store’s benefit, but for the benefit 
of the patron as well. The ignorant and 
awkward clerk may not any longer be 
broken in over the heads of the buying 
public. He or she must be trained. 





Who’s a Pessimist ? 


| you? 
A pessimist 1s a human being who 


has had a fairly successiul career and made 
a little money; then, when a slump in 
business comes along, and the salesmen 
cannot pull the business over, he cries hard 
times ; tells everyone business 1s bad, future 
outlook is no better; sits around moping, 
~] 2a he P a 294 - 4 ¢ ; hac 
cherishing and saving the dollars he has 





excepti nally 
yours 


mist, Creative powers are 
valuable. 
and the other fellow’s as well. 

Be an advertiser. 

One with optimistic views instils a fever 
f rushing business into those who decry 
hard times, and you will learn, when others 


Be a creator of business 


want to get some of the spasmodic busi- 
ness during the busy times, you have built 
1 stone wall around your business they can- 
you will then be a creator and 
founder of Business 


not get to: 
an optimist.—Z/ he 
Publishing Co. 


A “Different’’ Store. 








N Pomona, Cal., E. M. Wilkinson has a 
very attractive and artistic store on 
one of the main streets of the city. The 


THE ARTISTICALLY FURNISHED STORE OF E. M. WILKINSON, POMONA, CAL, 


accumulated—in fact, those dollars have 
said good-by to the world. 

Don’t be a pessimist. 
“a go-get-’em fellow.” 

Let the world know that you do not de- 
pend on others to get business, but on your 
own powers alone; let them know you have 
something they will eventually want, and 
let them know you individually. 

The middleman can sit around and wait 
for business, but the wheels of a manu- 
facturer cost when they stand idle. Pre- 
pare for the season when business is brisk; 
make up the stock in advance; spend a 
certain proportion of your money now, 
while business is in a slump, and you will 
find when business is prospering you are 
far ahead of the other fellow, both in serv- 
ice and profit. 

Get ahead. Go to ’em. 

Don’t wait till they come to you. Wait- 
ing is a procedure of lost time; lost time 1s 
the slipping of opportunities; opportunities 
are scarce—they crop up, they don’t stay 
with us, they come and go; when they 
don’t come you are letting them go 

Be on the job and create opportunities ; 
be a live-wire; be an optimist, not a pessi- 


Be optimistic— 


rugs and the wall decorations are all in 
shades of brown and tan, forming a taste- 
ful background for the handsome goods 
shown. The walls are painted in oil, ex- 
cept the spaces below the cornice, which 
are papered with tapestry paper. The large 
picture shown at the left in the accompany- 
ing picture is a valuable imported tapestry, 
while many of the draperies at windows 
and cases were secured by Mr. Wilkinson’s 
mother during a trip around the world. 
Several of the wall ornaments are also im- 
ported. The woodwork in the store is of 
mahogany and ivory-white One of the 
features of the store is a private salesroom 
to the left, in the back. The safe, the cor- 
nice, the benches, the electric fixtures and 
the whole color scheme of the store were 
all of Mr. Wilkinson’s own design. 

Original hand-made jewelry is a specialty 
of this store, though some staple goods are 
carried. For several years Mr. Wilkinson 
successfully conducted small jewelry par- 
lors on the second floor of the building 
where he is at present located. While 
there he made most of his own stock, but 
since removing to his new location he has 
made only the designs. 
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ABBOTT 


(SURE TIME) 


Here’s the greatest value in an American made Watch ever offered the retail onpegs a $15.85 movement for $6.50 


lt this movement had the maker's name on the plates and dial, and you bought it at the factory in the usual large 
wholesale quantities, you would have to pay $15.85 for this movement. 


Is the maker's name worth $9.35 ? 


\While it 1s true that the makers of this movement are one of the companies that produce the highest grade 
vatches made in America, nevertheless we believe that by eliminating the maker’s name the saving is well worth the 
difference, and by putting your own salesmanship back of it and giving your customer a high-grade article at a low 
price, it will mean a continued benefit to you, and if you knew as well as we know who made this watch, we know 
that you would order them in quantities. Now get busy; sead us your orders, because we have but 5,000 of these move- 
ments and they are gomg Tast (Order to-day . . 








16 Size 
Hunting Only 


DESCRIPTION 
16 Size Abbott Hunting, 17 jewel adjusted, three-quarter plate, two 


eglgie e TAS “ha' Soe Can SG BG 
ALTER & COMPANY 


Successors to HOLSMAN & ALTER == 
scacnlseied 179 Madison Street CHICAGO, ILL. Back View 























P. S.—Write for Illustrated Bargain Catalogue, Mailed to Retail Jewelers on Request Only 























Alliance Wedding JEWELERS’ 
Ring SHOW CASES 


Rapidly supplanting the old style 
band ring. Is graceful in style and 
the secrecy of its construction and the 
hidden engraving add to its selling 
qualities. Joints are invisible, but can 
be readily opened with a pin. 


panel —— Catalogue, comprising 

00 pages, illustrating DIA- 
MONDS. hy tes a ae ELRY, 
14 kt. $1.80 per dwt. net....In dozen lots $1.26 dwt. net, UMBRELLAS, CLOCKS, SIL- 
18 kt. $1.45 per dwt. net....In dozen lots $1.40 dwt. net. VERWARE, CUT GLASS, is now 








AVERAGE WEIGHT, 8 DWTS. EACH. ready for distribution. 
LEONARD KROWER (Canal and Exchange Place 
IMPORTER OF DIAMONDS—JOBBER OF WATCHES NEW ORLEANS, LA. 


MANUFACTURER OF FINE GOLD JEWELRY 











Our Small ROSEWOOD MOULDING 
STEEL LINED CASE. We Challenge 








These well-known Razors the World to Produce a Better Case. 


the quality of which is 


warranted, possess | this F.C. JORGESON & Co. 


may be used for ten years 


This cut is 
one-half 
regular size. 


before they require actual 159 to 167 ANN wien CHICAGO 
sharpening. Before using 

them it is necessary te rub Makers of all kinds of 

them on good eather Ww ’ 

strop. Le Coultre’s Strops JE ELERS FIXTURES 
(to be had with the Razors) Write for our Catalogue 


should be used in prefer- 
ence to others. 


Our Motto: The Best of Everything 






























| “SPECIAL” —Single Rezors for Jewelers’ Travelers at Trade Price 








WISE JEWELERS 
Mathey Bros., Mathez & Co. ae oat el 
Send for Sole Agents bulletin list. DO YOU? 


Price List 15-17-19 Maiden Lane . NEW YORK AISENSTEIN & WORONOCK 


22 Eldridgo St. New York, N.Y. 
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Intensive Publicity Campaign Planned for the Opening of the 
New Quarters of Castelberg’s National Jewelry 
Co., Baltimore, Md. 











= preparing to move from the location 
that has been its home for several 
years Castelberg’s National Jewelry Co. 
is planning an event that will long be re- 
membered in the local business life. This 
move was scheduled to take place March 1, 
but has been postponed until March &. It 
has been intimated that the firm has en- 
eaged the services of the Fourth Regiment 
Band of 40 pieces, in full dress, which will 
render popular airs from a_ temporarily 
erected balcony in front of the store. Sou- 
venirs will be distributed during the entire 
day, and to satisfy the demand 15,000 have 
been ordered. 

The firm some time ago began an ex- 
tensive plan of publicity that included most 
every known and some new and _ novel 
methods of acquainting the public with the 
removal of the Castelberg firm, a:ter many 
years in one home. Nat Wildman, adver- 
tising manager, has in hand the various 
schemes, and has planned a novel news~ 
paper campaign that will begin a week 
prior to the opening. Each ad will be en- 
titled “The Passing of Time,” significant 
of the moving of the large curb clock that 
has been a landmark as well as a trade-mark 
of the Castelberg store for years. This 
clock has been dismantled preparatory to 
shipment to its new place on the Baltimore 
curb. These newspaper ads will range from 
a 10-line insertion on the first day to a 
one-quarter page announcement on_ the 


last day. In addition to this the firm 
has contracted for the use of 50 billposters 
to be hung up throughout the city. In 


opening its campaign some time ago the 
firm employed the “teaser” variety, which 
gave no definite clew as to what would 
follow, but served to create an interest and 
arouse curiosity. 

Following in short order was an ad giv- 
ing the proposition in a brief manner, 
headed “Just Like a Savings Bank.” Inas- 
much as the firm had the prestige of doing 
an enormous credit business, this method 
was employed to acquaint the public with a 
plan formulated to stimulate the cash end 
of the business, and theatrical programs 
were employed as _ exclusive mediums. 
These ads went on to explain that a card 
bearing the amount of the sale would be 
issued to each customer making a cash pur- 
chase. These would be accumulated and 
would be redeemable after Dec. 20 for the 
amount of five per cent. interest on the 
amount of purchases, redeemable in mer- 
chandise. The advantages of this plan en- 
abled customers to secure Christmas gifts 
absolutely free in return for their cash 
trade during the year. While the first ad 
of this scheme only appeared a short time 
ago, the firm declares that it has proven 
its soundness by a noticeable increase in 
the cash receipts of the firm. 

One of the features of the firm’s adver- 
tising scheme has been to hold closely to 
the personal appeal, which in a way leads 
the reader to think he has been taken into 


the firm’s confidence and his welfare con- 
sidered. Twenty-five thousand removal no- 
tices have been sent to the firm’s mailing 
list in conjunction with 5,000 of a similar 
nature to its optical customers. The ad- 
vertising manager has even gone so far as 
to use the moving picture films in the moy- 
ing picture establishments throughout the 
city, telling of the company’s reasons for 
enlarging its quarters, and has worked out 
an interesting scenario showing the amount 
of detail and work in a large jewelry house. 
Betore St. Valentine’s Day neat folder val- 
entines devoid of advertising matter on their 
faces were sent out to all the customers, as 
described in the Retail Advertising depart- 
ment in this issue. 





Young Men—The Problem in Business. 


A BUSINESS man whose success has 

been brilliant, conspicuous and decided 
is responsible for a statement which de- 
serves the serious consideration and study 
of every big business concern and every 
executive who employs men for important 
positions: 

“My observation of three large firms em- 
ploying upward of 20,000 men, extending 
over a period of several years, has con- 
vinced me that tne greatest difficulty is to 
find men who have courage, imagination, 
large vision and high ambition. [| do not 
know which of these qualities is most often 
lacking or which is most essential. Lack of 
courage comes most often to my attention, 
but lack of imagination and broad outlook 
produces the most serious disasters.” 

The problem that confronts the executive 
of every big business firm, and the problem 
that confronts the future of every small 
business concern, 1s not a problem of how 
to get business or where to get business, but 
a question of where to find men that line 
up with the substantial material that puts 
them in life’s game real contenders—men 
ready to take hold of a proposition for the 
purpose of gaining experience, driving out 
moral cowardice and developing a positive, 
forceful, intense personality. 

Someone said the other day that bankers 
loan money on the security of a clear eye, 
a good breath, sound teeth, a healthy body, 
a clean mind and a good job. The present 
system which we look to for the develop- 
ment of our young men does not give them 
these requirements. The average young 
man is afraid, filled with uncertainties, lack 
of decision, lack of vision, lack of experi- 
ence—and all these things are set deep in a 
background of feeling that he is “above” 
the hard knocks that a man must go 
through on his way from a small position 
at the bottom to a bigger and better posi- 
tion at the top. 

I am not able to say why this weakness 
is, but thousands of executives have ob- 
served that there must be something wrong 
with the training and development of a 


- 


young man during the first 25 years of his 


life when at the end of that time he looks 
upon work as humiliating, instead of a 
school which transforms his_ boyishness, 
crudeness and weakness into courage and 
manliness. 

Any system or method of developing the 
mind and the character of a young man 
which places him in the world at the age of 
25 without any conception of what he is 
fitted for, what he wants to do, of the 
direction in which his future lies; any sys- 
tem which does not give him a personality 
that permits him to meet and convince other 
men, which does not prepare him to stand 
undiscouraged by mistakes and unaffected 
by success—is a failure. 

Business is young; in fact, the principles 
of business are just beginning to be estab- 
lished and defined, But we must lo k to 
the American business man for the answer 
to this problem. It is not a problem of 
tariff, income tax or the high cost of living. 
It is a problem of finding the secret of 
training and developing young men so that 
they are not afraid of work, so that they 
do not consider work a disgrace, and so 
that they may have some definite prepara- 
tion for the career they are best fitted for 
and some definite conception of what this 
career demands. 

To-day there are hundreds of positions 
at $10,000 a year standing unfilled because 
there are not men with the experience, the 
ability, the sincerity, the enthusiasm and the 
intensity of purpose that measure up to 
their requirements.—Notions and Fancy 
Goods. 


Business Brevities. 





ELY not on another for what thou 
canst do thyself. 

On a good bargain think twice. 

He who lies long in bed, his estate 
feels it. 

He who looks not before finds himself 
behind. 

Keep good men company and you shall 
be cf the number. 

Trade is the mother of money. 

He who hath lost his credit is lost to t 
world. 

It is better to go to bed supperless than 
rise in debt. 

A man may lose his goods for want of 
demanding them. 

You may speak with your gold and make 
other tongues dumb. 

It 1s good to begin well. but better to 
end well. 

Things hardly attained are long retained. 

Industry is Fortune’s right hand, ana 
frugality her left. 

Let your letter stay for the post, and 
not the post for your letter. hat is, be 
always beforehand with your business. 

One eye of the master sees more than 
10 of the servants. 

The skilfulest man is scorned, if he be 
destitute of money. 

Money is that which art hath turned up 
trump. 

A good name keeps its luster in the 
dark. 

There 1s no companion like the penny 

He who serves well need not be afraid 
to ask his wages, for his own merit gives 
him boldness.—s ystem. 
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How to Create More Business. 











Written expressly for The Jewelers’ 


Circular by Robert Francis Nattan. 




















Making a Market for Jewelry Novelties. 


A DVERTISING is resultful and profit- 
able in proportion to its intensity, 
timeliness and 
Many announcements fail because 
they appear at an inopportune time. 
The advertisement which 1s 100 per cent. 
avis indeed, but 
tising efficiency can certainly be increased. 
to bring about 


continuity, attractiveness, 


retail 


ethcient 1s a rara acdver- 


Creative ability does much 


this result. Creative ability means, not 
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REPRODUCTION OF WIRELESS TELEGRAM GIVING 
WEATHER REPORTS PASTED ON SHOW WIN- 
DOWS DAILY BY AN ENTERPRISING FIRM. 
the power to make something out of 
nothing, because only the Supreme Creator, 
Himseif, can do that, but the ability to 
selling opportunities, to encour- 
people want things, 
wants or new wants, 


originate 
age buying, to make 
whether they be old 
whether they be necessities or luxuries. 
The retail jeweler by means of this 
faculty can certainly increase his sales at 
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SAME FIRM’S BUSINESS CARD. 


Eastertime quite considerably. The 1n- 
crease must be effected through the power 
of creative ability and suggestion. The 
writer, in the issue of Feb. 3. tried to show 
how the retailer could use Valentine’s Day 
as a means of selling more jewelry, by 
demonstrating to the public, through the 
instrumentality of correct advertising, the 
superiority of a piece of jewelry as a Val- 
entine gift. 


\ box of candy made | 


by a maker with 





a well-known name costs nearly a dollar, 
and generally lasts only a very short time. 
A serviceable ornate jewelry trinket could 
be purchased for the same price and would 
last a liietime. 

There is an opportunity here for the 
manufacturer, let it be understood, to use 
the creative ability of his designers to turn 
out timely and appropriate novelties tor 


all occasions that occur during the year. 





Why should a jeweler figure that the 
Christmas season is his only selling oppor- 
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Brisk Trade in Precious Stones 
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Tins cmpliasizes our faith in the diamond 
market. We have made many new additions 
tv our stock and invite vour inspection and 
comparison 


A Diamond Is Today's Best Investment 


Julius Goodman 


3 South Mam 
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AN EDITORIAL PUT TO GOOD USE. 
tunity? Let creative power make other 


selling occasions. 

The writer remembers when the sale of 
rosary beads, tor example, by retail jewel- 
ers was unheard of. Dealers in ecclesias- 
tical controlled this business ex- 
clusively. 

It was THE JEWELERS’ CIRCULAR, if we 
remember correctly, which first showed 
the trade the opportunities along this line, 
and the result is that rosary and 
other ecclesiastical goods are now carried 
very extensively and sold profitably by the 


goods 


beads 


ail jeweler. 
The manufacturer got busy and pushed 
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was informed that in this 
16,000,000 


them when he 
country alone there are over 
Roman Catholics who buy rosary beads. 
They buy taem to use themselves and they 
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at minimum prices as are those who call 
in person. * 


cisco, assures prompt service and a min- 
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: Photographs of such pieces as may be of 
interest, and within the range of price 
that may be specified, will be sent upon 
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CONSERVATIVE AND EFFECTIVE, 


buy more expensive ones to present as 
e1ftts. 

For the Easter season these articles make 
a most timely gift, but there are other 
lines which could be called to the public's 
attention with equal profit. Canadian 


a 
PLATINUM 16K.22K. 
















Nearly every 
one, some day 
or other, buys 
Or wears a wedding ring. 


“QUR WEDDING RINGS 
INSURE HAPPY MARRIAGES” 


THE A.D. FOSTER CO, 


HERALD BLDG. 


EL PASO, TEX. 
























FUNEREAL LOOKING FOR A WEDDING 


RING ADVERTISEMENT. 


RATHER 


jewelers reach out after the Easter trade 
with great They win, because 
they study conditions and do human in- 
terest advertising in the newspapers, etc. 
They illustrate an attractive line of novel- 
especially for the Easter 


Success. 


ties designed 
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Retail Advertising Department. 








season. Many of these novelties have a 
topical interest. 

What is the matter with the much 
vaunted American enterprise? We can 
certainly do the same, or are we too ready 
to say “it is not worth while,” as many 
American manufacturers said when South 


- 


America almost begged them to sell to her: 
We must make business, if we want it, but 
we do not have to make it out of notlitny 
because we already have the raw matertai, 
in the shape of opportunity and the occa- 
sion. Jt is wonderful indeed what an effect 
an occasion has on the mind of the public. 

A large audience seated in a _ theater 
watching a moving picture drama suddenly 
beholds, for instance, the Statue of Liberty 
and howls with effervescent patriotism! 
The same persons can sail past the Goddess 
of Liberty every day and hardly give it 
any notice at all. 

Why is it? 

Psychology answers the question. It is 
the occasion. Wise advertisers are aware 
ot this and make their plans accurdingly. 
Confidence is not deac—it has simply been 
stunned by the fright of wax and the fright 
of Federal investigation. A little more in- 
itiative and timely action will increase busi- 
ness and dispel mucl: of the existing pes- 
simiism., 

An Editorial Put to Good Use. 

Julius Goodman, Memphis, Tenn., as 
shown by the accompanying announcement 
reduced from 7% inches, double column, 
is working to correct any erroneous im- 
pression the public may have gotten from 
newspaper reports that the price of dia- 
monds was on the wane. Mr. Goodman, 
after reading an editorial in | HE JEWELERS’ 
CIRCULAR refuting by clear proof the pub- 
lished statements of certain newspapers in 
regard to the diamond market, prepared 
some data for his local newspaper and sent 
it to the editor with the result that a live, 
authentic article was published under the 
caption, “Brisk Trade in Precious Stones.” 
This item, as will be seen, was then quoted 
and used by Mr. Goodman in his advertis- 
ing. ‘The diamond is to-day’s best invest- 
ment” is certainly as timely and strong a 
catch phrase as could have been used at 
the present time. 

Bringing the Public Into the Store by a 
Novel Feattre. 

Wireless stations are now very com- 
mon in jewelry and other stores, and 
those who are using them find that they 
serve as an eftective advertising fea- 
ture as well as a means of getting abso- 
lutely correct time. One firm in Muiddle- 
town, N. Y. (Hulse Bros.), pastes on the 
show window every day a wireless tele- 
gram giving the weather reports. The 
amount of interest which this simple de- 
vice has aroused is remarkable. Every- 
body stops to read the reports, and inci- 
dentally inspects the stock on display in 
the window. The same firm distributes 
cards containing on one side the wireless 
code and on the other the firm’s name and 
address. Those who receive the cards are 
requested to study the code and when pro- 
ficient call and send a message from the 


store to whomsoever they wish. It is said 
that at least 20 people call every day to 
watch the operation of the wireless. The 
advertising advantage of this plan is very 
great, as will readily be apparent. 
Dignified Mail Order Advertising. 

The advertisement of Shreve & Co., San 
Francisco, Cal., shows how the concern is 
appealing to its out-of-town patrons. The 
announcement promises to send _ photo- 
graphs of such pieces as may be of interest 
to prospective buyers. 

A Post-Holiday Booklet. 

There is some thought behind the pub- 
lication of a neat little booklet issued by 
the H. Morton Co., Oakland, Cal., just after 
the holiday season. The booklet measures 
34% by 6% inches. There is no adver- 
tisement on the cover pages whatever, The 
front cover shows the advent of 1915, alle- 
gorically depicted in the form of a smiling, 
winged, healthful youngster. On the right 
and just below his figure is the salutation 
“Hello !” 

The cover is printed in black and salmon, 
the inside pages being printed in black. 
The first inside page describes, under the 
caption “Something New,” an _ attractive 
line of brooches and silverware, which are 
illustrated on other pages by means of at- 
tractive half-tone plates. The last page 
tersely describes the brooches, the illus- 
trations of which are numbered to corre- 
spond with the description. 

A rather odd feature of the booklet, how- 
ever, is the fact that no prices are men- 
tioned in the description. The concern 
may have a good reason for this, but ordi- 
narily it would be inferred that the quo- 
tation of prices would materially increase 
the efficiency of such a booklet. It may be 
that the latter is distributed to a very high- 
class clientele, who are not so particular 
about prices as they are about exclusive- 
ness of design, workmanship, etc. Even 
such a case would hardly justify the elimi- 
nation of prices altogether. “Prices range 
from $—— to $——” could be printed in 
some part of the book if the respective 
pieces illustrated were not priced individ- 
ually. 

How a Baltimore Firm Turned Human 
Curiosity Into Dollars and Cents. 

Much has been written on the way in 
which the different holidays that occur 
throughout the year may be turned to 
pecuniary advantage. The main holidays 
which lend themselves especially to in 
genious plans of this kind are, of course, 
the Christmas season, New Year’s, St. Val- 
entine’s Day, Easter, Independence Day, 
Labor Dav and Hallowe’en. 

For Valentine’s Day the Castleberg Na- 
tional Jewelry Co., of Baitimore, Md., 
adopted a very original and effective ad- 
vertising plan by distributing through the 
mails regulation-size red valentine post- 
cards printed in black and yellow. On the 
obverse side were shown, linked together 
by a ribbon, several small hearts, and the 
ribbon and one large heart formed the 
right and left parts of the border. The 
hearts themselves, as well as an attractive 
outside border, were printed in black. On 
the reverse side, under the caption “A Val- 
entine Message to You,” was pasted down, 
folded and sealed to resemble an envelope, 
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the message. The latter was printed on 
white reticulated paper. No advertising 
whatever appeared on either side of the 
valentine card. Conventionalized cupids in 
messenger-boy toggery are shown in the 
act of presenting the message. Upon open- 
ing the latter the following advertisement 
comes into view: 
To you we send this message— 
A note of explanation; 
News ot interest follows— 
It’s a change of our location. 


Perhaps you didn’t know, 
And to impress you we'll repeat 
That on and after March Ist. 
We'll be on Baltimore Street. 


A new store we've erected, 
Where we'll display our stock— 
You'll find us ever ready 
“At the Sign of the Big Clock.” 
*lease keep in mind the address, 
It is just—-322 
West Baltimore Street—near Eutaw. 
[t’s convenient for you, too. 


You won’t forget it, will you? 
It won’t escape your mind; 


We welcome you to call on us— 
Come! Be our valentine. 


Twenty-five thousand of these valentines 
were distributed Feb. 13, so that 25,000 
Baltimoreans received them in their morn- 
ing mail on Valentine’s Day. Human cu- 
riosity alone was relied upon to prompt the 
recipient to open this small envelope, and 
incidentally to read the jeweler’s announce- 
ment. Nat C. Wildman, director of ad- 
vertising for the firm, says that he re- 
sorted to this original plan to convey the 
news of the firm’s change of location to 
the public, in conjunction with the liberal 
use. of newspaper space, because he realizes 
that the waste-paper basket very often re- 
ceives the greater part of circular letters. 

His plan is certainly an original one and 
2. marked deviation from the usual hack- 
neyed methods of communication. 


Just to Make ’em Remember You. 

A good scheme to enliven business is the 
following: To a judiciously selected list of 
persons enclose with a well-written letter 
a card entitling the recipient to receive, 
upon calling in person at your establish- 
ment, a silver-plated match box. (These 
may be bought cheaply in 500 lots.) A 
jeweler in Pennsylvania has adopted this 
little plan quite successfully. The match 
box is of the new kind, into which the 
matches which are distributed free by so 
many concerns may be inserted conveni- 
ently. The front cover shows a raised de- 
sign of a large diamond. The jeweler’s 
name is printed under this. A letter sent 
by this jeweler read as follows: 


Dear Sir: If you will drop in and pre- 
sent the enclosed card next time you 
are passing our establishment, we shall 
be glad to present to you a little mark 
of appreciation for courtesies which 
you have extended to us during the 
past. 

Wishing vou every success, we are, 

Yours very truly, 








When business is not what it ought to 
be you have greater reason than ever to 
read your trade paper carefully. 
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WADSWORTH WATCH CASE Co. 


Factory: DAYTON, KY. 


NEW YORK CHICAGO 
15-17-19 Maiden Lane Columbus Building 
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| Measurement of Time and Tests of Timepieces. 


From The Circular of the Bureau of Standards, Washington, D. C. 























METHODS OF TESTING WATCHES. 
HE tests of high-grade watches will 
consist of the determination of their 
daily rates* under the various conditions 
for which they are adjusted. To the re- 
sults will be applied several criteria to de- 
termine whether the performance of the 
watch is such as might be expected from a 
properly adjusted timepiece, and certificates 
will be granted if the rates are within cer- 
tain limits. The daily readings of the 
watches are made by the use of a telescope, 
which can be sighted on the watches 
through the glass front of the _ testing 
room, and are recorded on a chronograph, 
connected to the electric seconds contact 
of the bureau’s mean-time clock, by tap- 
ping a telegraph key when the second hand 
reaches the 5&th, 60th and second second- 
hand marks on the dial. It is easily pos- 
sible in this way to obtain the correction 
of the watch each day within 0.1 second. 
As the readings.are made at the same 
point on the second-hand dial each day, 
any error in graduation of the dial or ec- 
centricity of the position of the second 
hand is avoided. Furthermore, the com- 
parisons being made at the same time each 
day, within a few minutes, the 24-hour rate 
is obtained at once without further correc- 
tion, other than for the small variation in 
the correction of the comparison clock, 
which is checked daily. The watches are 
wound at the same time at which they are 
read, so that the variations from isochro- 
nism are not introduced into the regular 
dailv readings. 
1]. POSITION TEST. 

The better grade of watches are usually 
adjusted for three or five positions, to 
isochronism, and for temperature varia- 
tions. While a few adjusted watches made 
in this country are adjusted to two, four or 


*Throughout this circular the term “rate of a 
watch’? has been used as meaning the amount of 


time, more or less, than 24 hours which the watch 
indicates in 24 hours, or the amount the watch 
“‘gains’’ or “loses” in a day, as the words are 


, 


ordinarily used when applied to timepieces. 


al 


s1X positions, the three and five position 
adjusted watches are by far the most com- 
mon. Accordingly, two classes of tests 
have been adopted, for the five-position 
and three-position watch, respectively. The 
five positions for which adjustments are 
made are with the watch vertical and the 
stem or pendant up, with the pendant 90 
degrees to the right and 90 degrees to the 
left of the first position, and with the 
watch horizontal with dial up and with 
dial down. The pendant right and left po- 
sitions are omitted in the three-position 
adjustment. 

The test of position adjustment, there- 
fore, consists in running the watches for 
several days in each of the five or three 
positions. This test is made at as con- 
stant a temperature as possible in order to 
eliminate from this position test as much 
as possible any irregularities due to tem- 
perature variations. The rates for several 
days in each position are taken in order 
to aseertain the degree of uniformity of 
the rate on successive days, one of the best 
tests of a well-made watch. This quality 
is most simply expressed by the deviations 
of the rates of the various days in any 
one position from the mean of those rates, 
and to this deviation of the rates is ap- 
plied a tolerance, as the first criterion by 
which the watch is judged. 

Inasmuch as it has been found, both in 
tests made at the Bureau of Standards and 
abroad, that nearly all watches have a 
steady progressive change in rate, usually 
a slowing up of the rate, it is desirable, in 
the position-adjustment tests, to eliminate 
this progressive change of rate, so far as 
possible, in order to determine the true 
precision of position adjustment or to sepa- 
rate the one from the other. This is done 
by repeating the series of position tests 1n 
the reverse order. The mean of the two 
sets of rates thus determined in each posi- 
tion is then taken as the rate of that posi- 
tion. The differences between the mean 
rates of the two periods in the same po- 
sition will give the progressive change in 


rate for the period covered by the time in- 
tervening between the middle of each of 
the two periods. Allowing three days to 
each position period, this gives six days in 
which the watch is run in each position; or 
30 days for the five-position watch and 18 
days for the three-position watch are de- 
voted to the test of the position adjust- 
ment and of the uniformity of and pro- 
gressive change in the daily rate. 

The accuracy of the position adjustment 
is judged primarily by the deviations of 
each of the means of the two sets of rates 
for each position from the average of all 
five of these mean rates. As a further 
limitation upon the allowable variations of 
rates with changes of position, certain tol- 
erances are applied to the largest difference 
of rate of any two positions, and smaller 
tolerances are allowed for the differences 
of the three most important positions—the 
vertical, pendant up, the horizontal, dial up, 
and the horizontal, dial down positions. 

The progressive change in rate, shown in 
the differences between the rates of the 
first and the second periods, when the 
watch was in the same position, will be, 
therefore (in the five-position test), the 
change occurring in 27 days for the ver- 
tical, pendant up position; that in the ver- 
tical, pendant right position will be the 
change in 21 days; that for the vertical, 
pendant left will be the change in 15 days; 
while the change in the horizontal, dial up 
and horizontal, dial down positions will be 
that for nine and three days, respectively ; 
or the mean of the differences for the five 
positions will, on the average, represent the 
change of rate in 15 days. 


2 ISOCHRONISM TEST. 


The test of th eadjustment of a watch 
for isochronism, or the uniformity of rate 
throughout the day, is made by taking 
readings of the watch at three-hour inter- 
vals or less until the watch runs down. 
This test is carried out in the vertical, pen- 
dant up position, as it is the position in 
which the watch ‘s carried, and therefore 
the position in which the question of 
isochronism is of most interest, although 
a nearer approach to true isochronism can 
usually be obtained for the watch in hort- 
zontal positions. The results of this test 
will be shown graphically in the form of a 
the certificate, and may 
total amount that 


curve accompanying 


7 . ‘ 
be used to ascertain the 
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Vv. 1. EF. 


‘*’'The World’s Best Watch Glass’’ 








The Label of Quali 
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Your jobbers are able to execute all orders for V. IT. F. Glasses, with serv- 
ice and quality fully maintained to previous standards. 


HAMMEL, RIGLANDER & CO. 


IMPORTERS 
47 Maiden Lane, New York 


P.S.—The dearth of Watch Glasses in the United States resulted in the importation of some glasses intended for use as 
Watch Glasses. Examination of these so-called Watch Glasses by the discriminating user will 
prove the unqualified superiority of the V. T. F. Glasses. 
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the watch has gained or lost at any time 
after winding. In this test the watch will 
be allowed to run down (except in the case 
of watches running over two days on one 
winding), although the first 24 hours is the 
only period for which the adjuster may be 
expected to attempt to secure isochronism, 
as any attempt to obtain isochronism for a 
longer period would usually be at a loss of 
isochronism in the first 24 hours. The ob- 
jects of carrying this test out for a longer 
period than that for which the adjustment 
is made are to show more vividly the value 
of the isochronism adjustment in the first 
24 hours, to make the user of the watch 
realize the importance of regular winding, 
and to indicate what deviations he may ex- 
pect in the rate of the watch if it is not 
wound regularly. The character of these 
deviations of rate after the first 24 hours 
varies considerably, depending upon the 
methods employed to secure isochronism. 
Sometimes a sharp reversal of the rate will 
take place within a few hours of the 24th 
after winding, while in other watches the 
rate will continue in the same direction as 
for the first 24 hours but will be greatly 
changed. The hourly rate often increases 
as much as five or 10 times the earlier rate 
(“rate” here being understood as_ the 
amount by which the indicated time differs 
from the true elapsed time). 

In Figs. 2 and 3 are given typical ex- 
amples of isochronism curves of watches 
well adjusted for isochronism during the 
first 24 hours after winding but showing 
marked changes in rate shortly after the 
24-hour point. The amount in seconds 
gained or lost since winding is shown by 
the vertical ordinates of these curves, while 
the time in hours since winding is plotted 
horizontally. <A straight line has been drawn 
through the 0 and 24 hour points of the 
curve, and represents what true isochro- 
nism for the observed 24-hour rate would 
have been. The vertical differences between 
this staright line and the curve are a 
measure of the isochronism error. In 
Figs. 4 and 5 are shown isochronism curves 
of watches having relatively poor iso- 
chronal adjustment for the first 24 hours 
(outside the tolerance set for the class A 
test), and showing irregularities of rate 
after the 24-hour point. 

3. TEMPERATURE TEST. 


The position and isochronism tests are 
carried out with the watches, kept at a 
temperature between 28 and 30 degrees C. 
(82 to 86 degrees F.), in a constant-tem- 
perature room controlled by a thermostat. 
This temperature is assumed to approxi- 
mately represent the temperature of the 
watch in a man’s pocket, and is nearly the 
temperature at which the position adjust- 
ments were made at the factory. For the 
tests of the temperature adjustment the 
watch is run for five days each at the 
temperatures of 5, 20 and 35 degrees C. 
(41, 68 and 95 degrees F.). These tests 
are likewise made in a room under ther- 
mostatic control. 

In the interpretation of the results of the 
tests of the temperature compensation it 
should be kept in mind that it 1s prac- 
tically impossible at least with the usual 
steel and brass balance wheel and steel! 
hairspring, to reduce the variation of rate 


with temperature to a uniform, linear func- 
tion, and at the same time keep the change 
of rate small. The variations that take 
place usually follow approximately the 
form of a parabola, and it is the aim of 
the watchmaker to so adjust the timepiece 
as to bring the point of maximum rate, or 
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Example of isochronism curve of a watch well 
adjusted for isochronism for the first 24 hours 
after winding (isochronism error + 0.2 sec.) but 
showing a marked decrease in rate after 24 hours. 


the “temperature of compensation” of the 
parabola, at about the ordinary tempera- 
ture at which the watch will be used, and 
to make the rates at lower and higher 
temperatures, while necessarily somewhat 
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Fic. 3. 

Example of isochronism curve of a watch well 
adjusted for isochronism for the first 24 or 28 
hours after winding (isochronism error + 0.5 
sec.) but showing a marked reversal of rate after 
the 28-hour point. 


slower than at the medium temperature, as 
nearly alike as practicable. The conse- 
quence is that, with a given balance wheel 
end hairspring, practically all the adjuster 
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can hope to accomplish is to make the rate 
at the high temperature (usually 90 or 95 
degrees F.) the same as at the low (gen- 
erally about freezing temperature or a few 
degrees above), and let the rate at the 
medium temperature be what it may. The 
watchmaker, accordingly, is chiefly inter- 
ested in the difference of the rates at the 
low and high temperatures, and in the 
general slope and flatness of the curve 
representing the variations of rate, while 
the user of a watch, on the other hand, is 
chiefly concerned in knowing what the 
watch’s rate is at the various tempera- 
tures, or the slope of the curve from the 
low to the medium temperature and from 
the medium to the high temperature. 

To meet these two requirements the re- 
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Fic. 4. 
Example of isochronism curve of a watch poorly 
adjusted for isochronism (isochronism error — 4.l 


sec.) and exhibiting a steady increase in rate after 
the 24-hour point except for a reversal of rate 
in the last hour before the watch stopped. 


port of the temperature test will give, first, 
the change of rate per degree centigrated 
from 5 to 35 degrees C. (41 to 95 degrees 
IF.) to show the degree of success of the 
adjustment for temperature, and then will 
also give the change of rate per degree 
from 5 to 20 degrees C. (41 to 68 degrees 
F.) and from 20 to 35 degrees C. (68 to 95 
degrees F.), to show the variations of rate 
which the user may expect in the watch with 
temperature changes. The first slope (frem 
5 to 35 degrees) and the difference be- 
tween this and the second slope, from 8 
to 20 degrees C., as measuring the general 
slope of the curve and its flatness, re- 
spectively, will be used as criteria by which 
to judge the performance of the watch for 
its accuracy of temperature compensation. 

In Fig. 6 are shown parabolic curves in 
solid line, illustrating the limiting varia- 
tions allowable under the class A toler- 
ances given herewith for the change of 
rate with change of temperature; that 1s, 
when the rate at 35 degrees C. 1s six sec- 
onds faster and six seconds slower than that 
at 5 degrees C. or 0.20 second per 1 degree 
C.. and for the rate at 20 degrees C., 7.5 
seconds faster and 1.5 seconds faster, re- 
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N a storeful of fine goods, the HOWARD 


Watch stands alone as the jeweler’s one 
article of known class for men. 


Even the jeweler who puts his best foot for- 
ward in trying for the women’s trade, too often 


keeps his HOWARD Watches hid in the safe. 


The way to get sales of HOWARD Watches is to 
show the watches. Nearly every man in town is possessed 


of the desire to own a HOWARD. 


You can sell them their HOWARDS—or they may 
buy them somewhere else. 


KE. HOWARD WATCH WORKS 
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Howard Watches 
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spectively, than that at 5 degrees, which 
are the limiting rates for an excess of the 
change of rate per 1 degree from 5 to 20 
degrees over that from 5 to 35 degrees ot 


0.30 second per degree. In these curves 
temperatures are plotted vertically and 
daily rates in seconds horizontally. In 


broken lines are shown the correspond- 

ing limiting positions under the class Bb 

tolerances. In these curves the rate at 

medium temperature is faster than at low 
| ~ ] > - } . 

and high temperatures—the usual case. A 

watch, however, 


would not be rejected 
which gave the reverse performance if it 
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Example of isochronism curve of a watch poorly 
adjusted for isochronism (isochronism error — 4.1 


sec.). The daily rate is only + 0.3 sec. but during 
the first 24 hours it is in error by more than two 
seconds and in the 12 hours after the 24th it gains 
10.5 seconds. 


is shown the curve (1) of an exceptionally 
well-compensated watch having a brass and 
steel balance wheel, and in II the curve 
of a watch giving an average performance 
within the class A tolerances. 

SIZES OF WATCH MOVEMENTS. 

In indicating the size of watch move- 
ments in the application for a test, the 
following table of sizes should be fol- 
lowed, The size numbers are based on 
the number of thirtieths of an inch by 
which the diameter of the movement ex- 
ceeds 15/30 inch. 

REGULATIONS GOVERNING THE TESTING OF 

WATCHES—GENERAL. 

1. Classes of Test—Pocket watches will 
be received for rating under two classes 
of tests, designated as class A and class B. 
Class A is intended for watches of the bet- 
ter grades which come under the designa- 
tion “Adjusted for five positions, tempera- 
ture and isochronism.” Class B is intended 
for watches which are designated as “Ad- 
justed for three positions and temperature.” 
Watches of either class may be submitted 
for rating in the other class of test than 
that under which they are designated, if 
desired. A watch which has been sub- 
mitted for test under class A will be 
awarded a class B certificate, if the party 


submitting it so desires, in case its per- 
performance does not meet the require- 
ments of class A but does conform to 
those of class B. The request for a class 
B certificate under such circumstances must 
be made, however, when application for the 


Diameter 
Size 
In fractions In decimals In milli- 
| oOfaninch = ofan inch meters | 
= | 
1s 123 1.767 44.87 
16 13} 1. 700 43.18 
T 14 132 1. 633 41.49 ° 
12 132 1. 567 39.79 
10 ]} 500 = 38.10 
8 +6 1. 433 36. 4 
6 133 1. 367 34.71 
4 4} 1°. 1. 300 3. 02 
’ 2 1. 1. 23 31.33 
0 1.5, 1. 167 29. 63 
00 | “a i. 148 28. 79 
000 | 13; | 1.100 27.94 
0000 | 135 1. 067 , 27.09 
00000 | iy, 1.02 26. 25 
000000 | 1 1.000 25.40 


SIZES OF WATCH MOVEMENTS. 


test is made. In such cases the full fee 
for a class A test must be paid. In addi- 
tion to the class B certificate a report will 
be rendered showing wherein the watch 
failed to conform to the class A require- 
‘ments. 
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B tests will begin 14 days later in each 


case. 

3d. Cases or Mountings—The watch 
movements may be mounted in regular 
cases of either open face or hunting style, 
or they may be submitted in exhibition or 
“skeleton” cases if fitted with dust-proof 
covers and provided with a stem for wind- 
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Fic. 7. 
Temperature curves of watches. Curve J is that 
f an exceptionally well compensted watch with a 
brass-steel balance wheel; curve JI shows an 
average performance of a watch meeting the re- 
quirements as to temperature compensation for a 
Bureau of Standards class A certificate. 
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Fic. 6. 


Curves showing the limiting variations of rate with temperature allowable under the Bureau of 


Standards t 


A and B, respectively). 


2. Time of Tests—The test under class 
A will require 54 days; that under class B 
will require 40 days. Tests will be held 
four times a year, the class A tests begin- 
ning on the second Tuesday in January, 
April, August and October, while the class 


lerances for a watch to receive a class A or class B certificate (indicated by curves 


ing the watch. If watches are submitted 
mounted in regular cases, the name of the 
maker and the maker’s number of the case 
will be given on the certificate, unless re- 
quest 1s made to the contrary. 

4. Application for Test—Application for 
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Quality—Price—Service and Satisfaction is Our Guarantee 


to EVERYONE who buys TOOLS, MATERIALS, JEWELERS’ SUPPLIES and OPTICAL GOODS from The E. & J. 
SWIGART CO. All orders, large or small, carefully and correctly filled and promptly shipped in the quickest and best manner 


possible. 





LR. 485. 0.B. class 3 


Width, 20. Strength, 2%. 





E. & J. S. Balance Staffs C. Cyd , S, | 


American made. 1 
ee ee... ave xcsceseseeseeneteul $1.00 ) S ; 
Genuine Factory Staffs and Jewels f 
we carry for every make of American f 
watch, and sell them at the lowest 








factory prices. Train material ant ————— 
stem wind parts we have in genuine 

only and do not have a piece of im- E.& J. S. MAINSPRINGS 
ported material in our stock. Our large Our standard spring, which we guar- 
stock enables ug to fill all orders at once. antee, and one that we have sold for 


years with uniformly good results. We 
if i d a a for practically all —- and 

grades of American watches. They are 
All prices not speci ie coiled and packed one-half dozen in a 


Net paper, and each spring is wrapped in 
anti-rust paper. Each wrapper is 


marked with style, width and strength 
are less 6% for cash of spring it contains, which makes a 


handy reference. 
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’ Per doz,, $1.25. Per gross, $14.25, 
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Don't Overlook This Fact 
A New Attraction for Your Show Window Our new improved ALRITE Finger Piece Eyeglass mounting with durable extra weight 


and large diameter coil spring which can be taken off and replaced without removing 
screw, is now one of the very best in use. It is made from 12K, 1/10 stock and the 


12 Beautiful Genuine Hand Painted Water-Color Advertising : , 
Cards, worded to draw attention to 12 different features of the Price is only $6.00 per dozen. ARANTEED 
jewelry business. Price, $2,00 Per Set. COMFORT AND SATISFACTION GU T 





Re ot. Lathe Combination A 
‘ $68.50 Net Cash 














d Genuine Webster-Whitcomb Lathe 
With 10-chuck combination, 


Perfect construction in every detail. Made of the best steel. 
Has hard spindles running in hardened steel bushings. Absolute 
concentricity of cone, body, thread and hole. Full nickel-plated. 


cE} Foot-Wheel No. 15 
Best in the market. 
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PIVOT GRAVERE 
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Solid Oak Bench No. 1 





. s This bench is made of thoroughly seasoned lumber 
Extra Quality Pivot pn sgeoten . T™ and ggg 5 the _ cabinet — Will 3 wine 
Superior pivot gravers are the best that can made. ey or split. as ten drawers that lock automatically; 
are sony bast and hold their points much longer than the average apron drawer, vise rest and chalk box. Dimensions: Countershaft No. 9 
graver. 43 inches long, 26 inches deep and 40 inches high. Full nickel plated. 





Outfit B. Same Combination as above with Moseley Lathe No. 2-——-$68.50 Net Cash 


USE OUR MAIL ORDER DEPARTMENT for RUSH ORDERS; you will be agreeably surprised at the quick and satisfac- 
tory way your orders will be returned to you. OPTICAL PRESCRIPTION WORK DONE RIGHT and returned the same 


day. 


THE E. & J. SWIGART CO., Merchants Building, CINCINNATI, OHIO 
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the test of a watch must be made in ad- 
vance of the beginning of the test. The 
application should be made on a _ blank 
which may be obtained from the Bureau 
upon request. A separate blank must be 
made out for each watch submitted, and all 
the information requested concerning each 
watch must be furnished so far as avail- 
able. 

5. Winding Before Test—Watches de- 
livered personally or by messenger con- 
siderably in advance of the beginning of 
the tests will be kept wound regularly until 
the trial begins. Watches shipped to the 
bureau, upon being unpacked, will be 
wound and set. .All watches will be kept 
in the vertical, pendant up position until 
the beginning of the trial. 

(To be continued.) 





A Watchmaker’s Criticism. 


YANKTON, S. Dak., Feb. 24, 1915. 

Editor THE JEWELERS’ CIRCULAR: 

THINK as a whole employers in the 

jewelry business are a sorry lot. Most 
of them have a gun and a bird dog, and use 
them more than they attend to business; 
and right here I wish to say, they will pet 
and encourage the dog to do anything, and 
kick the life out of a watchmaker if he 
attempts to make a suggestion. 

The trouble is, the employer doesn’t take 
into consideration that a real conscientious 
workman likes to use his own ideas some- 
times and don’t like to have a bonehead 
standing over him all the time trying to 
tell him how to do a thing when he doesn’t 
know himself. 1 think there is some room 
for reformation in the ranks of employes, 
but reformation is no word to use regard- 
ing employers. 

Most of them treat their men like a piece 
of machinery. A watchmaker that is con- 
scientious has a heart; but, of course, a 
poor workman doesn’t care what the boss 
says or what or how he does things. It all 
goes in one ear and out the other. Of 
course, this kind of man makes it rather 
hard on a man who is honest and tries his 
best to treat his employer justly. There is 
certainly room for a great change on the 
side of the employers. G. R. H. 








The Trade Journal. 


Or of the first things I did was to look 

up the matter of trade papers and to 
subscribe to some of them; and then I took 
pains to read those papers, because I be- 
lieved that the people who got them out 
drew upon the best brains in the country 
to make their papers worth reading. I did 
not stop with perusing the regular reading 
matter. I went right through the adver- 
tising pages, and in those pages I found as 
much of value as elsewhere. I have picked 
up many new lines of goods in this way 
that I would not give up for several times 
the cost of the journals. The dealer who 
can’t make it pay him handsomely to buy 
and read the trade papers is sadly behind 
the times and needs them more than he 
realizes—From “Making a Drug Store 
Pay,” by Frank Farrington. 





The man who worries about the other 
fellow’s business and not enough about 
his own dies without anybody worrying 
very much about him. 
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Watchmakers and Their Employers 
Suggest Plans for Increased Efficiency 


An Unbiased Presentation of the Opinions on Both Sides. 


Compiled Expressly for The Jewelers’ Circular 





























(Continued from tissue of Feb. 3.) 
(No. 95.) 

URING my 30 years of service at the 
bench I have worked for several dif- 
ferent men, averaging from five to eight 
years’ service with each one. IL have always 
tried to earn a few dollars more each week 
than I was paid for, and | can say that | 
never yet have asked for a raise of wages. 
I am not earning as much as some men, 
but I am making a living and some to 
spare; last Christmas my present employer 
gave me $75 in cash as a gift. His plan 
of giving each employe a cash Christmas 
gift, and increasing tt each year as long 
as the workman stays with him, has re- 
sulted in few changes in his house in the 
last 10 years. True, he has his faults, but 
we ail have, and if we will develop a dits- 
position to pass by the trifles, instead of 
magnifying them, our paths will be 

smoother. D. W. N. 


* + * 
(No. 6.) 

An event which happened to me when 
i had just completed my apprenticeship 
came near turning me from my line of 
work. 

I wished to go to another State to work, 
and in answer to an advertisement in one 
of the trade journals I] sent my photo- 
graph as requested and finally obtained the 
position. This was in October, and every- 
thing went smoothly until the week before 
Christmas, when my employer informed me 
that my wages would be just half what I 
had been receiving immediately after the 
holidays. 

I suppose he thought because I was 
young and far from home I would have to 
take whatever he chose to pay me, but he 
was without a watchmaker the next day, 
as I packed up my tools and returned home 
at once. This incident shook my faith in 
jewelers and it took many years for me to 
have the confidence in them that J first had. 

This is the only gross injustice I have 
ever suffered at the hands of employers, 
and I hope none of my fellow-workmen 
has had a parallel case. R. C. H. 

+. o * 


(No. 7.) 

I have worked for some jewelers that 
expect a watchmaker to keep his nose at 
the bench every minute of his time, and if 
away from work, even when waiting on a 
customer, spending a little time over a sale, 
sharp looks would come from the pro- 
prietor, as much as to say, “Get through 
with your sale and get back to the bench.” 

This attitude is rather of the slave- 
driver order and, safe to say, a workman 
never stays long in a position of that kind. 

I have always tried to earn every dollar 
that was paid me and have refused pay 
for any time that I was not at my place, 
either from sickness or any other cause. 

I have always been paid well for my 


work, perhaps because I was always willing 
to help on any extra work that was to be 
done. 

I do not like the clock repair work and 
have always had more or less of it to do, 
but we cannot pick roses without thorns, 
and I consider clocks one of the evils of 
the trade, but dispatch them with all haste 
to have them out of the way. 

I have never been discharged from a 
position and have never been openly ac- 
cused of dishonesty, although the attitude 
of the proprietor of one place, when his 
cash was short, cast a shadow over the 
whole force for a few days. 

I think a good workman need not worry 
about getting all he is worth. I have 
worked for men who paid me more than 
I was earning for them at the bench, say- 
ing I was worth the difference in taking 
care of the business while they were away. 

A watchmaker can be a great help to a 
store if he 1s the right kind of a man, and 
just as great a detriment if he is careless 
and indifferent. ‘ 

! worked for one man who made the 
Statement that watchmakers were anar- 
chists, only doing about twice their wages 
each week. I showed him the watch record 
for the week just past, which when added 
up showed just three times my salary; I 
heard no more about anarchists. When I 
left this man’s employ he told me there was 
always a place for me at his bench. 

ws an 6. 
* * i 
(No. 8.) 

The things that are unreasonably ex- 
pected of a watchmaker are so numerous 
and would take so much space that I re- 
frain from enumerating but a small part 
at this writing. 

My opinions will be taken from both the 
views of a watchmaker and proprietor, hav- 
ing served in both capacities, the present 
being that of proprietor. 

There 1s no question in my mind but 
that the best thereis in a man can be gained 
only when his attention is not distracted 
by things foreign to the work he has is 
hand. In small stores there is such a di- 
versified number of duties that must neces- 
sarily fall to the lot of the watchmaker that 
he must be up and down from his work 
almost continually. He may be occupied at 
one time in turning a staff, when Bill Smith 
comes in and addresses him in regard to 
the weather, or the purchase of a collar 
button, whereupon he gets up from his 
work to wait on Bill. In many cases he ss 
expected to do the manufacturing to a 
greater or lesser degree, repair and fit 
glasses, serve at the counter, trim windows 
and sweep floors. A watchmaker in such 
a capacity cannot deliver the best there is 
in him under these conditions, nor should 
the proprietor expect any great results. It 
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HE AMERICAN 

WATCH TOOL 
CO. have added 
new and especially 
designed machinery 
to insure accuracy 
in every detail of 
manufacture. It has taken 
years to organize and develop 
a force of workmen, whose 
long experience in the opera- 
tion of special machines is a 
guarantee of quality and per- 
fect workmanship. 
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IN COMPARING PRICES WITH OTHER LATHES, 
_ ; —_ LEARN THE DIFFERENCE IN SIZE, QUALITY 
SEGERRT AND DETAILS OF CONSTRUCTION. 


The Standard Lathe 


The Lathe 
of Quality 


Backed by Years of 
Development and Experience 





W ebster- 


Size of Whitcomb 











Lathe, with Taper Chuck Screw Chuck, 6-% in. Cemeent 


OVER 22,000 NOW IN USE Chucks, Tipover T Rest, 9 ft. Round Belting and Chuck 
. . Rn ee eee eee! a 

Accepted as the standard lathe for watchmaking and repair- LATHE, as above and 6 Wire and 2 Wheel Chucks (10 
ing. Special attention paid to the selection and treatment of SE ee ee sii hon 0 Si a antler anaes so «0 5 
material used in all wearing parts. Lathes are constantly grit y as above and 10 Wire Chucks (12 Chucks)....... 41.00 

: ! ‘th All sh , less Tailstock, deduct $6.50 from the above prices. 
reported doing service 15 to 20 years without repairs. Wire Chucks, each.......$1.00 Wheel Chucks. each. $1.00 


Snyder Chuck ........... 8.00 Universal Face Plate..... 9.00 


| THE 
[iC TOR: ENGRAVING BLOCK 
patenteo ISA RARE COMBINATION OF MAXIMUM 
QUALITY AND MINIMUM COST. 
Made by ADOLPH MUEHLMATT, the Manufacturer of the 
Famous REX and REXCINO Blocks. Z . 
THE VICTOR has all the Important Fea- 
tures of the Rex and Rexcino: Turntable, 
revolving on Ball Bearings, Improved Pad, 
34 Attachments, etc. 
Diameter, 5 in.; Weight, 15 Ibs.; Capacity, 
()} to 8 in. Price, complete with attachments, § 


$13.50 
Write for illustrated booklet 


workmanship guaranteed. 











Wholesale Distributers of 
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The Standard of File Excellence for Over 100 Years. All Genuine Grobet Swiss Files have the 
Rabbit Trade-Mark. Made in all shapes and cuts for Watchmakers, Jewelers, Silversmiths, etc. 


FOR SALE BY JOBBERS 


SUSSFELD, LORSCH & CO.” wili%s.c%2.7°%* 
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ts a case Of “Jack of all trades and master 
of none.” 

Is the larger shops or stores it is diff y- 
ent. Ihere are generally employed from 
two to five men whose business is good 
watchinaking. 
one man who does nothing but take in 


many mstances there is 


watches and give them out. The answer 
to this 1s generally the same—satisfactio) 

Another thing that impresses me as being 
very unreasonable is that there is, in many 
instances, too much expected of a watch- 
maker as regards the amount f work 
which 1s required of lum along his line. 
I-mean by this that he is expect 
out too many watches, with the result that 
if he is anxious to please he will fr 
quently rush through a job 1n- half the time 
tt should properly have, breaking material 
and otherwise making “the shortest way 
round the longest way home.” 

lf a 7¢ rhman has plenty, of ~) yp 7H 
watches he should not be expected to do 
clock or Ingersoll watch work. His effi- 
ctency must necessarily be affected in turn- 
ing froma fine watch to an alarm clock. 

There are many more things that might 
be mentioned in this direction. but it seems 
to me that the keynote to the best there ts 
in a man ts being constant to one thing 
and applying Jumself as far as possible 
without interruption. H. A. H. 

(THE END.) 





Exhibits Seen at the Exposition at Berne. 


OME very interesting exhibits were 
S seen at the National Horological Ex- 
position at Berne, notwithstanding the fact 
that the exhibitors numbered only tour. 
Among the firms whose displays attracted 
unusual! attention was that of Patek Phil- 
ippe & Co. One case contained 20 watches 
measuring from 10 to 20 lignes, comprising 
models usually sold in the ordinary course 
of manufacture. Ladies’ watches of 10, 11 
and 12 lignes were shown, both in hunting 
and open-face cases, engine-turned and 
plain, without decorations and with beau- 
tiful bascine and lentille cases, with Bre- 
guet dials. 

Large watches of 16 and 18 lignes were 
shown in open-face and hunting, bascine, 
Breguet and Empire styles. Watches were 
also shown of 20 and 22 lignes. Among 
these was a deck watch with a silver case 
and anchor escapement, silver dial and 
winding indicator, accompanied by a cer- 
tificate from the Geneva Astronomical Ob- 
servatory awarded for trials of the first 
class. This is the type of model furnished 
for the navies of the United States and 
Brazil. The firm recently obtained the 
grand prize at the International Naval Ex- 
position held at Genoa last year for watches 
of this kind. More than 60 watches were 
shown in double cases on discs of velvet 
and in velvet boxes. Many of these time- 
pieces were embellished by beautiful de- 
signs. These were shown in Renaissance 
designs in green gold, etc., and one was 
decorated with cloisonne flowers on black 
enamel. Remarkably beautiful was a watch 
of the bascine style magnificently embel- 
lished on the back with diamonds. Other 
watches here included one measuring eight 
lignes, with gold case and gray enamel, 


ornamented with lacework of platinum and 
one ot the same size in a plati- 


num case paved with brilliants; a 10-ligne 


diamonds: 


watch in platinum, paved with brilliants 
and emeralds, and others ot exceptional 


beaut) 
Conspicuous in this artistic horological 


display was the unique and complicate 


watch illustrated herewith Ch watch 
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COMPLICATED WATCH EXHIBITEQ AT THE HORO 
LOGICAL EXPOSITION HELD IN BERNE. 
ning train and the striking train. The 
phases of the moon are also indicated. 
This achievement in complicated horo- 
logical mechanism has necessarily three 
trains, each carried by its own barrel, one 
for the movement, one for the striking 
and one for the independent one-fifth sec- 
onds, in which the device equalizes the 
power so that the vibration of the balance 
is not affected when the chronograph 1s 
running. The piece is valued at 12,500 
francs. 


| 
i 
i 


This is the first introduction, by the way, 
of a winding indicator in supercomplicated 
watches. 

In the display were also other compli- 
cated watches, repeaters with and without 
chronograph and minute markers, with and 
without split-seconds, some of the usual 
thickness and others extra flat. Notable 
among these were an extra thin chrono- 
sraph and minute marker of 13 lignes, a 
minute repeater of nine lignes, a minute 
repeater with three perpetual calendars and 
phases of the moon, and a 12-ligne split- 
second minute marker. Bracelet watches 
of nine and 10 lignes were also shown, 


~ 


some simply and others elaborately deco- 
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rated. One bracelet watch of six lignes 
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The Vicissitudes of a Clock. 


, | . | ‘ 4 r 1 
bigs removal of the C. A. Clement Jewel 
ry Co., Kansas City, Mo., to its new 


sa 4 - ! ‘ ] | 41 1 ) 
Quarters iertt aeserted 1n at ld building 
ne of the city’s most cherished institutions 
il€@ OF ne civ s most cnerisned institutions 
he town clock. [t 1s the only tower clock 
the Clement company 


] 1 maint >. ' . 1 1 4 ae 
had maintained this clock and kept it going 


ne 


tor several years, and when the remova 
; .. ne 1, . any »@ , . — 

MOK place tne clock went awry Tor S* veral 
Gqavs untli the new tenant made arrange- 


| 


ments to give it proper and expert atten- 


This tower clock has a history still in- 
tertwined with the names ot leading 
1ewelers of Springfield, as if has been in 
the past. More than 25 years ago J. G. 
Willeke had a jewelry store in the build- 
ing recently known as the Clement build- 
ing. It was adjoining the public square, 
and Mr. Willeke erected a tower on it and 
installed a clock there, which he presented 
to the city. This early jeweler maintained 
the clock while he was in business there. 
But when he moved the clock was neg- 
lected. Meanwhile, however, the Drury 
College clock had served the purpose of a 
public guide to current chronological phe- 
nomena and the Willeke clock was half 
forgotten, people seeing it daily but not 
noticing it or its. silence. \fter a few 
years the clock again got attention, when 
the C. A. Clement Co. moved into this 
building. The clock was started running 
and it was regulated to tell the correct time. 
And so well did the Clement company suc- 
ceed with the clock that the old timepiece 
at Drury College faltered under the strenu- 
ous competition, hesitated, stumbled and 
finally quit altogether. For the past year 
the Drury clock itself has been silent. The 
recent few days’ somnolence of the Clem- 
ent building clock was hardly long enough 
to arouse the Drury clock, and, now that 
the new lessees of the building have 
planned to keep it going, with good time, 
perhaps the college clock will have to con- 
tinue its sleep, while that clock which sug- 
gests to every citizen of Springfield and 
community the pioneer and the present 
jewelry firm—the timepiece which seems 
to say to all, “A public service from the 
jewelry profession’—will continue to an- 


swer the question of time. 
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Consigning Your Old Gold, Silver and Platinum to a Concern 








You Do Not Know, Is Like Loaning Money to a Stranger 





ery full value for your shipments, with an agreement to prepay your package 
back to you, if check (by return mail) does not fully measure up to your expec- 
tations, has built the largest Jewelry Refining Business in this Country. 


For over 48 years the Goldsmith Smelter has stood “on the firing line” through war, 
panics, good times and bad; always prompt in the payment of shipments. Such 
service continued year after year, has built up a loyalty and confidence which could 
not have been obtained otherwise. 





Goldsmith equipment and facilities are so superior that there is no good reason why 
a jeweler should experiment with strangers. 


Send it by express and if our check 
by return mail is not satisfactory, your 








shipment returned at our expense. 








RETURNS FOR SWEEPINGS IN 5 TO 10 DAYS 





SELLING GOLDSMITH MOUNTINGS (10 and 14-K, Platinum-Tops, Platinum-Lined and 
All Platinum) WILL INCREASE YOUR BANK ACCOUNT. — Send for samples. 


GOLDSMITH BROS. SMELTING AND REFINING Co. 4 


ESTABLISHED 1867 


NEW YORK, 20 JOHN STREET 


CHICAGO SEATTLE TORONTO 
Madison and Wabash Green Building 24 Adelaide West 


























; ~ —~ ~ 
SSSS F : S 
AS : 
aS DSSS > 




















March 3, 1915. 


How to Obtain the Proper Length of a 
Pendulum. 





7" obtain the effective or theoretical 
length of a pendulum for a certain 
clock movement—that is, the distance of 
the bending point of the pendulum spring 
from the point of oscillation—it is, first of 
all, necessary to determine the speed of the 
escape wheel, says Franz Uhrwart, in the 
Leipziger Uhrmacher Zeitung. For this 
purpose count the teeth of the center wheel 
and third wheel and the leaves of the two 
pinions with which these wheels engage; 
find the sum of the number of wheel teeth 
and divide by the total of the pinion leaves. 
The product is the speed of the escape 
wheel; that is to say, at a complete revo- 
lution of the great or center wheel—conse- 
quently, in one hour—the escape wheel will 
make a number of revolutions equivalent 
to this figure. The number of oscillations 
for the hour is then determined by multi- 
plying the speed of the escape wheel by 
the number of its teeth and by two, because 
each escape-wheel tooth causes two swings. 
The process is exactly the same in dealing 
with a train with more than two wheels 
and pinions between the center wheel and 
escape pinion; in such case all the wheels, 
with the number of their teeth, are put in 
as factors above and all the pinions below 
the fraction line. The going parts intro- 
duced between the barrel and center pinion 
are not considered in this case, as they only 
influence the winding period. 

[If we have good reason to avoid taking 
the movement apart, we must attach to the 
escape pinion some kind of an immovable 
index—of wire, for instance—and deter- 
mine how often it turns on its axis while 
the minute hand is making one revolution. 
Observation for a shorter period might 
easily prove incorrect, for the reason, for 
instance, that the dial may not be evenly 
divided. The number found is multiplied 
as above by the number of teeth in the es- 
cape wheel, readily counted from outside, 
and also by two; or, briefly, with twice the 
teeth number. We obtain by this means 
also the number of swings for the hour. 
and must divide this by 60 to obtain the 
number of swings per minute, which we 
require for our purpose. 

It is generally known that the length of 
the seconds pendulum for Central Europe 
amounts to 994 mm. For this seconds pen- 
dulum, therefore, the number of oscilla- 
tions » for the minute 60; the length / 

994 mm. The length /° of a pendulum 
to replace it, which in a minute will make 
n’ oscillations, is found by means of the 
pendulum law, which says that the length 
of two pendulums is in inverse ratio to the 
square of their oscillations. Consequently 
theretore, 











l n’ ? 
l’ n? 
and 
ln 994 , 60 . 60 3578400 
l’ — a 
, 9° , -_ 
nm n Nt 


Any pendulum length can therefore be 
determined by dividing the constant 3578400 
(or its factors, 994 « 60 X 60, which are 
just as easy, or even easier, to remember, 


and sometimes enable the calculation to be 
made more readily) by the square of the 
number of pendulum swings determined 
for the still pendulumless clock per minute. 
lt is to be hoped that no one will become 
possessed with the idea of multiplying this 
square right out; this would unnecessarily 
add to the work. If, for instance, we de- 
sire to determine the length of a pendulum 
that is to make 140 oscillations per minute, 
the calculation may be stated with greatest 
simplicity when we write, 

994 60. 60 994 .3.90 
40. 140 7. 

142.9 
182.57 mm. 


‘ 
We attain our object even more quickly 
by directly applying the well-known time 
formula for a pendulum swing: 


ies l 
Ne 
g 
lf we introduce here t = ls and raise 
both sides of the equation to the square, 
we have P 
l 
“=f 
J 
and 
g 98] 
{= — —_— = 09.994 mm. = 994 mm. 
1 ) §H96 


For every other value of ¢—that is, for 
every other length of oscillation expressed 
in seconds, we accordingly find the length 
ot pendulum by multiplying the quantity 
994 by the square of the duration of an 
oscillation. If, for instance, 150 swings 
per minute is to be considered, 150 swings 
will require 60 seconds. and one swing 
(60 divided by 150) equals two-fifths of a 
second. So that we have: 


994. (2/5)? 159 mm. 


We obtain exactly the same result if in 
the above formula, 
Fy 
'— 


Qi2 


we substitute for the number of swings 
per minute the number of swings per sec- 
ond. In half-second pendulums, therefore, 
n, and also n’*, now being always equal to 1, 
and here, in the second, there are two os- 
cillations, we obtain: 


PFs 664. (AY =. = 2465 mm. 


For a pendulum that is to make &0 beats 
per minute, because in this case in the sec- 
ond 80/60 oscillations are to be made, we 
should have: 


1 
Vv = 994 . " = ee. (So) adios (j ) 


497.9 a 
— ——— = 909! 


3 « mm. 


It may be that the study required for 
this calculation demands more time than 


*These simplified figures are obtained by finding 
the quotients. In this instance 20.20 in 60 = 3.20 
in 140 = 7.7 in 994 = 142. There remain finally 
but three figures, 142 xX 9 divided by 7. 
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the method discussed in the first place; but 
there is the disadvantage that it affords no 
particular opportunity for further consid- 
eration as to the why and wherefore of the 
process. 

l‘inally, we may impart an approxima- 
tion method. If, for instance, the length 
of a 140-time beater is to be determined. 
the duration of one swing of it is deter 
mined by dividing the number of swings ot 
a seconds pendulum per hour or minute by 
the number of swings the pendulum sought 
shall make in an hour or minute. In the 
case presented we have for the duration of 
one beat either 3600/8400, or equally as 
well, 60/140 = 3/7 second. It we raise 


/ a = 0.1836 


4/i to the square we obtain 9/49, 
mm. = 183.6 mm., as the approximate value 
for the length of pendulum, as compared 
with 182.57 mm., which the exact calcula- 
tion (see above) has given. 

This method, which will certainly satisty 
some clockmakers on account of its sim- 
plicity, is by no means determined by ex- 
perimentation, but is founded on a theo- 
retical basis. If, for instance, we write the 
formula 


f —— = : 
Vo 
~ 
in the following manner 
t - 
Vb We 
we shall find that the expression 


= 3.14159 


\/ 9 ~~ «B.185 
S 
is almost equal to 1, for the two first dect- 
mal places of the quotient are ciphers. We 
may therefore, without having to fear that 
the error for t amounts to more than 0.0} 
of the exact result, or even attain this sum, 
set in the last equation, 

[ 

j l — L, 

/ 

\ 

and 

aa MU, 
OT 

p= F. 
On this equation is based the approxima- 
tion method described in the latter part. 





A clock with a somewhat remarkable 
record stands near the east window of 
Williams & Son’s jewelry store. This 
regulator was made in Switzerland and 
purchased by W. F. Williams, father of 
the present owner, in about 1860 and, with 
the exception of one day, when it was 
hastily removed to a dooryard near the 
New York Central station at the time of 
the big fire in 1890, has been in constant 
service. It was originally cased in a plain 
frame hanging on the wall, the present 
case having been made here by G. M. Dem- 
arest in 1880 and is a fine piece of cabinet 
work, standing about eight feet high om 
the floor. Aside from cleaning, this clock 
has never required any extensive repairs 
and is now in excellent condition, varying 
but a few seconds a month. In its 55 years 
of constant service the sweep second hand 
which circles the dial every minute will 
have gone round something over 29,000,000 
times. 
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LOW BASE FLUSH SETTINGS WITH LONG CRAMPS—MADE IN LIGHT AND HEAVY 
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NEW YORK OFFICE 
HUDSON TERMINAL 
BUILDING 





BAKER & CO., Inc.-Newark, N. J. 


PLATINUM 


in Any Shape and Hardness 





REFINERS AND WORKERS 
OF 
PRECIOUS METALS 





SETTING DEPARTMENT 


SERIES 104—HIGH BASE —-FLUSH SETTINGS—WITH LONC CRAMPS 


RDO eERERELELItl 


2172 2173 2174 2175 2176 2177 2178 2179-2180) Ss 218!) 9= 2182) 2183 «2184 +2185 2186 2187 2188 














aa ko oe 





CRUE RERREEEESEEREESEESESRESAEESEEEE EERE EEE 


WIRE LESS 


y 











SIGNIFIES QUALITY 





— MARK aniaeiiiin 
For Over a Quarter Century the 
Leading Gold Watch Case Manufacturers 











TIME ‘SETS 


$25.00 to $100.00 


We sell the BOWMAN and nearly all other 
reliable makes. 
Sets are in use from the At- 
lantic to the Pacific States and highly rec- 
ommended by Jewelers, Watch and Clock 
Factories and College Voeervatories. 
Send for circular and our copyri ed 
FREE anneat INSTRUCTIONS 


showing just hi to erect an aerial. 





Our lime 














Le Lole - JULES JURGENSEN — Copenhagen 


Manufacturer of the Celebrated 


WATCHES and CHRONOMETERS 


PARIS GRAND PRIX 1900 
& SNEDEKER, Sole Agents, 65 Nassau Street, 





RUDOLPH NEW YORK 








‘Seamless Platinum Tubing 
any shape. Plate and Wire 

in any hardness. 

Refiners, Assayers. 





EZRA F. BOWMAN’S SONS 


ling with Je 
"LANCASTER, PA. 


Our New York Office: 


CHARLES ENGELHARD 


30 Church Street 
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QUERIES 

















[Answers are also solicited from our readers to the questions published on this page.| 


No attention paid to communications unless accompanied by full name and address of the writer. 


QUESTION No. 3266.—To Repair Marble 
Clock Cases.—/ have several marble clock 
cases that are broken. J] would like you 
fo anform me how I can repair them. 

Fe F 

ANSWER :—Plaster of Paris may be used; 
but it is better, especially if the repaired 
part is visible, to soak the plaster of Paris 
in saturated solution of alum and then bake 
it. It is used with water, may be mixed 
with any desired coloring material, and will 
take a high polish. Lime and white of 
egg make the best cement for closely fitting 
surfaces, but it requires to be used imme- 
diately, as it soon sets. Marble case makers 
use a cement composed of Russian tallow, 
brickdust and resin melted together, and 
sets as hard as stone at ordinary tempera- 
tures. 

QuesTION No. 5267,—Effect of Tem- 
perature on Uncompensated Clocks. 
What is ihe effect of the temperature error 
sn an uncompensated clock? And _ please 
explain the general principle of compensa- 
tion pendulums. —, —., 

ANSWER :—Variations of temperature act- 
ing on an ordinary compound pendulum 
cause the clock to gain or lose. These va- 
riations cause the centers of oscillation and 
suspension to approach or recede from each 
other, according to the temperature. In hot 
weather (increase in temperature) the pen- 
dulum would lengthen through expansion, 
whereas with a decrease in temperature the 
pendulum would “shorten,” or contract. To 
counteract these various changes on the 
pendulum, materials are used in its con- 
struction that have certain coefficients of 
expansion which neutralize each other in 
the changes in temperature. These ma- 
terials are placed so that the temperature 
causing the “center of oscillation” to rise 
through the one material is neutralized by 
the other material, causing the “center of 
oscillation” to descend and so keeping the 
“center of oscillation” at a constant dis- 
tance, which therefore unalters the time of 
vibration of the pendulum. 

QuESTION No. 3268.—Gold  Solder.- 
Could you give me the components of a 
good gold solder for repairing 14-karat 
gold articles? G. O. 

ANSWER: kor 14-karat gold articles: 
14-karat gold, 12 parts; fine silver, 2 parts: 
brass wire, 1'2 parts. For lower or higher 


qualities of gold articles substitute for the 
14-karat gold the same standard as the ar- 
ticle to be soldered and add the same pro- 
portion of silver and brass wire as already 
stated above. For the brass wire pins could 
be used, as they contain a little tin, which 
is an excellent ingredient for causing the 


solder to flow, and they are for that reason 
generally used. Some jewelers use copper 
instead of brass pins and add a little zinc. 

QUESTION No. 3269—Polishing Marble 
Clock Cases.—lWill you please let me 
know, through the columns of the Cir- 
CULAR, how I can produce a good polish 
on marble clock cases? JI have tried many 
recipes, but without success. A. W. 

ANSWER :—JTo polish marble clock cases 
we would advise you to try the following: 
Make a thin paste of best beeswax and 
spirits of turpentine; clean the case thor- 
oughly from dust, etc.; then slightly cover 
it with the paste and, with a handful of 
clean cotton wool, rub it well, using a great 
amount of friction; finish off with a clean 
old linen rag, which will produce a brilliant 
black polish. For light colored marble 
cases mix quicklime with strong soda 
water and thickly coat the marble. Clean 
off after 24 hours and polish well with fine 
putty powder. 

QUESTION No. 3270.—Polishing Lapis. 
In polishing lapis and soft turquoise I have 
a great deal of trouble. Can you tell me 
through your columns of some method te 
obtain a high polish on these stones? 

H. J. F. 

\NSWER:—To remove scratches and to 
polish a stone of this kind, secure it first 
upon a shellac stick so it may be handled 
conveniently. The scratches may be taken 
out with a medium-grade emery paper; 
after that polish with finer paper. Lastly, 
to obtain a high polish use a clean piece of 
flannel wrapped around a wooden stick and 
charged with a little putty powder. Tur- 
quoises get smudged from the polishing 
agent, therefore use none when finishing 
their polish and apply the clean flannel rag 
only. 

QuESTION No. 3271.—Cleaning Gold- 
Filled Cases.—IVill you kindly explain in 
your columns the best method for cleaning 
gold-filled and solid-gold stone rings and 
watch cases? Hitherto we have used a 
polishing machine, but find that after the 
article 1s well polished the rouge remains 
on the article. When cleaning stone rings 
we cannot get the stones to appear as if 
they were cleaned. | es 

ANSWER :—Gold-filled jewelry when badly 
tarnished or worn cannot always be made 
to look like new by polishing. In most 
cases it is advisable to regild the articles. 
Matt-finished jewelry is greatly improved 
by dipping it a few times in a boiling solu- 
tion consisting of one ounce of table salt, 
one ounce of bicarbonate of soda and one 
ounce of chloride of lime, all well mixed 
in one pint of distilled water; then rinse it 


in pure water and scratch-brush it mildly. 
Rinse it again in water and dry in saw- 
dust. Gilded pieces may be improved by 
dipping them in a cyanide solution (one 
pint of distilled water in which two ounces 
of cyanide is dissolved). Rinse in water 
and dry in clean sawdust. Gold jewelry, 
watch cases, etc., after having them polished 
wit hrouge, may be cleaned of the adhering 
rouge in a solution of one part water and 
one part ammonia, using a soft brush. 
Those inexperienced, as a rule, use too 
much rouge during polishing. Parts which 
are set with pearls and other small stones 
are better not brought in contact with 
rouge, as the pearls get soiled. Clean the 
setting with a soft brush dipped in ame 
monia or in soapsuds, and rinse thoroughly 
in pure water. Then dry well in warm 
sawdust. 

OveEstTIon No. 3272.—Soldering Filigree 
Around Niello.—/s the niello fused into 
the cut pattern first before soldering up 
the filigree or wire work around, or 1s tt 
fused last? If lastly, how can one file 
down with fine work surrounding tt? 

i. on 

ANSWER :—According to the Jeweler and 
Metalworker, niello is the inlaying of de- 
signs, produced by the graver, with a black 
mixture of metallic sulphides. This com- 
position, after the manner of enameling, 
is placed in the cut lines and the article is 
then heated a muffle until it melts. The 
soldering of the species of ornament to 
which this black composition is to be ap- 
plied must be done first when hard solder- 
ing is a necessary part of the work, as the 
niello is not a high-fusing substance and 1s 
generally put on plain surfaces of silver, 
or occasionally gold, on which the design 
has been cut thereon: and after the black 
niello has been put into the incised lines 
and fired, the cold surface can be rubbed 
down with pumice-stone until all surplus 
composition is removed, showing the clear, 
sharp lines of the engraving, the surface 
being afterward polished. If my corre- 
spondent wishes to ornament his nielloed 
articles with filigree wire work, it 1s quite 
possible to do so after the firing by solder- 
ing with “soft solder,” which should be 
done in a manner that the soft solder will 
not show. It is also possible to remove 
surplus niello from work surrounding it 
by means of a suitable flat-ended pewter 
stick having pumice powder embedded in 
the flat end of it, and the polishing effected 
by using “putty powder” on the end of an- 
other pewter stick of similar formation. 

QvuESTION No. 3273.—To Polish Pois- 
ing Tool._Some time ago I purchased a 
potsing tool with agate jaws, which, how- 
ever, do not have that nice smoothness of 
edge which makes good poisiig of the bal- 
ance wheel possible. Would you kindly 
advise me where I can have these agates 
finished up smoothly? FE. L. 

\ NSWER :—The agate edges of a poising 
tool can only be ground and polished with 
a diamond lap. Any lapidary establishment 
has the facilities for such work. 


—— 


Charles W. West. who tor many years 
has been a watch repairer at Amsterdam, 
N. Y., has located in rooms over the Van- 
\ken Pharmacy, at 3 E. Main St., Am- 
sterdam, N. Y. 
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New Gallery Patterns 


Attractive, Light and Delicate. Miligrain 
and Plain Effects. Furnished in Gold and 


Platinum. Patents ponaing 
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Blancard § Co §& Zo., Tne. 


Settings and Galleries 
96-98-1000 Maiden Lane, New York City 




















Know More—Earn More 


The person who has a complete knowledge of a busi- 
ness is the one who is in demand all the time and also the 
one who receives the largest salary. Make your trade an 
unfailing asset by being a complete master of it. Make 
up your mind to attend Bradley Institute immediately after 
the holidays and take a course in 


WATCHWORK, JEWELRY and ENGRAVING 


Then you will be in line for promotion at an increased 
salary and your services will always be in demand far in 
excess of those who have only a partial knowledge of the 
business. Thousands of Bradley students are working in 
different towns and cities of this country and all will attest 
to the good work done at this old, reliable and thoroughly 
up-to-date school. 


Write to-day asking for our latest Art catalog. Ad- 
dress HOROLOGICAL, BRADLEY POLYTECHNIC 
INSTITUTE, PEORIA, ILLINOIS. 


























Watchmakers, Attention ! 


The win 
Following a 
isa 
Formula 
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Specific Gravity 15.5° C. = 0.9219 
Saponification Value = 278 

Iodine Number = 29 
Viscosity (130° F.) = 61 Seconds 


This has been determined by a large number of tests, and is the 
first scientific information ever given to the watchmaker. 

Purchasers of Watch and Clock Oil can verify this by any reli- 
able chemist, or by any of the large Watch Manufacturers of the 
country. 

Pure Porpoise Jaw Oil is the only Oil in the world that will meet 
this chemical requirement. We are the only manufacturers who pro- 
duce this Oil from the Porpoise to the watch pivct. 

Porpoise Jaw Oil is the only known Oil that will stand three 
years in the jewel of a watch without evaporation, creeping or oxi- 
dizing. 

This Oil is used by Ninety Per Cent. of the Watch Manufacturers 
and Repairers in this Country. 


WILLIAM F. NYE, “"wass°*” 








‘CLOCK OIL. 
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GEORGE M. BAKER 


85-91 Page Street PROVIDENCE, R. I. 


REFINER 


OF COLD, BSILVER AND PLATINUM 








Our solicitation for a trial shipment of sweeps or 
any kind of refinings is based upon our motto: 


“Prompt and Satisfactory Returns” 
Send us your next lot of refinings 
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NEW THURSTON FILING MACHINE 


Built for Filing, Blanking, Trimming, 
Punching, and Drawing Dies, or anything 
to be filed accurately. By adjusting the 
table to the graduated plate, any desired 
amount of clearance can be obtained in 
a cutting die, from one to ten degrees. 
By setting the machine at zero, the walls 
of a drawing die can be filed or lapped 
perfectly square. 

The number of strokes can be adjusted 
by the slot-headed screw in the driving 
disc, carrying further from or closer to 
center, as the case may require. Speed 
from 300 to 350 revolutions per minute. 


Price of machine complete with countershaft, $86.50 
Send for Illustrated Catalogue. 


THURSTON MFG. CO. p'9 Fide. Stes 


Manufacturers and Engineers of 
Special Machinery, Fine Tools, 
Saws, Burrs and Cutters for Jewel- 
ers and Silversmiths. 
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Damaging Stones. 


Written expressly for The Jewelers’ Circular 


By Carl Lindenmann 
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7 HERE is hardly an occupation the fol- 

lowers of which do not tell vou of the 
many vexations and troubles they encount- 
er during their daily work. Stone setters 
and jewelry repairers are no exception; 
they claim they get even more than their 
legitimate share of accidents. In_ their 
work one of the annoyances, often fol- 
lowed by unpleasant consequences, is the 
damaging of stones. 

Naturally, such mishaps are not avoid- 
able altogether and will occur once in a 
while, but through constant efforts they can 
be reduced to rare occurrences. The only 
way this can be done is by trying to find 
the causes which contribute to such acci- 
dents and striving to eliminate them. 

It is well known that sharp edges and 
corners increase the fragility of a stone, 
and for this reason should be treated with 
a stone file. Not so much, however, should 
be filed as to interfere with the shape or 
the luster of a stone. 

Three kinds of files are used to lessen 
the sharpness of corners and edges of 
stones—first, carborundum files, being 
mainly corundum; then, emery files, con- 
sisting of fine corundum mixed with oxide 
of iron, shellac and linseed oil, ete.; and 
lastly, ordinary flat steel files not too 
coarse. 

for most stones a carborundum file is 
very serviceable; for delicately cut stones, 
however, an emery file is preferable, as the 
action of the carborundum file is too se- 
vere, there being a risk of chipping small 
stones during filing. Both these files can 


be ground off on grindstones as soon as 
grooves begin to appear. An emery file 
when broken can be mended by heating the 
fractures over an alcohol lamp and join- 
ing them again. Steel files are used for all 
stones of inferior hardness, such as opals, 
turquoises, and especially glass imitations. 

hiling im all cases should be done 
toward the apex of a stone, because small 
particles sometimes torn off in the direction 
toward which the file moves are then miss- 
ing at the lower portion of the stone, which 
is not so noticeable. 

It is quite natural that the softer stones 
are more easily damaged than, for instance, 
the hardest of all, the diamond. But even 
the latter’s power of resistance is mostly 
overestimated. Because the diamond is 
known as the hardest substance, some are 
of the opinion that it is very hard to break 
one. They forget that hardness does not 
exclude brittleness. While there is little 
danger with a stone having a moderately 
blunt edge, a sharp-edged stone must al- 
wavs be handled with caution during set- 
ting. In close-set work, where diamonds 
sometimes touch each other, they are most 
liable to chip. 

In fitting in a stone which has sharp 
corners it must be seen that the hole is cut 
out that way that the stone does not wholly 
rest on its corners, as ‘he pressure which 
must be applied in securing it if borne 


only by the corners is often’ sufficient to 
break them off. This applies to square, 
pear-shaped and navette-shaped stones, and 
especially if they happen to be opals or 
other soft stones. 

It may even happen that a stone which 
has been fitted in and taken once more from 
the hole by means of the stone-wax is 
then damaged by the pressure of the wax. 
The structure of opal, turquoise and tur- 
quoise matrix is not very compact and cases 
are known where on expensive opals, while 
being handled with the stone-wax, a piece 
detached itself, sticking to the wax, making 
such a stone nearly valueless. ‘ 

Most stones are sensitive to high tem- 
peratures, and when jewelry containing 
such stones, if they are hammered‘in, is 
put in a hot plating solution, there is a 
risk of the stones getting cracked, because 
they cannot expand in their tight settings. 
It is also risky to take such jewelry from 
a hot solution and rinse it in cold water 
This is of some importance to the setter, 
because the cause of the damage is not al- 
ways recognized and the supposition is that 
it happened in setting. 





Stripping and Resilvering Table Cutlery. 





|’ happens frequently that jewelers are 
called on to resilver table cutlery. 
Often it is only separate pieces, sometimes 
the job must be done at once; in short, it 
would not pay nor is the time available to 
send the work to the factory. It some- 
times happens, too, that there is plenty of 
time to do this work in the shop. We give 
herewith suitable directions for such work 
which should certainly prove worthy of our 
readers’ attention, says Die Goldschmiede- 
kunst. 

There is often left on the cutlery, on the 
parts subject to the least wear, a heavy 
and, by reason of its superficial magnitude, 
quite valuable silver coating. In such only 
partly worn articles, chiefly spoons, forks, 
knives, etc., is is certainly desirable to re- 
move the silver by chemical means (with 
the aid of acids). Only after this should 
the articles be ground and rough-polished, 
and, after being thoroughly freed from 
grease (boiled in soda solution), slightly 
pickled, rinsed, then quicked, again well 
rinsed and placed in the silver-plating bath. 
Atter about half an hour the articles are 
removed from the bath, rinsed, thoroughly 
scratched with a brass brush, washed with 
lime milk (lime solution), rinsed off and 
shaken in cyanide of potash solution (25 
grams to a liter of water). Then the ar- 
ticles are returned to the silver bath, where 
they are left until a deposit of sufficient 
thickness has formed. Cleanly treatment is 
indispensably necessary so that the silver 
will be firmly attached and can be polished 
with the steel without coming off. 

To remove the silver from the articles 
in the following acid mixture they must 
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hrst be boiled in soda water to free them 
trom grease, and afterward rubbed or 
brushed with finely pulverized pumice 
stone. Now add 100 grams fuming sul- 
phuric acid (anhydrous) and 100 grams of 
4)-degree Bé nitric acid carefully together ; 
in other words, equal quantities by weight. 
lf this quantity is not sufhcient of each 
acid a larger quantity may be taken, but 
always strictly equal quantities by weight. 
These acids mixed together do not attack 
copper or its alloys (German silver, brass, 
om but dissolve the silver attached to 
them. Under no circumstances should 
water be mixed with these acids, and they 
must be kept in well-stoppered bottles in 
order that they may not absorb the mots- 
ture from the atmosphere. This precaution 
of excluding water from the acid 1s essen- 
tial, as otherwise the acid would attack the 
body metal as well. 

The removal of the silver is completed 
when the objects can be pickled a uniform 
shade; that is, no grayish black spots are 
left. It must again be stated that the 
goods to be resilvered must be absolutely 
dry and free from any adherent drying 
shavings. If the articles are again hung 
in the acid they must first be perfectly 
dried. This process is also employed to 
free articles from a faulty silvering, or in 
general when the plating is to be removed 
from old articles. In the same manner the 
heavy accumulation of silver may be re- 
moved from the suspension wires. The 
silver remaining in the acid may be re- 
covered. 

We again call attention t 
only acids of the above-described quality 
should be used in order to obtain a good 
result. The articles to be stripped may, 
without injury, be left somewhat longer in 
the acid (not as in pickling; just quickly 
dipped in), according as the silver sepa 


the tact tiat 


rates. 

Finally, we may remark that if anhy 
drous. fuming sulphuric acid is highly) 
heated (the vessel containing the sulphuric 
acid should for this purpose stand in hot 
sand or in a receptacle containing boiling 
water). and we add to the sulphuric acid 
150 grams of crystallized nitrate of soda. 
the stripping will proceed more rapidly al- 
though not as uniformly, for which reason 
the first-described method is preferred. 


- 


Watch With One Hand. 





HILE watches without hands, or with 

but a single hand, are by no means 

new, an ingenious watch of the latter class, 
of French make, is interesting. On a semi- 
sircle at the top of the dial plate is a scale 
oraduated to indicate minutes. The lower 
part of the watch face has a raised plate, 
and projecting from under it is a wide 
pointer which passes along the scale of 
minutes, so as to point to the minute figure. 
Near the end of the pointer is a large fig- 
ure indicating the hour, 6 for instance. 
When the pointer reaches 60 on the min- 
ute scale it disappears under the plate and 
a new marker (7) appears at the zero side 


the scale-—Scientific American. 
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Dora E. Wisney, Essex, Mo. 
to Morehouse, Mo. 
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Exceptional 
Advantages 


lie in the fact that jewelers may 
with safety send direct to us 
without the waste of time conse- 
quent in correspondence any- 
thing in the line of 


Watch-Case Repairing 
or Jewelry Repairing 


You may expect it back in short 
order in first class shape and ata 
charge which is just and equit- 
able. There’s a mint of satisfac- 
tion to he derived in trading with 
a jewelry repair shop of known reputation and integrity. 
Great satisfaction also comes from the knowledge that 
vour work is being done by mechanics of superior attain- 
ments---assurance of high grade work. You know what a 


REPUTATION for QUALITY 


means in your business. It means the same in ours. 
not this statement sufficient to warrant yvour spec eles 


BECKER-HECKMAN WORK and relying on us for the 


result? We solicit your business. 


Becker-Reckman Company 


NOT INC. 


803 Heyworth Building 33 33 Chicago. [llinois 
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FULCRUM 
Chronometer O11 


Absolutely the Highest 
Grade Lubricant Ever 
Produced 








Kecommended for all 
small size watches, either 
\merican or Swiss, as 
well as for fine Chro 
nometers, Chronographs 
and Kepeaters. 

No doubt you are 
using Fulcrum Watch 
and Clock Oahuls (most 
Ww: itchmakers are), order 
a bottle of this Chronom- 
eter Oul—the results of 
its use are perfect. 


WATCH and CLOCK OILS 


35c. a bottle $3.75 per dozen 
Chronometer Oil - - 50c. a bottle 











For Sale by All Material Jobbers. 


Fulcrum Oi! Company “w"","* 























Send for Large Display Cards 


FURNISHED FREE 


NEWSPAPER CUTS ALSO SUPPLIED 
FOR ADVERTISING 
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E. P. REICHHELM & CO., Inc. 
pomatars and Metal Workers’ = 


“*A merican- bt: | 
Swiss’ Files LZ: 


Representing 


AMERICAN GAS FURNACE CO. 


Gas Blast Furnaces, Heating Machines, 
Pressure Blowers, Fuel Gas Plants 

















Sand Blast 
Price, $20.00 AMERICAN-SWISS FILE & TOOL CO. 


24 JOHN STREET - - = NEW YORK 














As we received it As we returned it 
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» specialists in repairing, refinishing, relining all kinds of 
Mest Ba igs, Bead Bags. Van ity ae and Jewelry; Silver, 
oy Gun Metal Plating. We carry a large stock of mount- 
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PAIRING all German 00 
PLATING Silver Mesh 
LINING Bags = 


largest Mesh Bag Repair business in the 


lp n 
Un ited States ‘A po " ‘prof t in this business for you—co-operate 
with us Be c ymnnected with the best. 

Quality work with speed at lowest prices. Send your Mesh Bag 
Re palls { 


A. A. LUPIEN CO.., Mesh Bag Repairing 


4 Bailey Street, Attleboro, Mass. 














Special Announcement 


Swartchild & Company's New Catalog 
No. B-15 Now Ready 


The greatest publication ever issued in the Jewelers’ Supply Line 


It is absolutely complete—fully illustrating and conga 
the latest and largest variety of articles ever shown. 

catalog that every Watchmaker, Jeweler, Engraver and Ogti- 
cian should have. Sent FRE upon application to the 
legitimate trade, charges prepaid. Write for st at once. 


SWARTCHILD & COMPANY 


W orld’s Largest Jewelers’ Supply House 
29 East Madison Street Chicago, III, 
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Fire Gilding. 


“IRE gilding, commonly known as mer- 

curial gilding, is, as its two names 
clearly indicate, a method of gilding mak- 
ing use of both heat (or fire) and mercury. 
The oldest form of plating known to us, 
this process is still in use in cases where 
a heavy gold deposit is required and ex- 
pense is little consideration. 

The alchemists, shortly after the discov- 
ery of mercury, found that base metals 
could be coated over by means of what 
they called amalgams, or the alloys of gold 
and silver with mercury, and that when the 
articles thus treated were heated sufficiently 
the mercury was driven off, leaving a firm 
adherent coating of the gold or silver. 
This is the principle of the process as per- 
formed to-day, though to achieve satisfac- 
tory results requires great skill. 

The first step in the process consists in 
the preparation of the amalgam. The gold, 
pure or alloyed, is rolled into very thin 
sheet, preferably .0005 inch in thickness. 
Two parts of pure mercury are taken to 
one part of gold. The mercury is warmed 
in a graphite crucible and the gold is intro- 
duced in small pieces, and the whole is 
stirred with an iron rod. The heat must 
be below red-heat or the mercury will vo- 
latilize. The amalgam that*® forms is 
poured into cold water, and is soft and 
easily worked with the fingers to squeeze 
out excess mercury. 

The next step is the preparation of the 
article. Only articles that can stand great 
heat can be treated, and all joints must be 
hard-soldered. A rough surface is given 
either by means of the sand blast or by 
dipping, and every trace of grease and 
oxide is removed by cleaning. The blue 
dip used in silver-plating is then given so 
as to allow the amalgam to spread more 
evenly over the surface of the article. The 
dip is as follows: 


| SS ee ee l gal. 
i oid i as iw a 2 oz. 
Chloride of mercury ...... Ve oz. 


A momentary immersion is sufficient and 
the article is ready ,for receiving the coat- 
ing of amalgam. This is applied by means 
of a fine wire scratch-brush which is freed 
from grease and coated with mercury by 
dipping in solution of nitrate of mercury. 
Every part of the surface of the article 
must be completely covered as evenly as 
possible. 

When this is done the article is ready for 
“firing,” or removing the mercury by heat. 
A charcoal fire is preferable for this pur- 
pose, though an iron plate heated by gas 
may also be employed. 

The article is held by tongs or wire and 
slowly, evenly heated so that the mercury 
is gradually driven off. It is then plunged 
into water, scratch-brushed and again 
heated to remove any mercury spots that 
remain. It is then dipped into a mixture 
of one gallon of water and one quart of 
muriatic acid, which brightens the surface, 
ceiving a dead gold luster. To give a more 
completely dead finish a paste of the fol- 
lowing composition is applied: 


tos cee ew ae edv das 8 oz. 
Common isalt ............... 4 oz. 
NS ts ere i tt ace 4 oz. 





This mixture, ground and mixed with 
water to form a paste, is applied to the 
surface of the article, wiaich is then heated 
till the whole mass fuses. It is then 
plunged into water, which removes the 
paste. 

The advantages of the process consist 
chiefly in the beauty and durability of the 
coating, which is much heavier than that 
obtained by plating. For these reasons it 
is still much used for buttons “and similar 
articles. The cost, the heat which must be 
applied and the dangers from mercury 
fumes are only a few of the disadvantages 
which have caused it to be superseded by 
electroplating methods.—The Brass World. 





To Etch Steel. 


_” etch steel various acids are used, in- 

cluding hydrochloric, nitric, acetic, 
etc. One of the best methods is to use the 
following mixture: Hydrochloric acid (sp. 
er. 1: 190), 1 part; potassium chlorate so- 
lution (1:50), 10 parts; distilled water; 19 
parts. 

Parts which are not to be etched must be 
protected by a “resist” of asphaltum var- 
nish, beeswax, tallow or similar substances. 
—Brass World. 


—_—_ 





Proper Attention to Watch Hands. 


HE lack of attention that is often be- 
stowed on the hands of a watch is 
best known to those watchmakers who em- 
ploy several assistants. It may even hap- 
pen to the watchmaker himself, but as a 
general rule it is rather the workmen who 
are careless in this respect, says Schwei- 
cerische Uhrmacher Zeitung. How annoy- 
ing such trifles are, which, however, can be 
readily prevented if the workman will only 
pay a certain amount of attention. How 
ageravating it is, when such watches, which 
may have been quite well repaired, stop 
next morning, when we undertake to wind 
them and it is found that it is just the 
hands that have caught. As a rule the sec- 
onds hand catches on the hour hand. Such 
occurrences are more common with the 
hands so much in fashion—the yellow, 
stamped hands. The hour hand in these 
is often quite broad and thick; sometimes, 
also, there is none too much room under 
the crystal, and if then such hands are not 
accurately bent it is not surprising if the 
hands catch. The best thing to do 1n such 
cases is to file the thick hands thinner. 
Then there is another defect that has its 
effect here; that 1s, the up-and-down move- 
ment of the hands. On turning them we 
can plainly see how the hour hand swings 
up and down, like a ship on a stormy sea. 
[t is, then, by no means remarkable when 
the hands catch on one another. This can 
only happen when the center staff is bent. 
If this is made straight the cause of 
trouble is at once removed. If the minute 
hand catches on the seconds hand—which 
may happen when, as with flat crystals, the 
space is too small—a remedy may often be 
found in a slight shortening of the minute 
hand, if no other remedy presents itself. 
A heavy rubbing of the minute hand on 
the crystal may not cause the watch to stop 
at once, but it will not be easy to regulate. 
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Especial care must be taken that the sec 
onds hand does not touch, for in that case 
not only will the watch be likely to stop 
but it will regulate badly. How often do 


we see a watch in which in the seconds 
circle for a part, often half the circle, a 
red line is visible! This is caused by the 
rubbing ot the seconds hand, which by réea- 
son of scraping on the dial has become 
rusty because ot the moisture that con- 
denses on the dial. The rubbing of the 
seconds hand, often of the minute hand, 
on one side is caused by the wheels to 
which the hand is attached standing 
crooked. If we wish to permanently rem- 
edy this the wheels must be set straight. 
lf care is taken in adjusting the hands 
they may be so placed that they do not 
rub, for in such watches that may be 
cheap grade extensive repairs cannot b 
undertaken. In a fine watch the wheels 
will generally stand straight. It is not in- 
tended to say here that the conscientious 
watchmaker who wishes to thoroughly re- 
pair his watches will leave the wheels 
crooked; on the contrary, if he corrects 
the defect the better for him. With such 


watchmakers the hands are not liable to 


rr 


) 


e 


catch. 
When the motion work is not in order 
the hands cannot move properly. Above 


all things, the hour pipe must not be too 
wide and the wheel must not have too 
much play under the dial plate. This de- 
fect can best be overcome by putting a stay 
spring underneath. A badly fastened dial 
which shakes, for instance, may sometimes, 
if the watch happens to get into the right 
position, stop the seconds hand. Such de- 
fects are often very difficult to detect. 
Where a watch otherwise in order runs 
persistently slow careful attention should 
be given to discover if the dial plate is 
loose. 

Those who in repairing a watch proceed 
very carefully in placing the hands will 
save themselves many an extra task; for 
when, the next day, the watch stops, and it 
is seen that the fault lies wholly in the 
hands, it is very annoying. Rather, in 
placing the hands, turn them around a few 
times to make sure that they are quite in 
order than to have to take the watch in 
hand a second time. The watch can also 
be regulated much quicker where it can- 
not remain long with the jeweler but is 
soon to be called for. 








Robert A. Zanone, 17 years old, and 
formerly an employe of A. C. Jacob, Lima, 
O.. has just been arrested for the theft of 
between $125 and $150 worth of goods 
while he was employed at the store. A 
friend of his, who was offering a dia- 
mond ring at a very low price, was picked 
up by a plain clothes man on suspicion, 
and then confessed that he was trying to 
dispose of the ring for Zanone. Zanone 
said he had the various articles hidden in 
a drawer at the back of the store, and 
intended to put them back, but when he 
was dicharged he changed his mind and 
took them along. The police found in his 
possession a $75 diamond ring, a $10 Ma- 
sonic watch charm, a $10 diamond and 
pearl brooch, a $15 watch chain, an $8 
topaz ring and two ruby rings. 
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LEIMAN 
BROS. 


Saves the dust so that valu- 
able metallic particles may 
be recovered and refined. 


Powerful 


Suction 
at Both Hoods 


Polishing Dust Collector 





| Eisenstadt Mfg. Co. 
| St. Louis, Mo. 








“*W « are in receipt I your 
1 the 251] concerning the 
| shing head with dust-collect- 
ing outfit complete. We cesire 
to state that we have been using 
same for the past year and it has 
Arrows indicate piece of cotton waste when been thoroughly § satistactory 
the machine is in operation—sucking in at the every particular.”’ 
hood. 
Respecttully yours, 
Keeps the shop neat and EISENSTADT MEG. CO. 











clean and protects against 


disease. Catalog No. 4 


LEIMAN BROS., 62B John St., New York 


This is the outfit used by factories, shops and stores all 
over the world. 
up and ready to run as shown. 
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Shipped same day order is received, set 
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HERPERS BROS. 


ESTABLISHED 1865 


NEWARK, N. J. 


THE WASHBURN 


SECURITY MAGIC NUT 
Auivmatic Holder for ear studs, scarf-pina, 
for all sizes of scarf- etc. 
pin wire. Guaranteed. 








EAR WIRES 


unpierced ears. 


SAFETY CATCH 

lor Brooches, etc. 

Can be applied to any 
work where pin tongues 
are used. 


Open. Closed. Open. Closed. 

ive Circular on Application. 

Pearl Deities and Adjusting a Specialty. 
Special Order Work and Repairing. 


| C. IRVING WASHBURN, 45 49 John Street, N.Y. 


CRUCIBLEeS. 


Jewelers’ Supplies, 
Etc. 
Established 1850. 


J & H. BERGE, 


95 John Street, 





Desc: i] 




















HERMAN KOHLBUSCH, 


Sr. 
ESTABLISHED 1859 
Manufacturer ef Fine Balances and Weights 
for every purpose where accuracy is required 
17@ BROADWAY, NEW YORK 
Tel. 370 Cortlandt 


Olfice and Salesroom, 
Send for Price List 











NEW YORK. 


Learn Watchmaking 


Refined, profitable labor. Competent men always 
in demand We teach it thoroughly in as ! 
months as it formerly took years. Does away wi 
tedious apprenticeship. Money earned while a 
ing. Positions secured. Easy terms Send f 
eatalogue, Address 


St. Louls Watehmaking Sehool, st. Louis, Mo. 
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Unsmashable Glass for Show Windows. 
HE desirability of preventing the flying 
about of broken glass has long been 
recognized, for the trouble due to the ac- 
tual breakage is usually small compared 
with that caused by the sharp fragments. 
Wire-glass, now widely used, solves the 
problem, but this cannot be employed where 
complete transparency is desired. In the 
“triplex” glass, recently devised in France, 
we have, it is claimed, a perfectly trans- 








HOW TRIPLEX GLASS BREAKS. 


parent sheet or plate, having all the char- 
acteristics of ordinary glass except that 
when broken the pieces do not fly; it may 
be cracked, but cannot be smashed to bits. 
We translate a description of this inven- 
tion from an article contributed to La 
Nature (Paris, August 17). Says the 
writer: 

“Clearly it would be possible to dimin- 
ish greatly the gravity of many accidents 
if we could prevent glass from shivering 
and flying to pieces. * * ™ With this in 
mind a so-called ‘triplex’ glass has been de- 
vised. It is made in tne following man- 
ner: Two sheets of glass are taken and 





UNSUCCESSFUL ATTEMPT WITH HAMMER 
AND SPIKE, 


one face of each is covered with a thin 
layer of gelatin; the sheets, gelatin faces 
opposite, are placed together, with a very 
thin sheet of celluloid between. The whole 
is subjected to hydraulic pressure to make 
the combination solid. 

“The composite sheet as it comes from 
the press is as transparent, to one who does 
not know how it was made, as ordinary 
glass. In what degree do these internal 
layers increase its solidity? To this ques- 
tion experience alone can give an answer. 

“To conduct the experiments properly, 


the glass is enclosed in a frame, and a metal 
ball, suspended as a pendulum, is allowed 
to fall against it. Any ordinary sheet of 
glass, either single or double, will be shat- 
tered to fragments by a mass of two 
pounds falling 10 to 12 feet. ‘Triplex’ glass 
is cracked, but it resists the shock, and the 
pieces are not separated; the energy of 
the ball is absorbed in a much greater num- 
ber of fractures, but the bits remain ad- 
herent because of the layers of gelatin be- 
tween them—a most important fact from 
the point of view of accidents. 

“Speaking generally, in all the experi- 
ments the glass is pulverized at the point 
of shock and in its neighborhood, which in- 
volves a great absorption of energy; tnis 
may be well seen in the figure representing 
the effect of a spike and a hammer on 'tri- 
plex’ glass. It is evident that such glass 
may be of great service in carriages, auto- 
mobiles, public conveyances and railways, 
for besides the direct shock the return 
shock often determines the breakage of 





TRIPLEX GLASS AFTER A PELTING WITH 
STONES. 


glass in most accidents, and the most se- 
rious wounds are due to broken glass. An- 
other figure represents a pane of triplex 
glass at which no less than 14 stones Nave 
been thrown. Not a single stone has gone 
through the glass, nor has a single piece 
become detached. 

“It is difficult to say what will be the 
consequences of so curious an invention, 
whose effects will surely surpass anything 
that might be theoretically predicted. 

‘The results should be specially inter- 
esting to accident insurance companies, and 
we may say, in a general way, that the in- 
vention will be a useful one; for it is a 
real benefit from all points of view to pos- 
sess any kind of process for diminishing 
the gravity of accidents.” 


Color for Matt Gold. 


HE color bath has been the subject of 
discussion on innumerable occasions, 
but the right point has not been touched 
upon, says Bernhard Friedlander, of Dus- 
seldorf, in Deutsche Goldschmede Zeitung. 
We still hear of color that has gone wrong, 
but if the right materials are properly put 
together a failure is impossible. 

During my many years’ observations I 
have become convinced that it is not neces- 
sary to take such pains with the color as 
the theories all indicate, only freshly al- 
loyed gold and red alloy, and what not. 
| have often obtained the finest color with 
old gold and pale alloys by means of the 
following recipe. In my practise I have 
experienced that the fuming hydrochloric 
acid, owing to some ingredients it contains 
(arsenic and the like), 1s absolutely not 
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suited for this color. The common salt, 
too, which owing to its coarse grains dis- 
solves and combines badly or imperfectly, 
is often the cause of trouble. | will now 
cescribe my coloring process: 100 parts of 
finely ground saltpeter and 50 parts of 
finely ground salt. Pour them both out on 
a paper and mix them thoroughly; then 
place the mixture in an evaporating dish 
and add 75 parts of chemically pure hydro- 
chloric acid and 35 parts of water. The 
dish is then placed in an iron pan filled as 
deeply with sand as the mixture lies in the 
dish.  Wuth continuous stirring the color 
in this condition must be brought to a boil 
and boiled until the entire mass is ulti- 
mately combined. It must be carefully 
noted that when the paste, in spite of boil- 
ing, is more fluid at the top than under- 
neath it 1s not yet ready for coloring and 
the mass must continue to boil, stirring 
constantly the while, until the whole is dis- 
solved into a uniformly fluid mass. If we 
color with this bath, spots and turning dark 
will be impossible. The articles to be col- 
ored remain one and one-half minutes in 
the boiling color, and then are taken out 
for a few seconds and laid in hot dilute 
spirits of salammoniac (50 parts spirits of 
salammoniac and 50 parts water). After 
the objects have again lain for two minutes 
in the color they must be boiled in dilute 
spirits of salammoniac (50:50) for one or 
two minutes. 

With this last process the articles are 
ready for matt-scratching, and the hollow 
articles that have taken up the color must 
be freed from it inside and any dark spots 
that may possibly occur at the soldered 
places removed. It often happens that col- 
oring solder in melting is not well mixed, 
and consequently the solder is not uni- 
formly colored with the rest because at 
this point it may not have the right de- 
gree of fineness; if, however, the solder 
has been properly mixed this does not 
OcCUr. 

In this coloring process the object does 
not have to be heated to redness, but after 
polishing it is beaten matt with the re- 
volving brush, washed in dilute spirits of 
salammoniac, rinsed off with water and 
placed in clean water, whereupon the ar- 
ticle can be at once brought to the color. 
In this case the precaution that must be 
taken with articles heated to redness (not 
to touch them with the fingers) is not 
necessary. In the case of hollow pressed 
articles that are only partially polished it 
is advisable to heat them to redness and 
to boil them off twice, first in sulphuric- 
acid pickle and then, after the second heat- 
ing, in hydrochloric-acid pickle (two parts 
hydrochloric acid and eight parts water) ; 
then proceed as with the polished articles. 
After coloring, the color, in order that it 
may not boil down, must be removed from 
the sand and set aside to cool. I[n re- 
peated coloring moisten the color before 
boiling with a few drops of water. This 
allows of the color being used _ several 
times, and after repeated use it works bet- 
ter than at first. If, however, the color 
has lost its greenish shade and become 
white again it is useless. It is therefore 
advisable. after three to four colorings, to 
prepare new color and mix this with it. 
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GOLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS 


MAIN OFFICES: SMELTING WORKS: 
2t John Street 32-40 Fiushing Avenue 
NEW YORK BROOKLYN 











Can You Cet Better Prices Than These for Your 

4 Kt...16c. per dwt. ' 

‘Sueeret OLD GOLD and SILVER? 
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10 Kt...40c. per dwt. We have been serving our customers satisfactorily for over 61 
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14 Kt...56c. per dwt we pay the bullion assay price for same, and licit trial 

16 Kt b4c. per dwt. order. Ore assays a specialty. Returns on express orders will ; : 

IS Kt 72c. ner dwt. be made within 24 hours. Our reputation is our strongest Special Platinum For Jewelers 

cV + Cc. per — guarantee. Any Shape and Degree of Hardness 

ce KI... 55C. per awt. 53 Ann Street, NEW YORK CITY - , 

24 Kt. $1.00 per dwt. A. C. SONTHALL, Bet. Nassau and William Sts. Platinum, Gold and Silver Refiners 
Kstablished 1500. Assayer, Smelter and Refiner SUCCESSOR TOL. DURR 4&4 BROS. 
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| = 7 o = o 
i urth Ambo 
Practical Course in Adjusting. ®-s:cea-:c<* 2.50. Al fete + A decent 


Published Price, $2.50. Speciai | 
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{1% WHICH IS CONTAINED A LIST OF THE LATEST PAT- 
BNTS GRANTED BY THE UNITED STATES AND GREAT 
GRITAIN. THE UNITED STATES PATENTS THAT HAVE 
ENPIRED AND THE REGISTERED TRADE-MARKS.] 
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UNITED STATES PATENTS. 





ISSUE OF FEB. 23, 1915. 


CARD CASE. Maurice GoLpsMITH, 


1,129,346. 
Filed Nov. 21, 1912. Serial 


New York. 
732,660. 

A case comprising a 
composed of front 
for the top larger 
hinged to the a filler 


rectangular, rigid frame 
and a back, a cover 
than the frame, 
on the inside 


sides, a 
and bottom, 
back thereof, 





f each side of the cover, smaller than the frame, 
and projecting therein, to prevent the escape of 
enclosures between the cover and the edge of the 
frame when the case is closed. 

1,129,361. LINGERIE CLASP. Geo. F. Perry, 
Providence, R. I., assignor to the Ford-Perry 
Co., Providence, R. I. Filed July 30, 1914. 
Serial 854,163. 

A lingerie clasp comprising an elongated strip 
of metal bent upon itself to form two opposing 
legs each terminating at the free end in a return 
directed toward the intermediate bend and 
other, with one terminal bend shaped 
the other and hold the clasp in the 


bend 
toward each 
to smap over 





closed position, 
plane of the other side of the clasp, that leg of 
the clasp having the terminal bend snapping within 
the other being provided intermediate of its length 
with an approximately V-shaped bend of the full 
width of the leg and with its apex directed toward 
and closely approaching but not touching the 
ther leg of the clasp. 

1,129,437. PACKAGE FOR TABLE CUTLERY. 
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‘2 2 , 
CHARLEs F. W1tt1aAmMs, New Haven, Conn., as- 


signor to R. Wallace & Sons Mfg. Co., 


HOROLOGICAL 


neither bend extending beyond the 


Wal- 


lingford, Conn. Filed July 24, 1913. Serial 
780,853 

A package for silver knives having plated blades, 
comprising a box of the length of the knives and 
made up of separable box sections, partitions in 
one end of the box of a length substantially equal 
to the length of the knife handles and thereby 
providing in the other end of the box a relatively 


large air chamber substantially equal to the length 


of the knife blades, a lining of relatively soft 
flannel-like material covering the separating par- 
titions and adjoining walls of the box, the said 
lined partitions and walls forming elongated cells 
slightly larger in cross section that the knife 
handles to thereby support the knives with the 
handles separated from each other and protected 
from mechanical injury and with the blades in 
spaced relation, out of contact with each other 


in the air chamber, and the box further having an 
air passage whereby to provide free circulation of 
air about the separately supported knife blades 
for evaporating and carrying off adhering or con- 
tained moisture on or about the knife blades. 


1,129,484. CIGARETTE CASE. Cuartes E. 
HANSEN, Providence, R. I. Filed April 9, 
1914. Serial 830,782. 


In a cigarette case, a case proper, an ejector 
slidable in the case, a top pivotally connected to 
the ejector, said top having longitudinal front and 











rear shoulders to engage the inner faces of the 
front and rear walls ot the case to hold the top 
against lateral movement with relation to the case, 
means to engage the ejector to limit the extent of 
outward movement thereof, and a pair of finger 


grips at the ends of the top engaged over the 

outer faces of the ends of the case. 

1,129,596. TIME CONTROLLED DEVICE. 
SAMUEL W. PEARCE and RicHaArp H. PEaRcE, 
Tuskla, Okla. Filed April 11, 1914. Serial 
831,228. 


In combination with an alarm clock including a 
bell and having its center staff rearwardly pro- 








a plate hingedly connected with the clock 
to overlie the rear face thereof, a 
striking mechanism carried by the plate and 
adapted to coact with the bell of the clock, and 
means carried by the plate operatively connected 
with the projected portion of the center staff for 
controlling the operation of the striking mechanism. 
1,129,599. CLASP FOR BAGS. Ernest L. Per- 
sons, Holyoke, Mass. Filed Oct. 24, 1914. 
Serial 868,406. 
In a device of the character described, a pair 


jected, 
and adapted 





of bag frame members, hinged together, 
ing aligning transverse apertures, 


both hav- 
a spring latch 


REVIEW AND TECHNICAL DEPARTMENT 


carried bv 


137 


one of the frame members extending 


through the aperture thereof and through the 
aperture of the other member and having norm illy 
a locking engagement with the margin of t] e latt 
aperture, a levet pivot illy ted ibove ¢ 
edge of one of the frame members, a plate or 
bar pivoted to said lever, having an engagement 
with said latch, and movable uy the swinging 
of the lever to force the latch to unlocking pos 
tion to permit the hinged frame members to be 
opened. 

1,129,728. CLOCK STRIKING APPARATUS 
CarRL J. RASMUSSEN, Seattle, Wash. Filed 
\pril 14, 1914. Serial 831,860. 

In means of the character described, an elec- 
trical circuit, a reciprocatory gong striking arm 
of a clock, a switch arm pivoted intermediate its 
ends and being connected in said circuit, said 
striking arm being also connected to the gauge 
the gong and switch arm, said switch arm being 


bent to provide 


a flat surface for engagement with 
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whit 
) 
r 
— 


at one end, a right angularly 


the striking arm, 

extending projection formed on the other end of 
said switch arm, and stop plus on either side of 
the arm adjacent to that end which has the right 


to limit the move- 


angularly extending projection 
said projection 


ment of the arm in both directions, 
engaging the plus to limit the movement in both 


directions, 

1,129.730. COMBINATION PARASOL HAN- 
DLE. Davin Retcu, New York. Filed May 
22, 1914. Serial 840,397. 


A handle having a grasping portion, said handle 
being gradually enlarged toward said grasping 
portion and severed at right angles to the length 
thereof to provide top and bottom portions with 
recesses in their opposed walls forming seats, 
means to pivot the top portion to the bottom por- 
tion and to hold said top portion away from the 
bottom portion with the faces at right angles, 


said recess in the top portion having a surrounding 
a frame 


annular rabbet, pivoted to the top portion 





at the outer wall of said rabbet and at an angle 
of 90 degrees from the pivot point of the top 
portion, said frame being normally held away fron 
the face of the top portion for disposal in a di- 
rection coincident with the plane of the face of 
the top portion, a mirror on the inside of the 
frame disposed toward the seat when the frame 
is swung into the rabbet and being exposed in the 


same direction as the seat when swung in a di- 
rection common to the direction of extent of the 
face, said bottom seat being closed by the frame 
when the latter is disposed in the rabbet and the 
top is closed, and independent externally operated 
means for securing the frame and top portion in 
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Los 

last name tion for instantaneously 
releasin the same independently or st ¢ isly 
1,129,738. FINGER RING. Joun Scumipt, New 

York. Filed Oct. 30, 1913. Serial 798,206. 
A g comprising a body provided with a con. 
e seat, centrally apertured and having a scal 
oped tace, said scallops inclining inwardly and 
vnwardly and t ring from the outer edge of 
e seat to the entral opening thereof, and an 
ape c re ect ne setting having a nvex 
r 1 SC ps corresponding t 
the scallops of the seat, the setting being secured 
in the seat with its aperture registering with the 
pening of the seat at its scallops fitting in the 


scallops of the 


body 


said seat, the adjacent portions of 
merging other, 
the ring the 
distances from of 


and into each 
the body, 
at different 


he ring. 


: 
L. 2 + 
Tne Setting 


whereby of into 


center 


merges 


setting the 


REISSUES. 





13.886. BAG LOCK. Lupwic Wertueim, New 
Y ork. Filed Jan. 14, 1915 Serial 2,267 
Original 1,074,074, dated Sept. 23, 1913. Se 

| 755.640 
lhe combination with a bag and its frames, of 
cking knobs on the frame, a voke hinged 
ne trame and adapted to embrace the cking 

k the yoke bending down the side of th: 




















other frame and knob on the side of said other 
frame to engage and lock the yoke, and ribs on 
the frames, one rib carrying the hinge pins of the 


d 











yoke and the other recessed to receive the arms 
of the yoke. 
Designs. 
46.986. CONDIMENT HOLDER. Morris Da- 
son and Ernest Kanperson, Philadelphia, 
Pa Filed Sept. 5, 1914 Serial 860,464. 
Term of patent 7 years 
46.995. ASH TRAY. Apotpn HoLtanper, New 
York. Filed Dec. 26, 1914. Serial 879,229. 
Term of patent 7 years. 
47,008. PLATE OR SIMILAR ARTICLE, Ep- 


StOK« 


ldo k 


PICAULT, 
\la 


“upon 
X 


’ i? 
Trent, 


Miller, 


New 
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England, 


Y ork. 





Filed 
patent 
7 O10. 

CLE. 


Conn., 


Meriden, 
870,521. 


> 


PREC 


Wilton 


867,657. 


7.013. | 
PRECIOUS STONE. Ernest G. H. ScuHENCK, 


Wilton, 


(oct. 1914. Se 
314 years. 
SPOON, FORK (¢ 


I’ REDERICK k.. 


ly, 


rial S67, 
AR SIM 
PRETAT, 


545. Te 


ILAR 


Wate 


‘rm of 


ARTI. 


rbury, 


assignor to the International Silver Co., 


Conn. Filed 
Term of patent 
DIAMOND OR 
IOUS STONE. 


Nov. 5 


, 


3 yea! 


OTHE! 


ERNEST G., 





. Conn. Filed O 
Term of patent 
IAMOND OR 


7 
oO’? 
~ 


ct 


year 


OTHER 





Conn. Filed 


867,658. Term of patent 
17.014. DIAMOND OR 


( 


signol 


PRECIOUS STONE. 


Wilton, 


867,659. 


Cc 


LI ARLES 





Conn. Filed 
Term ot 


ASE FOR 


2 i 





Oct. 


ERNEST G. 


Oct. 20, 
patent 3% 





+) 
20, 
9) | , 


o 2 


OTHER 


yea! 


,» 


yea! 


VACUUM 





i 4 
ti 


F, SMITH, 


New 


Britain, 


H. 


1914. 


1914. 
< SIM 
H. 


SCH 


1914. 


7 
we 


1914. 
S. 


SIMI 


S. 


Serial 


ILAR 


ENCK, 


Serial 


SIMILAR 


Serial 


LAR 


SCHENCK, 


Serial 


BOTTLES. 


Conn.., 


as- 


to Landers, Frary & Clark, New Britain, 


March 3, I9lb. 


Conn. Filed March 3, 1918. Serial 751,929. 
lerm of patent 14 years. 

t7,0LT. SPOON, FORK OR SIMILAR ARTI- 
«eS GUSTAVE STROHHAKER, Wallingford, 
Conn., assignor to the International Silver 





Co Meriden, Conn Filed Nov. 5, 1914. Se 
870,522. Term of patent 7 years. 
17,018. SPOON, FORK OR SIMILAR ARTI- 


CLE. Henry L. Wattace. Wallingford, Conn. 





UNITED STATES TRADE MARKS. 

[The following trade-marks have been adjudged 
entitled to registration the Act of Feb. 20, 
1905, and are published compliance with Sec- 
tion 6 of said Act. | 


under 
in 





TRADE-MARKS PUBLISHED FEB. 23 


$0,175. (CLASS 50. MERCHANDISE NOT 
OTHERWISE CLASSIFIED.) Frep Hayes 
BABCOcCK, Filed July , 1914. 


ollizims 


Particular description of goods. 
wooden figures to be used 
, incense holders and 
Ot cards, tobacco, 


1915 


Ser, 


Chicago. 30 





Arts and crafts 

as candlesticks, flower 

vases trays for the receiving 

etc. 

1914. 
BAGGAGE, 

PORTFOLIOS AND 


Claims use since July 1, 
S2,.309. (CLASS 3. 
EFOUIPMENTS, 


Ser 


HORSE 
POCK- 


ETBOOKS.) Harry S. Rains, New York. 
Filed Oct. 31, 1914. 
My trade-mark consists of “La Militaire.”’ 


La ftlilitaire 


Particular description of goods.—\Weather vanity 
bags. 
Claims use since Oct. 1, 1914. 
TRADE-MARKS REGISTERED FEB. 23. 1916. 


102,708. CERTAIN 
EFARTHENWARE, 
PARTICULARLY 
WARE. C. E. 

Filed June 12, 

Dec. 15, 1914. 

102,759. DISHWARE SUCH AS DINNER- 
WARE, VASES, JARDINIERES. Tue Oak- 


NAMED CROCKERY, 
PORCELAIN, MORE 
DESCRIBED AS CHINA. 
& Co., Peoria, Il. 
79,045. Published 


W HEELOCK 
1914, Serial 


woop Cuina Co., Chester, W. Va., and East 
Liverpool, (), 
Filed July 22, 1914. Serial 79,988. Published 


Oct. 13, 1914. 





UNITED STATES PATENT THAT HAS 
EXPIRED. 


[Reported for THe Jewerers’ Circutar by W. 
H. SweENARTON (ex-Examiner U. S. Patent Office), 


Counsel in Patent and Trade-Mark Cases, New 
York.] 
Design granted Feb. 12, 1901, for 14 years. 


$4,056. EYEGLASS CASE. Wm. Zoers, Boston, 
Mass 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except “Situations 
Wanted” 3c. a word; minimum charge, 75c. 

SITUATIONS WANTED tic. a word for first 
25 words. Additional words, 3c. per word. 

Heavy type Sc. a word; minimum charge, 
$1.25. 

Name, address, initials and abbreviations count 
as words, and are charged for as part of the 
advertisement. 

Display cards, $4.00 per inch. 

In all cases, if answers are to be forwarded, 
10c. extra to cover postage must be enclosed. 

Advertisers who are not subscribers should 
send 10c. if they desire a copy of the paper 
containing their advertisement. 











Situations Wanted. 


Under this heading, only 1c. a word for first 
25 words, 3c. for each additional word; mini- 
mum charge, 25c. 


IRST CLASS WATCHMAKER wants a position 
at once: good references. “Watch- 
maker,’ 129 E. 52d St., New 


{ dress 


York. 





YOUNG agen get MAN would like position as 
watchmaker and iwraver. Address Charles W. 
Hale, 95 Woodl: nd St., Meriden, Conn. 





YOUNG MAN wants position; can do clock and 
jewelry repairing; best of reference. A. Dick- 
son, 23 Lamartine Terrace, Yonkers, N. Y 

DIAMOND and high grade jewelr y salesman open 
for position; 15 years’ experience, middle west. 
Address “P. F. J., 9889,” care Jewelers’ Circular. 


SITU 








ATION by maker of fine watch and quarter- 
strike clock, engraver, salesman; can take 
charge; south; salary $30. Box 21, Berne, Ind. 





EXPERIENCED WATCHMAKER needs position; 
can do plain engraving; +i, Al references 
Address F. C. Stauring, R.F.D. 2, Princess Anne, 
Md 





Kk U looking for a man of ability to manage your 
store? Go Dod buver and first class salesman; Al 
’ redentis . Address “R., 4,’’ care Jewelers’ Cir- 


u] 
LUld 





IEFWELRY SALESMAN, with Al1_ reference, 
wishes position with large reliable firm before 
April 1. Address “G., 74,” care Jewelers’ Cir- 
Cuiar®r. 

GOOD DIE / AND HU B CUTTER in the line of 
medals and class pins is open for a good steady 
position. Address “O., 9885, care Jewelers’ 
Circular. 








SITUATION fine watchmaker, 
man, all around man; buy small 


engraver, sales- 
stock or in- 





terest. Address ““W. hy 518 W. 6th St., Hast- 
ings, Nebr. 
SETTER, 16 years’ knowledge, thoroughly expe- 


TIeCNCEe i in every branch, capable 
of taking charge 
ers’ Circular. 


and competent 
Address ‘‘A., 23,” care Jewel- 





ENGRAVER, expert ornamental, able to take 


charge, good letterer, seeks immediate employ- 
ment. Address Charles Fradin, 168 Brown 
Place, New Y ork. 





WATCHMAKER with good reference wants posi- 
tion as second watchmaker with retail firm in 
New York State. Address “G., 9992,”" care 
Tewelers’ Circular. 





POSITION by fine workman, 
engraver, salesman, American, 
south or west. Address 
St., Logansport, Ind. 


wide experience, 
would buy later; 
“Jeweler,” 1522 Wright 





SALESMAN, with established trade, is open for 

good jobbing line; can show good results; best 
good hustle es Address ‘Hustler 
S8,”’ care Jewelers’ Circular. 


of reterences: 


F [RST CL ASS engraver, optician | 
trimmer: own mediaometer: 20 
ence: best of references. J. F. 
University Ave., Chicago, IIl. 


and window 
years’ expe;ri- 
Eierdam, 6238 





lady with four years’ ex- 
house, desires 
Address “FE., 


BOt IKKE EPER, 


voung 


ience in a wholesale jewelry 
Ae V ith 
’ care Jewelers’ 


reliable concern. 
Circular. 


‘» 


PAW NBROKER’S CLERK, over seven years’ ex- 
perience in first class house; Al references as to 
ability, honesty I Address “‘X. R. 


and sobriety 
W., 22,” care Jewelers’ Circular. 





OPTICIAN, watchmaker and engraver, desires po- 





sition with go vd firm Pennsylvania, Ohio, New 

Jersey preterres is @ others considered. Address 
9985,”” care ye we ele rs’ Circular. 

\\ \TCHM AK E RR. 1ewe le I and engraver, own 

tools; best of reference; 10 years’ experience in 


high class jewelry store and tra le shop. Ay 1c iress 


‘h., 78," care Jewelers’ Circular. 





GOOD watchmaker and engraver, eight years’ ex- 
perience, age 26, wants $20 per week and perma- 
nent position; Kansas preferred: Al references. 


Address Box 113, East Moline, IIl. 





SALESMAN, covering New York State, Pennsyl- 
vania, Connecticut and nearby territory, open 
for proposition with reliable concern. Address 
“B. K., 21,”’ care Jewelers’ Circular. 

FIRST CLASS W ATC HMAKE os on railroad, com- 
plicated and all other watches; those who need 
strictly first class work need answer. P. Kaplan, 


1180 N. Ashland Ave., Chicago, IIL. 
AMERICAN, 


very best 
Virginia, 
Address “‘Niveh, 








watchmaker and engraver, 

references, open for position; 

Carolina or Hudson River 
Middletown, N. Y. 


first class, 
preter 
sections. 





WATCHMAKER wants position anywhere; 
man, good appearance, best references; own 
tools: American; salary $15 weekly. Address 
G. Davidoff, 111 Nassau New York. 


young 





JEWELER, all around repairer and colorer, eight 
years’ experience in retai] store, desires position 
with first class house; highest references. Ad- 
dress “‘N., 86,’ care Jewelers’ Circular. 


ee eee 





WATCHMAKER and plain engraver, married, 18 
years’ experience, own tools; best reference; 
Washington, Oregon and Idaho preferred. Ad- 
dress W. E. Wood, Logan St., Caldwell, Idaho 





WATCHMAKER and 
watchmaker, desires. 
vears old, $18 to start: 
Burton S. White, 


plain engraver, 10 years as 
permanent position; 25 
eastern States preferred. 
145 Vine St., Hartford, Conn. 





YOUNG MAN, expert § jewelry 
worker, also store experience, desires permanent 
position anywhere: moderate wages: references, 
M. Borden, 1606 N. La Salle St., Chicago, Il. 


repairer, new 





YOUNG LADY, first class jewelry designer, de- 

sires position; best of references; salary reason- 
able; capable of making original and practical 
designs. Address “*X. V., 9969,’’ care Jewelers’ 


Circular. 





YOUNG MAN, first class letter and monogram 
engraver of neat appearance desires position in 
store: can wait on customers, etc.: 


Address “‘I., 46,” care Jewelers’ 


2 s | 
mrst cCiass 
‘7 


good reference 
Circular. 





EXPERIENCED YOUNG MAN, thoroughly un- 

derstands clerical work and h > a sold to depart- 
ment stores and we would | ike position with 
manufacturer. Addre “M.. S >, : care Tew elers’ 
Circular. 








WATCHM AKE R, engraver and jewelry repairer, 
four years’ experience, own tools American; 
can give refet ences; North Carolina or V irginia 
preferred. Address “K., 49,” care Tewelers’ 
Circular. 





ENGRAVER, first class letterer, 
amel cutter, capable on visiting cards and steel 
dies, sohbe r and reliable, long experience, wishes 
steady position. Address ““W., 95,” care Jewel- 
ers’ Circular. 


monograms, en- 





A1 SALESMAN, business getter, large following 
in New York State, Pennsvlvania and the mid- 
dle west, is open for 


position now; nrst class 
trade only. Address ‘“‘Hustler, 96,’’ care Jewel- 
ers’ Circular. 





WATCHMAKER, ~ class, age 26, 
manent position; mmplete set of tools: is ab- 
colutely reliable in the finest and best watch 
work. Address Bern Ceneck, “528 Parker Ave., 
Detroit, Mich. 


wants a per- 





WANTED TO GET IN TOUCH with congenial 
man, appreciating a_ good, all around mechanic: 
best of references: Illinois or Indiana, town of 
18,000 or 20,000. G. R. Hunt, Lock Box 538, 
Yankton, S. Da 





YOUNG MAN, age 84, 20 years’ experience, Al 
all around, wishes position as watchmaker, jewel- 
er, engraver and optician; kindly state particu- 
lars in first letter. Address “C., 9795,” care 
Jewelers’ Circular. 


BY REFINED YOUNG LADY in jewelry store; 
15 years’ experience; first class saleslady and 
manager; thoroughly familiar with the business; 
write for particulars, Address “E., 64,’ care 


Jewele: Circular. 





SALESMAN, having long acquaintance with de- 
partment store buyers, retail jewelers, middle 
west territory,, would like to connect with a 
manufacturer Address ‘‘Reliable, 32,’ care 
Jewelers’ Circular. 





YOUNG LADY, with several years’ experience in 
all branches of clerical work and typewriting, 
with large jewelry concern, desires position; ex- 
cellent reference. \ddress ‘“‘R., 89, care 
Jewelers’ Circular. 





FIRST CLASS watchmaker, jeweler and plain en- 
graver, with best of references, desires a posi- 
tion at once; young man, at present employed. 
Address ‘‘Watchmaker,’’ 7th and Central Ave., 
Connersville, Ind. 





WATCHMAKER of several years’ experience, 
would lke position where he could finish trade; 
no bad habits; fine reference; state wages paid; 





New York State preferred. Address “F., 9991,” 
care Jewelers’ Circular. 
FIRST CLASS watchmaker and engraver: can do 


jewelry work; fine tools; good habits and ref- 
erence; accustomed to high grade work: can go 
anywhere; strictly Address “‘B.,”’ 401 
Duncan Ave., Macon, Ga. 


sober. 





EXPERT JEWELER, 


mond setter, 


repairer, dia- 
something in 


manufacturer 
engraver, also know 





watch repairing, wants position to study more 
on watches; will take $20 weekly. Address a | 
58,’’ care Jewelers’ Circular. 

WATCH AND CLOCK MAKER, plain jeweler, 
with little knowledge of optics, wishes steady 


position; best of references to ability and char- 
acter; own tools; city or country. Address “X., 


91,’ care Jewelers’ Circular. 





FIRST CLASS JEWELER, manufacturer, re- 
pairer, stone setter, engraver and know a little 
of watches, same is able to take charge of a 
store; prefer good position than high salary. 
Address C., 59,” care Jewelers’ Circular. 





FIRST CLASS 
engraver, own 
past and present 
Iowa or adjoining 
ries answered. R. W. 


watchmaker, jeweler and plain 
tools and best references from 
employers, desires position in 
States preferred; all inqui- 
Tucker, Holstein, Ia. 





ALESMAN (white stone) of ability desires posi- 


th) 


tion in retail jewelry store; eight years’ experi- 
ence: can do engraving, ticket writing and 
window dressing: highest and best of refer- 


ences. Addres O., 79,”’ care Jewelers’ Circular. 





MAKE NO MISREPRESENTATIONS; am fin- 
ished watchmaker and engraver, willing to com- 
bine or specialize in chasing and stone setting; 
20 years’ experience; open for negotiations. Ad- 
dress ‘‘Combination, 75,’’ care Jewelers’ Circular. 


— 





=NGRAVER, general on monograms, lettering, 
carving, some die sinking, also can do some 
coppel plate, wishes a good steady position out 
of town; best of references; 17 years’ experi 
ence. Address “G., 44,’ care Jewelers’ Circular. 





AND EXPERIENCED all around 


setter and re- 


COMPETENT 


nanutfacturing jeweler, stone 


pairer, desires immediate connection as foreman 
of small shop with retail jewelry store; hig — 
references. Address ~ 20,” care Jewele: 


Circular. 





— 


“XPERIENCED SALESMAN, eastern or south- 
ern territory, desires position with manufacturer 
or jobber; best of references; salary or commis- 

sion basis with drawing account: not afraid of 

work. Address ‘Confidential, 9926,’’ care Jewel- 


. 


ers’ Circulat 








res inside position with manufac- 
turer, bookkeeping, peneers office work and corre- 
having road experience; am capable 
not poy ok of work, nor hours; 
_/ = 9927,” care 


SALESMAN desi 


Sp ndence: 
‘if boosting sales; 
be “St oft references. A ldre 
Jewelers’ Circular. 





TEWELER, young man, 15 years’ experience in 
' trade, is first class diamond setter, best refer- 
ences responsible New York desires 
position as outside man or any position offering 


houses, 





advancement. Address ‘“‘Jeweler,” 810 Broad 
St., Newark, N. J 
FIRST CLASS WATCHMAKER wants perma- 


nent position; wide experience and complicated 
watches: good, plain engraver; no bad habits; 
married, age 28; will work during this slow busi- 
ness time for lower salary. Address “‘A., 99,” 
care Jewelers’ Circular. 











vs Oe 


March 3, 1915. 


THE JEWELERS’ CIRCULAR-WEEKLY 14] 





vatdesaedeneidl WATS —Gontnves. 





FIRST CLASS WATCHMAKER desires position 
with good firm only; 25 years’ experience; espe- 
cially — high grade railroad w: atches, inspection 
and managing wi: atch repairing department. Ad- 
dress * OW ee iker,’’ 217 Chamber of Commerce 
Bldg., Rochester, N. Y. 





SD 


ALESLADY, experienced in a jewelry or depart- 
ment store; have nine years’ experience in all 
branches of jewelry; steady, honest and upright; 
can furnish first class references in every par- 
ular; references exchanged. Miss Esther 
Matthews, 808 Seventh Ave., Peoria, Ill. 





HIGH GRADE SALESLADY, age 88, well quali- 
fied, 16 years with one firm as saleslady, 4% 
years as assistant buyer over $40,000 stock, now 
holding good position, offers services as buyer of 
jewelry and leather goods; excellent reference. 
Address ‘‘H., 9356,” care Jewelers’ Circular. 





EXPERT WATCHMAKER, good engraver, expe- 
rienced optometrist (registered in Florida by 
examination), will be open for position March 
15 or April 1; 20 years’ experience, 37, mar- 
ried; best references from past and present em- 
ployers; have tools and trial case; $25 per week. 
Box 95, Kissimmee, Fla. 





EXPERT WATCHMAKER wishes 
change where fine ability is wanted; 
20 years’ experience; highest city ref- 
erences; state salary and hours. Ad- 
dress Box 48, Fort Worth, Tex. 





EXPERT WATCHMAKER, 19 years’ experience 
on complicated Swiss and American watches, 
especially qualified to do fine railroad watch re- 
pairing; salary $30, $35; central States pre- 
ferred; permanent; best of references. Address 
‘“‘Watchmaker, 52,” care Jewelers’ Circular. 





MANAGER OF JEWELRY STORE, have knowl- 
edge of pianos and talking machines, desires po- 
sition where brains and hard work with up-to- 
date methods will secure an interest in the busi- 
ness; highest references given and required; 
14 years’ State St. experience. Address “‘H. 
E.,”? 1217 W. Monroe St., Chicago, III. 





BY AN ALL AROUND MAN, watchmaker, jewel- 
er, stone setter, window trimmer advertising 
writer, first class salesman; experience on all 
kinds of work; can fill any vacancy; will not 
consider job except in first class store; capable 
man of running your business and making it 
pay. Address “‘X., 39,’’ care Jewelers’ Circular. 





SUPERINTENDENT jewelry factory, 
good designer, can produce up to date 
work, familiar with dies; good judge 
of stones and expert estimator, color- 
ing, etc. Address “B., 33,” care 
Jewelers’ Circular. 





~~ 


‘“ANADIAN TRAVELER desires a position to 
represent manufacturers in Canada or the United 
States or firms in South America or Australia; 
is master of French and English languages; 
thoroughly posted in jewelry, diamonds, also 
with imported and American movements and 
watch cases. Send communications to “Q., 83,” 
care Jewelers’ Circular. 





fh, 


ALESMAN, experienced and successful with all 
goods handled by jewelers, desires to represent 
manufacturer or jobber, special or general line; 
tavorable ac: juaintance with buyers in largest 
and lesser cities; competent, energetic, depend- 
able, highest references; salary or reasonable 
commission arrangement. Address “‘Y. E., 90,” 
care Jewelers’ Circular. 





— 


“IRST CLASS WATCHMAKER desires position; 

fine mechanic, practical adjuster, understands 
thoroughly the close rating of all watches; sev- 
eral years with leading watch factories; com- 
petent on complicated and foreign watches, also 
fine pivoting, can take charge; now employed 
with railroad inspection; will assist engraving; 
west or southwest pr eferred. Address “Watch- 
maker,” care Jos. I. Schwartz, 1000 16th St., 
Denver, Colo. 





YOUNG MAN, 36, capable of taking complete 
charge of retail store, in business 10 years for 
self; thoroughly understands buying, familiar 
with all job bers and manufacturers’ lines, or 
will take charge of repair department; a high 
grade salesman, rapid and accurate watchmaker, 
good engraver and optician; Pacific northwest 
preferred; only those willing to pay what a 
high class man is worth need answer. Box 
$15, Y. M. C. A., Spokane, Wash 





Lines Wanted. 


3c. a word; minimum charge, 75c. 





SALESMAN, high grade, with good following, is 
open for line immediately, in conjunction with 
silver novelty line; married, age 30: Al refer- 
ence. Address ‘‘S., 36,’’ care Jewelers’ Circular. 





EXPERIENCED SALESMAN, well acquainted 
with retail jewelers in Chicago and surrounding 
territory, would like manufacturers’ line 10-karat 
rings or jewelry to sell on commission. Address 
**D., 98038,”" care Jewelers’ Circular. 








belp Wanted. 


3c. a word; minimum charge, 75c. 








OLD ESTABLISHED Rochester house has an 
opening for a first class retail diamond, watch 
and jewelry clerk. Address “R., 9840,’ care 
Tewelers’ Circular. 





WANTED, A SALESMAN on commission basis 
to handle our line to the department store trade 
in New York city. Address Child & Miller Ue., 
Providence, R. 








Fill Your Wants 


BY TELLING THEM 


For 3 cents a word you can solve many 
of your problems—obtain help, sell your 
store, sell your stock, rent your store or 
space, obtain a partner, get capital, buy 
stock or tools—everything needing publicity. 


Advertise Here on These Pages 


THE JEWELERS’ CrrcuLar reaches the peo- 
ple you like to do busines; with. 








WANTED, A YOUNG MAN for road and house 
job with tool and material experience; good op- 
portunity to the right party. Address the Smith- 
Koppel Co., Omaha, Nebr. 





WANTED, first class live wire salesman to carry 
excellent popular priced line of fountain pens; 
good opportunity for right party. Address “P., 
82,”’ care Jewelers’ Circular. 





WANTED, first class engraver, one who can assist 
on watch work; absolutely a permanent position 
and good salary to the right party. Address “A., 
9902,” care Jewelers’ Circular. 





GIRL OR WOMAN of intelligence and initiative, 
with some knowledge of stenography, to solicit 
advertising and assist in office; straight salary. 
Address “‘B., 55,” care Jewelers’ Circular. 





WANTED, first class watchmakers for piece work; 
also want mien to work on a straight salary: 
trade workers or hospital men only, for lowa. 
Address “‘H., 9960,’ care Jewelers’ Circular. 





SALESMAN — establ lished trade in small ster- 
ling wares, retail jewelry and department stores: 
one with c nit i ? red to take active interest. 
Address “Sterling 37 * care Jewelers’ Circular. 


b 





FIRST CLASS WATCHMAKER, must be quick, 
reliable and speak Italian; give references and 
salary desired in first letter: steady New York 
position for right man. Address “"W. W., a 
care Jewelers’ Circular. 





WANTED, watchmaker and optician: one who 
can register in the State of Michigan ; must fur- 
nish Satisfactory reference as to abilit y; perma 
nent position to the right man. Address “G. R. 

81,’ care Jewelers’ Circula: 





WANTED, first class watchmaker and engraver, 
good habits and appearance, capable of waiting 
On trade and doing some job work: references, 
samples of engraving and salary stated in first 
letter. Address “‘Y., 16.”’ care Jewelers’ Circular. 





WANTED, two experienced traveling salesmen to 
cover middle west territory for est ablished Cin- 
cinnati jobbing house with good trade in this 
section; no watches: willing to sell interest in 
business to men who can qualify. Address “N., 
80," care Jewelers’ Circular. 





WANTED, first class watchmaker and engraver 
for large city in Texas; must be first class on 
timing and bracelet watche ‘Ss, also good engraver ; 
permanent position; send samples of engraving 
and copy of reference, state am 1iount of salary 
expected in first letter. Address “B., 38,” care 
Jewelers’ Circular. 





WANTED, first class watchmaker with executive 
ability; chance for right man to buy interest in 
business; long established, plenty high grade 
work, good prices; prefer ae who can engrave; 
railroad terminal and ins pection; full particulars 
in first letter or no attention. Address ~ es 
care Jewelers’ Circular. 








for Sale. 


Stores, Stocks and Businesses. 
Sc. a word; minimum charge, 75c 








THREE FINE LOCATIONS in Nebraska: towns 
1,500, 2,500, 5,500; 1f interested write the A. F. 
Smith Co., Omaha, Nebr. 





STORE of the late P. Shaperd, of 885 Ninth Ave., 
New York: established as watchmaker, jeweler 
and optometrist tor 23 years. 





THE ONLY jewelry and watch repairing business, 
established 30 years in a growing manufacturing 
village of 4,000, central New York. Address 
‘Cash, 101,” care Jewelers’ Circular. 





FOR SALE, finest location in town of 50,000 in- 
habitants in State of New York; lease and 
mahogany fixtures five years old; 20 years’ es- 
tablished business. Address ‘“H., 45,” care 
Jewelers’ Circular. 





A COMPLETE equipped jewelry and silverware 
manufactu! ring fac tory for $3,000 cash to quic *k 
buyer; it is located in best section for business 
in Providence, R. I. Address “Good Opportu- 
nity, 19,’ care Jewelers’ Circular. 





JEWELRY BUSINESS, established 16 years; 
small stock but good repair trade; up-to-date 
workshop with electric power and optical equip- 
ment; an outside occupation is the object of sale. 
Address “‘D., 17,” care Jewelers’ Circular. 





RETIRING FROM BUSINESS: don’t answer this 
unless you'll pay cash, $2,500, for jewelry store 
that will earn you net profit above all expenses 
over $2,000 per year; best town of its size in 
New York. Address “C., 28,’ care Jewelers’ 
Circular. 





JEWELRY STOCK and “(fixtures in- 
ventories $6,800, will take $4,000; 
business established same place since 
1854; bench work pays twice ex- 
penses; for sale at once owing to 
death of J. I. Subers. Mrs. Zulieme 
B. Subers, Executrix, Bainbridge, Ga. 


(Special Notices continued n paze |] $2.) 
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FOR SALE—Continued. 


—— 








FOR SALE, n established 10-kt. manufacturing 
ewelry business, located in New York; modern 
equipment throughout, cheap rent, also sample 
line with good customers: an excellent chance 
for the right party; small capital required; rea- 

. } és 


sickness. Add 
| 


- ; 
Circuial 


son for selling, ess - .5.”’ care 


lay 
eweier’rs 





A GOOD OPPORTUNITY, the only jewelry busi- 
Price, Utah, for sale: Price is the county 


ness 1n 


seat of Carbon County and the _ distributing 
point for 12 coke and coal camps: owners want 

retire from all business: a liberal discount 
for cash, or will trade for improved real estate; 
stock will invoice over $5,000, including fixtures. 





Write to A. Il. IFloaten, Becket, Mont., or for 
reference, W. W. Hamilton Jewelry Co., Den- 
- Colo. 

ESTABLISHED 30 YEARS, jewelry and optical 


I commenced auc 
hixtures 


Feb. 27 


my entire stock, my 


isiness tor sale; on 
} . 
. tise 


t close of auction: this 1s best location 


out 


’ 
ro . 


Al€ a Civ 
in north Missouri: my business has run trom 
S700 S$ LO0,000 per year fol last 10 years; 
only two jewelry stores in our county, they 
ire both located in Kahoka: this will stand in- 
estigation: write at once for full particulars. 
llarry Martin, Kahoka, Mo. 





WANTS TO SELL, but not compulsory; 
for 32 years, oldest established 
jeweler in a community of about 75,- 
000, in the center of 16 car lines from 
different towns; best reputation; good 
watch, clock, jewelry and optical re- 
pairs and good confidence trade; a 
complete record of watch repair and 
watch sales since 1883; must Keep 
up guarantee of past sales and repair 
work, as | promised for one year from 
date thereof. E. Fox, jeweler, Union 
Hill, N. J. Weehawken P. O. 





THE BEST PAYING jewelry business in 
the State of Michigan and probably 
in the U. S. A., County seat, city of 
8,000; growing factory town, elegant 
farming trade, two railroads; long 
lease; best corner on main street, and 
near both depots; annual turnover, 
$25,000; if you want to buy a 
veritable gold mine write us now; 
nothing but cash or negotiable paper 
considered; stock and fixtures invoice 
$18,000, can reduce to suit. Address 
“x. Y. Z., 9776,’" care Jewelers’ 
Circular. 








for Sale. 


Tools, Fixtures, Equipment, Etc. 
3c. a word; minimum charge, 75c. 








BIG BARGAIN in telescopes and trays. Mozar & 
Meyer, 38 Maiden Lane, New York. 





FOR SALE in Philadelphia, Pa., jewelers’ wall 
case, two showcases, safe, also workbench and 
lathe wheel; will sell all or part. Address “G., 
66,’ care Jewelers’ Circular. 





MONTAGUE MOTOR MAILING MACHINE, 
with mail list containing 20.000 names of re- 
tailers and jobbers in United States and Canada; 
will sell at reasonable price. Address “‘Y., 54,” 
care Jewelers’ Circular. 





CHRONOMETER, English made, 14 
perfect running order, stem wind and 
cases: first order for $20 or C. O. D. 
of examination. H. E. Woods, 
Yonkers, N. y 


POCKET 
jewels, 
set, silve: 
with privilege 


» -: . 
325 Riverdale Ave., 





DIES FOR SALE; complete line for making of 
buttons, -cartpins, necklaces, lockets, 
arms, brooches, also patent rights, trade and 


of elk and emblem jewelry and 
1501, 110 W. 40th St., New 


lies for making 
card cases Re 


\ ork, 








Business Opportunities. 


sc. a word; minimum charge, 7 5c. 








VARTY WITH CAPITAL, join shop located in 
Chicago manufacturing hand wrought sterling 
silverware, jewelry; good opportunity for right 


party; salesman preferred; willing to move shop. 
Address “‘B., 9973,’ care Jewelers’ Circular. 





moderate size factory in New York 
city with necessary machinery needed for the 
manufacturing of jewelry; good light essential. 
Address “A. C., 56,’’ care Jewelers’ Circular. 


WANTED, 





HIGH CASH PRICES paid for diamonds 
and watches; immedlate returns 
made; bank references. Address M. 
lralson, Masonic Temple, Chicago, III. 





ARE YOU GOING OUT OF BuSsSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communicate 
with us, it will be to your advantage: rating and 





references of the highest order. Van Praag & 
(o., 15-17 Greene St., New .iork, established 
1889. 

\ PARTNER WITH $5,000 WANTED to take 


a half interest in a well known jewelry and nov- 


elty manutacturing business of high standing; a 
man who can take the selling and financial end 
ot the concern: must have energy and up-to-date 
ideas of business. Address ‘“‘C., 25,”’ care Jewel- 
rs’ Circular. . 





|! PAY CASH for your surplus stock of 
diamonds, watches and jewelry; busi- 





ness confidential; national bank ref- 
erences. H. Schwartz, 1209 Hey- 
worth Bidg., Chicago, Ill. 

| PAY CASH for your diamonds, 


watches, jewelry; send your stock to 
me and receive money by return mail; 
national bank references. Emil Noel, 
29 E. Madison St., Chicago, Ill. 





WISH TO RETIRE from ‘usi- 
ness or have surplus stock to dis- 
pose of, consult with me; it will be 
to your benefit; | am in a position to 
pay better prices than anybody. Ben. 
Roth, wholesale jeweler, 235 S. Dear- 
born St., Chicago, III. 


IF YOU 





WANTED, first class watchmaker with $2,000 to 
$5,000 to take interest in good paying business in 
growing industrial town of 30,000; business es- 
tablishej 10 years; good standing in community; 
inspection for eight railroads, plenty high grade 
work at good prices: poor health and other 
interests reasons for taking partner; business run 
over $30,000 per year, can do $50,000 per year; 
don’t write unless you mean business. Address 
“E., 77,” care Jewelers’ Circular. 





AT ONCE! We pay spot cash for your 
entire or part of your stock of jewelry, 
diamonds and complete jewelry 
stores, with or without fixtures; send 
your entire or part of your stock to us 
at our expense and we will send to 
you, cash, immediately; if our offer is 
not accepted we will return your 
goods; all communications answered 
quickly and kept strictly confidential; 
bank and mercantile references of 
high standing. Brooklyn Purchasing 
Syndicate. F. Walker, Prop., 608 
Broadway, Brooklyn, N. Y. Estab- 
lished 1887. 





Co Erchange. 


sc. a word; minimum charge, 75c. 








FOR SALE, 360 acres in Stanton ( Kansas; 

$1,200, will trade tO jewelry stock in Kan- 
Nebraska, Wyoming or the Dakotas. Ad- 
49° . 


ee Cale Jewelers Circular. 


ounty, 


SiS, 


Gress 7 . 
5 








To Tet. 
3c. a word; minimum charge, 75c. 


SS 





to rent; suitable for watchmaker, engraver, etc. 
Room 214, 87 Nassau St., New York. 
PART OF FINE OFFICE, Silversmiths Building, 


north light, fully equipped for diamond dealer 
or small manufacturer’s line: use of telephone, 
typewriter, etc. Kennedy, 15 Maiden 
Lane, New York. 





OFFICES, NORTH LIGHT, for diamond 
merchants and jewelers at reasonable 
rates. 87 Nassau St., S. W. cor. Ful- 
ton and Nassau Sts., Fulton Building; 
W. F. Fuerst, agent on premises. 











Onformation Wanted. 


3c. a word; minimum charge, 75c. 


ENGRAVER would like to communicate with a 
eweler who thinks there is a chance for a good 
all around man to get established in that city. 
\ddress “*‘E., 43,” care Jewelers’ Circular. 














— 
Legal Wotice. 
3c. a word; minimum charge, 75c. 
THE PARTNERSHIP heretofore 


. existing be- 
tween the undersigned is this day dissolved, Mr. 
Beer retiring from all further participation in 


the business, which will, in the future, be con- 
lucted by Louis Bernheim Louis BERNHEIM. 
March 1, 1915. Davip BEER. 











Miscellaneous. 


Sc. a word; minimnm charge, 75c. 








HILES WATCHMAKING and Engraving School, 
the largest and best equipped school in the 
west. 717 Market St., San Francisco, Cal. 





OURS is not the largest but is the best school for 
practical results; let us tell you why. 
Watchmaking School, 815 E. 12th St., 
City, Mo. 


Kansas 














Lofts To Let 
Size 23.2 x 100 
in the building 131 Liberty Street, 
New York City. Steam heat and 
elevator service. Particularly adapt- 
ed for jewelers’ workshops. Light 
on four sides. Moderate rentals. 
Apply to 


Firm of 


Leonard J. Carpenter 
25 Liberty Street New York 























March 3. 1915 


TH 
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I Protect Your Reputation! 


The leader is the man that performs the greatest and best deeds in his profession. lhere are many 
jewelry auctioneers, some of them men of ability, and a few of character, who must be given ful 
credit. But the proof of ability does not lie in the mere publishing of long lists of names of jewelers 
for whom they have conducted sales. Neither does it lie in the volume of business they do, or in 
the amount of goods sold in any one sale, because there are many salesmen who have sold for the 
same firms and disposed of as many thousands of dollars’ worth of goods under similar conditions. 
The real proof is with the people that bought the goods, and the greatest auctioneer is he that sells as 
much at as high prices, and yet Does Not Sell Your Reputation! Your good name is more precious 
to you than any jewel in your vaults, and once it becomes tarnished by questionable salesmanship you 


can never restore its former lustre. 


I do not claim to have made all the big sales. I do not say that I alone am the only reputable 
auctioneer. jut | do conduct the BEST sales—where the jeweler is complimented by his custom- 
ers upon the manner in which the sale was cond icted—sales where new customers appear and re- 
main with the store. Reputation making, business building sales. That’s my kind. Others 
claim to do as much, | know. They are fine fellows, too. Men of brains and ability—but some- 


how when a sale lags they may be prone to broaden and strengthen a — ig statements and prom- 
ise too great bargains to the buying public, and then, perhaps, the habit grows upon them and they ex 


tend these promises to the jeweler also. And so, after all, the great mod auctioneer is The Man Who 
Performs What Others Only Promise. And the proof is shown by business conditions after a Sale. 
That is the only conclusive evidence. One of my clients says: “Three vears ago | operated two 
stores, a block apart. My yearly sales in the two stores were $23. 000. Mr. Macrorie closed out the 
poorer stock. The sale was held according to his methods. We sold $17,632.50 in five weeks, clos- 
ing out one stock. New customers were secured and business boomed in the remaining store. l 
sold $50,000.0@ the Sallenlae year. The next year [| heard rumors of poor business among neighbor- 


ing jewelers, but I again sold $50,000.00. My idea is that if you stand still you go back. I could 
not afford to go back, so | leased a larger store a block away, as I decided my store was too small in 


which to increase my business. If an auction helped incre ase it once, why not try again: | did so, 
this Spring. Mr. Macrorie sold $30,385.00 for me in five weeks, and we opened me new store 
with a great hurrah. Business more than doubled at once. I have ke pt a record of each day’s busi- 
ness. I sold $10,000.00 in June, this year. I sold $11,000.00 in July, and about the same in Aug- 
ust. I am writing this Sept. 12, 1912. My cashier states our cash sales last Saturday (one day) 
were $1,576.00. From the present gutlook my sales will run over $150,000.00 this year. Business 
is increasing daily. When it stops*increasing I know how to stimulate it, I will do it again. Have 
another sale. One of those pleasant, entertaning, convincing, trade-attracting sales of the master 
auctioneer—Macrorie. Signed at Omaha, Nebr., by Fred Brodegaard, of the Fred Brodegaard 


Jewelry Co. 
What I have done for others I may do for you, and I want your business if I have time to handle 


it. Write confidentially, giving full particulars and asking for any information you want, and you 
will get a commonsense reply. 1 won’t mislead you by false prophecies or send a helper to make 
your sale. Write to-day. 


R. B. MACRORIE, 544 Unity Bidg., CHICAGO 


The Jeweler’s Retail Business increases after my sale, his reputation is greater, 
his standing is higher in the community, and | get him prices for his merchandise. 




















bar lett & Lowe 
SS Bide. Boston Mass 










JOHN S. LOWEL 


RANLETT &@ 
LOWELL 
WATCH OIL 


Recognized and admitted superior to 
any other Watch Oil on the market 


.. pot 

Kively will “ifs, Expert Watch Repairing 

) for the Trade 

Over twenty years serving New England field 
SEND FOR A SAMPLE 


373 Washington St. 
BOSTON, ASS. 








Good Profits 
Guaranteed 


Or No Pay 




























The Elizabethtown Smelting Co., Inc. 


SPECIALISTS IN THE TREATMENT 
OF 


JEWELER’S WASTES 









want. 
Write us to-day, if you want 
to make a profitable sale, and 





NEWARK - ° * 








we will send you our many 
references, terms ard full par- 
ticulars. 


NEW JERSEY 











526 Smith Street RA 





——— 


Enterprise Smelting & Refining Go. 


BROOKLYN, N. Y. 


Sweep Smelters * Assayers 


Highest and Most Prompt Returns on All Refinings 
AIRMEN RIOR REE. RMI ABIDRONIE 218 012 cE CLE ORR, * 





O’NEIL 


AUCTIONEERS 
8th floor 


Ashland Block 








Jewelers, why pay an auction- 








eer to sell your goods at a loss? 


Any man can give your goods 
away, but profits are what you 











GOTTLIEB & 


CHICAGO, ILL. 























Re 
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OUR IDEA OF SALESMANSHIP IS THE ART OF SELLING SOME- 
THING WITHOUT MISREPRESENTATION OR EXAGGERATION, AT 
A PRICE THAT HAS A PROFIT IN IT—A PRICE THE QUALITY 
AND SELLING VALUE OF YOUR ARTICLE DEMANDS. 


Service based upon this idea of salesmanship and upon twenty years of 
experience as jewelers’ auctioneers—service that has been proved in hun- 
dreds of difficult sales, in all parts of this country and Canada, is the kind 
of service that you can depend upon because it is certain in its results and 
is not based upon guess work. 


We have made scores of successful sales, following the unsuccessful 
efforts of other auctioneers—selling from three to ten times as 
much as the others, and often under much more difficult financial 
conditions. ‘This has been our experience in every sale we have made, 
following others failures, and, because of this invariable success, the 
reason MUST be because of better methods and better salesmanship. 
[t would hardly admit of any other explanation. 


We have been invariably successful in closing out completely, at a 
substantial profit above cost and expenses, stocks of jewelers who 
wished to retire from business—stocks invoicing from $10,000 to $250,000. 


The tangible results of our work, proved by the written testimony of 
jewelers for whom we have made sales, tell an eloquent story of success. 
Facts and figures of the most convincing kind, yours for the 
asking. 


Send for the evidence to-day. 


MITCHELL & TILLOTSON 
Jewelers’ Auctioneers 80 Maiden Lane, New York 





“America’s Leading Jewelry Auctioneer !”’ 


JAMES L. HAND 


14 MAIDEN LANE 


In every field of human endeavor, he that is first must perpetually live in the light 
of publicity. When the leadership be invested in a man, emulation and envy are 
ever at work. When a man’s work becomes standard for the whole world, it also 
becomes a target for the shafts of 
mediocre, he will be leit severely alone. 
leader, and the effort to equal him is merely added proof of that leadership. Fail- 
ing to equal or excel, the follower seeks to depreciate and destroy, but only con- 
hirms once more the superiority of the man whom he strives to supplant. 
TO PROVE MY LEADERSHIP 

I will sell in competition with any auctioneer or pair of auctioneers in America. 
lt not selected to continue the auction, 
charity if 1 cannot prove that | have conducted the sales of the largest and finest 
jewelry stocks that have been sold in America during the past ten years. I offer 
All sales conducted personally, assisted by a 
Only your own goods sold and your reputa- 
in America specializing high class stores. 


cash or bond to guarantee results. 
jewelry auctioneer of great ability. 
tion well guarded. The only 


\ 


Have conducted many sales under the supervision of the United States and Cana- 
dian governments, tor receivers, trustees, and have been selected bv the Natior q! 


> 


Jewelers Board of Trade to conduct many important sales. 


Will Submit Quer 500 Bonafide References 


On Request 


Have ust w! was probably lost phe menal n ever held in Omaha. 
Nebraska—the removal sale of the Ryan Jewelry Co. Kk stablished thirty years. My second sale 
for this old and representative concern. tock consisted of goods of the most expensive 
and highest class. Omaha’s elite attended this sale in great numbers. The clean and honest 
Hand methods appeal tothe better class of the buying public. Small or large sales receive the same 
careful attentio! It costs no more to obtain the services of the “leading jewelry auctioneer of 
America’ than an auctioneer of questionable ability. Will call on you without obligation on 
your part, advance cash or render any honorable assistance. Wire or write. Correspondence con- 
TIM¢é 


auctioneer 


Have you noticed the better standard that is demanded of jewelry auctioneers 





NEW YORK 


envious few. If his work be merely 
The leader is assailed because he is a 


no charge for my services; $1,000 to 





since Hand entered the field? JAMES L. HAND. 





March 3, 1915. 

















March 3, 


TT 


Cea INNAAL AUUUTAALAUINUNIIAE 


1915. 

















Frank F. Feinberg 
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of Merit 


and itis the prime factor in making a success of an auction sale 


Another demonstration of our ability, to 
successfully dispose of your stock by auction, 
is shown in the sale of a 


$75,000 STOCK OF JOHN LEITH, 
OF BAY CITY, MICHIGAN, WHICH 


IS OUR SECOND 


SALE IN THAT 


CITy. ALSO A RECENT SALE FOR 
THE BOWER JEWELRY CO., OF 


ELGIN, ILL. 


Achievements and Results Tell the Tale 


and we positively guarantee 


A few references and many more if desired. 


F. W. Hinrichs, Kalamazoo, Mich. Sell- 
ing their $85,000 bankrupt stock. 
Swart Jewelry Stock, Bay City, Mich. 
rs) Entire $25,000 stock, fixtures and 

building. 

Charles M. Shuell, bankrupt stock, South 
Bend, Ind. 

Frank J. Butler Co., Pontiac, IIl. 

Fred Vogt, Mishawaka, Ind. 

Cohen Bros., Minneapolis, Minn. Re- 
moval Sale. Selling from their 
$150,000 stock. The best jewelry 
auction sale ever known in that city. 

Frank Curtis Jewelry Co., Decatur, Til. 
Remodeling Sale. Selling from their 
$125,000 stock. 

H. E. Elbe, Bloomington, Ill. Established 
47 years. Retiring from business. 
Stock invoiced $65,000. 

Howe Bros., Clinton, Iowa. Established 
50 years. Retiring from business. 
Stock invoiced $42,000. 

Loeb & Kahnweiler, Chicago, Ill. Reduc- 
tion sale from their $100,000 stock. 


COLD FACTS ARE WHAT YOU WANT, NOT THEORIES OR PROMISES . 


We assure you success as Mr. Feinberg conducts all sales 


If you desire an auction sale consult us. 
Two of the best men in this line of 


personally, with first-class men to assist. 


work for the price of one. 





W. A. Gill, St. Louis, Mo. Selling from 
his $250,000 diamond stock, for 16 
weeks. The best jewelry auction sale 
ever known in that city. 

Watson Bros., Calgary, Alta., Can. Stock 
invoiced $100,000. The _ greatest 
jewelry auction sale ever known in 
Western Canada. 

H. M. Heckhart, Springfield, Mo. Estab- 
lished 35 years. Retiring from busi- 
ness. Stock invoiced $48,000. 

Sartor & Sprague, San Antonio, Tex. 

W. T. Feetham, Sault Ste. Marie, Mich. 

M. R. Murray, Huntsville, Ala. 

Holzman Jewelry Co., Atlanta, Ga. 

Ferguson & Craig, Champaign, III. 

Rubin & Bowman, Champaign, III. 

Latham Carr, Benton Harbor, 
Two sales. 

Sol. Sallan’s Diamond Palace, Detroit. 
Mich. 

Cramer & Oakes, Lansing, Mich. 

Cartwright’s Jewelry Stock, Dodgeville, 
Wis. . 


Mich. 


No SUBSTITUTES. 





results 


Storey & Griffith, San Antonio, Tex. 

Pallisard’s Jewelry Stock, Kankakee, III 

G. J. Johnson, Paxton, II. 

I. K. Smith Jewelry Co., Oskaloosa, Ia 
Two, sales. 

Howard Kurtz, Conneaut, O. 


Alexander Jewelry St ick, Salida, Colo. 


W. B. George, Frankfort, Ky. 

David Jacobs, Muskegon, Mich. 

H. L. Fields, La Porte, Ind. 

W. J. Roods, Gary, Ind. 

Sheppard & Weeks, Monmouth, IIl. 

W. Price, Jacksonville, Il. 

W. P. McFarland, Orange, Tex. 

Berry & Armstrong, Port Arthur, Ont. 

W. H. House, Sault Ste. Marie, Ont. 

{ilinois Jewelry Co., Chicago, III. 

Ben Rice, Tulsa, Okla. 

Miesch-Jones Jewelry Co., 
Okla. 

A. A. Exley, Morgantown, W. Va. 

Gilmore & Couse, Kenton, O. 

W. H. Miller, Chicago, Ill. 


Chas. Clinton, North Platte, Nebr. 


Every Application Considered—Large and Small 








Write or wire for terms 
spondence strictly confidential. 


and dating—Now is the time. 


All corre- 
Bank and “‘wholesale” references. 








FRANK F. FEINBERG & CO. 


Long Distance Phone, Randolph 2482 


739 Marquette Building 


CHICAGO, ILL. 
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Ability is the Real Test 


Muskogee, 


a 


= 



































THE JEWELERS’ CIRCULAR-WEEKLY 


* CHAINS « 


MACHINE MADE HAND MADE — 
ee Din KARAT anv 10 KARAT GOL) 


sttheateeldatadey:, i 


Tm 


as “F eget 


/- NECK CHAINS “WALDEMAR CHAINS |_| 
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jOLDSMITH, STERN & (0. | 


307T0435 GOLD SIT., NEW YORK. 


BRANCH (CH UFFICES: CHICAGO,ILL. 31 North State St. AMSTERDAM,HOLLAND, 10 TulpStraat. PARIS, FRANCE 51 SS onl 


TO AVOID |—« (> MA 33 TO 43 
DELAY USE 3 ; GOLD STREET 
LOCAL ADDRESS : : NEW. YORK 








BR peg 





CHIGAGO. ILL. 31 North State St. AMSTERDAM, HOLLAND, 10 Tulp Straat. 


Rings 
Chains. 


bracelets, 


Hat pins. 


Veil pins. 


Bar pins. 
Lockets. 
Crosses. 
Charms. 







TO AVOID DELAY USE LOCAL ADDRESS - 33 TO 43 GOLD ST. 


Pendants. Ring mountings. Link buttons. La Vallieres. Watch bracelets. Gold, silver and 
plated knives. 


331043 GOLD ST.NEW YORK 
- IMPORTERS oF DIAMONDS - 
—-BRANCH OFFICES:-— 


PARIS, FRANCE 5! Rue de Chateaudun. 


trooches. Pearl necklaces. Cigar cutters. Scarfpins. Patent safety 


Tie clasps. Lingerie clasps. Rope chains. Vestchains. guard bracelets. Gold, silver and 
plated thimbles. 


Baby pins. Watch holders. Neck chains. Bib holders. Gold and silver 
Earrings. Sautoir chains. Coatchains. Lorgnettes. match boxes. 
Key rings. Emblem goods. Locket rings. Fichu pins. Amber cigarette 
Monocles. Lapel buttons. Cameo goods. Class rings. holders. 
Barrettes. Studs. Fobs. Vest buttons. Onyx goods. Lorgnette chains. 


Tulle pins. Fi 


Se a Se agp a8 : 


ro Oe 





ne platinum jewelry of every description. Lapidary work Bead neck chains. 
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Gold and silver 

cigarette cases. 
Gold, silver and 

plated collar 


buttons. 














THE LARGEST MANUFACTURERS of GOLD JEWELRY in WORLD 
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HE PATRICIAN, our latest pattern, is made in both Plate and Sterling. This innova- 
tion (an English custom), is to meet the demand of those who wish to duplicate in 
Sterling, the beautiful Community designs. 





COMMUNITY STERLING, (Patrician design only. Ask your dealer for prices). 







COMMUNITY SILVER PLATE, (Plate de Lure} 0 Year Service ‘ ‘ ; Six Teaspoons, $2.15 In Canada, $2.75 
Also COMMUNITY-RELIANCE plate (Not made in the Patrician and other Communit 
Silver designs, but in four distinctive patterns of its own) 25 Year Service ' 4 . ae. 9 Pe 1.35 





ONEIDA COMMUNITY, Ltd., ONEIDA, N. Y. 








